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The Long-Life Plate 
























































‘* More silver to the dozen than 1n any 
other plated ware’’ means’ something 
worth while to your customers and, there- 
fore, to you. It enables you to offer 
e9Qods that cannot be equalled on the 
score of quality. 

But in Alvin Silver you have a two- 
fold appeal to silver buyers, for to the 
appeal of intrinsic worth we have added 
that of beauty of design as exemplified 


by the 


Lafayette 





our charming Colonial pattern. 


Beauty of design is made most effective 
by proper display and for this there 1s 
nothing better than one of our hand- 
some mahogany chests. A twenty-six 
piece chest of Lafayette (green satin 
lined) will cost you $31.42 (subject tO 
JEWELERS CIRCULAR key). = Specify 
Chest No. ]-17 











/° 





Alvin Mfg. Company 
Sag Harbor, New York 





New York Chicago 
52 Maiden Lane 10 So. Wabash Awe. 


San Francisco 


14) Geary St. 


BERRY SPOON 
% actual size 


PLATINUM GRAY 


OR BRIGHT’ 


CALVIN PATENT > 
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The Long-Life Plate 














Uniformity of quality is another strong 
point of ‘‘The Long-Life Plate.” You can 
always feel sure that every piece of Alvin 











Plate you sell is the same in quality as every 
other piece and will always give satisfaction. 
Remember that its ‘‘ Long Life’’ depends not 
only on the amount of pure silver on the 
plated surface, but also on the way the silver 
is applied. We have made silver plating a 
science and consequently are enabled easily 


to maintain quality uniformity. | Ja: WW Ze 
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is the acme of simple Colonial design, 
but its graceful lines compensate well 


for lack of ornamentation. Its popu- 


larity among silver lovers is secure. 


\) 


ve 


NM 


Prices for Lafayette and George 


\ 


) 


\ 


Washington are the same. 


| ot an 


Alvin Mfg. Company 
Sag Harbor, New York 





New York Chicago 
52 Maiden Lane 10 So. Wabash Awe. 





| TABLE SPOON 


San Francisco 
¥% actual size 


140 Geary St. 





< ALVIN X* PATENT > 
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Like a Searchlight 
for Brilliancy 
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Our diamonds scientifically 
cut by the most skillful 
workmen obtainable, for 
utmost brilliancy, are full of 
life and fire. 
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They are of the finest cut- 
ting. The prices we ask for 
them are the cost of the 
rough plus the money paid 
the men who cut the stones, 
and our modest profit. 
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J. R. Wood & Sons 


Diamond Cutters 


170 Broadway, Corner of Maiden Lane New York 
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isn't This Enough? 








Averaging, for comparison, the 20 
year product of seven largest and best 
known watch case makers— 


J. R. Wood & Sons’ 20 year case contains 
40°/, more gold at but 2°/) higher cost. 


This 29/9 amounts to exactly eight cents. 





Eight Cents for 
40°|, More Gold 








Isn’t This Enough? 


We venture more jewelers 
will deem it enough when 
time guarantees are prohib- 
ited by law. 


THE JEWELERS’ CIRCULAR-WEEKLY July 28, 


1915. 
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make the only complete line of medals, 
struck from fine steel dies, on the market. 








THE KIND THAT WINNERS LIKE TO WEAR. 








Bronze, Silver, Gold Filled and Solid Gold. 
Show their BOOK OF DESIGNS and get the business. 


New York Chicago Kansas City 
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Connect Up With Us!!! 


UR WORK and service will help your busi- 
ness. Your patronage will help ours. 





URS is the only concern in the country to-day which 

makes a separate and distinct business of doing 

special order work and repairing OF ALL KINDS for 
the trade. 


For thirty years we have held the patronage of lead- 
ing retailers in both large and small communities alike, 
and our steadily increasing business with them demon- 
strates that our work and service have assisted in the up- 
building of the repair and special order departments of 
their establishments. 

Let us co-operate with you, too. We are sure you will 
receive more special order work and repairing of all kinds, 
and that your entire business will be benefited by the con- 
nection. 


WENDELL & COMPANY 


The Special Manufacturers for the Retail Jewelry Trade 
Three Big Wonderful Shops 


NEW YORK CHICAGO KANSAS CITY 


_zCO-OPERATION 
Za - mo. (Dr 
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LLACE- STERN 
Uk, IGIBINVIEUIN 
TOILET WARE 


EL PUEBLO PATTERN 
No. 8000/51 



























































| AKES its name from 
1 the Pueblo Indians of 
~ New Mexico, who no 


doubt are the greatest of 
all the Indian workers in silver. 











and whose hand-work closely 
resembles the effect 
shown here. 


No. 8000/51 has 


| an extremely sim- 
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KARL CE LOR 


ple outline, with 
the hand ham- 
mered work ex- 
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- ceptionally well 
ji executed. A shield 
© chased in the center 
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f for monogram makes 
* a most artistic com- 
position. Finish, plati- 
num, with lines oxidized. 


Write for further particulars, 
tllustrations and price list. 
R. WALLACE & SONS 
MANUFACTURING CO. 


WALLINGFORD, CONNECTICUT 


San Francisco 


Philadelphia London 
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ANNOUNCEMENT 




















WO weeks ago to-day we announced the appearance of a NEW 
f be} pattern in Sterling Flatware which would be ready for delivery 
| in September. 


TO-DAY we announce a NEW pattern in 


1835 R. WALLACE 
HEAVIEST SILVER PLATE 


to be delivered about September Ist. 


This pattern is purely Colonial in design, but just a little 
different to the ordinary. The skillful handling of dainty 
lines and ornament make this new pattern distinctively 
Sterling in appearance. nee 


This is the latest addition to the well-known brand that is covered by this 
guarantee : 


“WE GUARANTEE THAT ‘1835 R. WALLACE ’ 
SILVER PLATE THAT RESISTS WEAR will 
give absolute satisfaction, and we will replace without 
question every piece of goods bearing the ‘1835 R. Wallace’ 
trade-mark that does not give satisfactory service in any 


household.’’ 


If you attend the Convention at New York, August 23-28, we invite you 
to inspect both these new patterns which we will show there. 











R. WALLACE & SONS MFG. CO. 


WALLINGFORD, CONN. 


NEW YORK CHICAGO SAN FRANCISCO LONDON 
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DUEBER-HAMPDEN 


Detachable Bracelet ‘Watches 


MADE IN SOLID GOLD 10K and 14K and STERLING SILVER CASES 


JUST RIGHT 


Not too small to be practical. Not too large to be beautiful. 


Moderate priced and guaranteed time-keepers. 


H-1801 Ye eegS | H-1802 
Full Open Face a F sate et a: = peta: Ol &, > Full Open Face 
Enamel Dial Mawes oy. Ve Ere’ s . a Rt Gold Dial 


H-1808 


Plain Diamond Skylight Engraved Oval Skylight 


Enamel Dial H-1812 Enamel Dial 


All bracelet watches sent complete in boxes at no extra charge. 


Bracelets are made eC -... ~—o Order 


with safety end _ (tl, 12 ;” NY 
hooks and detach- | Fai Thru 
able and can readily ‘ae ii 
be converted into a be \. 4 fa Your 


chatelaine watch. iu. . Tt Aa Jobber 


Engraved Diamond Skylight Plain Skylight Plain Oval Skylight 
Enamel Dial Enamel Dial Enamel Dial 


The Dueber-Hampden Watch Works 


CANTON, OHIO, U.S. A. 
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TRADE 
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Sells Itself— 


Flexible, fool-proof, easiest to oper- 
ate. No special degree of sales- 
manship 1s required. Jobbers have We 


only to SHOW it to Retailers; 
Retailers have only to SHOW it to 
customers, or display it in show 
case or window to attract QUICK 
AND PROFITABLE TRADE. 

The ENTIRE JEWELRY TRADE 
KNOWS the Wightman & Hough 
Co., their reputation and their wares, 
and it is enuf for US to assure both 
Wholesalers and Retailers that WE consider this superb Cigarette Case, and 
our NEW Match Case (illustrated herewith) as among our very finest productions. 


W.& H. Cigarette Case 
High grade, hand-made thru- 
out—in 14K. Gold, Fine 
Rolled Plate, Sterling Silver, 
Nickel-Silver and Nickel 
( Silver Gilded. Jewel Catches, 
} Plain, Engine Turned, Hand 
/ Engraved and Hammered 
Metal Designs. 










ase 











Match Cases 


in Sterling Silver and Fine 


Rolled Plate. 





Thru-Jobbers 
s 
Wightman & Howgh Co. 
Main Office and Factory, Providence, R. I. New York, 15 Maiden Lane 


San Francisco, /04 Market Street 
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Heller's Synthetics 


UNTERMEYER, ROBBINS & CO. 


71 Nassau St. New York City 
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| AMERICAN BEAVTY. 
.. WATCH BRACEP 





Out of the zone of mere 
price competition. 


So new, so beautiful, so 
attractive, so different— 
that the small additional 
cost is far over-balanced by 
the appeal of this meneeng 
effect. 


26 Genuine Pearls sur- 
round the dial—a dainty 
necklace in bold relief 
above the graceful curving 
lines of the case. _ 





ASK YOUR JOBBER 


UNTERMEYER, ROBBINS & CO. 
71 Nassau St. § New York City 
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Star Watch Case Co. 


Cut shows one of our three o-size Detachable Bracelet Cases 








We now manufacture a complete line of 
these cases, including the 914—9%4— 10%2 
Ligne, the 5 o-size, 3 o-size and o-size. 


All Bracelet Cases are fitted with a Safety 
Bow that can not Pull or Twist out 








Either wide or narrow bezel, plain or 
engraved sky light 





We have received numerous compliments 
on these cases and these have been sub- 
stantiated by many flattering orders. 





When ordering, kindly mention your jobber Wachter Patent 916,809 





Factory: Ludington, Mich. 








NEW YORK, Silversmiths Bldg. Heyworth Bldg., CHICAGO 
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HAVONE 


The Men’s Specialty with the Broad Human Appeal 


: K NOWING how a man feels about his cigarettes, you will under- 
stand why the Havone Cigarette Case has become in fifteen 
months one of the most active Men’s Specialties the country over. 


A case that carries each cigarette in its own compartment— 
upstanding, not tumbling about—unfingered, uncrushed, unbroken— 
every cigarette a gentleman’s smoke. 


Here is an article that not only sells itself on sight but is constantly broad- 
ening its market. 

Nothing has ever been taken up so eagerly by the high class smoker. 

Nothing has greater possibilities for your gift trade. One of the few articles 
that one man will give another, or a woman select for a man with the assurance 
that she is meeting his tastes to the dot. 

Now is the time to feature Havone to the Outdoor Man—the only cigarette 
case managed with one hand; the cigarette taken out with the lips if desired, 
without dropping rod, racquet, golf club or the steering-wheel of his car. 

Havone is sold only through the regular jobbing trade—and pressure on them 
for stock is growing every day. 


HAVONE CORPORATION 


21-23 Maiden Lane, NEW YORK 























~_ 
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The Mesh Bag 


The Inevitable Choice 


bids fair to become more 
popular than ever this com- 
ing season. The _ several 
new shapes and designs that 
have been brought out have 
done much in keeping this 
ever popular and_ useful 
article to the fore. 


Chief among those things 
new is the Vanity Gate Top 
Mesh Purse, which is dis- 
tinctly a Whiting & Davis 
product, and is protected 
against infringement by a 
patent now pending. 


Made in Sterling and in 
German Silver. Distribut- 
ed by the leading whole- 
salers throughout this coun- 
try and Canada. 


“‘The Premier Line 


of Mesh Bags’’ 


WHITING & DAVIS CO. 


PLAINVILLE 
(NORFOLK CO.) 
MASS. 


NEW YORK 15-17-19 Maiden Lane 
CHICAGO 31 N. State Street 
SAN FRANCISCO 717 Market Street 


BRANCH FACTORY 
Sherbrooke, P. Q., Canada 

















July 28, 1915. THE JEWELERS’ CIRCULAR-WEEKLY 17 





The New Vanity 
Gate Top 
Mesh Purse 


provides a common sense, 
attractive receptacle for 
purse, handkerchief, gloves 
and small parcels. The top 
contains a powder puff com- 
partment and reducing mir- 
ror. The bag need not be 
opened. Just lift the small 
cover and the mirror and 
puff are ready without 
rummaging thru the bag 
itself. The mesh is ma- 
chine- made, smooth and 


durable. 








The illustration shows 
this bag full size. Your 
stock is not complete with- 
out it. 


“‘The Premier Line 


of Mesh Bags” 


WHITING & DAVIS CO. 


PLAINVILLE 
(NORFOLK CO.) 
MASS. 


NEW YORK 15-17-19 Maiden Lane 
CHICAGO 31 N. State Street 
SAN FRANCISCO 717 Market Street 


BRANCH FACTORY 
Sherbrooke, P. Q., Canada 
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Pairpoint Prize Cups 
Admired f, their Beauty and Excellence 
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Every sport demands them. 

From an artistic point of view they are all that 
can be desired. 

It is the durability and satisfaction they give 
that makes them so popular. 

Special designs on request. Artistic engraving. 
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THE PRIDE OF EVERY 
OWNER 











Photographic Books 
showing any of these 
lines complete loaned 
to the trade on appli- | 
cation for inspection. | 


Cut Glass: Silver Plate 
Electric Portables 


Prize Cups: Brass Goods 
| Sheffield Reproductions. 




















PATRPOINT PRIZE CUPS 
ARE WORTH WINNING 




















The Pairpoint Corporation 


Factories: New Bedford, Mass. 


Branches NEW YORK, 43-47 West 23d St. MONTREAL, Coristine Bidg., St. Nicholas St. CHICAGO, 402 Columbus Bldg. SAN FRANCISCO, 140 Geary Sé. 
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Waltham New Convertible 


Disappearing Kye 


Bracelet Watch 


(Depollier Patent May 11, 1915) 


eeceest 


























Worn in any manner its appearance is perfect and 
unmarred 
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EYE CLOSED . 
WHEN WORNASA ; 
REGULAR WATCH EYE OPENED 
FO? ATTACHING 
BRACELET 








The only perfect convertible watch 





JACQUES DEPOLLIER & SON 


DUBOIS WATCH CASE CO. Manufacturers of High Class Specialties 





Established 1887 





Platinum, Gold and Enamel Watch Cases, Chains, Lockets, etc. 
Complete American and Swiss Watches 
Odd and Regular Shapes 


Main Office and Factory : Salesroom : 
316 Herkimer St 15 Maiden Lane 
Brooklyn, N. Y New York 
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Patented: 


L'nited States 









brevet deposé dans tous pays. 
\uslands-Patente angemeldet. 












































Patent applied for in foreign countries. 
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SOLIDARITY: “THE CASE THAT COURTS COMPARISON” 





Mr. Retailer: 


When you DO sell a GOLD WATCH— 


Isn’t it more PROFITABLE and PLEASUR- 
ABLE than when you sell a NEAR-GOLD 


one ? 


If every town in the United States had ONE 
GOLD WATCH JEWELER—and every City 
had A FEW GOLD WATCH JEWELERS— 











Would not the Jewelry Business in those towns and cities be on 
a little higher plane ? 


Wouldn’t YOU like to be ONE JEWELER in that class ? 


We could help you— 
Through any Representative Watch Jobber. 


Solidarity Watch Case Co. 


(Established 30 Years) 
15 MAIDEN LANE, NEW YORK 


JOHN W. SHERWOOD, President LOUIS J. MONTAGNON, Sec’y-Treas. 
OSCAR M. GAMMON, Vice-President GEORGE SALZGEBER, Ass’t Sec’y-Treas. 








N. B.—The next Convention of The National Retail Jewelers’ 
Association will be held in New York City, August 23-28 next. 


We believe in Association—in Co-operation and in Combination 
for ANY and EVERY good purpose—and we wish every Retail 
Jeweler in the Country Could and Would Attend this Convention. 
There’s plenty of WORK—PLEASURE and PROFIT for every- 
body who puts his shoulder to the Wheel of Progress, and the 
Jewelry Business ought to be a mighty big spoke in that wheel. 
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Ask For 












(Reg. Trade Mark) 


AND 


(Reg. Trade Mark) 


stamped 


Gold Filled Chains 


They Are Leaders 


The trade-mark with the world-wide reputation 














Sold through jobbing houses 


F. Speidel Co. st: Providence, R. I. 

















THE JEWELERS’ CIRCULAR-WEEKLY 


July 28, 1915 



























































Silver Plated Flatware 


While you are in New York for the Convention we invite you to inspect our 
line of Silver Plated Flatware and Hollowware,also new designs and patterns in 


Sterling Silver Silver Inlaid 
Silver Plate and Cut Glass 


You are invited to make your headquarters at our warerooms in the very 
heart of the business district of the city. 








INTERNATIONAL SILVER Co. 


WAREROOMS : 
9-19 Maiden Lane 13-22 John Street 
NEW YORK (Subway Entrance) 


FACTORIES : 


THE BARBOUR SILVER CO. 1847 ROGERS BROS. WILCOX & EVERTSEN 

THE HOLMES & EDWARDS SILVER CO. ROGERS & BROTHER THE WM. ROGERS MFG. CO. 
MERIDEN BRITANNIA CO. WILCOX SILVER PLATE CO. SIMPSON, HALL, MILLER & CO. 
LTHE MERIDEN CUT GLASS CO. PHE DERBY SILVER CO. THE WATROUS MFG. CO. 


GENERAL OFFICES : MERIDEN, CONN. 
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Ain Extra-ordinary Pattern—in Design—in Beauty—in Selling Value 


ete Custis 





hte — 


ROGERS, LUNT & BOWLEN CO. 
|  SILVERSMITHS 
GREENFIELD, - MASS. 

NEW YORK - CHICAGO - SAN FRANCISCO 
‘** The Silver That Setis’’ 
a¢ 


TRADE MARK Bio STERLING 
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The Fashionable Necessity 
MAURAN WATCH BRACELETS 


Jewelers who handle them are busy. 


John T. Mauran Mfg. Company 


Makers of Good Solid Gold Jewelry for the last sixty-five years 


PROVIDENCE, R. LI. 














fae Te 


The Beauty Pattern 


This is our 1915 design of Sterling Silver 
Toilet and Manicure ware. It is easily one of 
the most graceful, and, at the same time, one of 
the most inexpensive patterns we have ever 
produced—and since 1894 we have had some 
winners. 

Beautifully finished in a soft French gray, 
with high grade brushes, steels, etc., it will 
appeal to the most fastidious—and the prices 
will interest the most economical. 


Complete series of pieces illustrated in 


CATALOG “T,’’ READY AUGUST Ist 


Theodore W. Foster & Bro. Co. 


SESTABLISHED 1873—42 YEARS 
Manufacturing Jewelers and Silvers miths 
100 Richmond St. Providence, R. I. 


NEW YORK CHICAGO CANADA 


Illustrations one-fourth size 
13 Maiden Lane Heyworth Bldg. Kingston, Ont. 
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Operation No. 


Pressingthe ‘I-Beam™ 
Blank Into Shape 


The “Il-Beam” seg- 
ment or blank is 
first placed in a top 
and bottom die of 
hardened steel. 

This drop ham- 
mer is then released 
and with great 1m- 
pact presses the 
blank into the ap- 
proximate shape of 
the cuff-button. 


We have now an indi 
vidual |-RBeam ready tot 
(itierent treatments nec 
essai \ to turn out our 


et. arkably durable  but- 
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CLARENCE F, BAYER BYRON L. STRASBURGER ALBERT PRETZFELDER 


Where to Stop When in New York 


LIVE ONES NEWNESS 





5 EAST 17th STREET, NEW YORK 


BETWEEN BROADWAY & FIFTH AVENUE 


Are showing the most extensive holiday lines of imported novelties for jewelry trade. 
It will be to any jeweler’s best interest visiting New York to certainly note address 
and call at our show rooms; all lines are shown in large variety. 

Bracelet Watches (every description) Corals Smokers’ Articles 

Sterling Bags Fancy Stone Necks Chime Clocks 


Vanity Cases Garnet Jewelry Novelty Clocks 

Dorine Cases Whitby and Italian Jet Folding Clocks 

Gem Metal Goods (every description) Amber Necks Leather Novelties 

Fancy Chains Brass Goods Lorgnettes and Opera Glasses 
Vanity Novelties Desk Sets Sheffield Plate 


Celebrated Lisbeth | 5.1. agents | EVIAN FRERES WATCH CO., Geneva 
Indestructible Pearls | ‘Novelty and Bracelet Watches 





Highest Grade Diamond Mountings 


A general line of high grade Diamond Mountings in Platinum, 
14K. and 18K. Gold. Designs for remounting old diamond jewelry 
into latest up-to-date styles submitted with estimates on request. 


JULIUS WODISKA ®i7RtRR 
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| ur Factory Will Be Closed from 

: July 24th to August goth for 

the Annual Clean Up and 
Vacation Period. 





1LO25-A. 








1038-A. Knight 
Masonic Prices Subject t lemplar 
Pendant, lewelers’ Circular Key. Pendant, 
$4.00 ach. $4.00 Fac} 
Sold Through Jobbers Only 
IRONS & RUSSELL CO. ii. EMBLEMS 
@ Manufacture of.. 
Three Complete Stocks in Three Convenient Centers 
New York Office: 11 Maiden Lane Main Office and Factory: Providence, R. I. Chicago Office: 10 S. Wabash Ave. 
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Patent Applied For 


A Bracelet with All the 
Appeals of Sentiment 


The newest and most complete idea in 
Friendship Bracelets. 


No waiting on the part of your customer 
with an incompleted jewel. 


The Heart Friendship Bracelet is complete 
when purchased. Each individual heart 
can be engraved with its own story— 
initials of friends, dates of outings, names 
of places, complete stories of journeys or 
vacations told on every bracelet. Jen 
times the profit, and one-tenth the trouble 
with each sale. 
ea 


ea. . 


ue ons — eC. I 
Bye” 


JOBBERS: You who want a guick selling 


bracelet, write to us at once for samples. 


RETAILERS: Write us for the name of the 
jobber in your vicinity who can supply 
these quick selling specials. 


MANUFACTURED BY 


Providence Stock Co. 


Largest Manufacturers of Bracelets in United States 
100 Stewart St. Providence, R. I. 


Established 1868 


R. BLACKINTON & C0. 


Manufacturing Jewelers A%® 
Makers of Smal! Wares in 


Sterling Silver and 14K. Gold 


North Attleboro, Massachusetts 


(Factory and Main Office) 


‘*The Line Made and Soid on Honer’’ 


(R) GS ©) 


TRADE MARE 


Novelties 
Toiletware 
and Jewelry 


New York Salesrooms 
15-17-19 Maiden Lane 

















There is no special 
order foo large or 
foo small for us fo 
handle. 


UNUSUAL DESIGNS, PROMPT 
WORK and MODERATE COST. 





TRY US 


FRED BLAUER & CO. 
8 NORTH STATE STREET, CHICAGO, ILL. 
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Leo Goldschmidt. 
































NE of our representatives will be pleased to call upon 

you in the near future. They all have complete lines 
of Gold Jewelry, Watches and Diamonds, and will show 
many exclusive designs in gold jewelry manufactured 
especially for this season’s requirements. 


The prices, as well as the stocks themselves will interest you, 
i y and we strongly advise that you defer making your Fall purchases 
Zoe until one of them calls upon you. 


HENRY FREUND @ BRO. 


FRATERNAL “sprees 
GOODS 65 Nassau Street, NEW YORK 


A SPECLALTY _-929 Chestnut Street, PHILADELPHIA SELLERS” 


Our Trade Mark ‘‘The Rose’’ stands for quality 
and excellenceand is equal to a Government 
Stamp. 


THE NEWEST THING IN RINGS! 


Onyx and Pearl 
Onyx and Diamond 













Ox a ! 


I Witt 6e Pleased To Cal/ On Yow. 


—* 











Pete ay, 











We make them in a large variety of shapes, sizes and prices 








M. B. BRYANT & CO. 


ary No. 7 Maiden Lane, New York 





TRADE-MARK 
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A “Joint Resolution’’ 
A “Nutshell Jewelry Fable.” 


The velvet accused the brooch of wanting to monopotize the privilege of nestling close to the alabaster 
throat of “Ye Lady Fair.” 

The brooch retaliated with a reciprocal accusation. 
Finally both compromised. They subscribed to a 
‘‘joint resolution’ to combine their attractiveness, so 
that both could find favor at the same time. 





The result of their co-operation is shown in 


Hedges Neck Velvets 


Asn irresistible combination of the daintiest of velvet and 
the simple, yet rich platinum mountings. 


It is no coincidence that they are handled by the fore- 
most jewelers. It is simply a case of cause and effect. 
You, too, will have cause for rejoicing if you send for 
a selection package. 


A. J. Hedges & Co. 


Specialists in Mourning 1# 12 to 16 John St. 


Jewelry 
Makers of 14Kt. Jewelry | & New York 


Ln ee ee a | 


/ ‘ere eae Ota #8 




















| 


BOW DEN-MADE MOUNTINGS 


All Platinum—AlIlso Gold 








Bowden Mountings are made in a factory where 
a life-long study is applied to the building of rings 
that appeal quickly to the most discriminating 


customer. 























Loose Diamonds 








Quality first is, and has been for over 70 years, 
the manufacturing slogan of the Bowden establish- 
ment. The high quality is noted in every ring. 


J. B. BOWDEN & CO. 


15-17-19 Maiden Lane, New York 
MAKERS OF THE BOWDEN SEAMLESS WEDDING RINGS AND RINGS OF ALL DESCRIPTIONS 
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Jeweled Bags Lorgnette Chains 


Mesh Bags Card Cases 
Purses Bracelets 
Vanity Cases Cigarette Cases 
Chatelaines Lorgnettes 
Cigarette Holders Eye Glasses 
Coin Purses Novelties 


New and Beautiful Designs, at Popular Prices, Executed by Our Well- 
known Complement of Skilled Artisans, Every Piece Bespeaking 
That Deft Touch in Workmanship That Has Always Characterized 
the ‘‘Cottle’’ Line, Are Ready for Your Inspection and Approval. 


S. COTTLE COMPANY 


Makers of Jewelry for Half a Century 


Platinum — 14 Karat Gold — Sterling Silver 


31 EAST 17th STREET NEW YORK CITY 
PARIS: 28 Rue D’Hauteville CHICAGO: H.M TEEPLE, Heyworth Bldg. SAN FRANCISCO: A. E. LEE, Shreve Bldg. 














BONNER MFG. CO. 


MAKERS OF 





Diamond Mountings 
Mounted Jewelry 
Importers of Diamonds 
87 MAIDEN LANE, NEW YORK 


Order Work a Specialty Chicago Office, Heyworth Building 


























. oon — FOR LIVE BUYERS 











Priscilla No. 152 No. 159 - 44 No. 146 


SIMONS BROS. COMPARY, Philadelphia Ghicaee Ofioe © - 1 IN. State St 
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VISIT NEWARK 





TRADE 


Riker Brothers 


Manufacturing Jewelers 14 Karat Only 


42-4-6 Court Street MARK 


Eastwood-Park Co. 
Silver Toiletware, Novelties and Mesh Bags [Po 
N. Y. Office, 15 Maiden Lane 


Austin and Murray Streets 








“ne Shater & Douglas, lnc. 
- Manufacturers of 
Office and Factory 
9-11 Franklin Street Opposite City Hall 


J.A.&S.W.Granbery 


(a corporation) 


The 10 kt. line that sells 
Trade Mark Kinney, Orchard and Scott Streets 





Burstow, Kollmar & Co. 
Bracelets and Bead Necks 








Meyer & Gross 


Makers of High Grade 
Solid Gold Set Rings 
401-407 Mulberry Street 


M. G. 
Trade-Mark 





DIAMONDS REzaiz: 
CNEQUALLED BRILciANcY GUARANTEED 
L. M. Van Moppes Co. 

671 Broad St., Wiss Bidg. Newark, N. J. 





James R. O’Donnell, 
Enameling on Jewelry, Watch Cases, ~~ 
etc. Black and White a Specialty. 
350 Mulberry Street 





Newark Finding Co. 
Manufacturers of 
SWIVELS AND SPRINC RINGS 
In Platinum, Gold and Gold Plate 
N.Y.Office, 71 Nassau St. Factory,Newark,N.J. 





Frederick 8. Weiss, Inc. 
CW>10K The Up-to-Date 10-Kt. Line 





473-475 Washington Street 
Taylor & Co., Inc. 
10-K. Jewelry—In make and finish unsur- XxX K 
by goods of any higher quality. 


47 Chestnut Street “""~ 





“TRADE MARKS oF THe JEWELRY 
AND KINDRED TRADES”’ 


Third Edition Just Published. Price, $6.06. 


The Jewelers’ Circular Pub. Co., 11 John St., N.Y. 





The Keller Jewelry Mig. Ce. 


Lime that is 10- 


New York Office: 64 Nassau Street 
Factory 251 N. J. R. R. Ave. 





Stumpf & Binder 


Manufacturers of Fine Gold and Platinum Chains, 
Swivels, Spring Rings, in Gold and Platinum, 
Also in Gold Plated 


60-58 Columbia Street Newark, N. J. 








Barry & Company 
Well Made 10K. Jewelry 
~(9) Mart Our Trade Mark Your Guarantee 
1O Austin Stree: 





18 Columbia Street 


Newark when you are in New 

York. Newark, besides being 
the metropolis of New Jersey, is 
one of the largest manufacturing 
cities in the world, especially noted 
for its manufacture of the finest 
specimens of jewelry art. 

Over eleven million dollars is 
invested in the manufacture of 
jewelry in Newark. Nearly 150 
factories, employing about 5,000 
expert workmen, are daily produc- 
ing the 


Finest 14 and 10 K. 
Gold Jewelry, 


Finest Platinum Jewelry, 
Finest Diamond Jewelry 


and the 


Finest Silver Novelties 
and Silverware 


A cordial invitation is extended 
to the jewelers attending the con- 
vention of the A.N.R.J.A. to be 
held in the Grand Central Palace, 
New York, during the week of 
August 23, to visit Newark and 
inspect the lines shown there. 


I’ WILL PAY YOU TO VISIT 





20 Minutes from Broadway 


Link & Angell, Inc. 
14.K. Jewelry 


71 Austin Street 


THE HOUSE OF PROGRESS 
14K. and Platinum Jeweiry 
FRANK KREMENTZ CO. 
630 Mulberry Street 





Garland, Fisher Company 


GE 


lok. Mesh Bags and Genera Line 
. Y. Office, 9 Maiden Lane 


530 Mulberry Street 








Emil Abig 
Specialty 10 and 14-K. Bracelets and La Vallieres 
60 Columble Street 





Geo. W. Heath & Co. 


Pencils and Fountain Pens 
206-208-210 First Street 





Weizenegger Bros. 


Sterling Silver Mesh Bags 
358 Haisey Street 





J. D. Daizell & Co. 


“pe Manufacturers of Fine 14-K. Jewelry 
23 Marshall Street 





L. Fritzsche & Co. 
Fine Gold Jewelry 


American Peace Emblems 


480 Washington Street 





i oe 
PLATINUM 
Settings in Platinum and Geld 


Baker & Co., Inc. 


N. Y. Office, 30 Church St. 408 N.J.R.R. Ave, 





Kohn & Company 


Makers of the Celebrated 
10-K. Line with the 14-K. Appearance 


Camp and Orohard Streets 





La Seela, Fried & Ce., ino. 
(Geid and Siverem ithe) 
Specialists in Hye Giaes Cases, Purses, Vanitics 
and Card Cases. 


®7 Chestnut Street “aie aut 








Strauss & Strauss 
Advanced Styles 
Gold Set and Dinner Rings 
“Rings that sell themselves.” 
8 Clinton Street 











Henry Ziruth 
Unbreakable Chains—High Grade | 0 aad 
14-K. Gold aud Platinum Chains 


30 Court Street 








The Ledos M’f’g Co. 
Manufacturers of 
Watch Case Materiale—Jewelers Findings 
No. 34 Peari St. Newark, N. J. 
1882 1916 
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REG. IN U. S. PAT. OFF. 


POWERS & MAYER, Inc., IN 
THEIR MANUFACTURE OF DIAMOND 
JEWELS, ARE NOT REPRESENTED BY 
THEIR PRICES. THEY HAVE REASON- 
ABLE EXCUSE FOR POINTING OUT 
THEIR MODERATION IN THIS RESPECT 
WHEN CONSIDERED IN CONJUNCTION 
WITH THE STANDARD THEY INSIST 
UPON MAINTAINING. 


AT THE COMING THIRTEENTH ANNUAL 
EXHIBITION TO BE HELD SIMULTANE- 
OUSLY WITH THE NATIONAL RETAIL 
JEWELERS’ ASSOCIATION CONVENTION, 
AUGUST 23RD TO THE 28TH, INCLUSIVE, 
AT OUR OFFICES, NOS. 8, 10, 12 AND 14 
WEST 38TH STREET, VISITING JEWELERS 
WILL FIND THAT LUXURY IS MARKED 
IN THE CONTOUR, SWEEP, THE QUALITY 
OF DIAMONDS AND OTHER PRECIOUS 
STONES AND THE PERFECTION OF 
FINISH BESTOWFD UPON EVERY JEWEL 
OF THEIR CREATION. 


‘Our Sphinx Cabinet will be shown 
at the Grand Central Palace’’ 


LONDON | 
Kimberley House PARIS AMSTERDAM 
15-17 Holborn Viaduct 51 Rue de Chateaudun Sarphati Straat 32 


CABLE ADDRESS: “ON TOP,’ LONDON 
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GOODS WELL SHOWN 
ARE EASILY SOLD - 


This Beautiful Plate Glass Show Suit Case 

Case 10 <5, FREE, with orders 

for HOLDEDGE KNIVES. The 
blades are MADE IN U. S. A. 
and are full polished. 











We use Wardlow Bros. 


SHEFFIELD STEEL 





The shells are 
guaranteed twenty 


year '/io 1OK Jewelry Trunks and Cases 
gold filled. Send for Illustrated Catalogue 


nisin and ramey vx. | | CYOUCh & Fitzgerald 


terns - same — 177 Broadway, New York City 
nlite 154 Fifth Avenue, 14 W. 40th Street 
A 1000@—12 Roman 
A 1001—12 English 
A 1662—12 Fancy 
A 1063— 


Tae ivory FRENKCLOCKS 


oan = SD). _§ Roman, 6 Fancy FOR THE DESK. DRESSER OR TRAVEL 
Actual | 3 A 10s — (IZ DAINTY STYLES) 


6 English, 6 Faney TO RETAIL AT $]90 $200 $ 200 9 350."SGoc 




















Size oe ee , A 1906— 

we — THESE CLOCKS ARE 

GOING LIKE HOT CAKES’ 

DON'T LOSE TIME. 

GET YOUR ORDER 
IN TO-DAY 






































M}AVERBECK “oor IDI2sc 
@uxgum Work Baskets 


c> oe 
1 W el 
pine ay suas @ Crys eariely Be A Master Workman 


Send for Illustrated List ND A THOROUGH BUSINESS MAN. 


THE REES SCHOOL will do this for you on the 
ground floor of a new building with the finest 


“ Always 
Established Incorporated equipment in the best central location, having di- 
“Aan et 





1850 1904 rect connections with a high class’ store. Catalogue 
and particulars on request. Established 1890. 


The Rees School, %flintor{y- 


For Jewelers, Engravers and Watchmakers. 
C. F. Rumpp & Sons 


Fine Leather Goods 


Philadelphia MUSIC BOXES REPAIRED 


Also ne Bick Machines. Clocks, Mechanical 
A 


New York Salesroom: 683 and 685 Broadway Singing Bi C sag wo Metronomes, etc. 
e T 


L. G. “JACCARD 


years with Jacot Music Box Co.) 
310 WEST 39th STREET - NEW YORK 


ee 
* AN Cc mation and Wedding 
and Bridesmaids Gifts In Buying 
es at prices to suit every purse. az” Gold Mounted 
Also the best values in the country in KNIVES 


Pearl, Amber and italian Jet Neckiaees for Waldemar chains insist from your silversmith 


on having “Empire” blades. Gold mounted knives 
call for highest quality blades. ‘“‘Empire” blades 


nt eget om LEWY & COHEN, 321 Fifth Ave., New York carry full guarantee of quality. Manufactured by 


THE EMPIRE KNIFE CO., Winsted, Cenn. 
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STANDARD LINES 
14-K JEWELRY 


Lingerie Clasps Hat Pins 
Ladies’ Fobs Veil Pins 
Ribbon Fobs Handy Pins 


Match Boxes oR Safety Pins 
TRADE MARK 





Sleeve Buttons Scarf Pins 








10 and 14-K Gold Chains 
Platinum Chains 
Platinum and Gold Chains 








Waldemars mao 2B MARK Sautoirs 
Lorgnette Chains Neck Chains 


Key Chains Outing Chains 
Lapel Chains Fob Guards 


“RS. CHAK CUTTERS 


ENOS RICHARDSON & CO. 


23 Maiden Lane, New York 


SAN FRANCISCO OFFICE: Factory: 
Head Building, Post St. and Grant Ave. NEWARK, N. J. 





























The Chinese Oracle 


SAYS : 17 j iis f i ; 


M44440444443 
4) 





‘You need a needle to draw a thread ”’ 





Old Chinese Proverb 
WE SAY : 

Your customer needs a good thimble to push 
the needle through the cloth before she can draw 
the thread. 

Our thimbles, although not as old as the 


























proverb, have been favorably before the trade for 83 years. 
The quality is always good, the designs always up-to-date. 
Send for illustrated price list 


KETCHAM &z McDOQUGALL eg 
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“THE FISHER LINE” 


Friend 


The only friend-ship-links on which a patent hi is been allowed. It is needless to state 


that we will continue to make and sell our links. 


J. M. FISHER COMPANY, Manufacturing Jewelers, Attleboro, Mass., U.S. A. 


New York Office: Jewelers Building, New York City, N. Y. 


Established 1879 

















NEW SHIPMENT JUST ARRIVED 


AMBER NECKLACES 


Uniform and Graduated 
Cut Cloudy 


ALL SIZES —— _ ALL PRICES 





Send 
for selection package 


BORRELLI & VITELLI 


401 Broadway 
NEW YORK 


FREDERICS 


NEW SCIENTIFIC: | EFINITE 
i ze ely 


rae 


profit.and a guar 
ee Ploy © 8 oa 
i ft orpeo shape inary = Bl eer Pa 
that have lost their 


ancy by our new. 
() expat uarantee them t 
BO NTE 
FACTORY 


NEW YORK °%s 








SOUDER’S SAFETY SYSTEM OF STOCK, 
RECORD AND BUSINESS INFORMATION 


For Jewelers and Opticians 


Combining in a Loose Leaf System, Day Journal, Cash Book, 
Daily and Monthly Summary, Invoice, Bills Receivable and 
Bills Payable, Inventory, Jewelry and Watch Repair Records. 
A System of Record Keeping of Absolute Security Against 
Loss, Without Your Knowledge. Business in Detail Sum- 
marized Instantly. A system tested by fourteen years’ prac- 
tical service. 


Only Two Books. Very Little Work. Does Not Require 
a Bookkeeper. A Three Years’ Service for $25.00. 
Full Information and Specimen Sheets on Application. 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 
11 John Street New York 




















Fine China For Every Use 








New Flower Bowls No. 1723/M16 and Vases No. 
1725/M16. Decorative motif, band of black broken 
by baskets of colored enamel flowers. Same deco- 
ration in Chinese blue band M3. 


LENOX, INCORPORATED 


TRENTON, N. J. Walter S. Lenox, Pres. 
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Sterling Silver 
Friendship Bracelet Links 


THE ONE BIG ITEM THAT HAS PUT LIFE AND 
GINGER INTO THE JEWELRY BUSINESS THIS SEASON 


Bi 


1C-30819 JC-30823 JC-30824 JC-30806 





Havaheart Four Leaf Clover Cloisonne Enameled Bar Link 
$9.00 $9.00 Border in Assorted Colors $6.50 
Per Gross Per Gross $15.00 Per Gross 


Per Gross 


Showing How These Links Can Be Made Up In Various Bracelet Combinations 





Havaheart and Four Leaf Clover 


DUIS BT IRD RS Cr eH ine hth om 1S) Gitar 


Havaheart, Four Leaf Clover and Bar Link 


Gap) Gi ae (CO a 1) ean I ea 


Cloisonne Enameled, Four Leaf Clover, Havaheart and Bar Link 








Connecting Links and Clasps for Friendship Bracelet Links 


JC-30816. German silver spring clasp, Jc- 0811 Stesting oliver connecting take $1 50) 


a oe: oe Wane sts ccencers cs <eseen san 
Leather ‘Wristlets Will Fit Any of Above Links 


Our leather wrist band is a very convenient and practical article. The links are slid on the band and can be worn just 
as well with one as with a half dozen. 











JC-30815. 1-8 in. wide, of calfskin in Black, Brown, Grey and Tan, sterling $15. 00 | atl 


I ne ee eked kkeed us Seed ok 


NOTE ¢ All of these designs, the links, clasps and wristlets as well as the idea of the Friendship Links, are no 


infringements on any patents and we guarantee protection to all of our customers buying them from us. 


NEW YORK CHICAGO PROVIDENCE 
134-142 West 37th Street 111-115 South Fifth Avenue 70 Ship Street 
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YOU OWE IT 
To A 


The National Retail 
In New York 


This is the representative gather 


afford to miss it. Don’t depend. 


N. J. FELIX & SONS 56 John St. 


Watch Mtls., Tls. & Jwls’ Findgs, Case Reprg. 


FREUDENHEIM BROS & LEVY 


Diamonds ” Maiden Lane 


THE GINNEL MFG. CO. 15 Maiden Lane 


(old Plated Link Buttons, Bar Pins, etc. 


GOLDSMITH BROS. 20 John St. 


Gold, Silver and Platinum Bought and Sold 


THE GORHAM CO. 


Fifth Ave. and 36th St., and 15 Maiden Lane 


HERPERS BROS. 


Settings 


de iss HERZOG & co. 4) Rose St..cr. Duane 
Makers LK Rings and EL-KAY Cuff Buttons 


I. HOCHBERGER & SONS 


Diamonds 35 Maiden Lane 


S. E. HOWARD’S SON & CO. 


Ebony Goods 15 W. 


CARTER, GOUGH & CO. 


Manufacturing Jewelers 9-13 Maiden Lane 


H. H. COLLARD 15 Maiden Lane 


Mfrs.” Agent, Everything in Silverware 


COMRIE & BROKAW 1: Maiden Lane 


Auctioneers to the exclusive trade. 


COOPER & FORMAN 3 Maiden Lane 


Mfrs. of Diamond Jewelry and Mountings 


S. COTTLE CoO. 31 E. 17th St. 


Mfrs. of Diamond Jewelry and Mountings 


DATTELBAUM & FRIEDMAN 


Ring Makers. 51-53 Maiden Lane 


DAVIDSON & SCHWAB, Inc. 


Mountings and Dia. Jewelry 126 W. 46th St. 
JACQUES DEPOLLIER & SON 


Plat.. Gold Novelties, Bracelets 15 Maiden La. 


DERBY SILVER CO.’S 10 Maiden Lane 


World renowned Hollow and Toiletware 


HIPP. DIDISHEIM, & BRO. 


Mfrs. & Importers of Watches 54 Maiden La. 


DIEGES & CLUST 20 John St. 


ABEL BROS. & CO. 29 Maiden Lane 


Diamond Jewelry—Mountings— Diamonds 


AMERICAN GEM & PEARL CO. 


Prec. Stones, except Diamonds. 14 Church St. 


ANSONIA CLOCK CO. 99 John St. 
Clocks 


M. J. AVERBECK 


Tewelry and Novelties 


ERNST GIDEON BEK 15-19 Maiden Lane 


Mesh Bags and European Novelties. 


BENEDICT & WARNER 


Precious Stores 


BIGALKE & ECKERT CO. 


Fine Imported Watches 


S. BORGZINNER CO. 


Jewelry Cases, Trays, etc. 


J.B. BOWDEN & CO. 


Ring Makers 


HANS BRASSLER 


Manufacturing Jeweler 


R. A. BREIDENBACK 51-53 Maiden Lane 


10-12 Maiden Lane 


15 Maiden Lane 
35 Maiden Lane 


527 Fifth Ave. 
82 Nassau St. 
15 Maiden Lane 

29-33 W. 38th St. 24th St 


LOUIS W. HRABA CO. 29 E. 19th St. 








Diamonds and Precious Stones 


ALPHEUS L. BROWN 68 Nassau St. 


Watches: Waltham, Elgin, Howard, Hamilton 


BRUHL BROS. & HENIUS CO. 


Imp. and Cutters of Diamonds 15 Maiden La. 


M. B. BRYANT & CO. 


Ring Makers 


7 Maiden Lane 





Medals, Badges, Class Pins and Rings 
C. DORFLINGER & SONS 
Fine Cut Glass 
WM. J. DURFEY 7 Maiden Lane 


Bargains in Diamonds, bought and sold for cash 


FARRINGTON CASE CO. 46 Maiden La. 


Jewelry Boxes and Eye Glass Cases 


36 Murray St. 





Artistic Leather Goods, Umbrellas, Canes, Crops. 


ROBT. H. INGERSOLL & BRO. 


Wat hes 815 Fourth Ave. 


INTERNATIONAL GEM CO., Inc. 


Lapidaries and Prec. Stones. 315 Fifth Ave. 


INTERNATIONAL SILVER CO. 


Silversmiths 9-15 Maiden Lane 
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A. R. KATZ CO. 


Importers of Diamonds 


THE KELLER JEWELRY MFG. CO. 


10-s<arat Gold Jewelry 64 Nassau St. 


KENT & WOODLAND 


Bracelets 


WM. B. KERR CO. 


Silversmiths 


KETCHAM & McDOUGALL 


Thimbles, Eyeglass Holders 15 Maiden Lane 


JULIUS KING OPTICAL CO. 


Opera and Field Glasses 12 Maiden Lane 


JONAS KOCH 


Jewelry and Watches 


LARTER & SONS 21-23 Maiden Lane 


Studs, Vest Buttons, Rings, Links & Lockets 


SAMUEL LAWSON 19 John St. 


Coral and Black Onyx Mourning Jewelry 


FRANK T. MAY CO. 2-4-6 W. 45th St. 


Mesh Bags, Vanities in Gold, Plat. and Silver 


JOS. H. MEYER BROS. 59 Nassau St. 


Richelieu Pearls (Insoluble), Diamond Clasps 


MOSKOWITZ BROS. 12-16 John St. 


Diamonds and Diamond Jewelry 


NASSAU CLUTCH CO. 


87 Nassau St. 


12 John St. 


15 Maiden Lane 


37-89 Maiden Lane 


90 Nassau St. 


Mfrs. Scarf Pin Clutches and Novelties 





TO YOURSELF 
ttend 


Jewelers’ Convention 
in August 


about it. 


H. Z. & H. OPPENHEIMER 


Diamonds 1 Maiden Lane 


PAIRPOINT CORP’N 43-47 W. 23d St. 


Cut Glass, Sheffield Reproductions, Electroliers 


JOHN M. RICHARD 65 Nassau St. 


Black Opals, Star Sapphires and Pearls 


ENOS RICHARDSON & CO. 


Manufacturing Jewelers 21-23 Maiden Lane 


ROGERS, LUNT & BOWLEN CO. 


Silversmiths 15 Maiden Lane 


A. ROSEMAN 9 Maiden Lane 


Diamond Importer; Maker of Diamond Jewelry 


W. I. ROSENFELD 


Diamonds 


WILLIAM L. SEXTON 


Platinum and Gold Jewelry 


SINNOCK & SHERRILL 21 Maiden Lane 


Solid Gold Emblem Goods to Jobbers only 


STAIGER & SONS 2 Maiden Lane 


Diamond Jewelry and Platinum Mountings 


LOUIS STRASBURGER’S SON & CO. 


Diamonds 15-17-19 Maiden Lane 


L. STRAUS & SONS 42-46 Warren St. 


Art China, Cut Glass, Marbles, Bronzes 


GEO. O. STREET & SONS 


Ring Makers 2 Maiden Lane 


1 Maiden Lane 


65 Nassau St. 








ing of the trade and no jeweler can 


upon reading Be There! 


TOWLE MFG. CO. 


Silversmiths 
U. S. AGENCY OMEGA WATCH CO. 
Specialty Imp’t Bracelet Watches 21 Maiden La. 
WAGNER COMB MFG. CO. 1182 B’way 
Tortoise Shell Hair Ornaments, Ont. Goods 
R. WALLACE & SONS MFG. CO. 
Silversmiths 11 W. 32d St. 
WARWICK STERLING CO. 


Sterling and Leather Novelties 15 Maiden La. 


HAYDEN W. WHEELER & CO. 


Diamonds and Mfg. Jewelers 2 Maiden Lane 


N. H. WHITE & CO. 


Diamonds—Watches— Jewelry 


FRANK M. WHITING & CO. 


Silversmiths 15 Maiden Lane 


WHITING MFG. CO. 


Silversmiths 


A. WITTNAUER CO. 


Importers of Watches 


JULIUS WODISKA 182 Broadway 


Diamond Mountings 
WOLFSHEIM & SACHS 
s0xes, Trays, etc, 
J. R. WOOD & SONS 170 Broadway 


Diamond Cutters—Wedding Ring Makers 


WOODSIDE STERLING CO. 170 B’way 


Mail Order Silversmiths to Jewelry Trade 


17 Maiden Lane 


291 Maiden Lane 


15 Maiden Lane 


30 W. 36th St. 


35 Maiden Lane 
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ee 1847 ROGERS BROS. 


‘Silver Plate that Wears’’ 
“CONTINENTAL” ESS 
PATTERN 



































The Easiest Selling 


erchandise in Our Store. 


TY ’HAT is one reason given by a. well-known 
4 dealer for handling 1847 Rocers Bros. 

ia ‘Silver Plate that Wears.” 

> Let us help you get your share of the results 
from the most persistent and extensive advertis- 
ing ever done for silverware. 


Write for Circular 1245-3 describing our 
advertising and display helps for retailers. 


INTERNATIONAL SILVER CO. 


Successor to Meriden Britannia Co. 


MERIDEN, CONN. 
NEW YORK . CHICAGO  SAN-FRANCISCO 


$45 
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VoL. LXX. WEDNESDAY, JULY 28, 1915. 
The Cradle of the Romanesque Geldsmiths’ 
The Table Service of Former Times. Art. 
_Translated expressly for THe Jewevers’ Circutar from the Goldschmiede Kunst. ] HE cradle of the Romanesque gold- 
smiths’ art is the Valley of the 








A TABLE decorated with glistening 

linen and flowers and adorned with 
beautiful dishes appears to us to-day as 
the indispensable provision for a splendid 
meal as well as the absolutely necessary 
adjunct to hospitable good-fellowship. But 
all the implements, vessels, etc., that we 
now use as a matter of course were not 
available in primitive times. Every piece 
that is to be found on our table has its his- 
tory, as, indeed, has the table itself. The 
Greeks and Romans at meal times reclined 
upon cushions, before which stood low 
benches, which served them in the place of 
tables. The first tables in the form used 
to-day are said to have appeared only about 
the year 1000 A. D. 

Of the eating utensils the spoon has the 
longest past. In Egypt and among the old 
Norse tribes it appeared as a secondary 
form of the drinking cup, and was _ fash- 
ioned of copper or precious metal. The 
Romans were familiar with the ladle or 
scoop. The Germans wrought spoons from 
horn or carved them out of wood, and their 
shape at first was neither pleasing nor con- 
venient for the mouth. They called this 
implement “spon” or “spoon,” and in Eng- 
lish it still bears this name to-day, which 
is related to the modern German word 
“span.” 

Later appeared knives; in the first place 
it was only the “carver” who possessed a 
carving knife. 

It is somewhat odd that the fork only 
came into use near the 16th centurv. Be- 
fore this epoch food was conveyed to the 
mouth by the fingers. In this fashion dined 
the great Pericles and the talented Aspasia, 
the godlike Marcus Antonius and the 1n- 
fatuating Cleopatra, Siegfried, the hero, and 
the blond Krimhild, yes, even Max, the last 
knight, and the beautiful Maria of Bur- 
gundy. The splendor of classic antiquity 
becomes almost dim, the imaginative ro- 
manticism of the Middle Ages loses its 
charm, when one fancies himself transported 
to the tables of the high and mighty lords 
of that age. In the forkless age it was 
the custom after the meal was over to 
reach for bowls or small dishes filled with 
water, in which the guests would wet their 
fingers. 

The fork, the invention of a goldsmith 
of Florence, was in the Middle Ages a 
rarity even at the courts of kings; only in 
the early decade of the 16th century did 
it gradually come into use. For a long 


time, however, it was considered as some- 
thing unnecessary; indeed, it was looked 


upon as an object of the utmost luxury, so 
that its use was absolutely banished from 
many monasteries. In the French monas- 
tery of St. Maur the introduction of the 
fork caused a violent strife between the 
old and the young monks, since the former 
were stubbornly opposed to the use of the 
fork and declared it sinful to use it. Queen 
Elizabeth is supposed to have been the first 
Englishwoman that made use of the fork; 
the ladies of the houses of York and Lan- 
caster were not familiar with it. As ts 
weil known, the Chinese and Japanese use 
even to-day ornamented chopsticks instead 
of forks. 

Even the glassware, which to-day orna- 
ments tables in such attractive forms and 
exceedingly varied designs, was up to the 
loth century extremely rare. The people 
employed wooden and pewter beakers ; the 
wealthy and influential possessed gorgeous 
drinking vessels of gold and silver, which 
even at the present time arouse admiration 
through their execution, which is often 
highly artistic, and which are the ornaments 
of many an old family treasure, handed 
down from generation to generation, a 
most precious remembrance of the ances- 
tors. Even in the realm of saga and poetry 
the beaker or drinking cup plays a part. 
But when the commerce of Venice spread 
afar the products of the proud republic the 
famous Venetian glassware reached the 
tables of the wealthy. Plates and bowls 
before the invention of porcelain were 
usually fashioned of metal, especially of 
silver and tin, and often possessed a high 
value. 

Among the chief ornamental pieces on 
the tables of all those who occupied the 
highest ranks were for a very long time 
the salt dishes. These were often real 
works of art wrought of gold and silver 
by the greatest masters of their period. 
The famous Benvenuto Cellini made for 
King Francis I. of France a salt cellar of 
gold, which is a grand testimonial of his 
genius, and is now considered one of the 
most precious possessions of the Imperial 
Gallery at Vienna. The invention of silver 
plating and the use of various metal alloys, 
out of which objects are made as artistic 
and as skilful as if composed of precious 
metal, have rendered the most elegant table 
services less costly. These have lost their 
aristocratic character, and the spread of 
luxury as well as a highly developed es- 
thetic sense have made a finely adorned 
table and ornamental dishes a daily neces- 
sity even for the broader social classes. 





Meuse (one of the chief battlegrounds in 
the present war), from which this and cop- 
per founding derived a unique development. 
Even to-day in Huy, Nivelles and An- 
dennes the largest and most costly speci- 
mens of gold and silver enamel work are 
preserved. 

At Huy the most important lay artist of 
lower Lorraine, the goldsmith Reiner, was 
born. His cast-brass baptismal font, dat- 
ing from 1112, in St. Bartholomew’s Church 
at Liege is one of the most wonderful 
works of Romanesque art. 

The home of yellow metal casting was 
Dinant, near Namur. It acquired from this, 
its birthplace, the French name Dinan- 
derie. From Huy, moreover, came Reiner’s 
famous successor, Godefroid de Claire, who 
as a goldsmith traveled far and wide, and 
died, at an advanced age, in a monastery 
in his native city. The local death register 
there records at length the reliquary cas- 
kets and other masterpieces created by this 
artist in different countries. Of his handi- 
work are the two silver caskets that are 
preserved in the collegiate church at Huy. 
His most important creation, however, is 
the Heribert shrine at Deutz, which at 
that time shared with Cologne the fore- 
most place in the goldsmiths’ art. Maas- 
tricht, too, has several late works of Master 
Gottfried or Godefroid to show. The high- 
est development of the goldsmiths’ art in 
early Gothic style is to be seen in the sil- 
ver winged altar of the Floreffe Abbey, 
dating from 1254, now in the Louvre. 

Some later important silver works from 
the Dominican monastery at Liege have 
passed into the possession of the royal 
house of Saxony. The most comprehen- 
sive work of the Flemish early Gothic is 
still to be found at Nivelle, south of Brus- 
sels. It consists of the silver shrine of 
St. Gertrude, almost two meters in length, 
nm which two artists, following the designs 
‘f a monastic goldsmith, worked for 26 
years until 1298. According to the opinion 
of Director von Falk, in this shrine, which 
represents a perfect early Gothic crown, 
the connection with French miniature sculp- 
ture work was reached. 








Mortimer Frauenthal, a jeweler at Heber 
Springs, Ark., has sold his stock of jewel- 
ry and fixtures at the establishment known 
as the Palace Jewelry Store to J. C. Ray 
and A. B. Hicks, who will continue the 
business under the same name and at the 
same location. Mr. Ray is well known at 
Heber Springs, having been located there 
for more than a year. 
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(he Larter Trade 


that you find on a piece of jewelry is a certificate of 
merit, fully appreciated by all alert jewelers whose repu- 
tation demands that they sell only articles of unquestioned 
quality. 

Even of greater importance than as an identification 
mark, for our product, is the fact that it is a guarantee 
to you. 


it is a sign that jewelry can be made in the most approved 
manner, by highly skilled labor, and of the best grade 


of materials, at a fair price. 


By manufacturing in large quantities, in a modern plant 
fully equipped with the most up-to-date machinery, under 
the direct supervision of one who knows, every piece of 


Larter jewelry is made in the best possible manner, in 
the least possible time and at the lowest possible cost 
consistent with the highest standard of quality. 


Well considered and skillfully executed plans are reilected 
in the appearance and durability of every piece of jewelry 
bearing this mark 


REPRESENTATIVES 


A.|HALL & SON 


INCORPORATED 


July 28, 19165. 





JEWELERS BUILDING 
POST STREET 


SAN FRANCISCO 


CAL. 
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Quick-Change Prices in a Short-Change Deal. 








Being Samuel Hopkins Adams’ Interesting Article in the New York Tribune. Telling His 
Experience with a ‘‘Cut Rate’’ Dealer in ‘‘ Clocks and Jewelry.”’ 











]? stands on the west side of Broadway, 

just below ——St. Look for a particu- 
larly lurid show window and vou can’t miss 
the place. Within are watches, clocks, fobs, 
rings, junk and bunk, with a few genuine 
articles as bait. Financial disaster hovers 
like a crested wave above the collection. 

“We are Broke. Waltham Watches AI- 
most Given Away.” 

— reditors Forcing Us for Money.” 

“Terrific Smash! A_ Terrific Blow! 
Everything Must Go.” 

“Merchandise Slaughtered.” 

“Creditors Want Money. Everything at 
a Slaughter.” 

Such are the announcements in glaring 
hand-print of red, blue and black. Yet 
there is no air of dismay about these and 
their many accompanying voices of dis- 
aster. Rather the note is one of devil-may- 
care good humor. You are invited, with 
a grin Of cheerfulness, to come in on the 
deluge and share in the wreckage. Don’t 
do it. -Don’t—that is, unless you care as 
little about money as these alluring plac- 
ards do. 

As I walked along Broadway recently 
those signs reached out and took me by 
the eye. One in particular seemed prom- 
ising. It ran like this, all in large, clear 
black print, except one important word: 








ALARM WARRANTED 
CLOCKS 6g¢. 
upward 











3ehind it stood a Big Ben, flanked by 
four lesser sleep destroyers. Now, Big 
Ben is a standard article and sells for 
$2.50 normally. To get one for 69 cents 
would be like finding money. So I went 
in to deal. There leaned across the counter 
to me one of the blondest blondes I have 
ever seen on either side of the footlights. 
To her I proffered my request for a 69-cent 
alarm clock. With a bored air she thrust 
forth at me a sad-faced timekeeper labeled 
“Made in Germany.” It looked as if it 
might have been put out by the British to 
incite anti-German sentiment. 

“W hat’s the larger clock in the window ?” 
I asked. 

“Qh, that’s a ‘Big Ben.’” 
terest manifested itself. 

“Let me have a look at it. It seems a 
better 69 cents’ worth than this.” 


A faint in- 


UPWARD, WITH THE ACCENT ON THE UP. 

Scorn was my portion in return for this 
innocent observation. “D’you think you’re 
getting a Big Ben for sixt’-nine cents ?” 

“According to the sign in the window.” 

“Bplurrph!” (This is the best that 
the limitations of newspaper type permit 
in the way of reproducing her snort.) 
“Sixt’-nine cents, upward. UPWARD!! 
Do you get it?” 

I got it. But I had to go outside to get 
it. Sure enough, under the legend “Alarm 
Clocks” on the placard stood a small, dim 
“upward” scrawled in pencil. So the sign 


actually read, to sharp eyes, “Alarm Clocks 
upward—Warranted—69 Cents.” Now 
“Alarm Clocks upward” might be subject 
to misinterpretation, but I didn’t attempt 
to argue the point with the super-blonde. 
Somehow I felt a misgiving that she wasn’t 
the sort of lady with whom a person of 
mild disposition safely debates. Besides, 
there was other interesting matter in that 
window. For example, a trayful of Inger- 
soll Watches at 85 cents (because of im- 
pending dissolution of the store), and a few 
teet due northwest precisely the same 
watches marked 79 cents, the reason given 
for the latter bargain being the pressing 
need of money. ; 

Returning to the blonde lady—she seemed 
to my dazzled eyes to have grown even 
blonder while I was out—I bought that 
ghastly faced 69-cent whizzer and entered 
into negotiation for an Ingersoll watch. 

“Ingersoll? Sure. Eighty-five cents.” 

“Is it a regular Ingersoll?” 

“Regular and warranted. 
here 1s cut price.”’ 

“How much did you say 

“Eighty-five cents.” 

“But it says right here in the window 
that they’re 79 cents because you need the 
money. Don’t you need the money?” 

“Ah, have it your own way,” said the 
blonde lady impatiently. 

“Come and look at the sign yourself.” 

“ll take your word for it. Obviously 
she was burning to be rid of me. I was 
too literal-minded a customer to offer op- 
portunity for real profit. 

“Take your own,” I persisted. 
the sign there, I suppose.” 

“Seventy-nine cents,” she yawned, with 
the weary air of one disdaining to argue 
further against obstinate umnreason, and 
passed over the watch. 

“T’ll take that and the 69-cent clock,” said 
I, handing her a $5 bill. 
RINGING SOME CHANGES 


Everything 


it was?” 


“You put 


ON THE SHORT- 


CHANGE GAME. 

Then began an attempt to short-change 
me, pathetic in its simplicity. 

In the first place, there wasn’t money 
enough in the place to extract change for 
$1.48 from $5. While this was being pro- 
cured the blonde lady remained bored and 
idle. She did not even attempt to sell me 
a jeweled watch or a phony ring, which 
seemed invidious. But as soon as the cash 
arrived she started in, with a spirit worthy 
of higher finance, to do me out of the vast 
sum of six cents. Three $1 bills she gave 
me, some loose silver and a copper. 

“One-fifty-four,” she began, “and one is 
one-fifty-five—” 

“What’s the one-fifty-four?” 

“Why, 8 cents for the watch 

“T thought the watch was marked down 
to 79 cents.” 

“Eighty-five,” said she firmly. 

“But right here in the window 

“Oh, that’s right. I’ve sold 
at 85, it’s a habit.” 
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“Then it’s 79 for the watch and 69 for 
the alarm clock.” 

“That’s right.” Suddenly her air and 
voice took on an amused vivacity. “Say! 
My figures got twisted! It ain’t one-fifty- 
four. It’s more than that. I was cheating 
myself. Whaddye know about that?” 

sy this time I was fairly bewildered. 
Getting hold of a pencil I figured out the 
sum on paper to one dollar and forty-eight 
cents. 

“IT was sure cheating myself,” chuckled 
the ultra-blonde, with an engaging air of 
self-derision. 

“No, I don’t think it was yourself you 
were cheating,” I sugges‘ed. 

OPENING UP THE ROAST. 

Mirth fell from that plastic face like a 
mask. The glare in her eye said as plainly 
as words: “Sir-r-r! What do you mean 
to insinuate?” Before it could translate 
itself into speech | hastily advanced my 
little problem in simple addition. But she 
ignored it. She, too, had produced pencil 
and paper and was absorbed in computa- 
tion. From where I stood her first propo- 
sition appeared to be: 

9 plus 9 equals 6-with-one-to-carry. 

Obviously here was a realm of higher 
mathematics into which I might not with 
impunity venture. Summoning what firm- 
ness | could, I said: 

“One-forty-eight. 
in change, please.” 

She thrust it at me. “Well, you wasn't 
going to lose your fortune, was you?” she 
reassured me. “What did it amount to, 
anyway? Five cents?” 

Apparently her subtraction was on a par 
with her addition. I yearned to know in 
what correspondence school of bookkeeping 
she had been educated, but judged it the 
part of diplomacy not to ask. 

“Thank you,” was all I said, as I pock- 
eted my change. This I hoped would be 
satisfactory. It wasn’t. 

“Well, you didn’t get the worst of it, did 
you?” she challenged. 

“T did not.” 

“No. Nor you wasn’t going to.” 

“Not while my pencil lasted.” 

“Anybody’s liable to make mistakes.” Her 
jaw began to aggress unpleasantly. “Didn't 
chu ever make a mistake?” 

“Yes. Oh, certainly. Many times.” I 
began to realize that I was at that very 
moment making a mistake in remaining 
within range another second. I retreated, 
or rather sidled, toward the door and 
reached the sidewalk, followed by a volley 
of clearly expressed opinions upon the 
probable proportion of error in my make- 
up and career which was something less 
than flattering. It occurred to me as I 
went that the ultra-blonde lady was in- 
censed. 

Herein I made another mistake. She was 
not in the least incensed. She was merely 
following out the system of the phony 
trade. One of the rules of this system is, 
“If your customer makes a beef, roast 
him.” Whether the underlying idea is to 
intimidate the objecting customer or to in- 
spire confidence among other possible pa- 
trons present by a display of righteous 
wrath I have been unable to discover. But 
the fact remains: Insulting a customer 


I want three fifty-two 
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America’s Largest 
Diamond 


Cutting 
Works 


are operated 


Stern Bros. & Co. 


Offering Attractive 
Values to Important 
Buyers 


Office, 68 Nassau Street; Cutting Works 
136-146 West 52nd Street - - New York 
Chicago, 31 North State Street; Amsterdam, 10 Tulp Straat 
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who demands fair treatment is the guild- 
mark of the phony jewelry trade. 

Even so, I got off lightly. One of my 
associates went to this same shop at 1447 
broadway to get a Big Ben at 69 cents, as 
offered in the window. On this occasion 
the placard was so arranged that the quali- 
fying word “up” nestled obscurely behind 
one of the nondescript clocks offered for 
sale in such manner that the customer 
would have to be a contortionist to see it 
at all. Because the Tribune man mildly 
pressed his demand he was thus described 
and categoried according to the principles 
of the trade, by the salesman: 

A big bluffer. 

A cheap knocker. 

A kicker. 

A sorehead. 

And, finally, an ignoramus exceptional. 

“What d’you think—we are selling dollar 
bills for a nickel?” demanded this exponent 
of the higher salesmanship. “You know 
a Big Ben costs $2.50. If we save you a 
quarter, ain’t that enough? I’ll show you 
the card (exhibiting the card in the win- 
dow). You see, it says 69 cents up. You 
are just one of those kickers. We get a 
few knockers like you occasionally. In 
fact, you are the most ignorant person I’ve 
tried to wait on in a long while.” 

Nevertheless, on the following day the 
placard had been changed so that the “up,” 
now become “upward,” was in sight, though 
so small as to be unnoticeable. The sales- 
man was quite proud of his show window. 

“It’s a good get-up, ain’t it?” he inquired 
of an interested spectator (again a Tribune 
investigator). “This is not our regular 
stock. There is enough there to fill three 
stores. We just want to get rid of it. 
Then we will put in regular goods.” 

Now, the cut-price placards in the win- 
dow are merely ground-bait for suckers. 
Their purpose is to lure the fish into the 
net. Once there they are pressed to buy 
various kinds of cheap or phony jewelry 
quite different from the goods exploited 
on such apparently favorable terms, in the 
window. Tribune investigators called upon 
“—_— —— & Co.,” the name under which 
this “ruined” concern does business, to buy 
a camera lens, and were informed that the 
store did not carry this line. 

“Wait just a minute,” said the salesman. 
“T want to show you a nice watch.” 


OLD WATCHES FOR NEW. 
sefore he was done the “nice watch” had 
expanded into a long succession of time- 
pieces, many of them Walthams and EI- 
gins which shared one common peculiar- 
ity, that the numbers on them were far 
smaller than the numbers of these makes 
now in current sale. All were represented 
as new. One movement which the salesman 
highly recommended bore the number 
8,349,475, showing it to be at least 10 years 
old. Another, a Waltham, was in the six- 
million series, proving an age of 15 years 
or more. The inference is that Mr. —— is 
disposing of a lot of watches that should 
be classed as old and inferior stock. 
WHEN IS A BARGAIN? 

Here are some of the bargains rescued 
by Tribune purchasers out of the financial 
catastrophe of & Co.’s store: 
Sleepme‘er clock displayed under the 69- 
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cent sign, but actually priced at $1.25, on 
representation that it was a regular $1.50 
Sleepmeter. It is not. It is a regular $1 
Sleepmeter. The extra quarter was all 
fancy profit. 

Gold-filled chain sold on the representa- 
tion that it was a Waledmar chain. It is 
not a Waldemar chain at all, but of a 
wholly different type. 

Watch chain represented as a one-tenth 
l4 karat solid gold article, guaranteed for 
20 years. Worth $4.50. The price at which 
it was at first offered was $3. The sales- 
man refused to stipulate the proportion of 
gold in the chain on the bill of sale. One- 
tenth 14 karat, he said, meant the same as 
a 20-year guarantee. When the purchase 
was made the charge was $3.50, instead of 
$3. The chain is not as represented. 

Waltham watch, with Bay State case, of- 
fered as brand new and a specially good 
bargain at $6. This watch left the Wal- 
tham factory some time before 1903, and 
has therefore been knocking about the 
world for more than 12 years. The Bay 
State Watch Case Co. has been out of busi- 
ness for many years. What the Tribune 
purchaser really got was a near-antique, 
which, from that point of view, may have 
been worth the $6 he paid for it. 

FAITH IN THE PRINTED PROMISE. 

This shop is only one of scores which 
infest New York from Nassau St. to Yon- 
kers. They flourish on the simplicity of 
the unthinking public and its childlike faith 
in the printed promise. To warn this class 
against the wiles of trickster traders may 
seem a waste of valuable time and space. 
Yet, as somebody said, education is based 
on reiteration. So, once again, I will state 
the principles upon which the 7ribune has 
long been insisting. No store which doesn’t 
live up to its advertised offers is worthy 
of confidence. No store wherein a cus- 
tomer is insulted 1s worthy of patronage. 

[f you find yourself in such a place there 
is just one safe course to follow. Take 
the shortest path to the nearest street. 
Then tell the Tribune about it while the 
memory lingers. 











‘Pay as You Go By,” or a Cash in Advance 
System in Buying Jewelry. 


NEW YORK concern is introducing 

a plan for the retail jeweler in the 

way of “a business-getting system” that, if 

successful will give to the jeweler customers 

who pay better than cash, 1. e.. who pay 

for an article before they even select it. 

By this system the jeweler assists those 

contemplating making future purchases to 

help save their money, no matter how small 
the amount may be. 

So many people try to lay aside small 
savings with which to make purchases, but 
find it the most ‘dificult thing to do, as 
often the temptation to use this money for 
other purposes is too great to be resisted. 
For that reason several banks throughout 
the country establish what is known as 
“Christmas Funds” in order to take care 
of the small savings, so the depositors will 
have their funds intact to purchase gifts 
for the holidays. 

Many people anticipate purchasing jewel- 
ry or silverware for the Yuletide or other 


occasions, and the problem of having funds 
enough for these purchases is solved by 
this “Pay as you go by the store” system. 

The plan of operation is for the jeweler 
to accept any amount the saver wishes to 
deposit and issue therefor a certificate in 
denominations of five, 10 and 25 
which he keeps as a receipt for the money 
so deposited. These certificates are redeem- 
able at any time for anything in the store. 

No designated time is stated when these 
payments are to be made, so that whenever 
the customer can conveniently spare any 
sum, whether it be once or five times a 
week, whenever he goes by the store, he can 
step in and give whatever he wishes to add 
to the fund. 

By using this system the jeweler can give 
the lowest cash prices for his goods, as 
the amount has already been paid, and a 
subscriber to this system can have goods 
selected laid aside without the formality of 
asking for a deposit. 

One good feature of the system lies in 
the fact that the money deposited does not 
have to be returned, as the certificates 
clearly state that they are “redeemable in 
merchandise only,” and when a subscriber 
accepts such certificates it is distinctly so 
understood. 

[f successful, this scheme will 
big thing for the retailer, who will De able 
to increase his present business and have a 
strong hold by which he can keep the trade 
of his “cash in advance” customers and in- 
crease their purchases in jewelry and kin- 
dred lines. 


cents, 


prove a 








New Jewelers Repair Lien Law Goes 
into Effect in Wisconsin. 


MILWAUKEE, Wis., July 23.— The new 
Jewelers’ Repair Lien Law of Wisconsin, 
passed at the present session of the Wis- 
consin Legislature through the efforts of 
the Wisconsin Retail Jewelers’ Association, 
is the subject of much favorable comment 
in the trade here. The new statute, signed 
by Governor E. L. Philipp on June 12, was 
presented as follows at the annual conven- 
tion of the Wisconsin jewelers in Milwau- 
kee last Tuesday by Secretary A. W. An- 
derson, Neenah, Wis., who is _ largely 
responsible for the new law being placed 
on the statute books. 

The law reads as follows: 


To create Section 3346m of the statutes, relating 
to liens of jewelers, watchmakers and silversmiths. 

Section 1. There is added to the statutes a new 
section to read: Section 3346m. Every jeweler, 
watchmaker or silversmith who shall alter, repair 
or do any work on any article of personal prop- 
eity at the request of the owner or legal possessor 
of such property, shall have a lien upon and may 
retain the possession of any such article until the 
charges for such alteration, repairing or other work 
have been paid. If such debt remains unpaid for 
six months or more any such jeweler, watchmaker 
or silversmith may sell such article at private or 
public sale, and the proceeds, after first paying the 
expense of sale, shall be applied in payment of the 
debt, the balance, if any, to be paid over to the 
county clerk of the county where the sale is held 
in trust for the debtor. Before any such sale is 
held notice in writing must be given the debtor of 
the amount due and the time and place of sale. If 
the debtor’s residence is known such notice must 
be mailed to his last known street address. If the 
debtor’s address is unknown such notice must be 
given by the posting thereof in the county court 
house or the city, village or town hall where the 
jeweler, watchmaker or silversmith resides. 

Sec. 2. This act shall take effect upon its passage 
and publication. 
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For Your Fall Stock 


Jewelers are careful buyers—they HAVE to be. 
Our stock of Diamonds and Precious Stones is arranged with the special requirements of 


careful buyers in view. 
The purchasing power of every dollar you invest in our stock operates to the maximum extent 


in securing exceptional values. 
This is ONE of the many cogent reasons why we hold our extensive clientele. 


Time to prepare for your Fall Stock NOW,—the outlook for good business is growing 


steadily better. 
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Jury Which Tried Hugo Bendheim, New York Jeweler, Charged 
with Concealing Assets in Bankruptcy, Fails to Agree. 








A FTER a trial lasting a week the jury 

in the case of Hugo Bendheim, of 
the former firm of Klein & Bendheim, dia- 
mond dealers at 49 Maiden Lane, New 
York, reported to Judge Howe in the 
United States District Court at 9.15 o’clock 
last Wednesday night that they could not 
agree on a verdict. The jury stood 10 for 
acquittal and two for conviction. Bend- 
heim was accused of concealing the assets 
of the firm, following the filing of a peti- 
tion in bankruptcy. Prior to that time 
Bendheim had reported that he had been 
robbed while a passenger on the night line 
steamer Adirondack on a trip up the Hud- 
son River on June 14, 1914. He started 
from New York and claimed that he lost 
diamonds and jewelry valued at $80,000 
which he had left in his stateroom while 
he went to dinner. 

Assistant District Attorney Edward M. 
McDonald opened the case for the prose- 
cution at 11 o’clock on Wednesday morn- 
ing, July 14. The first witness called was 
Sidney Kaufer, a diamond importer, of 71 
Nassau St., who testified that on June 21, 
1915, at a meeting of the creditors, after 
he had been appointed assignee, he took 
possession of the estate. An appraisal of 
the stock on hand showed there was 
$1,400 worth of assets. The witness also 
stated that when he took possession of the 


estate about $500 worth of merchandise 
was out on memorandum. This and the 
stock on hand, he stated, were all later 


sold at auction for $1,684. 

The Government next introduced into 
evidence three scarfpins which the prose- 
cution claimed was part of the stock taken 
away by Bendheim, and which he claimed 
had been stolen. These pins, the Govern- 
ment contended, were all purchased some 
months after the robbery from various 
people in the Maiden Lane section by Leon 
Klein, Bendheim’s partner. Witness Kau- 
fer upon being shown the pins testified 
that he had not seen these articles in the 
stock which was turned over to him when 
he became the assignee. 

Shortly before the adjournment of the 
morning session Philip J. Dunn, counsel 
for the defendant, began to cross-examine 
the witness. This revealed nothing other 
than that which was brought out in the 
direct examination. 

At the afternoon session Mr. Kaufer 
again resumed the stand and the cross- 
examination was continued. The interroga- 
tion of Mr. Kaufer by Mr. Dunn involved 
the three pins which the prosecution intro- 
duced, and which they claimed were pur- 


chased by Bendheim’s partner from an 
alleged agent of the defendant. The 
defendant’s attorney endeavored to es- 


tablish that the pins were in the stock and 
turned over to the assignee and were sold 
at the auction sale to Bendheim and later 
disposed of by the buyer on the “curb” at 
Tohn and Nassau Sts. The witness denied 
‘these assertions. 

The next witness called was Henry Gold- 


blum, the trustee in bankruptcy, 71 Nassau 
St. He testified that after being appointed 
trustee $1,545.00 worth of assets was 
turned over to him. After the expenses of 
the sale were deducted and other incidentals 
taken out $790.14 was left in his possession. 

Following Mr. Goldblum, Jacob Mayers, 
an auctioneer and appraiser, was placed on 
the stand. Mr. Mayers testified that he 
conducted the sale of Klein & Bendheim’s 
assets and realized $1,545. The three pins 
which the prosecution introduced were next 
shown to Mr. Mayers, and he testified that 
he did not remember selling these articles 
at auction. On cross-examination by Mr. 
Dunn he stated that he could not positively 
identify all of the three pins as not being 
sold by him, 

Michael J. Gannon, a private detective 


formerly in the employ of the Hudson 


Navigation Co., was next placed on the 
stand by the prosecution. The witness tes- 
tified that on the night of the alleged rob- 
bery he was doing duty on the Adirondack 
and about 9 Pp. M. was summoned to Bend- 
heim’s room by the chief steward. He said 
that he investigated the robbery, and in 
describing the condition in which he found 
the room he testified that upon his entrance 
jewelry was scattered about the floor. The 
window, he stated, was shattered and most 
of the glass lying on the outside of the 
stateroom. He testified that he saw no 
marks of violence on the casing about the 
lock. The witness stated that he questioned 
the defendant regarding the robbery and 
continued to interrogate ‘him for almost six 
hours. During his questioning Gannon tes- 
tified Bendheim told him that after leaving 
the Maiden Lane Safe Deposit Vaults with 
his case he went directly to his father-in- 
law’s establishment. From there, he stated, 
he went to the boat, and after receiving 
his key went to a stateroom and there re- 
mained until the boat had left Yonkers, 
when he went to the dining room for some- 
thing to eat. After leaving the dining 
room, Gannon testified the defendant told 
him, he went upstairs and encountered a 
boy on the way and told him to bring him 
(Bendheim) some ice-water. With the boy 
Bendheim then went to the stateroom, and 
upon opening the door the electric switch 
was turned on, when it was discovered that 
the case had been opened and the jewelry 
scattered on the floor. 


The alleged robbery was immediately 
reported to Gannon, according to the testi- 
mony of the chief steward. The detective 
next stated that after his examination of 
‘he stateroom the defendant and he retired 
to the observation parlor on the upper deck 
of the boat, where Bendheim, he claims, 
told him on first questioning that he had 
lost about $1,000 worth of merchandise. 
Later, it is claimed, the stated his loss was 
$2000, and even later $5,000. Before re- 
tiring, Gannon stated, Bendheim told him 
that he placed his loss at $30,000. 

At this point the first day’s session was 
adjourned. 





THE JEWELERS’ CIRCULAR-WEEKLY 47 


On the following morning Gannon again 
resumed the stand and was cross-examined 
at some length by the detendant’s attorney. 

Theodore Stefano, private watchman on 
the Adirondack, was next called by the 
prosecution. The witness testified that on 
the night of the robbery he was sum- 
moned to Bendheim’s room about 9.30 
o'clock and made ‘an investigation. He 
testified that he walked on the ledge out- 
side of the window and examined the case- 
met, but saw no marks of violence. All 
the testimony given thereafter by this wit- 
ness was practically a corroboration of the 
testimony given by Gannon. 

On Thursday afternoon Stefano was 
cross-examined by Attorney Dunn for 
some time. At this cross-examination he 
testified that he had seen Gannon and Bend- 
heim in conversation from the time of the 
robbery until about 3 oclock the following 
The witness also testified that 
following the robbery he went to the sail- 
ors’ sleeping apartments and there made 
an investigation, but could find no clue. 

Captain Blair, pilot on the Adirondack, 
was placed on the stand, and testified that 
the alleged robbery was reported to him 
by the chief steward shortly after 9.30 
o’clock on the evening of June 14. He 
stated that he examined the room and saw 
no marks on the window casing, but no- 
ticed that the glass was shattered and most 
of the pieces lying on the outside of the 
stateroom. He also stated that consider- 
able jewelry was scattered about the floor, 
making it very difficult to walk about in 
the stateroom without tramping on any of 
the articles. After making the investiga- 
tion Captain Blair stated that he left De- 
tective Gannon in charge and immediately 
left for the pilot house. Describing the 
locks which fastened the windows on the 
inside, the witness testified that it would 
be impossible to open these clasps from the 
outside of the stateroom unless they were 
wrenched from the casement. He also tes- 
tified that it would be rather difficult to 
walk along the ledge on the outside of the 
stateroom, as it was only about 20 inches 
wide. 

Leo Klein, of the former firm of Klein 
& Bendheim, was placed on the stand short- 
ly before the adjournment of Thursday’s 
session. The witness in his first day’s tes- 
timony stated that he had been in business 
with the defendant for three years prior 
to the alleged robbery and that he had been 
connected with the jewelry trade for 29 
years, during which time he has been afffli- 
ated with various jewelry concerns in the 
Maiden Lane section. 

The following day Mr. Klein again re- 
sumed the stand and proceeded to identify 
various books which were used in connec- 
tion with the business. The three pins 
which the prosecution had introduced he 
identified as being formerly in the stock 
of Klein & Bendheim and as articles which 
were taken away by the defendant when he 
left on his last trip. He stated that fol- 
lowing the robbery he was standing at the 
corner of John and Nassau Sts., when he 
observed one of the pins in the tie of a 
friend. After examining the article, he 
s‘ated. he asked his friend where he ob- 
tained the pin, whereupon the friend stated 


morning. 
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Quality 


You are particular about the make and appearance 
of your mountings. 


Do you take as much care in the selection of the 


STONES in your jewelry? 


It is THE STONE that attracts the eye FIRST 
and is an important factor upon which the beauty 
and value of a piece of jewelry depends. 


That’s why the leading manufacturers use 
HELLER Synthetics. 

They take no chances of cheapening their jewelry 
with inferior stones. 


They mount the Heller stones because they find in 
them all things that go to make up a perfect gem 


The ROUGH from which HELLER 


stones are cut is flawless. 


The CUT is perfect; facets—as carefully 
arranged as in a diamond. 


The POLISH is the highest possible and 


everlasting. 


The COLOR absolutely identical with 


that of the natural stones. 


In a word—every stone we make represents the 
BEST in Synthetics possible and the DIFFERENCE 
IN PRICE between the HELLER and other 
synthetics, it any, is so little that there can be no 


question as to what YOUR CHOICE should be. 
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he received it from Bendheim. The wit- business, but they really never reached any kers he left his stateroom, locked the door. 
ness testified that he finally bought the pin agreement. On the re-direct examination put the key in his pocket and went down 
through his attorney, Saul H. Immergluck, of Mr. Klein several telegrams which he to dinner. \fter he had finished, about 
of Blumberg & Immergluck, and a few testified he had received from his partner 9.45, he went back up into his room. meet- 
days later succeeded in purchasing two when at Albany were read. ing on the way a bellboy, who asked for 


The latter two 
part of the 


more from the same man. 
the witness also identified as 
stock taken away by Bendheim. 

Telling of his partner’s last trip, Mr. Klein 
testified that on the afternoon of June 12 
Bendheim arrived in the office, at 49 Maiden 
Lane, after visiting the trade in and about 
Chicago. The next morning, he stated, 
his partner told him that he was going to 
leave the following day on a trip on the 
Adirondack. In preparation for this trip both 
partners packed the grip with practically 
all the stock which the firm owned and 
about 4 p. Mm. placed it in the care of the 
Maiden Lane Safe Deposit Vaults. After 
disposing of the grip, Klein stated, he left 
his partner and did not see him again until 
Monday following the robbery, when he 
met him at the Grand Central Station. 
There, he stated, Bendheim told him that 
he had been robbed. 


Klein next testified that he had another 
conversation with his partner in their at- 
torney’s office. At a meeting of creditors, 
the witness stated, Bendheim told him that 
if he (Klein) kept quiet he would settle 
with Klein’s brothers, to whom the Klein 
& Bendheim firm were indebted for money 
loans. The next conversation between the 
partners, according to Klein, took place on 
the Ninth Ave. elevated several days later, 
when, according to the witness, Bendheim, 
in speaking of the robbery, told Klein that 
“he was a dead one” and that he should 
shut up. He testified that in addition to 
the pins which he had purchased, which 
he identified as part of his stock, he saw 
a stone which was formerly a part of the 
merchandise taken away with Bendheim 
on his trip. Mr. Klein, when asked whether 
his partner had ever taken any trips on a 
boat before, stated that the defendant al- 
ways traveled by rail and this was his first 
water journey. 

After the witness’ direct testimony At- 
torney Dunn put Mr. Klein under cross- 
examination. In his cross-examination the 
witness testified that he had placed no 
money in the business of Klein & Bend- 
heim, but in return placed his knowledge 
of the jewelry trade at the disposal of his 
partner, who had never before been en- 
gaged in this business. Following the al- 
leged robbery the witness told of the va- 
rious meetings which he and his partner 
had, and at which meetings, Klein testi- 
fied, he always urged his partner to do the 
right thing and settle with the creditors. 
Considerable controversy between Mr. 
Dunn and the witness ensued regarding 
certain conversations which the defendant 
claims Klein had, at which time he was 
charged with making certain statements. 
Almost all of statements Klein de- 
nied ever making and branded them as 
fabrications. 

In the midst of one of these controversies 
court was adjoured until the afternoon, 


these 


when Mr. Klein again resumed the stand. 
Before retiring from the stand the witness 
stated that he had suggested to Bendheim 
at various 


times about going back into 








Irving Wolkowitz, jewelry salesman for 
\braham Suderov, 49 Maiden Lane, was 
next called by the prosecution. He testi- 


hed that previous to the robbery he had 
done considerable business with Klein & 
Bendheim. When shown the three pins 
which the prosecution had introduced the 
witness testified that the first time he had 
seen the pins was when he received them 
from Bendheim, which was some time after 
the alleged robbery. He next told of tak- 
ing them to the “curb” at John and Nassau 
Sts. and disposing of one of them, which 
was in his tie, to Klein, and the sale of the 
remaining two to the same person several 
days after. 


In his testimony he corroborated Mr. 
Klein’s statements, in which he referred to 
various dealings with him in purchasing 
the pins. 

Shortly before adjournment on Friday 
afternoon Sidney Leighton, diamond set- 
ter, 49 Maiden Lane, was placed on the 
stand. Mr. Leighton in his testimony stated 
that the firm of Klein & Bendheim prior to 
the bankruptcy proceedings and the rob- 
bery had occupied a part of his office. He 
also stated that he did some work for the 
firm and identified the pins in question as 
articles into which he set stones some time 
before the robbery. He also identified 
numbers on the back of one of the pins and 
stated that he had placed them there him- 
self. At this point the court was adjourned 
until Monday morning. 

At the resumption of the trial on Mon- 
day morning Mr. Leighton was again 
placed on the stand, when he testified that 
he had done considerable work on the three 
pins involved. 


On Monday afternoon Hugo Bendheim, 
the defendant, was called to the stand, and 
after the usual preliminary questions as to 
his age, residence, etc., his connection with 
the firm of Klein & Bendheim and other 
questions of a general nature, he testified 
as to the circumstances surrounding his 
trip on the Adirondack. He said that at 
5 o’clock on Sunday afternoon, June 14, 
1914, he called at the safe deposit vaults 
at 170 Broadway and got the cases con- 
taining the jewelry, and that he then went 
to the dock and boarded the boat, taking 
stateroom 135. He said that he put the 
telescope which he carried under the bed 
and that he placed his grip on the floor and 
remained in his room until dinner time. 

John J. Reed, a hotelkeeper at Albany, 
N. Y.. was at this point called as a witness, 
and said that in June, 1914, he was a de- 
tective and worked in Albany. He was 
assigned to the robbery on the steamer A di- 
rondack and met Mr. Bendheim, and that 
Bendheim told him the story of the rob- 
bery and he thereupon started to make an 
investigation. He stated that he discovered 
finger prints on a window in the cabin oc- 
cupied by Mr. Bendheim and that he took 
the window out, but that in taking it out 
it was broken and the prints destroyed. 

Mr. Bendheim was then recalled, and 
stated that when the boat was near Yon- 


the key so that he could get a pillow from 
the room. Mr. Be said that he 
opened the door and when he went in he 
tound what remained of the jewelry scat- 
tered about on the floor. 


idheim 


He then notified the steward and the 
captain of the boat, telling them of the 
Fobbery. When the boat reached Albany 
“he steward told Mr. Bendheim to stand 


it the exit and watch the people getting 
ff. This he did, and later the case was 
reported to the Albany police. Mr. Bend- 
heim was on the stand on Monday after- 
100m and Tuesday. . 

On Wednesday Mr. 
to the stand, and M. 
setter at 90 Nassau St., was also a witness. 
‘In Wednesday afternoon both sides 
summed up and Judge Hough made a fair 
ind impartial charge to the jury. 


recalled 
diamond 


Klein was 


Reeves, a 


Schedules of Philip Hatowski, Chicago, 
Filed in the Bankruptcy Court. 

Cuicaco, July 23.—Schedules in bank- 
ruptcy of Philip Hatowski, residing at 170 
Taylor St., have been filed in the United 
States Court. They show unsecured liabili- 
ties of $8,162, while the secured liabilities 
include taxes, $70; Oak Park Trust & Sav- 
ings Bank, $2,500 (secured by a first mort- 
gage on his home, at 170 Taylor St., valued 
at $4,500), and Samuel Sager, $800 (se- 
cured by second mortgage on the property). 

The unsecured creditors include: A. Ed- 
ward Fisher, $125; I. Saffir, $427; Harry H. 
Gross, $300; J. C. Nedman Co., $548: Kan- 
tor & Sheff, $200; Barnett Bros., $800: S. 
Moskowitz, $400; S. Kaplan & Co., $300; 
Immergluck & Kaufer, 48; J. Blatt, $600; 
S. Kaufer, $230; M. H. Mann & Co., $300; 
Charles Aronowitz & Bros., $100; S. K. 
Huston, $350; Jacob Schoen, $170; Alex. 
Sabsevitz, $168; Dreiblatt & Co., $600; 
Louis Manheimer & Bros., $150; Baum- 
gold Bros., $400; Stein & Ellbogen Co., 
$200; A. Tenenbaum, $100; West Side 
Trust & Savings Bank, $331: Helbein, 
Schwartzstein, Jr., Co., $115; I. & L. Levi- 
tansky, $450; Emil Braude & Bro., $0; 
Fred Blauer & Co., $115; Northwestern 
Security Co., $31; I. Kupferberg, $247; W. 
D. Sager, $266. 

The bankrupt claims $400 worth of 


fur- 
niture and $1,000 equity in his home as ex- 
empt under the act. 








Jewelers’ Gold Bars Withdrawn and Ex- 


changed at New York. 
iH ‘ k Ctl le i July 24, LOLS 
Lhe LU Ss. \ssav (fice reports: 
Gold bars exchanged tor gold coin §$3860.862.55 
Gold bars pal deposit SBecevevcee 29,727.66 
Tt * oF ; >] 
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PANAMA-PACIFIC PERLES i tae oo ee ae ee SELL TO CONSUMER FOR $6.00 





We Ask Youto Accept this Offer 


We want you to appreciate how easily, quickly and 
profitably La Tausca Pearl Strings can be sold 
even in the dullest of months. 


Here is our proposition : 


Mail your order for the following—giving your 
jobber’s name. 


4 Strings [ apausc’ Yanama-Yacitie Ferles 


Strings—16 in. Long with Solid Gold aap in Handeome Velvet Case. This 
Popular Oriental Price to Consumer - : - - $6.00 Each. 


2 Strings L ATA ‘AUSCA Perles de Ceylon 


FRADE MARK G56 US OAT GUE 


Guaranteed Indestructible FennTe—Serengs 16 in. a. Long with Solid Gold Clasps, in 
Oval Velvet Case—Sells for - - - - $12.00 each. 


Price for Hany Sale 
6 Strings NET ee 


This Offer Expires August Fifteenth 








With this order we send you 50 dignified announcements which you can mail to a selected list 
of your customers, stating that you have this unusual display of beautiful La Tausca pearls, 
and asking them to call and inspect it. 

We guarantee the success of this play by offering to take back any or all of these pearl strings 
remaining unsold at the end of 30 days, giving you full credit for those returned. 

la Tausca pearl strings are staple as watches and diamonds—and sell more readily. Prove 
this to be a fact by ordering this “Sale guaranteed” assortment. 


THE LOW-TAUSSIG-KARPELES CO. 


PROVIDENCE PARIS NEW YORK 


Address all communications to Providence 





PERLES DE CEYLON aT heen ome - BW SELL TO CONSUMER FOR $12.00 
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Seized Diamonds, Worth $57,496, Returned by Government. 








United States Court Discontinues Suit to Forfeit 2,017 Carats of Rough Gems Which Were 
Brought Here Two Years Ago—Claimant Pays Ten Per Cent. Duty and Five Per Cent 
Penalty and United States and German Governments Withdraw Claims to the Goods. 














HE final chapter in the controversy be- 
tween the United States and the two 
German ex-soldiers, Emil Propelle and 
Adam A. Tischer, who were two years ago 
arrested on the charge of smuggling dia- 
monds into the United States, ended last 
week with the return of the diamonds to 
Mr. Propelle, on the payment of the duty 
and an extra penalty of five per cent. there- 
on. Tischer and Propelle were acquitted 
when tried on the charge of smuggling, 
after they had proved to the satisfaction 
of the jury that the diamonds had been 
given to them in German Southwest Africa 
by an old prospector whom they had “grub- 
staked.” Not knowing the diamonds were 
subject to duty, they failed to declare them 
when they brought them into this country 
two vears ago. 

Propelle, Tischer and a man named Idel- 
son arrived in this country on the Maure- 
tania April 24, 1914, the two former bring- 
ing the package of rough diamonds (2,017% 
carats altogether), which has since been 
estimated by the Government to be worth 
$57,496.17. A few days after their arrival 
they appeared at two or three large cut- 
ting shops and offered the rough diamonds 
for sale. Charles L. Robinson, assistant 
secretary of the American Jewelers’ Pro- 
tective League, was notified of the action 
of the men and met them at one of these 
shops. He requested the three men to ac- 
company him to the Custom House, and 
they did this, admitting that they had never 
paid duty on the rough diamonds. 

On arrival at the Custom House the 
men offered to pay the duty, but this was 
refused and they were taken to the Federal 
building and placed under arrest. Neither 
Tischer nor Propelle were able to speak 
English, and it was brought out that Idel- 
son was a man with whom they had scraped 
acquain‘ance on the ship and who acted as 
interpreter for them. 

The two men claimed from the first that 
they did not know there was a duty on 
rough diamonds in this country and that 
nothing was said to them about declaring 
any dutiable goods and that they brought 
the goods in with no intent to defraud. 

The Government, besides bringing a 
charge of smuggling against Propelle and 
Tischer, brought an action to seize the dia- 
monds. The gems were divided into two 
packages and an action for forfeiture was 
started against each one. Propelle laid 
claim to both packages of diamonds, and 
the German Government also intervened in 
the proceeding, claiming that the diamonds 
had been taken from the Colonial Mining 
Co.’s sorting department and a clear title 
to them had never been obtained by Pro- 
pelle or his companion. 

Before the charges came to trial Idelson, 
the Englishman, was able to satisfy the 
Government as to his innocence in the mat- 
ter, and when the smuggling suit came up 
Propelle and Tischer were equally success- 


ful. There only remained then the action 
of the Government against the gems, based 
on the ground that they had not been im- 
ported properly, and the claim of the Ger- 
man Government asking that the gems be 
turned over to the latter. 

That the German Government has de- 
cided not to push this claim was made evi- 
dent last week, when an order was submit- 
ted to Judge Hand, of the United States 
District Court, calling for the discontinu- 
ance of the action to forfeit the diamonds, 
which order was consented to by the law- 
yer acting for the Koloniale Bergbau Ge- 
sellschaft m. b. H., the lawyer acting for 
the Treasury of the Imperial German Col- 
ony of Southwest Africa and the United 
States attorney, in addition, of course, to 
the consent of Propelle and his own attor- 
ney. The order recited that the discontin- 
uance was on payment of the stipulated 
amount, which inquiry showed to be $,- 
624.43, or 15 per cent. of the value of the 
diamonds. Ten per cent. of this amount 
was the duty which Propelle should have 
paid when he brought the gems here and 
five per cent. the amount exacted as penalty 
for failure to declare the $57,496.17 worth 
of rough diamonds at the time of his ar- 
rival. 

Considering the amount that Propelle 
will have to pay to lawyers and his experi- 
ence in jail, his ignorance and negligence 
in regard to the proper method of import- 
ing rough diamonds into this country has 
cost him a fairly large amount. 





Jewelry, Clocks, Watches, Silverware, 
Optical Goods and Kindred Lines 
Exported from New York. 


WASHINGTON, D. C., July 21.—The fol- 
lowing were the exports of jewelry, silver- 
ware, optical goods, clocks, watches and 
kindred lines from the port of New York 
for the week just ended: 


Buenos Aires: 6 cases optical goods, $2,874: 
7 cases clocks, $239; 9 cases watches, $1,479; 2 
cises thermometers, $358. 

Colon: 2 cases clocks, $108. 


Copenhagen: 20 cases clocks, $425; 1 case op- 
tical goods, $100. 
Durban: $8 cases clocks, $187; 1 case optical 


goods, $174. 

Glasgow: 

Havana: 2 
goods, $590. 

Lagos: 2 cases watches, $178. 

Liverpool: 23 cases optical goods, $3,431; 44 
cases clocks, $1,042. 

London: 4 cases optical goods, $634; 582 cases 
clocks, $11,826; 7 cases optical goods, $1,422; 532 
cases Clocks, $11,425. 

Montevideo: 1 case jewelry, $281. 

Para: 1 case plated-ware, $153; 10 cases clocks, 
b388s. 

Preston: 2 cases plated-ware, $292. 

Stockholm: 1 case jewelry, $138. 

Tampico: 4 cases plated-ware, $225. 

Tumaco: 2 cases plated-ware, $196; 
clocks, $174. 

Yokohama: 2 cases precious stones, $1,417. 


68 cases clocks, $1,381. 


cases clocks, $133; 4 cases optical 


8 cases 








W. F. Johnson, Pittsburg, Tex., has 


moved to Pauls Valley, Okla. 
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Commercial Attache Downs Submits 
Report on Australian Pearl Shell. 
Commercial Attache William C. Downs, 

Melbourne, Australia, has submitted a re- 

port to ihe Department otf Commerce and 


Labor, Washington, D. C., on Australan 
pearl shell. His report is as follows: 

The South Sea Islands and Australia have for 
many years been the chief source of supply for 
mother-of-pearl shells for the manufacture of or- 
naments and buttons. The position occupied by 
\ustralia in this branch of the fishing industry 


inay be seen from the following figures taken from 
official statistics of the Cceommonwealth, covering 
the calendar years ending Dec. 31 and showing 
the number of tons and value of shells procured 
f-om the principal producing States: 








Queens- West Northern 
Y ear, land. Australia. Territory. Total. 

——_————-Tons (2,240 lbs.).——————, 
3) 457 1,189 71 1,717 
1912... 462 1,996 45 2.103 
1913... 466 1,489 59 2,014 

r Value. — . 
1911... $411,730 $1,106,620 $76,290 $1,594,640 
to) 450,845 2,053,235 78,470 2,582,550 
L? 448,040 1,472,570 66,630 1,987,240 


The detailed statistics for 1914 are not yet avail- 
able, but it is estimated that West Australia, the 
principal producing State, obtained a total of 1,336 
tons. The value of the total exports for 1914 was 
about $1,251,900. 

Inasmuch as the United States imports annually 
from all countries unmanufactured mother-of-pearl 
shell to the value of more than $1,000,000 ($1,411,- 
41£ in the fiscal year 1910, $1,248,764 in 1911, 
$1,666,516 in 1912, $1,135,952 in 1913, and $1,234,- 
025 in 1914), this would indicate that that Repub- 
lic could buy direct a larger proportion of Aus- 
tralia’s production than it now does (amounting 
in the fiscal year 1910, inclusive of shipments from 
New Zealand, to $420,581, in 1911 to $569,202, in 
1912 to $751,385, in 1913 to $348,187, and in 
1914 to $254,214) if suitable arrangements could 
be made. 

It is the present custom of the Australian pearl- 
ers to consign most of their product to London, 
where it is sold at auction. Much of it then finds 
its way back to the United States weighted with 
additional expenses. The pearlers themselves be- 
lieve that a most satisfactory result would be ob- 
tained by them if more direct relations were es- 
tablished with the dealers or consumers, and would 
readily enter into relations with firms in tke 
United States to whom they could send their 
product on either a consignment or a purchase 
basis. 





Importations at the Port of New York. 


Weeks ended July 18, 1914, and July 17, 1915. 








China, glass and earthenware: 1914. 1915. 
Sy ds csadsavcedeanes $30,861 $47,749 
ESOT eT Te 32,993 36,409 
REUIWOTO 3. cc cccecses 19,239 10,246 
Uptrees @IASS oc cccecess 1,584 225 

Instruments: 

SES 11,023 4,262 
EN cece eeetas oe 0's 13,121 4,187 
Philosophical 
Jewelry, etc.: 
DE ies é irs encs ehowds 33,875 6,915 
Jewelry boxes .......-.. 1,990 toes 
Precioug stOmeS ..cececes 417,827 372,291 
WED “cen seveaevendes 41,729 34,062 

Metals: 
re ee ee 2,223 111 
CT .caocsedecebpeeses 65,842 4,846 
aS ee ae 142,653 28,384 
DE .cccvekesedoes 5,955 1,690 

Miscellaneous: 

Alabaster ornaments .... 820 692 
ek bs ane ahmed 774 sani 
NN i te as ad es a 16,077 3,423 
ES eae 12,604 1,258 
ECR ee 1,644 486 
Fancy goods .......0e0% 42,961 6,449 
DOT. 500.60.4d660 seseuess 42,753 10,114 
Ivory, manufactures of.. 1,133 504 
Marble, manufactures of. 24,587 15,169 
Statuary ..ccccccccccene 6,168 2,450 
Charles Wolford; Brighton, Colo., has 


moved-to Gothenburg, Nebr. 





THE JEWELERS’ CIRCULAR-WEEKLY 








Retail Jewelers of the Badger State Meet at Milwaukee. 





New Officers Elected, Interesting Addresses Delivered, Important Resolutions Adopted and 
Excellent Social Program Enjoyed at Tenth Annual Conclave of 
Wisconsin Retail Jewelers’ Association. 














MILWAUKEE, Wis., July 23.—The 10th 
annua! convention of the Wisconsin Re- 
tail Jewelers Association, held at the Hotel 
Wisconsin, in Milwaukee, last Tuesday, 
Wednesday and Thursday, was up to its 
usual high standard and bore the stamp 
of efhciency and progressiveness for which 
the Wisconsin organization has come to be 
noted. The attendance was somewhat 
larger than that of last year, with 133 re- 
tailers and 955 exhibitors and representa- 
tives registered, a total of 188. 

Hiram J. Smith, prominent jeweler of 
Racine, Wis., past commander of the Wis- 
consin department of the G. A. R., and one 
of the best known men in Wisconsin, was 
elected president for the ensuing year, suc- 
ceeding William H. Upmeyer, of Bunde & 
Upmeyer, Milwaukee, who refused re-elec- 
tion. Mr. Upmeyer has served efficiently 
for the past two years. Two new directors 
were chosen. They are William H. Up- 
meyer, Milwaukee, and P. H. Sperry, Mari- 
nette, Wis. The other officers were re- 
elected as follows: Vice-president, August 
J. Stoessel, Milwaukee; secretary, A. W. 
Anderson, Neenah; treasurer, Henry F. 
Stecher, Milwaukee; directors, including 
the officers: Gustave Keller, Appleton; 
John P. Hess, Fond du Lac; Thomas J. 
Dale, Kenosha. 

Vice-President August J. and 
Treasurer Henry F. Stecher, both of Mil- 
waukee, were chosen as delegates to the an- 
nual convention of the American National 
Retail Jewelers’ Association, to be held in 
New York, Aug. 23 to 28. Secretary A. W. 
Anderson, Neenah, who is also secretary of 
the national, aroused much enthusiasm 
among the Wisconsin men regarding the 
coming national gathering, and it is expect- 
ed that several jewelers from the Badger 
State will accompany Secretary Anderson 
and the two official delegates when they 
leave for New York on Aug. 21. 

The convention voted unanimously to 
hold its 1916 gathering in Milwaukee, where 
it has met for the past 10 years. 

Tuestay Morning Session. 

The convention opened on Tuesday under 
the most auspicious circumstances. Weather 
conditions were ideal, while the attendance 
at the opening session was larger than at 
any other previous gathering. The meet- 
ing was held in the handsome Gold Room 
of the Hotel Wisconsin, one of Milwau- 
kee's new and modern hostelries, where 
every courtesy was shown the jewelers and 
their friends. The exhibits were ranged 
around the lobby on the second floor near 
the convention hall and in the various near- 
by rooms. 

The Tuesday morning session was opened 
at 11 o’clock by President William H. Up- 
meyer, Milwaukee, who welcomed the 
jewelers and remarked upon the fine attend- 
ance. Mayor G. A. Bading, of Milwaukee, 
was unable to be present, but he was rep- 
resented by Joseph P. Carney, city treas- 
urer, who welcomed the jewelers to Mil- 


Stoessel 


waukee in behalf of the Mayor. He com- 
plimented the Wisconsin jewelers for their 
eftiective work in past years and tor the 
custom of holding the annual conventions 
in Milwaukee, where the facilities are un- 
usually tavorable. He spoke of the great 
advantages to be derived from the associa- 
tion work. 

President Upmeyer, in his annuai ad- 
dress, spoke of the growth of the associa- 
tion and the expansion attained by the 
Jewelers’ Mutual Limited Fire Insurance 
Lo., of Wisconsin, during its first year on 


HIRAM J. SMITH, PRESIDENT-ELECT. 


existence. He mentioned the passage of 
the jewelers’ repair lien by the present ses- 
sion of the Wisconsin Legislature and told 
how the association had aided the Wiscon- 
sin Association of Optometrists in its fight 
for putting an optometry law on the statute 
books. His address was as follows: 


ADDRESS OF PRESIDENT W. H. UPMEYER. 


In Wisconsin every jeweler should be and is, I 
believe an optimist. Wisconsin is much more 
fortunate in a business wiy than most of the other 
States, and this prosperity is reflected in our sub- 
stantial membership, which, in spite of many 
drawbacks peculiar to the year, stands a little over 
the 300 mark. 

Ever since its establishment the Wisconsin Re- 
tail Jewelers’ Association has been a live organi- 
zation, doing a great deal of work in the way of 
district organization, general recruiting and legis- 
lation. Big conventions have been the rule, with 
splendid exhibits and liberal entertainment. All 
of this costs money and at the same time our 
dues were kept lower than in most of the other 
States. We undertook the establishment of a 
Jewelers’ Mutual Fire Insurance Co., the Wiscon- 
sin Retail Jewelers’ Association advancing the 
money for preliminary expenses. 

The national association, very active in its ef- 
forts to advance the interests of its members, 
found its expenses increasing and was forced to 
raise the annual dues to $2 per year. All of these 
things contributed to make it necessary for Wis- 
consin to add on an extra dollar in the annual 
dues, and the convention oi 1914 voted to do this. 


I mention all this becavse I wish you to know 
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that, in spite of the necessary raise in dues, the 
membership has been wonderfully loyal, the great 
majority of them renewing premptly, good 
evidence that they are satisfied that the member- 
ship is worth the price and more too. Naturally 
the lapses have been greater in number than in 
former years, due to several causes—many retire- 
ments from business, some causes unknown and in 
some instances the raise in dues, which was an- 
ticipated Sut it is confidently expected that most 
of the old members will come back again and 
certain that many new ones will be added as the 
times grow better. 


\ e Tr y 


As the national gets one-half of the amount the 
State collects from its members the balance will 
not pay the State’s running expenses, therefore it 
is still necessary for the officers, and particularly 
the program committee, under direction of Mr. 
Stecher, to keep busy earning money for the asso- 
ciation, which I am pleased to say he continues 
most faithfully to do. Right in this connection 
I wish to call attention to the advertisers in our 
program and the exhibitors who are with us this 
year. Advertisers and exhibitors alike contribute 
to the success of our association and conventions; 
let us therefore remember them in our frequent 
needs. Our association is in good shape financially, 
as you will learn from the report of our treasurer, 
and thanks are due to him for the energetic 
manner in which he has labored again for the 
benefit of this organization. 


As this is a legislative year our association, or 
I should say our busy secretary, A. W. Anderson, 
has again been busy at Madison in the interests of 
the jewelers of Wisconsin. <A law has been passed, 
mainly through the work of this association, as- 
sisted by the General Merchants’ Association of 
Wisconsin, which gives the jewelers the right to 
dispose of their uncalled for repairs at private sale 
without much red tape. It will not be necessary to 
hold auctions of your watches, jewelry or other 
repairs which you wish to sell for charges. Copies 
of this law may be had from the secretary at this 
convention. This law, if taken advantage of, will 
pay your membership dues many times over. 

Our association has given assistance to the op- 
tometrists of the State in their good fight for the 
betterment of their conditions. It is to the great 
benefit of the consumer and the honest practitioner 
to have laws that shall sey who may test eyes 
and prescribe glasses and Wisconsin should be 
abreast, or ahead if possivle, of other States in 
this regard. Our members will always continue 
to lend their efforts to uplifting the standards of 
optometry as well as other branches in» which we 
may be vitally interested. 

Every line of trade and business is to-day striving 
for organization in order to preserve its very exist- 
ence. We jewelers are well started on the road to 
perfect organization and have nothing to fear from 
modern competition, keen as it is, if we continue 
to go ahead on the right road. Our local and dis- 
trict clubs should be continually and strongly 
encouraged, for here lies the first and best oppor- 
tunity to reap actual benefits that can be rung up 
on the cash register. Ideas received at local and 
State meetings can be turned into dollars and 
cents readily, the greater the freedom about ex- 
changing ideas the greater the benefits that will 
accrue. This convention is intended to be a place 
of exchange for good hints and helps and experi- 
ences Everybody is invited and expected to take 
part in the discussions. Our question box should 
be the great convention feature. There many 
every-day questions that mean real money returns 
to you should be threshed out. Be liberal about 
giving your helps to the other fellows and you 
will be able to take home much valuable advice 
yourself, 

Our program is one of subjects of great interest 
to the jeweler. Not many addresses will be given 
—that is because we want the members themselves 
to have the floor the greater part of the time. If 
everybody participates in the discussions and pro- 
ceedings this cannot fail to be our best convention 
yet. 

We have cut the days for business sessions down 
to two this year, hoping by that means to hold 
all of the boys here for the full time. However, 
remember that on the third day you will have a 
chance to play, for entertainment that you and 
your wife will enjoy awaits every member on 
Thursday. 

The ladies’ auxiliary has done its best to make 
this convention a success. Many of our members 
know how much it means to them to have their 
wives Or daughters interested in the store, and 
these wives and daughters can put life and ginger 
into our organization, too, in a way that we men 
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could not, and they are doing it. Success and 


long life to the ladies’ auxiliary. 

The loyal jewelers of the State of Wisconsin 
and upper Michigan have made the Wisconsin 
Retail Jewelers’ Association a splendid organiza- 
tion, but there is still much work and many jewel- 
ers yet to be brought to see the benefits of organi- 
zation. It behooves us ali to work for the time 
when ai] shall be withia our ranks, and our 
splendid trade is worth all the time and effort that 
we may give to advance its best interests. 

REPORT OF SECRETARY ANDERSON. 

A. W. Anderson, Neenah, Wis., secre- 
tary of the association and also secretary of 
the American National Retail Jewelers’ As- 
sociation, as usual gave an interesting re- 
port, showing that the Wisconsin organiza- 
tion had been active during the past year 
and now has a membership of more than 
400. He spoke of the deaths during the 
past vear of Endre Gilbertson, Madison; 
George B. Rose, Sr., La Crosse, oldest 
jeweler in Wisconsin, and Charles F. Dun- 
bar, Wausau, accounts of whose deaths 
have appeared in THE JEWELERS’ CrrRcULAR. 
He urged the jewelers to support their 
local clubs and in this way derive much from 
their association work. Secretary Ander- 
son told of the passage of the jewelers’ re- 
pair lien law by the Wisconsin Legislature, 
as a result of the activities of the associa- 
tion. His report was in full, as fol- 
lows: 


To the Members of the W. R. J. A.: 


In a year that has not been the best for the 
prosperity of our trade we can all still be thankful 
in this great State, for Wisconsin has been more 
fortunate than most of her sister States in a busi- 


ness way. However, things are looking up and 
prospects in the Badger State grow steadily 
brighter. 


In quiet years it is natural to assume that asso- 
ciation work will also be a little dull, but this has 
not been true to as large an extent as we might 
have believed in this State. We still show over 
300 names on our books as members of this asso- 
ciation and are in no danger of being passed by 
any other State, with the possible exception of 
New York, where the national convention this 
year will exert a powerful influence for recruiting. 

We have added new names to our rolls since 
my last report was read, as follows: Ernest Wege- 
ner, Beaver Dam; Ray M. Johnson, Neshkora; 
Henry Tannenbaum, Sheboygan; George Draeb, 
Sawyer; M. W. Sorenson, Rhinelander; E. J. 
McGraw, Waterloo; E. H. Hahn, Reedsburg; 
Frank Riese, Bloomington; Ed Kwapil, Columbus; 
Thomas Platzer, Milwaukee; Gilbert Michelson, 
Mount Horeb; Ferd Hirzy, Stevens Point; A. H. 
Wood, Westfield; F. H. Koberlin, Janesville; H. C. 
Johannes, Two Rivers; P. H. Neville, Gays Mills. 
Of course, we have dropped some for various 
causes; some have gone out of business, some have 
left the State and others unfortunately could see 
no good in organization. Taken all in all, we may 
look with confidence to the future, sure that a new 
wave of prosperity will give us new impetus and 
carry our- membership beyond what it is to-day. 

This is legislative year. We have worked for 
bills for the benefit of the jewelers, and I am 
pleased to be able to report that the Jewelers’ 
Repair Law passed the Legislature and was signed 
by the Governor on June 12. Copies of the law 
will be distributed at this convention. 

We have helped the optometrists in their fight 
for the optometry bill, who will of course benefit 
greatly by the enactment of this measure. We 
have again in this legislative effort demonstrated 
the value of organization. The manner in which 
results are accomplished when jewelers hang to- 
gether and work together are arguments enough in 
favor of our associations. ‘ihe thanks of your 
officers are due and hereby are extended to all 
those of you who wrote your Senators and Assem- 
blymen on the various bills in which we were 
interested. Without your help there would have 
been no victory. 

In national legislation Wisconsin jewelers took 
part, but it is unfortunate that we cannot report 
success here to-day for any of the bills before 
Congress which would have benefited our trade; 
but the fight for the Owen-Goeke, Stevens and 





Steenerson bills will be 
another Congress meets. 

The American Fair Trade League, which is lead- 
ing the fight for the Stevens bill, reports that the 
hardware trade papers suggest it is the fault of 
the retailers that this bill did not pass at the last 
session. I cannot say this is true, but I do want 
to impress upon every member the absolute neces- 
sity for getting busy and going after his Senator 
or Representative in Congress on any legislation 
when it is up for consideration. The home jewel- 
ers have more influence with the legislators than 
the officers of the association. It’s the home 
jeweler who must swing into line the Congressman 
or Senator who represents him. 


taken up again when 


Wisconsin jewelers are urged to take a deeper 
interest in their local clubs, which can be made 
a source of inestimable good to all members. Join 
the local club in your district and take an interest 


in it. You can get dividends on your membership 
more quickly by this method than in any other 
way. 

Several cases of misleading advertising have 


been handled in Wisconsin the past year quietly 
and with satisiactory results. The “punch board 
nuisance’ we have with us, but a vigorous protest 
to your city mayor, chief of police or some other 


+ 





WILLIAM H. UPMEYER, RETIRING PRESIDENT, 


official will often do good. It has been effective 
in some places already. 

Te repair bench is, as always, one of the staple 
sources of income to a jewelry store. Doubt was 
expressed at the last convention that the jewelers 
of Wisconsin were being adequately compensated 
for certain classes of work. It is a question that 
should be carefully discussed here. Schedules will 
be submitted for your consideration. 

Milwaukee is still struggling with the fake auc- 
tion problem. It is a vital question all over the 
country. The supreme courts of some States now 
have this question in hand and before long we will 
have decisions on certain ordinances and be able 
to frame an effective one that will hold water and 
bring relief to Milwaukee and the State of 
Wisconsin. 


The fire insurance company will be dealt with 
separately. In conclusion, I want to call attention 
to the splendid program, gotten out as usual by 
Henry Stecher, and wish to say that the adver- 
tisers merit your consideration. And while our 
exhibits are not as numerous as in flush years at 
the Auditorium, they are a credit to the conven- 
tion and should be carefully inspected with a view 
to business. I desire to express my appreciation 
of the chance I had to serve in this office for 
the past five years. It has been an honor anyone 
might well covet. If it nas been my fortune to 
do any good for the association or the jewelers of 
Wisconsin, this has been possible only because of 
the loyal jewelers who make up our membership. 
It has been a pleasure to work under these circum- 
stances. My thanks are due to all officers and 
directors, who have been at all times most con- 
siderate and helpful in any emergency. I believe 
in Wisconsin and Wisconsin jewelers. They are 
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bound to lead all their brothers on the road to 
prosperty and to better conditions in the jewelry 
trade. It’s in the blood. I know most of the live 
jewelers of Wisconsin. They are of the kind that 
success always follows. They are boosters. If 
anyone asks me why Wisconsin jewelers are uni- 
formly prosperous and why the Wisconsin Retail 
Jewelers’ Association is a successful organization 
I can sum up the answer in these few words: 
The only thing that “knocks” in Wisconsin is 
opportunity. 

The annual report by Treasurer Henry 
I’. Stecher, Milwaukee, showed that the as- 
sociation has a fine balance on hand of $1,- 
377.90. For the seventh consecutive year 
Mr. Stecher had charge of arranging the 
alliual souvenir program of the Wisconsin 
association, issued during the convention. 
As usual, the publication was one to be 
proud of, consisting of 60 pages and re- 
plete with special and attractive features. 

ADDRESS OF COL. JOHN L. SHEPHERD. 

Col. John L. Shepherd, New York, rep- 
resenting the Keystone Watch Case Co., 
and without whom no Wisconsin gathering 
of jewelers would be complete. closed the 
morning program, speaking on “Fixed Sell- 
ing Prices.” Colonel Shepherd made a 
strong plea for the Stevens Bill, now be- 
fore Congress, and urged the jewelers to 
work for its passage by getting in touch with 
their Congressional representatives. He 
said that it was the view of politicians that 
a fixed selling price is in restraint of trade, 
but that he could not see it in this way. He 
asserted that no manufacturer would put a 
price on his goods which would restrict 
their sale. Colonel Shepherd said that he 
had been a visitor at all the jewelers’ con- 
ventions held this season and that prog- 
ress was shown at all the gatherings. He 
declared that the Wisconsin jewelers must 
watch the Massachusetts organization, 
which bids fair to outstrip the Wisconsin 
jewelers, unless they maintain their strong 
pace followed in previous years. 


Tuesday Afternoon Session. 


The Tuesday afternoon session was 
called to order at 2 o’clock by President W. 
H. Upmeyer. - Col. Charles T. Higgin- 
botham, consulting superintendent of the 
South Bend Watch Co., than gave an inter- 
esting and instructive address on “The 
Repair Department.” Colonel Higg:nboth- 
am’s wide experience in the field is well 
known and the jewelers listened with inter- 
est to his address. He said that good, re- 
liable work in the repair department goes 
a long way in securing the confidence, as 
well as the trade of customers. He urged, 
however, that adequate prices be charged, 
which will prevent the repair department 
from being a losing proposition. 

Charles F. Manahan, Chicago, second 
vice-president of the American National 
Retail Jewelers’ Association, scheduled to 
speak on Tuesday, was unable to be pres- 
ent until Wednesday. Gustav Keller, Ap- 
pleton, Wis., former president of the Wis- 
consin association, and one of the leading 
workers in the organization, was unable to 
be present on Tuesday. Mr. Keller was 
scheduled to deliver the report of the dele- 
gates to last year’s national convention, so 
this was postponed also until Wednesday. 
John T. Janssen, chief of the Milwaukee 
police department, was expected to talk on 
the subject, “How to Prevent Theft,” but 
the chief was appearing before the Legis- 
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Jature at Madison, so could not be present. 

James A. Fetterly, secretary of the retail 
division of the Merchants’ and Manufac- 
turers Association of Milwaukee, gave a 
most interesting address on “How to Ex- 
tend Credit.” Mr. Fetterly is in charge of 
the credit bureau maintained by the Mer- 
chants’ and Manufacturers’ Association, 
and is regarded as an expert in credit prob- 
lems. He said that in former years from 
7o to 90 per cent. of retail business was 
done on a cash basis, but that to-day from 
40 to 75 per cent., depending upon the line, 
is done on a credit basis and that the per- 
centage is mounting rapidly. 

Norman E. Williams, an advertising man 
of Chicago, gave a short but interesting 
talk to the jewelers, showing the value of 
advertising to any line of business, partic- 
ularly to the jewelry trade. He said that 
steady, consistent advertising is what 
counts. 

Considerable time was taken up Tuesday 
afternoon with the question box, some in- 
teresting topics being discussed. 

The question, “What will be the cost of 
insurance under the new Jewelers’ Mutual 
Limited .Fire Insurance Co., of - Wiscon- 
sin?”..brought an answer from Secretary 
A. W. Anderson,-who is in general charge 
of the new mutual, tothe effect that:it was 
hoped-that it would cost ‘the- jewelers -next 
year..only about 80 per cent. of what it did 
the first-year, and that a dividend of -20 to 
30 per, cent. might be expected-for ;the com- 
ang-year, unless some serious losses are sus- 
tained...A dividend of 20 per cent. was paid 
last -year. pti 


The question, “How to keep down book 
accounts;” brought forth.an answer>érom 
FE. -F. Rohn, Milwaukee, -who said that-the 


jeweler should get out -his . statements 
promptly on the first of each month. John 
P. Hess, Fond du Lac, advocated the or- 
ganization of a credit bureau in each city 
and town. He told of the effective work 
done along this line by a similar bureau 
organized by the business men of Fond du 
Lac. 
“How can we tell a fake collection 
agency?’ the next question, caused consid- 
erable discussion. It was announced that 
a new law passed by the Wisconsin Legis- 
lature makes it necessary for any collection 
agency operating in this State to be bond- 
ed. Thomas J. Dale, Kenosha, said such 
collection agencies in his city had to be 
passed upon by the business men’s organi- 
zation. He also said that the jeweler should 
ask his customer to specify the time he can 
best pay. Secretary A. W. Anderson 
warned the jewelers to beware of any un- 
known organization, seeking information 
regarding rating, etc., which might be 
turned over to the mail order houses. 
Answering the question, “How can we 
meet department store competition?” A. J. 
Stoessel, Milwaukee, vice-president of the 
Wisconsin association, said that it could 
best be done by the jewelers giving supe- 
rior service, the most essential feature of 
all. John P. Hess, Fond du Lac, said that 
the jewelers should advertise more freely. 
“Does it pay to keep open evenings?” 
brought an emphatic “No” from Adolph 
Michael, Green Bay, who said that life was 
too short to keep a business house open 
evenings simply to accommodate a certain 


class of pecple. E. L. Feiling, Milwaukee, 
said that every jeweler could well afford 
not to open his place of business evenings. 
Mr. Feiling said that for 10 years he kept 
his store open certain evenings each week, 
but that of late years he had not done so 
and had noticed no falling off in business. 

‘How can we get the best mailing lists?” 
brought forth a-statement from Mr. Smith, 
one of the exhibitors, that Charles Kohli, 
Monroe, Wis., has the best mailing list that 
he has ever seen in any retail jewelry store. 
Treasurer Henry F. Stecher said that he 
hoped Secretary Anderson would take up 
with the National Board of [Trade the mat- 
ter of having more accurate mailing lists 
sent out, covering only the jewelers and not 
including all lines of business in the re- 
port, 

The jewelers enjoyed a smoker, cabaret 
show, music and refreshments at the Hotel 


A, J. STOESSEL, VICE-PRESIDENT. 


Blatz Tuesday evening. The members of 
the Ladies’ Auxiliary of the Wisconsin Re- 
tail Jewelers’ Association enjoyed a the- 
ater party Tuesday evening. During the 
afternoon: the .ladies were entertained at 
the Strand. Theater, followed by a “Kaffe- 
Klatsch.” 
Wednesday Morning Session, 


The Wednesday morning session was 
called to order by President W. H. Up- 
meyer at 10 o’clock, when more than 130 
retail jewelers. were on hand, despite the 
late hour at which they got away from 
the enjoyable smoker and cabaret held on 
Tuesday evening at the Hotel Blatz. The 
question box was given some attention as 
the first number on the program. 

Secretary A. W. Anderson then read an 
interesting letter from Charles F. Miller, 
president of the Hamilton-Watch Co., in 
which Mr. Miller explained the one-price 
system followed by the Hamilton concern 
and urged the Wisconsin jewelers to fol- 
low this system in their general business. 
Mr. Miller also called attention to the value 
which the Hamilton company places upon 
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the services which it endeavors to have 
jewelers give their customers. 

Col. John L. Shepherd, of New York, 
spoke briefly, indorsing heartily the senti- 
ments of the Hamilton Watch Co. regafd- 
ing the one-price system. <A. J. Stoessel, 
Milwaukee, related the instance of a cer- 
tain Wisconsin jewelry house which ad- 
vertised the fact that it was selling watches 
at cut prices, but that when he and Secre- 
tary Anderson investigated they found that 
the concern was cutting the prices on cheap 
goods only and that the idea did not seem 
to appeal to customers who wanted reliable 
timepieces. 


Gustave Keller, Appleton, Wis., for many 
years president of the Wisconsin associa- 
tion, a director and one of the leading 
workers in the organization, stirred the 
enthusiasm of the members by some of his 
old-time oratory, when he gave a stirring 
talk in behalf of the Stevens Bill aiming 
to establish the one-price system. He be- 
lieves that fixed selling prices are just as 
necessary as fixed railroad prices, and that 
established quality depends upon fixed sell- 
ing prices. He urged the Wisconsin jewel- 
ers to use their influence with their repre- 
sentatives in Congress, so that the Stevens 
Bill may be passed by Congress this Fall. 

Charles P. Crane, Chicago, taking for 
his subject “What Is Gold Front, Gold 
Filled, Gold Plate?” gave an interesting 
paper, illustrated by samples of gold work 
in the various stages. Mr. Crane said that 
there is as much difference between rolled 
gold and gold filled jewelry as there is 
between gold filled and solid gold, and that 
there is a general misconception regarding 
this. distinction. He said that gold filled 
means that the article is simply colored by 
the electro-plate process. He explained the 
process of making rolled plate stock He 
said that jewelers and the manufacturers 
were often wrongly accused by the public 
when rolled gold jewelry discolored’ and 
gave the appearance of being worn, when 
as a matter of fact it is the result of per- 
spiration, or possibly salt water, getting 
into the pores of the gold. Mr. Crane’s 
paper has been published in part in a re- 
cent issue of THE JEWELERS’ CIRCULAR. 


Charles T. Manahan, Chicago, second 
vice-president of the American National 
Retail Jewelers’ Association and secretary 
of the Illinois Retail Jewelers’ Association, 
was on hand Wednesday morning and gave 
an interesting talk, arousing much enthusi- 
asm regarding the coming national con- 
vention in New York. Mr. Manahan com- 
plimented the Wisconsin association and 
said that he felt like appearing before a 
class in higher mathematics when he spoke 
before a Wisconsin convention. He de- 
clared that the jewelry trade is passing 
through a period of refinement or evolu- 
tion, especially in regard to the business 
end of the trade. He believed that the de- 
partment store idea is waning and called 
attention to the recent department store 
failures in New York. He said that the 
stage of specialists is returning and that 
hereafter the jeweler must specialize in the 
jewelry trade alone. 

In dwelling upon national association af- 
fairs Mr. Manahan paid a high compliment 
to Secretary Anderson, who holds a similar 
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office in the national, for his energetic and 
efficient work. He outlined some of the 
special ideas that the national association 
is working out, including the proposition 
of having various manufacturing houses 
turn out special goods for members of the 
national organization. He said he hoped 
that 100 jewelers would leave Chicago on 
Aug. 21 for the national convention, so that 
a special train out of that city could be 
secured. 

The first number on the program 
Wednesday afternoon was a highly inter- 
esting paper by Louis W. Bunde, president 
of the Bunde & Upmeyer Co., of Milwau- 
kee, on “How to Judge a Diamond.” Mr. 
Bunde was unable to be present and his 
paper was read by Henry Ziese, connected 
with the Bunde & Upmeyer concern, who 
gave an rendition. Mr. Bunde 
essential features with 


excellent 
out the 


brought 





A. W. ANDERSON, SECRETARY, 


which a jeweler should be familiar in order 
to competently judge a diamond. His ad- 
dress was as follows: 

ADDRESS OF BUNDE. 


Mr. President and Gentlemen—lIn all 
perience of 40 years in the jewelry business this is 
the first time that I have accepted an invitation to 
speak before a representative body of jewelers on 
any subject. When your committee broached the 
subject to me On preparing a paper on “How to 
Judge Diamonds.”’ I again felt inclined to refuse, 
but upon second consideration I felt that it was 
my duty to give what little information I can on 
the subject to the members of our organization. It 
is the duty of every member to give information 
that will help to improve the jewelry business in 
any way to this organization, and it was for that 
reason that I have finally consented to read this 


LOUIS W., 


my ex- 


paper to you. 

The field that I will attempt to cover has been 
gone over again and again by experts in the dia- 
mond line and among you there are a great many 
who have spent as many years in the jewelry busi- 
ness and therefore in the diamond buying business 
as I have. and a great deal of the information that 
I may give will not be new to you; but the position 
that the firm of Bunde & Upmeyer Co. holds 
to-day in the retail jewelry business in the State 
of Wisconsin has given me the opportunity to buy 
and to sell more diamonds than it has given to 
most of the members of our organization. As you 
all know it is this experience gathered in actual 
work that places one in a position to judge dia- 
monds accurately. 

Of the large quantity of diamonds cut and placed 
upon the market to-day about 90 per cent. are 





mOre or less impertect and only about 10 per cent. 
are absolutely perfect. Still if you were to ask a 
dozen of your customers what they consider the 
first qualification in the buying of a diamond, 10 
of them would answer “perfection.’”’ The word 
perfection as used in connection with diamonds 
has worked overtime for years and is still used 
extensively by those who are unfamiliar with dia- 
mond qualities and values. Diamonds are worn 
for effect or to be seen by others, and as the dia- 
mond appears to you so will it appear to others 
when you wear it. Thousands of the diamonds 
sold are slightly or very slightly imperfect. These 
defects can barely be detectéd with the naked eye 
and their effect in the stone when worn by some- 
one would not impair the appearance of it very 


much; therefore, perfection cannot be the first 
essential when considering desirability of a 
diamond. > — . . 


There are several points that the jeweler must 

consider when buying his stock of diamonds. Some 
experts have placed brilliancy at the head of this 
list, others have placed color at the head of the 
list, yet in my personal opinion it is the combina- 
tion of color and brilliancy that are essential in 
every stone to. make -it désirable. The brilliancy 
depends very largely on the proportions and the 
cutting of the stone. 
‘ In laying out the rough material the cleaver 
takes into consideration first of all the proportion. 
By proper proportion in a diamond we mean that, 
after the diamond is fully cut with its 58 facets, 
including the table and culet, the depth from the 
teble down to a line’with the girdle is just one- 
third of the entire depth. From the girdle to the 
culet would be two-thirds of the depth. The table 
on this stone would in proportion take up just 
one-thrid of the face of it. Each side running 
trom the table to the girdle would also measure 
one-third of the face of the stone. If these pro- 
portions are not carried out exactly the brilliancy 
of the diamond suffers. Should the table be too 
large or too small this will affect the appearance. 
Take, for instance, a stone of .ood color, cut shal- 
low and with a large table, will have a very 
brilliant edge, but the center will have what is 
known as the appearance of a “fish eye,’’ as the 
culet will be distinctly visible. through the table of 
the stone. Careful cutting of a diamond, therefore, 
is the first consideration to get brilliancy. The 
color may be good, yet if the cutting is improperly 
done the stone will suffer in appearance. 

It was my good fortune some seven years ago 
to visit the large diamond cutting house at Ascher 
Bros. at Amsterdam, and here for the first time I 
saw scientific diamond cutting at its best. The 
material in the rough is brought to the cleaver, 
one of the highest-priced men in the diamond busi- 
ness to-day. It is upon his expert knowledge that 
a great deal depends. After careful examination 
and laying out of the stone it is cut into the most 
desirable sizes and shapes, and for this purpose 
saws in connection with diamond dust are used 
that cut into the rough stone like saws into a log 
in a planing mill. The diamond is then passed on 
to the cutters. The facets are polished on by 
contact with a fast revolving steel plate which is 
treated with paste of diamond dust and olive oil. 

This work is gauged entirely by the eye and 
needs constant and careful attention and requires 
great skill and experience and time. It takes 
about 60 hours’ contact with a polishing plate to 
polish on the facets of a carat diamond. One man, 
however, operates from eight to 10 of these pol- 
lishing plates. In the process of cutting about 60 
per cent of the diamond is lost. This cost of 
labor and waste mentioned explained the reasons 
for the high price of diamonds. 

In regard to color the most desirable is blue- 
white and from that diamonds run down through 


many color grades—white, yellow and brown. The 
blue-white diamond has a distinct bluish tint and 
is sometimes called steel blue. White diamonds 


are not white, but colorless and comparable to a 
drop of clear spring water. There are a great 
many so-called white diamonds placed on the mar- 
ket to-day that have a dirty dull or smoky ap- 
pearance and are therefore undesirable. Next to 
the blue-white is a grade termed as a commercial 
white, with just a suggestion of yellow. These, if 
properly cut, are very brilliant and in considerable 
demand. Below the commercial white diamonds 
come the cheaper grades, which run in the yellows 
and light browns. These grades are sometimes 
sold mounted and care-should be taken when pur- 
chasing mounted goods, as some dealers have been 


known to set diamonds with flaws in the yellow 
and light brown shades into platinum settings, 
which minimizes their off color. Black diamonds, 
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which are the cheapest grade, are used principally 
in mechanical purposes, such as drilling, ete. 

After having considered both the color and bril- 
liancy of diamonds the next consideration is per- 
fection of material. Serious imperfections, such as 
large carbon specks, flaws, affect the brilliancy of 
the stone. Cracks and fissures are dangerous, and 
while diamonds are very hard yet with such imper- 
fections might very easily be broken if carelessly 
handled by an unskilled setter. A break might 
also occur from an accidental blow from any hard 
substance while the diamond is being worn by 
the customer. ‘These flaws or carbon spots, if very 
prominent, disturb the light refraction and inter- 
fere with the highest brilliancy. 

The edge of a diamond should not be too fine, 
as here also the danger of chipping or breaking by 
the setter or an accidental blow is increased, 
Neither-sheowld the edge of the stone be too thick 
or unpolished, as this will affect the brilliancy and 
appearance. The most common form of imperfec- 
tions are the carbon specks, and if these are large 
enough and if they take the form of a group or 
cluster of small spots they must be considered. 
Most of the carbon specks are mere points and 
hardly visible to the naked eye. They affect the 
price of the stone a little, but not the appearance 














TREASURER, 


HAKRY F, STECHER, 
or brilliancy. Blemishes or imperfections on the 
surface of the diamond, such as a rough edge or 
scratch, can be polished away at small expense, but 
it is always wise to be careful when purchasing 
diamonds to look over every stone carefully, as at 
times almost indistinct scratches can be found on 
the facet or table of the stones. These are caused 
in the original cleaving of the stone and by im- 
proper cutting and polishing. While they are hard 
to detect they leave an indefinable yet very real 
filmy appearance on the table or facet on which 
they appear. 

There are, therefore the three things to be con- 
sidered, brilliancy and color and pertection of ma- 
terial The next consideration in purchasing is 
the weight and to insure full weight, unless you 
have equipment to weigh the stone yourself, you 
must patronize a house which you know as abso- 


lutely reliable. A great many jewelers have gotten 
into the habit of calling nearly all diamonds blue- 
white. This is harmful to the diamond trade, as 
sooner or later the customer will learn to know 
the difference between blue-white and yellow dia- 
monds. If there is not enough blue to see or 


recognize at sight it is not blue-white, neither is a 
white diamond if it shows a tinge of yellow. The 
tints of blue and yellow, if they exist, can be seen 
and are not imaginary and they cannot be hidden 
from the buyer who is observing. Only diamonds 
of great brilliancy should be sold to a customer 


ae | 


who is buying for an investment, as only on the 
perfect fine colored stones would he be able to 
realize the fullest amount of his original purchase. 

The sooner the jeweler realizes that to be abso- 


lutely honest with a customer in selling a diamond 
the better for the entire diamond business and the 
jewelry industry as a When a diamond ig 
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do not stretch a point and call it perfect. Call a 
spade a spade, your customer will appreciate it 
and it is easier to explain to him that a diamond 
of high brilliancy, yet with only very slight imper- 
fection, is more desirable than a perfect piece of 
material improperly cut. 

Returning to my previous remarks referring to 
the Ascher Bros. diamond cutting plant in Amster- 
dam, If any of you fellow jewelers have the 
opportunity at any time in the future to visit 
Amsterdam do not fail to visit this wonderful 
institution. It will be a revelation to you, and it 
will be more instructive and entertaining than the 


best treatise on diamonds and diamond cutting 
ever published. Ascher Bros. are the cutters of 
the famous Cullinan diamond presented to King 
George. The weight of this stone was over 3,000 


carats in the rough and from it were cut seven o1 
eight large diamonds in different shapes. 
I thank you for the attention that you 


hope that some of the points that 


have 
given me and 


I have brought out have proven instructive and 
may be of help to you in the future purchases. 
\. W. Johanson, Chicago, president of 


the Illinois Retail Jewelers’ Association, 
then appeared in the convention hall and 
was given a seat on the stage. Mr. Johan- 
son later spoke briefly, complimenting the 
Wisconsin jewelers for their efficient work. 

A. J. Stoessel, Milwaukee, vice-president 
of the association, gave an informal report 
on legislation of interest to the jewelers 
which has been before the present session 
of the Wisconsin Legislature. Mr. Stoessel 
read the new jewelers’ repair lien law, re- 
cently passed by the State Legislature, and 
explained just how the jeweler should pro- 
ceed under the new statute. Considerable 
enthusiasm was created when Mr. Stoessel 
alinounced that word had just been received 
that the Wisconsin optometry bill before 
the Wisconsin Legislature, backed by the 
Wisconsin Association of Optometrists, and 
for which the jewelers have also been 
working, was concurred in by the State 
Senate on that day (Wednesday) and that 
it would go before Governor E. L. Philipp 
for his signature. 

The convention then unanimously passed 
a resolution to send Governor Philipp a 
telegram urging him to sign the optometry 
bill which would be placed before him in 
the near future. 

Telegrams embodying best wishes to the 
Wisconsin convention were received and 
read by Secretary Anderson from T. L. 
Combs, Omaha, national president, and E. 
E. Thomas, Milwaukee, manager of the 
Milwaukee Optical Mfg. Co., who was in 
San Francisco attending the annual con- 
vention of the American Optical Associa- 
tion and the World’s Optical Congress. 

The following resolutions were then 
adopted, again affirming the stand of the 
association in national legislation now 
pending before Congress, and voicing the 
satisfaction of the members at the ex- 
cellent progress made by the Jewelers’ Mu- 
tual Limited Fire Insurance Co. of Wis- 
consin during its first year of existence., 
CU. : 

The Resolutions. 

We, the members of the Wisconsin Retail Jew- 
elers’ Association in convention assembled, again 
voice with much gratification our satisfaction at 
the condition of our organization and the progress 
made during the past year. Of signal interest, no 
doubt, was the declaration of the first dividend of 
20 per cent. on all policies held in our fire insur- 
ance department, which ought to be evidence to all 
faint-hearted that this department can be success- 
fully operated in the interest of the jeweler as an 


individual and of the association as a whole. 
Recognizing the splendid services, unselfishly 


rendered, by our State officers, which made possible 
the result, we delight in expressing to them, one 
and all, our heartfelt gratitude. 

a 3 * 


We view with satisfaction the progress made by 
our national organization in the solution of many 
of the problems of great cencern to our craft. 

A long step has been taken in the matter of 
solving the sterling silver question; similar action 
is being contemplated regarding other goods, and 
we beg to commend our national officers for what 
has been accomplished thus far and bid them 
godspeed in their work. 

Too much praise cannot be given to President 
Combs and his national confreres, and we are only 
too pleased to voice our sentiment of gratitude 
toward them. 

+ * # 

We again affirm our stand in the matter of the 
Owen-Goeke bill, the Stevens bill and the Steener- 
son bill and earnestly hope for their passage at 
the next session of Congress. To this end we 
urge all jewelers of the State to bring what influ- 
ence they can to bear upon their Congressmen and 
Senators to give these bills their support. 

We again condemn the practise of retailing on 
the part of manufacturers and jobbers. 





GUSTAVE KELLER, TOASTMASTER. 


We again declare in favor of a fixed selling 
price, 

We again urge strongly the formation and 
strengthening of district jewelers’ clubs. 

We call upon all jewelers of the State to take 
on renewed interest in all matters pertaining to 
our organizations, district, State and national, for 
by and through organization alone can we expect 
to bring about the correct solution of the problems 
confronting the jewelry trade. 

- © « 

Sincere thanks are hereby extended to the Hon. 
Joseph Carney, representing the 
kind words of welcome. 

To the exhibitors for their fine displays. 


Mayor, for his 


To Col. John L. Shepherd, New York; Charles 
'. Higginbotham, South Bend, Ind.; Charles F. 
Manahan, Chicago; J. A. Fetterly, Milwaukee; 


C. P. Crane, Chicago; L. W. Bunde, Milwaukee, 
for their presence and able addresses. 

To the Hotel Wisconsin for accommodation 
gratuitously given and for courtesies extended. To 
all advertisers who assisted in making our annual 
souvenir a success. (We commend these to the 
thoughtful consideration of our members through- 
out the State when making purchases.) 

To the trade press for the presence of their 
representatives and for the grand work which they 
are doing ‘throughout the year for the cause of 
organization. 

To the press of Milwaukee for courtesies ex- 
tended and attention given in their columns. 

To our friends, the manufacturers, jobbers and 
traveling men, who stood nobly by us during the 
past year, giving material assistance in all matters 
pertaining to our work. 

To all of these and all others who assisted in 
any way we say a hearty Thank you. 
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“What is home without a mother?” What would 
our conventions be without the presence of so 
many of our ladies? Last, but by no means least, 
we thank them for again joining us and adding 
grace and luster to our annual gathering. They 
are the brightest gems in our collection of jewels 
and we want them to know it. 

> * * 

The silent hand of death has again touched our 
ranks and removed from our midst our honored 
craftsmen, Endre Gilbertson, Madison: 
Rose, La Crosse, and Charles F. Dunbar, Wausau. 
Humbly bowing to the will of the Omnipotent 
Ruler of the Universe, expressing deepest sympa- 
thy to the families of the deceased, on this occasion 
we lay, in spirit, upon the tombs of our departed 
comrades and friends sweetest flowers of esteemed 
and fraternal May their 
live with us! 


(;eorge B. 


regard. memory ever 

The association then took up the matters 
relating to the Jewelers’ Mutual Fire Insur- 
ance Co. of Wisconsin, announcing that a 
dividend of 20 per cent. was declared for 
the first fiscal vear. The same officers 
elected by the association were chosen to 
head the mutual. A full report of the com- 
pany’s affairs will be ready for publication 
at a later date. 

The Annual Banquet. 

The 10th annual banquet was held in the 
handsome Gold Room of the Hotel Wiscon- 
sin on Wednesday evening and proved to 
be one of the most enjoyable affairs of the 
kind ever participated in by members of 
the Wisconsin Retail Jewelers’ Association. 
Nearly 200 were present to enjoy the elab- 
orate dinner and the wit and oratory which 
rounded out the program. The music, fur- 
nished by an instrumental and vocal quar- 
tet of young women, was of unusually high 
order. 

Gustave Keller, Appleton, Wis., former 
president of the Wisconsin association and 
one of the forceful orators of the organi- 
zation, again filled the role of toastmaster. 
Mr. Keller’s wit and his fund of appropri- 
ate stories kept the company in continuous 
merriment. Before calling upon the speak- 
ers of the evening, Mr. Keller announced 
that a collection would be taken for the 
Roberts’ Memorial Fund. Four of the la- 
dies present took the matter in hand and 
were successful in receiving a good-sized 
sum. The toastmaster announced that the 
Rev. W. T. Dorward, prominent after- 
dinner speaker of Milwaukee, would be the 
“42-centimeter speaker” of the evening and 
that the others to before would be 
placed in the smaller artillery class, al- 
though he did not mean to say that they 
were of smaller caliber. In introducing 
Hiram J. Smith, Racine, Wis., the new 
president of the association, a past com- 
mander of the Wisconsin G. A. R., and 
one of the leading men in the State, Mr. 
Keller said that it had always seemed to 
be the policy of the association to place its 
mantle of president upon a handsome man. 

President Smith spoke in a happy vein, 
thanking the jewelers for the honor which 
they had conferred upon him and declar- 
ing that it would mean much effort on his 
part to maintain the pace which had been 
set by his predecessors. 

Col. John L. Shepherd, of New York, 
without whom no banquet of Wisconsin 
jewelers would be complete, was intro- 
duced by Mr. Keller as the one who has 
done more for the jewelers of the United 
States than any other man living. The 
colonel said that, according to the toast- 
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master, he could be only a firecracker on 
the program, a sort of a preliminary to the 
big 42-centimeter gun, and that he could 
not deliver the big speech which he had 
prepared. He told many appropriate sto- 
ries and read a little poem entitled “Hello,” 
which made a distinct impression upon the 
audience. 

Charles F. Manahan, Chicago, second 
vice-president of the American National 
Retail Jewelers’ Association and secretary 
of the |[llinois organization, in‘roduced as 
“the man from the sand dunes of Illinois,” 
had a great deal of fun with the Rev. Dor- 
ward, tie coming speaker of the evening. 
He declared that when he had asked Col. 
Shepherd earlier in the evening what they 
should talk on, that the colonel had sug- 


as an usher in his church to take up the 
collections, as he had done so well with the 
Roberts’ Memorial Fund. 

His scheduled subject was “The Uncov- 
ered Canine Tooth.” He said that-the un- 
covered canine tooth, accompanied by the 
sneer, was ever ready to discourage every- 
thing new, every progressive step. To help 
the jewelers offset the effect of the canine 
tooth, the speaker presented them with the 
“golden key of success,’ to be used with 
tact, system, power, humor, good fellow- 
ship and perseverance. 

The menu was as follows: 

MENU. 
Cold Savory Appetizer 
Consomme Double in Cups 
Radishes 
Bordu-e 


Queen Olives 


Planked Whitefish on 
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The official badges for the convention 
were furnished by the Elgin National 


Watch Co. and, as usual, embodied a watch 
face with neatly attached ribbons. The 
Kuesel Bros: Co., wholesale jewelry house 
of Milwaukee, received much praise for its 
generosity in furnishing special identifica- 
tion badges for each member of the asso- 
ciation. This badge, made of metal, bore 
tie name of the member and furnished a 
very suitable souvenir, in addition to its 
usefulness. 

The following = standing 
served during the Wusconsin 
and will hold over until 1916: 

Resolutions—Gustave Keller, Appleton; 
Hiram J. Smith, Racine; R. W. Bayley, 
Beaver Dam; George B. Rose, Jr., La 


committees 
convention 











MEMBERS AND GUESTS WHO ATTENDED 


gested that “they jump on the minister,” so 
this is what he proceeded to do. He also 
took occasion, however, to tell some sto- 
ries at the expense of Col. Shepherd. 

The Rev. W. T. Dorward, the “42-centi- 
meter gun” of the evening, fairly deluged 
the guests with his wit and oratory. He 
said that he was a Scotchman and defined 
the difference between an Englishman and 
a Scotchman by saying that when an Eng- 
lishman gets off a train he first looks to 
see if he has forgotten anything, but that 
before the Scotchman leaves he looks to 
see if anyone else has forgotten anything. 
He said that this was the finest looking 
crowd he had ever seen at a jewelers’ con- 
vention, but later modified it by saying that 
it was the only one he had ever attended. 
He created much merriment when he de- 
clared that Col. Shepherd ought to have 
been a minister and that he would like to 
have the handsome toastmaster, Mr. Keller, 


~ 


ANNUAL BANQUET OF THE WISCONSIN RETAIL JEWELERS’ ASSOCIATION. 


THE TENTH 


Spring Chicken, Country Style 
Browned New Potatoes Corn Fritters 
Hearts of Lettuce with Tomatoes 
Paprika Dressing 
Harlequin Ice Cream 
Assorted Cakes 
Coffee 


Thursday 


Thursday was given up entirely to sight- 
seeing and other pleasures, including a 
“rubberneck ride,” wnen the jewelers were 
given an opportunity to see Milwaukee’s 
boulevards, fine residences and city parks. 
The Pabst brewery was visited and re- 
freshments were served at the “Sternwirth.” 

The exhibits at this year’s convention, 
while not so extensive as during the past 
two years, were most interesting and were 
distinctive and high class in character. 
About 20 well-known houses were repre- 
sented by exhibits in tie lobby, on the sec- 
ond floor and in the various rooms adjoin- 
ing the convention hall. 


Crosse; Leonard Nelson, Madison. 

Finance—J. R. Chapman, Oshkosh; Her- 
man Bloedel, Milwaukee; Adolph Michael, 
Green Bay; W. S. Sargent, New Lisbon; 
Oscar Lentz, Clintonville. 

Grievance—George Durner, Milwaukee; 
E. J. Ballard, Evansville; W. T. Stetson, 
Lake Mills; Frank Hyde, Appleton; Will- 
iam Schmidt, Milwaukee. 

Entertainment—August Stoessel, Milwau- 
Edward Feiling, Milwaukee; Harry 
Stouthamer, Milwaukee; Edward Seidel, 
Milwaukee; Alfred Fuchs, Milwaukee. 

Question Box—E. F. Rohn, Milwaukee; 
Alva Snider, Beloit; George Inig, She- 
boygan; Edward Motl, Milwaukee; P. H. 
Sperry, Marinette. 

Board of Watchmakers’ FExaminers— 
Theodore Schelle, Milwaukee; Emil Bach- 
mann, Milwaukee; Theodore Twelmeyer, 
Milwaukee; Joseph Wellstein, Milwaukee. 

Program—Henry F. Stecher, of the Au- 
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gust H. Stecher Co.; Alsted-Kasten Co., 
Adam Bloedel, Bunde & Upmeyer Co., 
George Durner, Preusser Jewelry Co., E. 
F. Rohn, Richard Seidel, Inc., all from Mil- 
waukee. 

Membership—John Stouthamer, Milwau- 
kee; J. R. Chapman, Oshkosh; Hiram J. 
Smith, Racine; W. A. Pfister, Sheboygan ; 
H. M. Brill, Beloit; E. E. Fleming, Eau 
Claire; F. H. Coburn, East Troy; L. R. 
Moore, Sparta; C. H. Ingraham, Wausau ; 
J. A. Buckmaster, Madison; L. Vanderbie, 
Platteville. 

Glad Hand and Reception Committee— 
Edward Maas, O. H. Bingenheimer, L. 
Block, W. J. Boszhardt, John Drexler, 
George W. Fink, John Krieger, Charles 
Kuesel, Theodore Leubusher,!]. O. F. Ran- 
dolph, J. W. Meacham, O. G. Meacham, 
F. C. Schulenberg, Alfred Schulenberg, F. 
A. Thomas, E. E. Thomas, E. H. Warnke, 
Louis Kuesel and Henry Zwengel, all of 
Milwaukee. 


The convention delegates, as usual, at- 
tracted much attention in Milwaukee, where 
the people have come to regard the associa- 
tion as one of the most progressive organ- 
izations of its kind in the State. The Muil- 
waukee Journal, in its issue of Wednesday, 


July 21, featured in cartoon several of the 
leading lights among the jewelers in at- 


tendance, including: President William H. 
Upmeyer, Milwaukee, shown standing up to 
his knees in Wisconsin pearls; A. W. An- 
derson, Neenah, the versatile secretary of 
the Wiseonsin and National associations ; 
\ugust J. Stoessel, Milwaukee, vice-presi- 
dent: Gustave Keller, for many years presi- 
dent of the Wisconsin association, now 


postmaster of Appleton; German Scher- 
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years old, was on hand, as usual, at the 
convention, and Col. Charles T. Higgin- 
botham, well known watch expert of the 
South Bend Watch Co. This is the way the 
Journal's cartoonist did it: 

Meeting of the Ladies’ Auxiliary. 

The Ladies’ Auxiliary of the Wisconsin 
Retail Jewelers’ Association, which has 
come to be an important factor in the an- 
nual conventions of the Wisconsin jewel- 
ers, held a successful gathering in conjunc- 
tion with the meeting of the jewelers in 
Milwaukee July 20, 21 and 22. The attend- 


ance was large and 15 new members were 
taken in at the convention. 

On Tuesday, the opening day, the ladies 
met at the Hotel Wisconsin, registered, re- 
ceived badges and enjoyed an entertain- 
ment at the Strand Theater, followed by a 
“Kaffe Klatsch.” Tuesday evening they at- 
tended a theater party. 

The ladies held their annual picnic and 
business meeting at Washington Park 
Wednesday afternoon, when the following 
officers were elected: President, Mrs. R. 
W. Bayley, Beaver Dam; vice-president, 
Mrs. E. E. Doerring, Waterloo; secretary, 
Mrs. C. L. Dersch, Dodgeville; treasurer, 
Mrs. A. C. Hentschel, Milwaukee. 

Wednesday evening the ladies attended 
the annual banquet with their husbands, 
and on the following day enjoyed the sight- 
seeing trip in “rubber-neck” cars about Mil- 
waukee 
REPORT OF SECRETARY ANDERSON, OF 

JEWELERS’ MUTUAL LIMPTED FIRE 
INSURANCE CO. 
Milwaukee, July 21. 

It is a pleasure to make this report of the prog- 
ress of the Jewelers’ Mutual Limited Fire Insur- 
ance Co., the first since a full year’s business has 
been done. Reports have been read every year 
since 1909, always dealing with the prospects for 
a company. Now we are in position to report an 
actual year’s business, or, to be exact, 13 months 
and three weeks. 

This company started business June 1, 1914, 
with 202 policyholders and $138,500 of insurance 
in force. 

We are able to report to-day and feel rather 
proud of the fact that we have now 230 policy: 
holders and $190,000 of insurance in force, a net 
gain of 28 policyholders and $51,900 insurance in 
practically a gain of $1,000 in business 


THE 


force, or 
every week. 

sy hard work we will reach $250,000 of insur- 
ance in force and about 275 policyholders at the 
time of our next convention, and this should be 
our aim, 

Good fortune attended our first year’s business. 
Our losses were very small, only $45.40 for the 
entire life of our company. Our expense ratio 
was small, For 1914 it was only 10% per cent. 
and for the whole year up to June 1, 14% per 
cent. So far this year the expense has been about 
11 per cent. of the premium receipts. 

In the matter of expense we are following in 
the footsteps of the hardware dealers and have 
succeeded in keeping down our cost of doing 
business to a little below their ratio for the first 
year. 

Our experience was so fortunate the first year 
that the directors felt justified in declaring a divi- 
dend of 20 per cent. on all policies taken out in 
1914 and expiring in 1915. The dividend of 20 per 
cent. affects only the business done in 1914; the 
dividend on 1915 business is to be determined at 
the end of the year. The question may arise why 
a bigger dividend was not declared on the first 
year’s business. The reason is that your directors 
wanted to again follow the hardware dealers and 
establish the foundation for a surplus or reserve 
fund for the protection of our policyholders and 
to avoid the necessity of possible extra assessments 
in case of unusual losses. This money in the re- 
serve fund belongs to the policyholders and is 
invested for their benefit. The report of the busi- 
ness done in 1914 was sent to all jewelers of the 
State in February, being a brief outline of the 
complete and detail report required by and sent to 
the State of Wisconsin in January, 1915. 

This report showed: 
$1,996.58 


79.08 


Receipts from premiums... 


Receipts from other sources 


0 a a eee et rr ee $2,075.66 
Paid out for losses and expenses... 306.43 
Balance on hand Dec. 31, 1914... $1,769.23 
Sie Gh WR cs 00 06 660 a0 50 $569.23 
Invested in mortgage...... 1,200.00 


——— 1,769.23 

Financial report of our fire insurance com- 
pany to-day for the full time of its life is 
as follows: 
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Receipts from 
Interest on investments...... 


premiums.... 2 2 293,008.07 


_ =-faas =o 


EE ae ee eee - $3,620.83 
ae ar $45.54 
Expenses seattle eat 489.86 
Disbursements, not expenses 106.18 
Cash on hand or invested.. 2,984.45 
a $3,625.85 
Due for premiums........ 473.21 


Total assets of company.... $3,458.16 

We are following closely in the footsteps of the 
Hardware Dealers’ Mutual Fire Insurance Co. of 
Wisconsin, that model organization which has been 
so successful in both 
helds. We will succeed if we 
support of the jewelers of 
States. Right here I want to say that this com 
pany has been indorsed by every State 
jewelers’ organization in the country in annual con- 
ventions either this year or last, and by the 
national convention at Chicago last year. 

It has been my pleasure to speak on mutual fire 
insurance at the Minnesota, Iowa, Illinois, Indiana, 
Ohio and Michigan conventions this year, and I 
am glad to report there is a great deal of interest 
all over the country in our insurance department 

Many inquiries are being received and much 
advertising is being done by mail from the. secre- 
tary’s office. The New York association thoroughly 
investigated the mutual fire insurance proposition 
and in the end indorsed the Jewelers’ Mutual Lim- 
ited Fire Insurance Co. at its last State convention 
in Syracuse. 


insurance 
have the proper 
Wisconsin and other 


association and 


neal ly 


All this company needs is good boosting by mem- 
bers of our organization. It is going to live and 
grow to be a great factor in the growth of our 
association and the betterment of our business. 

Respectfully submitted, 

A. W. ANpeERSON, Secretary. 


The Roster. 


Col. J. L. Shepherd, New York; Henry F. 
Stecher, Milwaukee; German Scherzinger, Fond du 
Lac; A. W. anderson, Neenah: R. W. Amidon, 
Rockford, Ill.; O. C. Boelte, Columbus; P. H 
Sperry, Marinette: Oscar E. Lentz, Clintonville: 
John P. Hess, Fond du Lac; A. J. Stoessel, Mil- 
waukee; F. P. Barnett and wife, Lancaster; Frank 
P. Wilde, Milwaukee; B. E. Gillet, Hubbell, 
Mich.; P. R. Kohls, Fremont: E. L. Feiling, Mil- 
waukee; C. R. Kohli, Monroe; Charles T. Higgin- 
botham, South Bend, Ind.; L. A. Van Ess, Mil- 
waukee; W. D. Sargent, New London; R. C. 
Millington, Plainfield; H. C. Hart, Wauston; P. H. 
Neville, Gays Mills; John M. Regner, Kenosha; 
L. H. Holbrook, Kenosha; George H. Wilke, Wau- 
sau; W. H. Upmeyer, Milwaukee; H. C. Wiegerd, 
Racine; John Armbruster, Cedarburg; William Erd- 
lich, Kewaskum; H. W. Kloff, Neillsville; C. G. 
Franz, Darlington; Edward J. Jensen, Milwaukee; 
A. L. Hentschel, Milwaukee; Frank M. Lockin, 
Milwaukee; Theodore Schelle, Milwaukee; Joseph 
P. Carney, Milwaukee; R. W. Bayley, Beaver 
Dam; T. R. Hirzy, Grand Rapids; Ferdinand 
Hirzy, Stevens Point; U. S. Briggs, Hartford; 
Geo. W. Kwapil, Columbus; Alfred W. Fuchs, Mil- 
waukee; J. H. Stouthamer, Milwaukee; R. Hille, 
Menominee Falls; C. W. Anderson, Madison; L. J. 
Yeoman, Waukegan, Ill.; J. A. Hughes, Milton 
Junction; C. E. Mastars and wife, Fort Atkinson; 
Mr. and Mrs. Anton Molle, Antigo; Edw. J. Mc- 
Graw, Waterloo: E. H. Doering, Waterloo: C. Spei- 
del, Richland Center; F. H. Coburn, East Troy; 
Adolph Michael, Green Bay: L. F. Stark, Hilbert: 
Anthony Leising, Milwaukee; Thomas Bruhy, West 
Bend; John Armbruster, Cedarburg; E. J. Bal- 
lard, Evansville; E. L. Fischer, Reeseville; Henry 
F,. Fischer, Jefferson; Lee L. Livingston, Milwau- 
kee: W. E. Power, West Bend: Theodore Twel- 
meyer, Milwaukee; Frank M. Billings, Milwaukee; 
Thomas J. Dale, Kenosha; P. A. Brustad, Chip- 
pewa Falls: Trace Christensen, Stoughton: E. |] 
Rohn, Milwaukee; Hiram |]. Smith, Racine; Art I] 
Meyers, Milwaukee; F. C. Buege, Milwaukee; A. I 
Kstberg, Waukesha; E. A. Wedt, Horicon; F. J. 
Griffin, Waupun; B. W. Thien, Milwaukee; L 
Krasney, Milwaukee; C. L. Dersch, Dodgeville; 
Mrs. C. L. Dersch, Dodgeville: S. Dalin, West 
Allis; A. E. Gasch, Milwaukee; Edward J. Imig, 
Sheboygan; Robert Nicoll, Kenosha; Thomas 
Thompson, Blanchardville; Coratzrey & Fox, Mil- 
waukee:; James A. Fetterly Milwaukee; Otto Toye 
man, Milwaukee: Otto G. Ansorge, Winnesonne: 
B. M. Henninger, Markesan; Edward Rathke, 
Wayville; A. C. Fuchs, Milwaukee: P. A. Haerte, 
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SPECIAL DESIGNS 
Platinum Jewelry 


Whenever you want a distinctly original piece—one designed for you alone— 
or when you want re-mounting work properly done, write us. 


The creation of unique pieces is a branch of our business to which we pay 
great attention. Every detail receives proper attention and our designs 
have the originality that makes sales. 

Importing our Diamonds and making our mountings insures absolutely 
lowest prices. 

Our stock of Mounted Diamond Pieces is now ready for the Fall season. 
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Neenah; Gustav Keller, Appleton; C. E. Doolittle, 
Stoughton; J. H. Brager, Mount Horeb; John 
Braun, Two Rivers; C. J. Salick, Watertown; Fred 
Armbruster, Cedarburg; Edward H. Motl, Milwau- 
kee; W. F. Notbohm, Oconomowoc; Ernest Bach- 
mann, Milwaukee; E. J. Rohn, Milwaukee; A. 
Bergmann, Milwaukee; M. J. Karst, Racine; Carl 
Newton, De Forest; H. Hammersmith, Milwaukee; 


George Armbruster, Cedarburg; J. R. Chapman, 
Oshkosh; H. L. Fargo and wife, Ripon; A. C. 
Bakken, Hartland; Al Wedenword, Waterloo; 


Theodore G, Stendel, Chilton; L. M. Nelson, Madi- 
son; R. W. Johanson, Chicago; R. P. Rasmussen, 
Racine; Jens Jenson, Milwaukee; Julius Joppo, 
Racine; C. F. Eiffler, Austin, Minn.; C. W. 
Tousley, Fort Atkinson; Thomas _ Lockhart, 
Kenosha; M. H. Haug, Cambridge; Frank B. Ham- 
ilton, Hancock, Wis.; charles F. Manahan, Chi- 


cago; G. B. Keuchle, Milwaukee; Alva Snider, 
Beloit; Jacob Meinzer, Jr., Milwaukee; George 
Dumer, Milwaukee; L. J. Crawford, Burlington; 


Henry Boyer, Whitewater. 


Roster—Exhibitors and Manufacturers’ 
Representatives. 


A. C. Kuesel, Milwaukee; H. P. Gould, New 
York; R. C. Munn, Meriden, Conn.; Fred Fuchs- 
berg, Chicago; W. G. Gaft, C. F. Monroe Co., 
Chicago; P. M. Smith, Chicago; R. C. Smith, 
South Bend Watch Co.; O. J. Thompkins, South 
Bend; E. C. Wench, Beaver Dam (Rockford 
Silver Plate); Mrs. E. C. Wench; G. W. Fink, 
Fink-Boszhardt Co., Milwaukee; F. F. Stoll, Kuesel 
Bros. Co., Milwaukee; Theodore Leubusher, Theo- 
dore Leubusher & Co., Milwaukee; H. E. Cobb, 
Chicago; W. C. Seip, Kuesel Bros. Co., Milwau- 
kee; Glenn L. Seitz, Bassett Jewelry Co.; S. E. 
Prince, Chicago; O. H. Bingenheimer, Milwaukee; 
R. F. Weckerle, O. H. Pingenheimer Co., Mil- 
waukee; K. J. Berris, International Silver Co.; 
Alfred G. Schulenberg, Milwaukee; John H. Carr, 
Elgin National Watch Co.; Frank Thompson, 
Derby Silver Co.; J. B. Ash, Rockford, Ill.; F. C. 
Jorgeson & Co., Chicago; E. Bagge, Waltham, 
Mass.; F. B. McGuire, Milwaukee; Optical Manu- 
facturing Co., Milwaukee; A. C. Possin, Fink-Bosz- 
hardt Co., Milwaukee; T. O. F. Randolph, Federal 
Optical Co., Milwaukee; Norman R. Williams, Jew- 
elry Store Advertising, Chicago; William F. Puls, 
Associated Silver Co., Chicago; E. J. H. Havlista, 
O. H. Bingenheimer Co., Milwaukee; C. J. Gill- 
man, “Big Ben’; E. W. Donath, Chicago; H. Hoyt 
Stone, ‘Keystone,’ Chicago; Henry Zwengel, Mil- 
waukee; E. H. Warnke, E. H. Warnke & Co., 
Milwaukee; Edward Maas, Milwaukee; Charles 
Kuesel, Kuesel Bros. Co., Milwaukee; R. C. Craft, 
Milwaukee; A. G. Lauson, Chicago; Gus A. Wein- 
field, Chicago; O. H. Huil, Chicago; Charles P. 
Crane, Chicago; F. M. Hall, Milwaukee; M. D. 
Tinker, Chicago; H. L. Bley, Bley & Hornstein, 
Chicago; Wm. A. Lach, Lowenthal-Lach Co., New 
York; David Harris, Bodman Bros., Attleboro; 
L. Stern & Co., Chicago; William Boszhardt, Fink- 
Boszhardt Co., Milwaukee; Alva H. Cook, Tue 
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Program for Annual Convention of 
Washington Retail Jewelers’ 
Association. 

SEATTLE Wash., July 21.—Plans have 
been completed for the second annual con- 
vention of the Washington Retail Jewelers’ 
Association, which will be held Aug. 2 and 
8 in the Chamber of Commerce rooms, The 

program is as follows: 
AuG. 2. 

10.00 a. m.—Informal greeting of 
guests by president and officers. 

10.30 4. mM.—Meeting called to order. 
secretary-treasurer. 

11.00 a. M.—President’s address. Announcement 
of committees on resolutions and auditing. 

12 m.—Adjournment. 

2. m.—Address by National President T. L. 
Combs, Omaha, Nebr., on “National Associa- 
tion Work.”’ Address by Past President Hor- 
ace Condy on “Competition and Co-operation.” 
Address by Hugh Agnew on “False Adver- 
tising.’ Question box. Adjournment. 

3.30 pep. m.—Scenic trip around Lake Washington 
on the palatial steamer Triton. 

6.45 pep. m.—Banquet at the rathskeller. 


convention 


Report of 


OO P, 





Meet in 


lobby at 6.30 sharp. 
Ave. 3. 
10.00 a. M.—Reports of committees: Auditing com- 
question box 


mittee, resolution committee, 





committee. Nomination and election of ofh- 
cers. 

2.00 p. M.—Convention called to order. Address 
by C. A. Talcott, oldest jeweler in the State. 
Address by National President T. L. Combs 
on “State and Local Organizations.”’ Address 
by Col, John L. Shepherd, New York city, on 
“The Duty of the Washington Jeweler.” 
Trade Discussions. Selection of place for 

next convention. Adjournment. 








Bold Window Smashers Visit Newark, 
N. J., Store and Steal a Diamond 
Necklace. 


Newark, N. J. July 23.—One of the bold- 
est daylight robberies which ever occurred 
in this city tock place about 2.30 o'clock 
Wednesday afternoon when three men stole 
a $2,500 diamond necklace from the win- 
dow of the Norman Co.’s jewelry store at 
12 W. Park St., less than a block from 
Broad St., and right in the midst of the 
shopping district. All three men got away, 
but a short time later Frank Mansfield, 19 
years old, of 2086 Third Ave., New York, 
was arrested on suspicion of being one of 
the trio, as he was about to leave for New 
York from the Newark terminal station of 
the Hudson and Manhattan tubes. No trace 
of the others has been found. 

The necklace which was stolen had just 
been finished the day before it was put in 
the window and was to be called for by 
the customer for whom it was made on tne 
day following, as she was then going away 
for the Summer. There were 59 diamonds, 
carefully selected from stock through a con- 
siderable period of time, so as to fit into 
the proposed design. The diamonds were 
set in platinum. The necklace was such an 
excellent piece of work that the Norman 
Co. expected it would be the means of ad- 
vertising the company and bringing in a 
considerable number of new orders. 

The plans of the trio who robbed the 
company were well laid and executed. 
There were thousands of people passing on 
Broad St., near-by, and a number of people 
on W. Park St., within a stone’s throw of 
the robbery. Inside the store were the man- 
ager, A. E. DeRoy, and the clerks. Stephen 
Farkiss, a boy employed by the Norman 
Co., was cleaning the window of the door, 
which was open. While he was thus occu- 
pied, one of the gang stationed himself as 
a lookout at W. Park and Halsey Sts., a 
little over 100 feet from the Norman store. 
The second member of the gang came to 
‘he doorway of the store, and pushing the 
hoy inside the store, with the exclamation 
“T want to try something,” fastened a piece 
of cord to the door handle, closed the door 
and passing the rope around the corner of 
the building, which projects over the 
building line of the next building, held fast 
so that the door could not be opened. He 
stood in such a position that his face could 
not be seen. Just at the time that he had 
secured the door, the third member of the 
trio came up to the window, and pulling a 
new hatchet wrapped up in paper from un- 
der his coat he threw this through the win- 
dow, breaking a big hole in it, through 
which he reached his hand and took the 
diamond necklace. He then ran toward 
Halsey St., while the youth who held the 
door ran toward Broad St. and was lost 
in the crowd. 

When suddenly thrust into the door by 





THE JEWELERS’ CIRCULAR-WEEKLY 63 


one of the robbers, Farkiss ran to Mr. De- 
Roy in the back of the store. By the time 
the latter reached the front of the store the 
trio had fled. Mr. DeRoy at once notified 
the police, and officers were at once sent 
to the various railroad stations of the city 
as well as to the Norman Co.’s store. They 
had only the most meager description of 
the men to work on, but picked up Mans- 
field at the tube station. He said New 
York was his home, but gave an uwunsatis- 
factory account of himself. In his pocket 
was found a ticket bought in New York, 
calling for a return trip from Newark. Sev- 
eral addresses were given by the youth. He 
gave an unsatisfactory account of his pres- 
ence in the city, saying that he left home 
to visit a cousin on Grove St., Jersey City, 
but by mistake had failed to get off at the 
proper station, so came on to Newark. 

Though arrested on Wednesday after- 
noon, it was not until to-day that a charge 
was entered against him on the police rec- 
ords. To-day the police felt that they had 
sufficient evidence to prove a case against 
the young man, so he was arraigned before 
Judge Grice in the First Precinct Court and 
held in $3,000 bail for the action of the 
Grand Jury. As bail was not furnished, 
he was committed to jail. The formal 
charge made against him was of breaking, 
entering and larceny. 

The charge was made against the pris- 
oner after his identification at police head- 
quarters by Clarence B. Martin, who is in 
charge of the shipping department of a de- 
partment store located near the Norman 
Co.’s place. He said the prisoner was the 
youth he saw run across W. Park St. fol- 
lowing the robbery. In identifying him he 
picked the prisoner among eight men 

The youth insists that he is innocent of 
any connection with the crime. His mother, 
who visited headquarters, said that her son 
came to Newark to look for work and she 
was sure he was not guilty of the crime 
charged against him. 

Lieutenant Kane, of the New York city 
police force, visited the local police head- 
quarters and after seeing the young man 
said that he had seen him in New York 
several times in a neighborhood which is 
known to be headquarters for a “window- 
smashing” gang. 

Several people employed or living in the 
neighborhood of the Norman store state 
that they had seen suspicious characters in 
the neighborhood for several days. One 
of the gang threw away a new revolver 
which was done up in a handkerchief and 
was loaded with blank cartridges. This was 
found by Mrs. Mary Sickle, of 79 Halsey 
St.. in the grass in front of the unoccupied 
Ballantine homestead at W. Park and Hal- 
sey Sts. 





A Niagara Falls, N. Y., jeweler, whose 
name is withheld by request, has invented 
a device which, it is claimed, will make it 
possible for a ship properly equipped to 
detect the presence of other ships in its 
vicinity and give the commander of the 
ship carrying the apparatus the approxi- 
mate distance of the ships within the work- 
ing radius of the apparatus. It is under- 
stood that the inventor of the device is ne- 
gotiating with the British War Office for 
the sale of his invention. 
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Granite State Retail Jewelers Organize. 





Association Formed at Concord, N. H., Amid Much Enthusiasm, and Affiliates With 
A. N. R. J. A.—Offficers Elected and Resolutions Adopted. 











Concorp, N. H., July 21—The New 
Hampshire Retail Jewelers’ Association 
was formed at a gathering of the leading 
jewelers of the State, held at the Eagle 
Hotel yesterday. Officers were elected and 
the association started on its career of 
usefulness, marked by enthusiasm of the 
members, and the best wishes of the na- 
tional association. Charles T. Evans, of 
Utica, N. Y., first vice-president of the 
American National Retail Jewelers’ Asso- 
ciation, and Frank E. Davis, of Northamp- 
ton, Mass., president of the Massachusetts 
Retail Jewelers’ Association, assisted in 
the formation of the New Hampshire As- 
sociation. 

The meeting was called to order by Mr. 
Evans, who called upon F. F. Stearns, of 
Keene, to act as chairman, and Earl L. 
Lawrence, of I'ranklin, as temporary secre- 
tary. 

Mr. Evans then gave a short history of 
the association movement, and told in de- 
tail some of the matters which the asso- 
ciation is bringing to pass. 

Frank E. Davis, of the Massachusetts 
association, delivered a formal address on 
“Association Work.” Mr. Davis, as presi- 
dent of the newly formed Massachusetts 
Retail Jewelers’ Association, is active in 


such work at present, and his remarks 
were of the greatest interest to those 
present. The character of the address was 


such as to indicate that the Massachusetts 
association has at its head a man who has 
a clear insight into the needs of the jewel- 
er, and a well defined idea of how to bring 
the desired condition to pass. 

Mr. Davis said in part: 

ADDRESS OF FRANK E. DAVIS. 

A jewelers’ organization such as it is proposed 
to organize here to-day is possible of great things 
or the reverse. If every individual will only let 
his petty jealousies fall into oblivion and play the 
man, with breadness and generosity; if he will 
give his time to consider the problems which con- 
front you as a whole; if, as a humble member or 
an officer he will make himself vitally interested 
in any subject which may arise, and give freely of 
his advice and council; then will you have or- 
ganized with the assurance of success already at- 
tained. 

The profession of a jeweler is one of the most 
laudable callings, for possibly no merchant of any 
city is held in such high esteem, or should be, as 
he. A stranger coming to your town will more 
readily ask a question and have more confidence in 
your reply than any other. 

If a person has dealings with a bank, he can 
neither leave nor take from it without giving or 
taking a receipt. How many of you are ever 
obliged to give a check or receipt, whether it be 
a pair of iron spectacles or a diamond ring, that 
may be left in your charge for repair or safe 
keeping? 

jut to attain this standing and retain it peima- 
nently in your community, it must have back of 
it all character, which is a stronger asset for the 
successful conduct of business, and will carry 
more weight with your creditors and bankers than 
the merchandise on your shelves. Moral respon- 
sibility with your banker cr the moral hazard in a 
fire insurance policy is worth more than money. 

But I am not here to sermonize, rather to give 
you an insight into what a jewelers’ organization 
is for. 

First of all is the uniting of all dealers in one 
common bond to promote the highest welfare of 
the trade. 





To encourage a standard of representation which 
will be unassailable. 

To protect the legitimate dealer from all inva- 
sion by piratical or unprincipled metheds. 

To induce your represeniatives in city, State and 
national assemblages to pass such laws ag will make 
it a misdemeanor to publish in a misrepresentative 
manner the merchandise in which we deal. 

To establish a true, just and equitable law to 
govern the stamping of qualities. 

To put a stop to the selling of merchandise by 
the itinerant vendor, auctioneer or huckster. 

To guard against any employer engaging help 
and assistance for the conduct of his business, who 
has not stood the test of truth, morality, industry 
and sobriety. 

To co-operate in promo.-ing improved conditions 
of every nature. 





FRANK F, STEARNS, PRESIDENT-ELECT. 


To help you in all these things you have the 
loyal assistance of every State organization allied 
with the national, which is so splendidly represented 
here to-day in the person of its First Vice-Presi- 
dent, Mr. Evans, and whom we shall soon have the 
pleasure and honor of addressing as President. 


You have also the assistance of that wonderful 
body of men who have combined under the name 
of the American Fair Trade League, who are push- 
ing hard to have the Stevens bill become a law, 
and when it is brought to a final successful ending 
they will have found ample excuse for their ex- 
istence; for the objects of this league are so 
potent to every thinking man that a glorious ending 
may be assured. 

* + * * * * * 

New Hampshire should feel proud over the fact 
that she sends to Congress a man who has origi- 
nated a bill for the protection of the so-called 
small dealer, which should have been passed dur- 
ing the last session, and was only defeated because 
of the lackadaisical manner in which the retailer 
applauded his efforts. 

The speaker here went into detail as to 
the Stevens Bill, its history and scope, and 
cited examples as to what conditions it 
will stop: 

Continuing he said: 

I wish that I had the power of persuasion or the 
forcefulness of expression to convince every jewel- 
er within my hearing that it is his bounden duty 
to write to his own Representative and Senator 
that it is his earnest belief that the Stevens Stand- 
ard Price Bill should pass. Before anyone has 
left this room will he sign his name to a prepared 








THE JEWELERS’ CIRCULAR-WEEKLY 65 


approval of this measure? 
which tells of 


paper signifying his 

And now for the promised story 
the fitting end to at least one pirate. 

Massachusetts organization was hardly an accom- 
plished fact cere we were advised that a certain 
party in Boston was advertising many articles of 
jewelry at positively prohibitive prices, and the 
executive head, in the absence of proper commit- 
tees having been as yet appointed, found himself 
confronted with a problem which must have a suc- 
cessful solution; and then with all the force of 
renewed enthusiasm resulting from that magnifi- 
cent organization meeting in Worcester, which, by 
the way, is another of Mr. Evans’ crowning 
achievements, he started every wire working, and 
effectually that the mountain 
mole hill, and success was 


so well and soon 
dwindled into a 
achieved. 

The first thing was to send emissaries to pur 
chase the articles so as to have tangible proof 
that the sale was a fact. We then appealed to the 
paper which published the advertising on the 
ground of its being misrepresentative, which at 


once, without a single murmur, gave assurance 
that another advertisement of that party would 
never again appear in its columns. Though the 
would-be advertiser pleaded with arms _ out- 


stretched, and his hands holding real money, to 
prepay the expense of a half-page ad, it was re- 
fused positively and conclusively. And, further- 
more, through the influence of this journal, which 
is none other than the Boston Post, and to whom 
all honor is due, other papers followed their lead 
with the result that at least one pirate has walked 
the plank, closed his stores, and is now a thing of 
the past. 

In this you have an illustration of the power 
of organization, and to just such successful end- 
ings do I wish the New Hampshire Retail Jewel- 
ers’ Association to attain. 

I urge one and all to attend the annual conven- 
tion of the A. N. R. J. A. in New York, Aug. 
23 to 28, partake of the wholesome entertainment 
offered by your hosts, visit the exhibition at the 
Grand Central Palace, listen to the many instruc- 
tive addresses and learn through the speeches of 
broad-minded, broad-gauge men of long and suc- 
cessful experience, how they have brought order 
out of chaos, and are endeavoring to help and 
aSsist each and everyone of you to make yourselves 
and the jewelers everywhere better merchants, better 
men. The country at large will thereby become 
a more beautiful place in which to live, and each 
one of us better contented in the fact that our 
chosen profession is a lofty one, of high ideals 
and principles. 


That Mr. Davis’ words were appreciated 
was evidenced by the hearty applause 
which followed his address. Then the as- 


sociation got down to organization de- 
tails. 
The register showed the _ following 


present: W. L. Fickett, Concord; J. W. 
Babbitt, Derry; C. F. Smith, Bristol; D. 
F. Fellows, Franklin; Carl W. Anderson, 
Manchester; A. J. Lockard, Cencord; A. 
M. Burque, Nashua; M. P. Foss, Pitts- 
field; W. Ellery Wright, Keene; Earl L. 
Lawrence, Franklin; A. W. Hayes, Dover; 
C. H. Sinclair, Concord; A. De Montigny, 
Nashua; D. E. Gordon; Geo. W. Hendrick, 
Nashua; Jas. H. Tattersall, Exeter; F. F. 
Stearns, Keene; A. J. Potter, Lebanon. 
The following visitors were also present: 
George F. Bently, Elgin National Watch 
Co.; William A. Hurst, Waltham Watch 
Co.; W. E. Rudolph, Hamilton Watch Co.; 
Mr. Thiery, Illinois Watch Co.; Henry R. 
Arnold, D. C. Percival & Co.; Jake Wolf, 
Low, Taussig, Karpeles Co.; Frank E. 
Davis, president Massachusetts’ Retail 
Jewelers’ Association, and C. T. Evans, 
first vice-president American National Re- 
tail Jewelers’ Association. 

Before adjournment for lunch, 
was served in a private dining room, the 
following committees were appointed: 

Constitution and by-laws—Carl W. An- 
derson, Manchester; W. Ellery Wright, 


which 
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Keene, and A. W. Hays, Dover, N. H. 

Resolutions—C. H. Sinclair, Concord; 
D. E. Gordon, Hillsboro; George W. 
Hendrick, Nashua. 

Nominations—W. L. Fickett, Concord; 
Dana F. Fellows, Franklin; M. P. 
Pittsheld. 

Letters of greeting were received from 
the National officers and presidents of 
State associations, including T. L. Combs, 
Omaha, president; Charles F. Manahan, 
vice-president; A. W. Anderson, secre- 
tary; A. L. Thoma, treasurer, Piqua, O.; 
A. Loch, Pittsburgh, and Walter H. Mel- 
lor, Michigan City, Ind., representing the 
national association; B. T. Ash, president 
of the New York State association; Jean 
R. Tack, president of the New Jersey As- 


oss, 





FICKETT, SECRETARY, 


WwW. L. 


sociation; O. S. Davis, of the Maine As- 
sociation; Col. Charles H. Osgood, Lewis- 
ton, Me., and others. 

The constitution and by-laws’ were 
adopted on the report of the committee, 
made by Carl W. Anderson, Manchester, 
chairman, and upon motion of W. Ellery 
Wright, of Keene, it was decided to in- 
corpate. The dues were fixed at $5 per 
year. 

The report of the committee on resolu- 
tions was read by C. H. Sinclair, Con- 
cord, and included the endorsement of the 
Owen-Goeke bill, the Stevens bill and the 
Steenerson bill; it also commended the 
national officers for their efforts in behalf 
of the jewelers; thanking C. T. Evans, of 
Utica; Frank E. Davis, of Northampton, 
and Messrs. Bently, of the Elgin Co.; 
Hurst, of the Waltham Co.; Thiery, of 
the Illinois Co.; Rudolph, of the Hamilton 
Co., and Henry R. Arnold, of D. C. Per- 
cival & Co., for their attendance and as- 
sistance. The final resolution tendered 
thanks to the Eagle Hotel for courtesy 
and assistance in making the convention 
a success, and the trade papers for their 
part in stimulating interest and attend- 
ance. 

The association voted unanimously to 
afhliate with the national association and 
as its first honorary members it selected 


- 


tor election Messrs. Evans and Davis. 

The report of the nominating committee 
was adopted, resulting in the election o:: 
President, F. F. Stearns, Keene; vice- 
president; A. W. Hayes, Dover; secretary, 
W. L. Fickett, Concord; treasurer, A. J. 
Potter, Lebanon; members of the execu- 
tive committee, Carl W. Anderson, Man- 
chester; Charles H. Sinclair, Concord, and 
George W. Hendrick, Nashua. 

While the date selected had been chosen 
by Mr. Evans upon investigation it was 
found to be a time of year which was 
most acceptable to those present, and 
from letters and telegrams received prom- 
ising membership, it is a positive fact that 
the New Hampshire association will be 
one of the strongest in the country. A 
number announced their intention of at- 
tending the national convention in New 
York in August, and the response which 
has been made generally by these newly 
organized States, would seem to indicate 
a splendid turnout from New England at 
the national convention. 

Before adjournment the members dis- 
cussed the next convention, and plans were 
started to make a two days’ session, in 
which the ladies would share, and which 
would combine business and p!easure. 








Death of John Hansen. 
ee a 

WasuHincton, D. C., July 23—John 
Hansen, one of the pioneer jewelers of 
this city, died Monday at his home here. 
Mr. Hansen, who was vice-president of 
the Retail Jewelers’ Association, was 62 
years old, and president of Schmedtie 

Bros., jewelers, 707 7th St., N. W. 
Although Mr. Hansen had not been feel- 
ing well for the past three weeks, he had 
beer ill but two days when death occur- 


red. Death was due to internal hem- 
orrhage. 
Mr. Hansen was born in Glueckstadt. 


Germany, June 30, 1853. He came to the 
United States when he was 17 years old, 
located in Washington, where he resided 
ever since. As a young man he entered 
the employ of Schmedtie Bros. as a 
watchmaker, and soon worked his way up 
in the business until he became a partner. 
When the Schmedtie brothers, August and 
Henry, retired from business in 1895, Mr. 
Hansen became sole proprietor of the es- 
tablishment, retaining the old firm name 
for many years, though for a while the 
business was known as Hansen & Duehring. 
In 1911, when the business was incorported, 
the original name was adopted, and he was 
elected president and had been re-etected 
each succeeding year. His associates as off- 
cers were Julius W. Duehring, treasurer, 
and L. A. Price, secretary. 

Deceased was a member of the Associa- 
tion of the Oldest Inhabitants, the Board 
of Trade, the Chamber of Commerce and 
the Retail Merchants’ Association. He was 
vice-president of the Washington Six Per 
Cent Permanent Building Association, a 
member of the board of directors of the 
Ruppert Home, of the board of directors 
o* the German Orphan Asylum, and of the 
National Geographic Society. He was 
prominent in Masonry, and connected with 
National Lodge, No. 12, F. & A. M.; of 
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\lmas Temple of the 
Washington 
Protective 


the Scottish Rite, of 
Mystic Shrine, also of the 
Lodge of the Benevolent and 
Order of Elks. 

[he various Mr. 
Hansen was a member have held meetings 
and resolutions of condolence in 
connection with his death. The funeral 
services, which were held in the parlors 
of a local undertaking establishment, were 
attended by from the various 
societies in which Hansen had taken 
an active part. 

President C. A. Goldsmith, of the 
tail Jewelers’ Association, called a special 
meeting of the association to take action 


organizations of which 


passed 


delegations 


Mr. 


Re- 





HANSEN, 


THE LATE JOHN 


on the death of Mr. Hansen. Resolutions 
were adopted, and a delegation designated 
to attend the funeral and pay the last re- 
spects. 

One son, Paul Hansen, chief sanitary 
and civil engineer of the State of Illinois, 
survives him. His wife, Mrs. Pauline 
Hansen, died seven years ago. 








In accordance with an order of the Su- 
perior Court of New Hampshire, the ma- 
chinery, tools, dyes, chucks, patterns and 
entire manufacturing equipment of the 
Newburyport Silver Co., are to be offered 
by Charles B. Wiggin, receiver of the com- 
pany, for sale at auction at the concern’s 
plant, 35 Church St., Keene, N. H., Friday, 
Aug. 20, at 2.30 p. m. The equipment of- 
fered for sale inciudes a complete line of 
machines, implements and tools for the 
manufacture of silverware, toiletware, hol- 
lowware, tops and novelties by the most up- 
to-date methods; also the good will and the 
list of customers of the Newburyport Sil- 
ver Co. No bid will be accepted unless the 
purchaser deposit with the receiver a certi- 
fied check for 10 per cent. of the purchase 
price, and shall agree to pay the balance of 
the purchase price within 10 days after the 
confirmation of the sale. The receiver re- 
serves the right to reject all bids and to ad- 
journ the sale if no offer is received which 
meets with approval. 
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Vewill stop paghely right in front of your Window! 


Do you realize how much this is worth to you? 


This display is only one of many 
W.W.W. features that go free to the 
jeweler. It will delight hundreds of people 
who pass your store every day. 


Madame Butterfly, a window attraction 
worth hundreds—absolutely free to 


W.W.W. jewelers. 
This is a window display piece in the 


form of a gorgeous, big Butterfly that waves 
its wings in graceful, life-like action. The 
genius who conceived it must have taken the 
idea from some enchanting tale of the 
Arabian Nights. Certainly no such beauti- 
ful creature has ever been seen outside of 
Fairyland. And certainly human eyes have 
never been treated to the sight of a Butterfly 
like this, whose wings are laden with won- 
derful gold rings set with colorful jewels. 


Madame Butterfly will not only stop 
everybody who will pass your window, but 
she will sell rings and other things for you— 
and she will make everybody in the town 
talk kindly about you. ‘“‘Madame Butter- 
fly”’ is the Queen of window displays, and if 
you want the finest thing ever offered of this 
kind, you will want her in your window. 


WHITE, WILE & WARNER 


Makers of Nationally Advertised Guaranteed W.W.W. 


RINGS 
“In Which the Stones Do Stay ” 


BUFFALO, N. Y. 
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Desperate Criminals Rob and Slay Denver Pawnbroker and 
Escape With Loot Valued at $10,000. 











Denver, Cole., July 23.—Isaac Solomon, 
74 years old and a pioneer pawnbroker, was 
found unconscious in his place of business 
at 1631 Larimer St. shortly after 1 o’clock 
last Wednesday afternoon, his head beaten 
almost to a pulp with a stonemason’s ham- 
mer. The body was lying in a pool of blood 
and portions of his brain were scattered on 
the floor. Everything was in disorder with- 
in the store, indicating the hurried depar- 
ture of the murderer or murderers, who 
had looted the place of diamonds, watches, 
jewelry and gold and silver coins valued at 
about $10,000. Solomon was rushed to the 
County Hospital, where expert medical at- 
tendance failed to restore him to conscious- 
mess. He died at 15 minutes after 3 o'clock. 


The aged pawnbroker was assaulted be- 
tween 12.30 and 1 o'clock, at a time when 
thousands passed and repassed in front of 
the store, which is located on one of Den- 
ver’s busiest streets. His body was found 
in the rear of the store, near the back door 
of the room, which was open. His skull 
had been crushed in over the left eye, which 
was protruding from its socket. A stone- 
mason’s hammer was found on a table near 
the body, and a small portion of the pawn- 
broker’s skull was found back in the wall 
shelves three feet from where the body was 
lying when found. Part of the brain was 
also found fully three feet away, and blood 
stains spattered over boxes on the shelves 
indicated that the murderer or murderers 
had met with resistance and that Solomon 
was not overpowered without a_ hard 
struggle. 

Solomon was alone in the store at the 
time of the murder and robbery. Tony Bear, 
an aged man who worked for Solomon and 
slept in the store, found the street door 
locked shortly before 1 p. mM. He entered 
the place and found the body of Solomon, 
whom he expected to relieve for lunch. He 
had been doing some work at the Solomon 
residence. When he discovered the body 
he rushed to the store of Louis Heitler, 
who conducts a pawnshop two doors from 
Solomon’s, who summoned the police. 


The robbers emptied six trays of set rings 
and also a tray containing 80 diamond rings 
of various designs. Watches, gold coins, 
diamond studs, diamond brooches and 
chains were discovered missing by David 
Wandel, the clerk in the store, when he re- 
turned from lunch soon after Bear had 
discovered the body. 

Solomon always carried the keys to the 
safes in his pocket. The thieves had re- 
moved the keys, but did not attempt to 
open the safes, which contained more than 
$60,000 worth of diamond rings, diamond 
brooches and other valuable jewelry. Al- 
though they were probably at their work 
fully 20 minutes, it is believed they de- 
cided to make their escape without risking 
detection by remaining to open the safes. 

The diamonds, jewelry and coins known 
to be missing are estimated to be worth at 
least $10,000. Solomon was lax in his busi- 


ness methods, and articles not recorded, but 


believed to have been stolen, may increase 
the amount of the loot to $12,000. The fol- 
lowing articles are known to have been 


stolen : 
One tray of old coins, foreign and United States. 
Two $20 gold pieces, one coined in the Denver 
mint. 
One new $20 gold piece. 
One long neck chain. with 
pieces and watch attached. 
One snake ring with long-shaped diamonds. 
Eighty diamond rings, Tiffany and fancy dia- 
monds, of all sizes. 
One tray of silver coins, foreign and domestic. 


twenty $2.50 gold 


Six trays (including 250 rings) of rubies, 
cameos, emeralds, etc. 
Six diamond studs, one-half and one-quarter 


carat stones. 

















THE LATE ISAAC SOLOMON, DENVER PAWN- 
BROKER, WHO WAS MURDERED BY ROBBERS. 
Thirty watches and chains. 

Two dozen ladies’ watches, cases set with dia- 
monds, rubies and emeralds. 

One opal brooch set with diamonds and emeralds. 

Three dozen other brooches. 

Five diamond brooches, set with five and six 
diamonds. 

Three women’s watches set with diamonds, emer- 
alds and rubies. 

The thieves took, in all, about 14 trays 
containing rings. Several of the missing 
watches are of rare design, which many of 
the city detectives could easily identify. 
They probably carried their plunder away 
in sacks. On account of Solomon’s failure 
to register many pledged articles, it will be 
a difficult matter to trace them. 

That the robbery had been carefully 
planned, according to the police, is shown 
by the fact that Solomon’s slayers were, no 
doubt, acquainted with his habits, had taken 
advantage of the fact that the rear of the 
store is hidden from the front and had 
overlooked no detail that would make pos- 
sible a successful execution of their plot 
in broad davlight. 

This theory is strengthened by the fact 
that they entered the store after Wandel, 
Solomon’s clerk, had left for lunch and 
after observing that Miss Minerva Solo- 
mon had failed to visit her father at the 
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noon hour, as had been her custom for 
years. She notified him at 12.30, she says, 
(hat a theater engagement would prevent her 
usual visit. She was notified at 1 o’clock 


of the tragedy. 

The lot on which the store stands is en- 
closed the entire length of the alley by a 
high iron fence. A stairway on the outside 
of the back entrance to the store leads to 
a rooming house above. It is believed the 
murderers made their escape through the 
rear entrance, climbed the stairs leading to 


the rooms above the store, and went 
through the hallway and down another 
flight of stairs, out on to the street. It is 
possible, however, that they may have 


climbed to the top of a stable at the back 
of the lot and jumped into the alley below. 
There was absolutely no clue left vehind, 
aside from the hammer with which Solo- 
mon was assaulted, that would lead to the 
capture of the robbers or indicate the man- 
ner of their flight. 


Two men were arrested by the police as 
suspects on Wednesday night. They easily 
proved alibis, however, and were released 
Thursday morning. 

About noon Thursday detectives discov- 
ered that the hammer with which Solomon 
was beaten was purchased a few minutes 
before the crime was committed, in a Lari- 
mer St. second-hand store less than a block 
east of Solomon’s store. They obtained 
from the clerk who made the sale a com- 
plete and accurate description of the man 
who bought it for 50 cents. The clerk has 
identified the hammer as the one he sold. 

According to the story told by the clerk, 
the man who bought the hammer entered 
the store of his employer, Cohen, about 10 
minutes after 12 o’clock noon on Wednes- 
day. The man, he says, appeared to be la- 
boring under excitement and after he had 
paid 50 cents for the hammer he left hur- 
riedly and went down the street in the dit- 
rection of Solomon’s store. 

The clerk was closeted with the police 
for several hours and is believed to have 
furnished such an accurate description of 
his customer that the murderer will be taken 
into custody within a few days or perhaps 
a few hours. 

Solomon had been a resident of Denver 
for 45 years. He opened his first store at 
15th and Blake Sts. It was a small second- 
hand establishment. He later moved to 
15th and Larimer Sts., and afterward made 
another move to Larimer St., near 16th St. 
Twenty-five years ago he bought the store 
in which he was killed and had remained 
there since. 

His wealth is estimated at $250,000, but 
close friends say that he did not know just 
how much he was worth. Some of his 
friends insist that his wealth will easily 
reach the $1,000,000 mark. 

He is survived by a widow, one son and 
five daughters. Moses Solomon, owner of 
the Enterprise jewelry store on 16th St., is 
his only son. Jacob, another son, died sev- 
eral years ago. The daughters are Miss 
Minerva and Miss Anna, of Denver, who 
lived with their parents; Mrs. S. Bressler, 
New York: Mrs. D. H. Finkelstein, Colo- 
rado Springs, and Mrs. Harry Oppenheim, 
New York. 

Mr. Solomon had frequently given large 
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The Perfected Friendship Bracelet 


An improvement—not an imitation. One or two links on this patented 
band look as complete as the ordinary Friendship bracelet with its full com- 


plement of links. FIDELITY LINKS raise the Friendship bracelet from a 


fad to a lasting piece of jewelry. 


The Only Metal Band Link Bracelet on the Market 
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Connecting = oY | | SES —_—— Leather 
Links Siena e eS Straps 


FIDELITY LINK BRACELETS are made ia four sizes—Child’s, Misses’, Ladies’ No. 1 and Ladies’ No. 2 


Illustration shows the plain band on which the links are placed. 


In presenting the. FIDELITY LINK as a new and 


an improved Friendship bracelet, we believe it to be the 
This bracelet differs from 


Jobbers’ Coupon 


Mail It 
best ever designed in America. 


TODAY! all other styles now on the market in that it is the only 
one having a metal band. All other kinds either use ribbon 
or straps to hold the links. The band for the FIDELITY 


LINK BRACELET is made of sterling silver neatly fin- 
ished, and may be worn with one link or many. Seven to 


fourteen links complete a bracelet. 
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THE FIDELITY LINK BRACELET has NO HOOKS, NO LEATHER BANDS. 
NO RIBBON to become soiled, NO CONNECTING LINKS tto become a source of 


trouble and annoyance. 


THE FIDELITY LINK BRACELET LOOKS THE PART OF REAL 


JEWELRY, WHICH IT Is. 


THE FIDELITY LINKS are made at present of sterling silver only, but will in a 
short time be available in gold plated quality. They may be engraved like any other fine 


metal. 


The design of the FIDELITY LINK 
is decidedly the most attractive of any yet 
offered. It is artistic in the fullest sense 
of the word. 


The construction of FIDELITY LINK 
BRACELETS permits them to be easily 
cleaned and prevents them from becoming 
unsanitary, as is always the case where 
ribbon or leather bands are used to carry 
the links. 


A nation-wide publicity campaign is 
being inaugurated on FIDELITY LINK 
BRACELETS. 


There is sure to be a strong consumers’ 
demand for them and you can share in 
the profits by becoming one of the dis- 
tributors of the FIDELITY LINK 
BRACELET. Act quickly. 


Order From Your Nearest Jobber 


Shuttles Bros. 
Lewis 





PATENTEES 
Dallas es ee ¢3 





STERLING 7 9 ; > PAT. APP FOS 


EVERY LINK BEARS THIS TRADE MARK 


When once a FIDELITY LINK is sold and en- 
graved the dealer’s work is done, as there is no 
trouble and worry later in making it into a com- 
pleted bracelet. The links are added by the 
wearer, as received, and the dealer loses no time 
with them. 


PROTECTION 


THE FIDELITY LINK BRACELET is to be strictly a 
yne-price article—one price at all times to jobbers—one 
price at all times to dealers—one price at all times to consum- 
ers. Furthermore, FIDELITY LINKS are not to be placed 
with mail-order houses or racket stores. <A strict price main- 
tenance is to be observed by the trade. 


Prices to Dealers 
FIDELITY LINKS, per gross, including 1 dozen bands.$12.50 
Pa Bee, OP ORES, bode ccadctcevetesenees 10.50 
Pe es Ne CRs i. 6 ces cove ce cbunwe cede. 2.00 


Retail price, 25 cents each. 


Terms: Net cash, no discount, first of month dating. 
Electrotypes for advertising purposes cheerfully furnished. 


Jobbers’ prices will be quoted upon request. 





Dealers’ Coupon 
Mail it 


TODAY ! 
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sums to charitable institutions, and a few 
years ago built a synagogue for the Jewish 
Consumptives’ Relief While he 
was regarded as a sirewd business man, it 
is said that no deserving applicant for char- 
ity ever appealed to him in vain. The re- 
mains will probably be interred in Fair- 
mount Cemetery beside those of his son. 

The result of an autopsy held yesterday 
afternoon discloses that Solomon had been 
struck five times on the head. His skull 

as fractured in four places, and a large 
mortion of the skull is missing. At least 
wo ounces of the bratnm are also torn away. 
His right hand was fractured and the sec- 
ond finger on that hand was badly lacer- 
ated. This indicates that he threw up his 
hand to protect his head from a blow of 
the hammer. All of the other blows struck 
his head. 

Dr. Craig, who performed the autopsy, 
says that two of the blows struck Solo- 
mon in the same place over the left eye. 
Another blow struck on the top of the 
head and the fourth blow on the back of 
his head. A deep cut on the side of his 
face broke the iaw. 


Society. 


July 26.—A 
ceived by the police from Boulder Friday 
afternoon states that a porter in a Boulder 
barber shop was stopped by a stranger in 
the railroad yards there with the request 
for a cigarette. He engaged the porter in 
conversation and tried to make a deal with 
him to dispose of a number of brooches 
and diamond rings which he exhibited. He 
inquired of the porter about the time of 
trains leaving for Chevenne. A man, be- 
lieved to be the same one who accosted the 
porter, asked for the same information at 
the Colorado and Southern station in 
Boulder on Wednesday night, seven or 
eight hours after the murder. His descrip- 
tion and that of the man who purchased 
the hammer with which Solomon was slain 
have been furnished the police throughout 
the country. 

The funeral services of the late Mr. Sol- 
omon were held at the family residence, 
1570 Pearl St., yesterday afternoon, at 2 
o’clock. The Orthodox Jewish service was 
read by Rabbi Charles H. Kauvar, of the 
synagogue attended by Mr. Solomon. The 
remains were interred in Fairmount Cem- 
etery. 


DENVER, Colo., report re- 








Walter F. Williams, Cazenovia, N. Y., 
Goes Into Bankruptcy. 

Utica, N. Y., July 22—Walter F. Will- 
iams, jeweler, at Cazenovia, filed a petition 
in voluntary bankruptcy in the United 
States Court to-day through his attorney, 
A. E. Fitch. Williams’ schedules show li- 
abilities of $4,769, of which $1,320 is se- 
cured and $3,449 unsecured, while the value 
of the assets is placed at $4,841, including 
a stock valued at $2,500; store fixtures, 
$250. and insurance, $2,000. 

N. A. Peck, Cazenovia, is secured by a 
note for $215 and the Cazenovia National 
Bank has three notes for $1,080. Arnstine 
Bros., of Cleveland, O., are creditors for 
$83, secured in part by a note. 

Among the merchandise creditors are the 
following: New York, M. J. Averbeck, 


$40; Tower Mfg. Co., $41; L. E. Water- 
man Co., S48: Sag Harbor, Aluminum 
Mfg. Co., $80; Rockford Watch Co., $43; 
Buffalo, Queen City Ring Mfg. Co., $233; 
Dennison Mfg. Co., $44; Rochester, B. 
Mall, $107; Kirtland-Wykoff Co, $40; 
Likely-Armitage Co., 43; L. Levy, $93; 
A. H. Pond & Co., $78; W. P. Hitchcock 
Co., $473; M. J. Rubenstern, $1,020; S. 
Dorion; $56; R. C. Williams, $50; J. S. 
Bragunier, $305; J. V. Needham, $155. 








Providence Jeweler Tells of Experience 

Aboard the “Orduna’’ When She 

Escaped Submarine. 

Provipence, R. I., July 24.— Alfred 
Hughes, of 197 Colfax St., this city, ar- 
rived here Thursday from New York, hav- 
ing been a passenger on the steamship Or- 
duna, which was chased and shelled by a 
German submarine. Mr. Hughes is one of 
the best-known journeymen jewelers in 
this city, having been in the employ of the 
Wightman & Hough Co. for 23 years, 
much of which time he was foreman of one 
of the departments. 

Mr. Hughes, who has crossed the ocean 
10 times, is now considering returning to 
England with his family to reside perma- 
nently, or until there is a decided improve- 
ment in the manufacturing jewelry indus- 
try. He has a position awaiting him in the 
letter sorting department of the general 
post office at Birmingham, if he desires to 
return. 

In telling his experiences Mr. Hughes 
says: “I left New York on Feb. 27 on 
board the Lust‘ania on her last voyage 
previous to her fatal one, and we had a 
very fine trip, except that on the last three 
nights all lights were out and everything 
was as dark as pitch. I thought that this 
made it more dangerous in case of trou- 
ble, but it was the best thing under the 
circumstances. I had returned to England 
without my family, as I had been recalled 
by the serious illness of my mother. 

“When I was ready to come home I 
boarded the Orduna. She is one of the 
best boats that I ever was on, as her cab- 
ins and appointments are much larger than 
you ordinarily find on the liners. She was 
built for the Mediterranean service, and 
there is an electric fan in every stateroom. 

“We had hardly left England when we 
were ordered on deck and life belts were 
given out. Then we had a few minutes’ 
drill in putting these on, so that we might 
do it quickly in case of necessity. We were 
also given tickets with numbers on them, 
and ordered, in case of trouble, to don the 
life belts and hurry to the boat which bore 
the number of our ticket. 

“After this we were ordered below, and 
there was nothing further until between 5 
and 5.30 o’clock the next morning, when a 
steward came down and told us that a 
submarine was chasing us and for all hands 
to hurry to the boats. We didn’t lose much 
time, I can tell you. Some ran with stock- 
ings in their hands, and no one, I think, 
was fully dressed. The submarine had 
been concealed behind a vessel flying the 
American flag, and the torpedo which she 
fired missed, going astern, by about 10 feet. 
Then she opened fire on us with her guns 
and sent seven shells, one of which just 
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missed one of our lifeboats. For about 15 
minutes we were in great danger, but we 
finally were successful in making our es- 
cape.” 

All credit for the escape of the steamer 
and her passengers is given by Mr. Hughes 
to the captain; for, he said, that if it had 
not been for the alertness of the master, 
there is little question but what the sub- 
marine would have sent the torpedo to its 
mark. Mr. Hughes then told of some of 
his experiences while in England and said 
that recruits and training camps were 
everywhere. He said that if it had not 
been for the war he would not have had 
an opportunity to enter the Post Office 
service, as the red tape is such that his 
age would have barred him. 








Resolutions Adopted by Green Mountain 
State Jewelers at Last Meeting. 
BURLINGTON, Vt., July 22.—At the meet- 
ing held here last Monday, to form a State 
jewelers’ association, as reported in THE 
JEWELERS’ CIRCULAR yesterday, resolutions 
were adopted which read as follows: 


We, the jewelers of Vermont, in convention as- 
sembled for the purpose of forming a retail jewel- 
ers’ association, desire to express our thanks to 
Mr. Evans for his able assistance. 

We desire to heartily endorse the Owen-Goeke 
Bill and instruct our officers to make this known 
to our Senators and Representatives. We also 
emphatically endorse the Stevens and Steenerson 
bills, and recommend that this also be made known 
to our national representatives. 

Whereas, Retailing on the part of the manufac- 
turers, wholesalers and their employes is contrary 
to business principles and injurious to the legiti- 
mate retail jeweler, be it 

Resotvep, That we ask the national association 
at its meeting in August to take up this matter in 
a business-like manner and push it to some kind of 
happy solution; and be it further 

RE.OLVED, That we heartily commend those man- 
ufacturers and their representatives who have im 
the past given their loyal support to the legitimate 
retail jewelry trade, and that our members recog- 
nize their practical co-operation by a spirit of 
reciprocity; and be it further 

Resotvep, That we urge our members to protect 
themselves as much as possible by buying only 
trade-marked merchandise. We commend the ac- 
tion of President Combs in calling conferences 
with manufacturers of hotel silver and sterling 
silver, and hail with pleasure the outcome of these 
conferences. We endorse the adoption by the ma- 
tional executive committee of a new exclusive 
sterling silver pattern for association members 
only, offered by one of tine leading manufacturers, 
and commend their invitations to other manufae- 
turers to submit propositions for exclusive mer- 
chandise to association members only. 

Whereas, The practise of free engraving works 
hardship on many jewelers, be it 

Reso_vep, That we favor consideration of this 
subject by the trade interests committee, with the 
object of selecting a plan for at least partial elim- 
ination. 





Jewelry valued at about $40 was stolen 
last week from the store of Joseph M. Des 
Chenes, 126 Fairmount St., Fitchburg, Mass. 
In order to gain entrance the thieves broke 
a large plate glass window with a stone tied 
in a handkerchief. A man 23 years old 
was arrested later by Patrolman Emil 
Berndt and booked at the Central Police 
Station on a charge of breaking, entering 
and larceny in connection with the alleged 
break. An inventory of the display window 
revealed that the missing articles included 
a silver belt buckle on a belt, three gold 
pendants and chains, a watch charm, a pair 
of gold earrings, seven or eight tiepins, 
seven cheap watches and four pearl neck- 
chains. 
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Developments in the Bankruptcy of H. 
Boasberg Son Co., Buffalo, N. Y. 


BurraLo, N. Y., July 26—A number of 
developments have occurred in the Boas- 
berg Son Co. voluntary bankruptcy pro- 
ceedings since THE JEWELERS’ CIRCULAR 
chronicled the failure a week ago. The 
most important of these is the explanation 
of the $88,000 worth of diamonds sched- 
uled as assets in the petition of the bank- 
rupts. At a hearing held before Referee 
in Bankruptcy James Persons the members 
of the firm testified that the diamonds were 
found to be missing Sunday, June 20. 

On this day, according to the testimony, 
Herman Boasberg, father of Nathan Boas- 
berg and father-in-law of Samuel H. Co- 
hen, the partners, entered the store of the 
bankrupts for the purpose of wrapping up 
several packages of diamonds to be shipped 
awav the following morning. The dia- 
monds at that time were in the safe, which 
is reached through a wooden door. This 
door is connected with an alarm to a local 
signal company. When it is opened a rep- 
resentative of this company is sent to the 
place where the alarm is given and inves- 
tigates the trouble. 

When Herman Boasberg opened the door 
on this particular occasion the usual alarm 
followed and the testimony is that within 
five minutes the representative of the com- 
pany appeared and took the signature of H. 
Boasberg and went away. The testimony 
further was that within a few minutes Mr. 
H. Boasberg became ill and was compelled 
to absent himself from the store for about 
10 minutes. When he returned he discov- 
ered the diamonds were missing. 

According to the sworn evidence Nathan 
Boasberg and Samuel H. Cohen, the mem- 
bers of the bankrupt company, arrived at 
the store within a minute or so after H. 
Boasberg discovered the robbery. A hur- 
ried consultation was then had between 
these three men and their attorney who 
was summoned immediately, and it was 
decided not to make the robbery public. 

Questioned by the attorneys for the cred- 
itors, the members of the firm testified that 
the reason for withholding the news of this 
theft from the police was due to the finan- 
cial condition of the firm at that time. 

Nathan Boasberg’s testimony in sub- 
stance is that the firm was heavily in debt 
and that they realized that the disclosure 
of such a large loss would mean that half 
a dozen Buffalo banks would be pressing 
them: for payment the first thing Monday 
morning, and they decided, therefore, that 
the best thing to do was to say nothing 
and make all the individual effort possible 
to trace the missing diamonds. 

No private detective agency was em- 
ployed or consulted, but a local detective 
was told about the case unofficially and he 
declined, the bankrupts say, to take up the 
matter, on the ground that he was not run- 
ning a detective agency. This detective 
has not testified as yet and his version of 
the case will be obtained in the proceed- 
ings shortly. 

Another important development in the 
proceedings was that $100,000 due to Isaac 
Boasberg, a local diamond merchant, was 
not included in the liabilities scheduled in 
the petition in bankruptcy. Questioned about 





this, the bankrupts stated that they con- 
sidered it a private debt among friends 
which they proposed to pay when they get 
on their feet. 

[It also developed that since the first of 
the year the firm has been hard pressed 
for money and has been pawning its dia- 
monds and selling them for small sums 
throughout the country, to the value of 
about $30,000, upon which about $17,000 in 
cash was realized. The bankrupts admit 
having destroyed all of the pawn tickets. 

Attorneys for the creditors are anxious 
to find the whereabouts of a list of assets 
of the company kept by Nathan Boasberg 
in a pocket notebook. The latter testified 
he does not know where this notebook is. 
He says he gave it to Harold Boasberg, a 
clerk in the store, but the latter swore he 
never saw the book. 

It was also brought out that Herman 
Boasberg, who founded the business, re- 
tired about a year and a half ago and 
turned it over to his son and son-in-law, 
the bankrupts. The claim is that Herman 
Boasberg severed all connection with the 
concern and that his consideration for the 
business was that he should be paid $100 
per week during the remainder of his life. 
Despite the fact that he retired, he kept 
in constant touch with the business, as is 
evidenced by his presence in the store on 
the day the robbery occurred. 

These preliminary hearings are still un- 
der way and more is expected to be brought 
to light within the next few days. The 
first meeting of the creditors is called for 
Aug. 2. 





Thief Who Attempted to Rob Seattle 
Jeweler Is Captured and Diamonds 
Valued at $3,000 Recovered. 


SEATTLE, Wash., July 21.—Walking into 
Peter Michael’s store at 1204 Second Ave. 
at 6.20 p. M. last Saturday as the store was 
being closed for the evening, a thief 
snatched diamonds valued at $3,000 and 
holted down the street. Mr. Hodge, a 
clerk in the store, immediately started 
after him and was joined in the chase by 
Patrolman H. N. Potter, Detective Giles 
W. Humphrey and half a hundred citizens. 
After going for three blocks down crowd- 
ed Second Ave., the thief turned down 
Madison St. and entered the Louvre sa- 
loon. There he was found by the officers 
and identified by Hodge. 

A search of the prisoner’s person failed 
to reveal the diamonds, but they were 
found in a cuspidor by one of the officers. 
There were 21 articles in all, valued from 
$65 to $400 each. The thief was afterward 
identified as Ray Hewitt, a waiter, 23 years 
old. He was well dressed and of good 
appearance. The evening before the rob- 
bery was attempted, Hewitt had watched 
Hodge and Michael’close up the store and 
in this way he obtained ideas and plans 
for the robbery. 

Before Hewitt appeared Mr. Hodge, the 
clerk, was removing the valuable articles 
from the window and placing them in the 
safe drawer on the showcase behind him. 
The thief entered the store smiling and 
said “Good evening.” Before the propri- 


etor could return his salutation Hewitt 
stepped forward, and grabbing all the ar- 
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ticles he could rushed out of the door. 
As the store is a very small one, he ex- 
perienced no difficulty in getting at the 
merchandise and making a quick exit. In 
his haste he dropped several articles which 
were recovered by Mr. Michael. 

At the police station when interviewed 
by Captain Tennant, head of the detective 
department, Hewitt admitted that he had 
taken the merchandise and stated that he 
had attempted the robbery in desperation 
because he had been unable to obtain 
enough money for food and medical at- 
tention for an incurable disease from which 
he was suffering. 





Manufacturing Jewelers Board of Trade 
Submits Report on Failures. 

PROVIDENCE, R. I., July 24—The Manu— 
facturing Jewelers’ Board of Trade is is- 
suing to its members a comparative sta‘e— 
ment of the number and amount of fail- 
ures for the first six months of each of 
the past four years, which is confined strict- 
ly to the jobbing jewelers of the United! 
States and Canada. The schedule shows: 
that thus far the year 1915 has had the 
largest number of failures shown in the past 
four years as well as the largest total li- 
abilities. The heaviest failure in the 1915 
list was that of the Weidlich Jewelry Co., 
St. Louis, Mo., whose liabilities amounted 
to $107,000, while the next largest is Lan- 
dau Bros., Pittsburgh, Pa., of $100,000. 

The comparative table of schedules is as 
follows: 











-——1912—_-~ 71913 — —, 

No. Liabilities. No. Liabilities. 
January 3 $103,255.00 6 $193,647.00 
February .... 2 38,235.00 3 166,636.00 
March 59 331,116.00 l 6,600.00 
April 7 96,074.00 4 46,067.00 
May 4 83.0060.00 6 190,034.69 
June 5 102,901.00 6 67,590.00 
Total ..... 26 $754,581.00 26 $670,574.69 
-———1914——-_ 7———1915-——,, 

No. Liabilities. No. Liabilities. 
jJemuary .... 7 $108,185.00 ll $372,834.34 
February .... 1 532,320.00 7 145,179.28 
March 1 5,000.00 5 178,627.15 
CO 5 93,431.00 3 194,774.92 
May 3 49,600.00 3 23,080.44 
ee 3 76,176.00 4 38,882.39 
ae 21 $864,712.00 33 $953,378.44 
Creditors Force Henry Gluck, New 


Castle, Pa., Into Bankruptcy Court. 


PITTSBURGH, Pa., July 24—Creditors of 
Henry Gluck, New Castle, Pa., filed an 
involuntary petition in bankruptcy against 
him in the United States District Court 
here this week. The petitioning creditors 
and the amount of their claims follows: 
Silvin Wholesale & Mfg. Co., $259; R. & J. 
Dreyfus, $336; New Castle Notion Co., 
$50. 

It is alleged in the petition that Gluck 
committed an act in bankruptcy in paying 
Heeren Bros. & Co., Pittsburgh, $50; New 
Castle Herald, $90, and other sums to va- 
rious persons for small amounts. It is 
not known here what his assets and lia- 
bilities total, but they are not thought to 
be very large. 

Gluck has been engaged in business in 
New Castle for a number of years, but 
trade there has been slow, just as it has 
been in other mill districts. It is said that 
creditors had been pressing Gluck for some 
time, 
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Notice of Patent Rights 


As the owners of patents on several types of watch 
holders, especially those embodying the feature of the 
loop through which watch stem is inserted, we desire 
to advise the trade that we propose to protect our 
claims against every attempt on part of manufac- 
turers to use this loop on similar articles and as other 
parties have acquiesced in our rights in several other 
instances, it is certain that any concerns making or 
selling an infringing device will be made liable. 








THE MEALY MANUFACTURING COMPANY 





“Flattered BY IMITATIONS AND INFRINGEMENTS” 
THE “VICTOR” WATCH HOLDER 


‘‘Buy it by the Box” 


WHY THE VICTOR? ~ ASK YOUR JOBBER 


WE BELIEVE—your customer hare Ree Sold only with the following 
wants a holder modeled for her GibS Mee a ~ 8 makes of Bracelets: 
own watch—made to fit so close ITT eS oe 
that it becomes a part of her OE, aE R. F. Simmons Co.-—-Our No. 
watch—not a device made to ee Pee 55. 
hold (?) most “any old watch” "Se Mee So Bugbee & Niles Co.—Our No. 
—and FIT NONE. | : re 35. 

Believing this—we have not : : Sturdy-Cummings Co.—Our No. 
economized on dies, but have ; ! 20. 
produced a holder tor every : | L. E. Freeman Co.- Our No. 
standard size watch made. 15. 
We don’t expect you to buy “THE BEST BRACELETS be- 
them all. They are subject to ma a — cause THE VICTOR is the 
your call. nT an eggs age gg BEST HOLDER.” 
We have introduced this boxed a re a gp HO ETO ITO If you want—THE VICTOR, 
assortment for the dealers who ages Reggie eee mention BRACELET PRE- 


believe as we do--and after all 3S Ss te ose 
—If holders are exchangeable, ~ fe a a | FERRED and SIZE HOLDER. 
isn’t it better to buy “Five Fits” 
than “Six Misfits.” 








For Large O size—order No. 

> os & ; Bs Reg. sé sé sé No . 
If you believe in holder business | ee 7 oe 5 

you would hardly buy less of | e oy “ 

the Inferior Kind. Sizes 2 to 6 in Free Display. , 10/0 


NO MISFITS—NO LOST SALES. “ 10Ligne 
WHY NOT THE VICTOR? SIZES EXCHANGEABLE—YOU CAN’T LOSE. ; * . “ No. 


Mealy Manufacturing Co., Sole Makers, Baltimore, Md. 
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Jeweler Wanted by Duluth Authorities spell under which he said he was living. One otf the creditors, whose claim ex- 
Tells Strange Story of Hypnotic In- Jealousy didn’t possess Fuda so much as’ ceeded $2,200, began attachment proceed- 


fluence When Arrested at 
Stamford, Conn. 


New Haven, Conn., July 24—With a 
Warrant prepared by District Attorney 
Thomas J. Spellacy, Hartford, Deputy 
United States Marshal Timothy E. Hawley 
went to Stamford, Conn., last Thursday to 
arrest Immoculads Fuda, held there by the 
police. Fuda is wanted by the Federal au- 
thorities in Duluth, Minn., on charges of 
using the mails for a fraudulent purpose. 
He was brought to this city and will be 
later removed to Minnesota. It is alleged 
that Fuda ordered a bill of articles of 
jewelry by mail from Alter & Co., Chicago, 
and did not pay for the jewelry. It is al- 
leged that he placed orders with several 
concerns but did not pay for the goods, the 
scheme being discovered as a result of the 
Chicago order. When arraigned before 
United States Commissioner Wright he 
was held in $5,000 bond. 

United States District Attorney Alfred 
Jacques of Minnesota sent word on here 
that the Government wanted Fuda and that 
he would be found in Stamford, where the 
police had been on the lookout for him. 

The man for the present called Fuda 
is a big, fine-looking man, who speaks 
good English, and is about 26 years old. 
He told Deputy Hawley he came to this 
country when he was 20 years old and ped- 
dled jewelry. He was located in Stamford 
and al a place a little way outside that city 
he sold some jewelry to a woman named 
Fuda for $12. He had never seen her be- 
fore, but she exercised so magnetic an in- 
fluence over him that he trusted ler for 
the $12. 

He came back again for his money, he 
said, and didn’t get it; but he went another 
time for it, and the woman let him into her 
house and into her room, where she locked 
him in and completely hypnotized him. The 
woman, according to his story, had sep- 
arated from her husband, and at that time, 
six years ago, had a daughter 14 years old 
and a son 8 years old. The man says the 
woman exercised her hypnotic influence 
over him so strongly that he became in- 
fatuated with her and they went to New 
York together. 

Then, completely under her hypnotic in- 
fluence, he claims, he agreed to go out west 
with her and the children and start in the 
jewelry business. The woman, he says, un- 
folded a scheme to him to buy jewelry and 
not pay for all of it, gradually accumulate 
a valuable stock and then move on. She 
induced him, he said, to discard the use of 
his own name, and adopt hers so the jewel- 
ry trade could not locate him as the for- 
mer peddler in Stamford. 

They went to New Duluth and conducted 
a jewelry business under the name of Fuda 
for two years, and his present trouble 
with the Government, the man says, is all 
due to the woman’s influence. 

So one day not long ago the woman's 
daughter, grown to 20 years of age, went 
to her supposed stepfather and told him 
that her mother had taken up with another 
man while he was absent from home on 
business. Fuda, as he still has to be called, 
was heartbroken, but so was the hypnotic 


a desire to get away from the woman, so 
he complied with the scheme to get a trunk 
or two full of jewelry to go to Montana, 
but when he got it he didn't go to Montana. 
He asked the 20-year-old girl to go with 
him and they started east with about $700 
in money and about $7,000 in the trunk. 
Their disappearance left a _ revengeful 
woman in New Duluth and she went to the 
authorities and told them that Fuda had 
obtained the jewelry of wholesale concerns, 
never intending to pay for it, had skipped 
out with her daughter and probably would 
go back to Stamford, where they came 
from. 

Her guess was right, as Detective Derby 
found out, but Fuda and the girl did not 
come back to Stamford as stepfather and 
daughter, as he claimed to Marshal Haw- 
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ings under which the sheriff acted. but the 


jewelers succeeded in | $3,200, 
with which to property, 
have sent out a dividend of 25 


to the general creditors. 


Oorrowing 
and 
per cent. 
To obtain this 
they have given a chattel mortgage for $3,- 
200 on all and intend to do their 
best to sell off the stock, pay the mortgage 
and the creditors in full. 


recover the 


assets 








Jewelry Thief Who Escaped from Prison 
Killed by Railroad Train. 

Hartrorp, Conn., July 24.—The police 
in this city received word to-day from 
Pinkerton detectives of the violent death 
of John L. Fredericks, alias “Lester Dy- 
son,” alias “Skin Dyson,” a jewelry thief, 
who escaped from the reformatory at Che- 


shire last year, where he was sentenced 








JOHN L, FREDERICKS, ALIAS “LESTER DYSON,” WHO WAS KILLED BY A TRAIN. 


ley that he and the girl were married July 
8 at a town between Stamford and New 
York. The girl is pretty, says Marshal 
Hawley, and she was at the station when 
the deputy took Fuda to this city. She 
cried bitterly, threw her arms around 
Fuda’s neck and kissed him with a great 
show of affection. 





T. W. Martin & Son, Saginaw, Mich., 
Put Chattel Mortgage on Assets 
to Pay Creditors and Lift 
Attachment. 

SAGINAW, Mich., July 24.—The report 
last week that T. W. Martin & Son, Eddy 
building, Saginaw, were in the hands ot 
the sheriff, while technically true for a 
short time, is apt to give a wrong impres- 
sion of the condition of affairs of the firm. 
The firm was closed for a few hours 
through the action of one creditor, but the 
matter was later adjusted and the firm is 
again doing business at the old stand. 

The facts were in brief as follows: T. 
W. Martin & Son, whose business was es- 
tablished in 1881, have been running the 
establishment at a loss during hard times. 
A hasty examination of their assets showed 
the latter to be about $17,500, of which 
about $1,950 are accounts receivable and 
the bulk of the remainder stock at cost 
price. The concern’s indebtedness is said 
to be $9,900, of which a large part was 
past due. 


after being found guilty of burglary at 
the retail jewelry store of the Vogel 
Jewelry Co., 519 Main St., on the night of 
March 12, 1914. 

Fredericks belonged in Germantown, 
Pa., and since his escape the Pinkertons 
have been on his trail, it being learned 
that he visited his home. Detective Wal- 
ters was sent there, but it is said that 
Fredericks left the place before the sleuth 
arrived. The next day Fredericks’s body 
was found on the railroad tracks about 18 
miles from the city. <A train had struck 
and killed him. 

Fredericks was arrested here in April, 
1914, at the home of his aunt on Capitol 
Ave., by Detective Sergeants Williams and 
Melberger, and charged with burglary. His 
accomplice, George Fuchs, was arrested by 
Detective Melberger in New York a short 
time later. 

The crime of which they were accused 
was a daring one. They broke into the 
place of business of the Vogel Jewelry 
Co., 519 Main St., and secured a large 
quantity of jewelry, including about 300 
rings, valued at several hundreds of dol- 
lars. 

On June 2, 1914, both were sentenced 
to the Cheshire reformatory by Judge E. 
B. Gager, of the Superfor Court, and on 
June 15, 1914, Fredericks made a sensa- 
tional escape by climbing over the stock- 
ade, 
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oll he Geeneed-cn ‘Gils came “Deb otak” 


What is probably the strongest factor of all in the extension of trade in genuine 


‘Bob-o-links’’, is now to be brought to bear. 
This name, and where to look for it, will be burned into 


name “Bob-o-link”’. 


The campaign will focus on the 


the minds of “Bob-o-link” buyers so indelibly that imitations will have no sale, 


even at marked-down, no-profit prices. 


We are determined to protect the profits of the fair and square dealer who is 
trying to make a legitimate profit selling genuine “Bob-o-links”. 


The friendship bracelet was invented by Mr. 
H. B. Pratt of St. Paul, who is entitled to all 
rights conferred upon inventors. We recog- 
nized both Mr. Pratt’s moral and legal rights, 
and purchased his business. We originated 
the word ‘‘Bob-o-link’’, and it is applied as a 
trade-mark to all of our links. 


Any manufacturer who makes or sells links 
that imitate ‘‘Bob-o-links’’, or who sells the 
imitations as ‘‘Bob-o-links’’, renders himself 
liable to the laws governing unfair trade. The 
same laws apply equally to manufacturers who 
make, and dealers who sell, the imitations 
that may be confounded with the genuine. 


Much as we regret to do so, we found it 
necessary to enter suits to prevent these 
practices; and we shall feel it our duty to enter 


other suits, if necessary, to protect the interests 


of all who are endeavoring to deal legitimately 
in genuine ‘‘Bob-o-links”. 


We believe that reputable jewelers do not 
sanction such unfair methods, and that it will 
be necessary only to inform them of the nature 
of our rights, to have them respected. 


Dealers who have been unfortunate enough 
to have been supplied with imitations, when 
they ordered ‘‘bob-o-links’’, have a right to 
return them. Care should be taken on future 
orders to specify ‘‘ Bob-o-links’’, and when the 
goods are received they should be examined 
to see that the name, ‘‘Bob-o-link”’, is stamped 
on the reverse side. Dealers who take this 
precaution will avoid all trouble and risk of 
loss thru unsalable or bargain counter links. 


Eisenstadt Manufacturing Co. 
St. Louis, Mo. 
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Oregon Jewelers to Concentrate Busi- 
ness of Annual Convention Into 
One Day’s Session. 


PorTLAND, Ore., July 21—While the 
dates of the eighth annual convention of 
the Oregon Retail jewelers’ Association re- 
main the same as previously announced, 
Aug. 5 and 6, the business proceedings, it 
has now been decided, will be confined to 
one day, Thursday, Aug. 5, while the fol- 
lowing day will be given over to social 
functions and entertainment of various 
kinds. The business session, therefore, 
will be concentrated and the first day will 
be, indeed, a busy one. 

An announcement to the effect was made 
in a letter to the members, sent out to-day 
by the program and entertainment commit- 
tee, which reads as follows: 


PorTLAND, Ore., July 21, 1915. 
To Our Members: 

Your program and entertainment committee 
takes-pleasure in announcing to you that it has 
completed an entertaining program for our eighth 
annual convertion, which will meet in this city on 
Thursday and Friday, Aug. 5 and 6 next. 

The committee, after interviewing many of our 
members, found that there was a pronounced senti- 
ment in*favor of concentrating our program and 
business meeting into one day, and it has set 
aside Thursday, Aug. 5, as the day to hold our 
business meeting, so that those of our out-of-town 
members who could not very well afford to be 
away from their business two full days could 
leave for their homés that evening. Friday, Aug. 
6, was set aside as a day of visiting, sociability 
and entertainment. 

The committee has arranged to hold our meet- 
ings at the new Portland Chamber of Commerce, 
and arrangements are made for a noon 
luncheon. Enclosed herewith is a copy of the 
program as outlined by your committee. 

As you will note Thursday will be a busy day 
and every moment will be to your interest and 
to your profit. This committee would like to see 
every one of our members attend this convention 
and also to bring your brother jeweler and com- 
petitor. Be sure and be with us to enjoy this 
day. 

THE PROGRAM AND ENTERTAINMENT COMMITTEE. 

J. P. Jaecer, chairman; F. M. Frencn, A. FEL- 
DENHEIMER, HerMAN W. Barr, H. J. ALstTock. 


being 


The program that has been decided upon 
is as follows: 


THE PROGRAM. 


. Tuurspay, Ava. 5, 1915. 

9.30 a. mM.—Informal greeting of convention guests 
by president, officers and reception committee. 

10.00 a. M.—Executive committee meeting. 

10.30 a. mM.—Address by W. F. Woodard, of Wood- 
ard, Clarke & Co., druggists, on “The Stevens 
Bill.’ Mr. Woodard is an advanced thinker 
and talker on tne subject of fair price mainte- 
nance. 

11.30 a. M.—President’s annual report. 

12.00 m.—Secretary-treasurer’s annual report. 

12.30 pe. m.—Adjournment for luncheon at 
Portland Chamber of Commerce. 

2.00 pep. m.—Convention called to order by Presi- 
dent Staples. Roll call. Announcement by 
president of additional program for Friday, 
Aug. 6. 

2.30 pep. mM.—President’s address. 
committee appointments: 
nominations, on auditing. 

3.00 p. m.—Address by National President T. L. 
Combs, Omaha, Nebr. 


new 


Announcement of 
On resolutions, on 


3.30 p. m.—Address by Col. John L. Shepherd, 
New York. 
4.00 rp. m.—Round table talks. All of our mem- 


bers will be expected to discuss trade questions 
in their own way. This part of the program 
will be most interesting and will consist of 
heart-to-heart talks among ourselves, and every- 
body is expected to participate in these dis- 
cussions. 

5.00 p. mM.—Executive session. 
Reports of committees: 


Unfinished business. 
Auditing committee, 


resolutions committee. New business. Report 
of committee on nominations. Election of 
officers. Adjournment. 


The officers of the association are I. E. 
Staples, Portland, president; C. H. Mor- 
ris, Dallas, first vice-president; Miss Ella 
Mead, Albany, second vice-president; C. F. 
Paige, Clatskanie, third vice-president, and 
Frank A. Heitkemper, Portland, secretary 
and treasurer. 








Horological Society Holds 


Adjusting Contest. 

Denver, Colo., July 22.—The third ad- 
justing contest by members of the Colo- 
rado Horological Society has been conclud- 
ed and the results announced. The Elgin 
National Watch Co., Elgin, Ill., furnished 
30 watches for the contest. The movements 
were all 16 size and 21-jeweled B. W. Ray- 
mond type. They were furnished with 
pallet stones unset, balances as they left the 
stake and without hair springs. No orig- 
inal factory springs were permitted, and 
each contestant was required to-set up the 
hair spring. Excellent results in springing 
are reported. 

At the close of the contest the watches 
were sent to the Elgin factory, where they 
were submitted to the Kewe test, Class A. 
Three watches stood this test, with the fol- 
lowing ratings: No. 1,613,614, 80.5. Being 
above 80, this was also rated “especially 


Colorado 


good.” No. 16,136,611, 79.6; No. 16,136,- 
561. 78.6. The first-named watch was 


equipped with a theoretically correct inner 
terminal, Lozier type. 

The following were the adjusters, in the 
order named, of the above watches: Wolf 
C. Hansen, secretary the M. O’Keefe Jewel- 
ry Co., Denver; J. C. Cottrell, head watch- 
maker for the Bohm-Allen Jewelry Co., 
Denver, and Luther Cochran, Colorado 
Springs. 

The society is exceedingly grateful to the 
Elgin company for its efforts to promote 
the success of this contest. 








Birmingham Jewelry Industry Crippled 
by the War. 


Consul Samuel M. Taylor, Birmingham, 
England, has submitted a report to the 
Department of Commerce and _ Labor, 
Washington, D. C., regarding the present 
condition of the Birmingham jewelry in- 
dustry. The report is as follows: 

“The jewelry manufacturing industry of 
Birmingham is being crippled because so 
many of its skilled workmen are drawn to 
factories working on Government orders. 
Most jewelers and silversmiths have lost 
50 per cent. of their forces, and further 
losses are expected. 

“The trade in cheap jewelry is good and 
getting better. Novelties in silver and nine- 
karat gold have a ready sale, and many 
manufacturers have good business on hand. 
Expanding bracelets are in demand, as are 
lockets, wedding rings, signet rings, and 
dress rings, selling af about $25. Novelties 
in wristlet watches for soldiers are also 
widely sold. 

“Those who are in the cheap gilt business 
have difficulty in getting supplies of gild- 
ing metal. This is also true of the plate 
manufacturer. The cheaper electroplate is 
in fairly good demand, and many plants 
have orders to the full extent of their 
capacity. The cheap spoon and fork trade 
is fairly busy. Here also firms have great 
difficulty in getting their metal rolled. In 
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all lines the bulk of the orders come from 
the large industrial centers. 

“The British Government Board ot Trade 
returns show the export of plate and plated 
ana gilt wares to be less than 50 per cent. 
of the normal, though the official figures 
deal with only a comparatively small sec- 
tion of the overseas trade. Last month 
the value of the shipments was returned as 
$180,951, compared with $371,046 in May, 
L914, and $465,349 in May, 1913. For June 
the value was returned at $213,615, com- 
pared with $387,753 in June, 1914, and $433,- 
649 in June, 1913. For the first six months 
of the year the figures were $1,043,996, 
compared with $2,090,906 and $2,403,886 in 
1914 and 1913, respectively.” 





Hartford, Conn. 


Wiiliam G. Coxeter, a manufacturing 
jeweler, 902 Main St. and his family are 
spending their vacation at Indian Neck, 
Branford, Conn. 

Solomon Youngman, of the firm of Wise, 
Smith & Co., left last week to join friends 
in Philadelphia, Pa., and later to visit As- 
bury Park, N. J. 

Arthur L. Terwilliger, of the Philip H. 
Stevens Co., retail jewelers, 65 Pratt St., 
and Mra;~’Terwilliger are spending their 
vacation ‘at Scipioville, N. Y. 

Owing to its large business in the manu- 
facture of silver spoons, the factorv of the 
Williams Bros. Mfg. Glastonbury, 
Conn., is gradually increased its force of 
employes. 

Fuller F. Barnes, of the Wallace Barnes 
Co. clock spring manufacturer, Bristol, 
Conn., was elected a trustee of the Bristol 
Savings Bank at the annual meeting last 
week Monday. 

The employes of the Wallace Barnes 
Co., clock spring manufacturer, Bristol, 
Conn., held their annual outing last Satur- 
day at the grounds of the new rolling milf 
plant at East Bristol. There was a series 
of athletic events, including a_ baseball 
game, which were greatly enjoyed by the 
pleasure seekers. 

At a town meeting held in Stafford 
Springs, Conn., last Wednesday, it was 
voted to abate all taxes on the Hope mill 
property for a period of 10 years, with the 
understanding that the factory is to be used 
for the manufacture of pearl buttons. It 
is stipulated in the vote that the purchas- 
ing company will employ 50 hands within 
12 months. The purchasers of the mill fac- 
tories are New York people. 


Lo., 








Market Prices for Silver Bars. 


The following are the quotations of sil- 
ver bars in London and New York as re- 
ported last week: 

New York 
selling price, 
London. .999 Basis. 


Ms ee tie hee ae a 229-16d. $0.49%4 
let OOO Pee Se 22 9-16d. 49% 
iy | 4 eRe i ae 22 7-16d. 49% 
I ie 22 3-8d. 49% 
a ere ee 22 7-16d. 49% 
Fe a Be 22 1-2d. 491% 








Cook & Hart, jewelers at Dowagiac, 
Mich., have moved from Elks’ Temple to 
the rooms in the Ladies’ Library building 
formerly occupied by Runian & Finch, 
Dowagiac, Mich. 
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The Gorham name and reputation have 
ereated a national preference for Gorham 
loving cups. 


So when the purchase of loving cups, tro- 
phies and awards of silverware is under 
consideration, this national preference 
everywhere leads to jewelers who sell 
Gorham Silverware. 


The public find Gorham loving cups most 

satisfactory and economical to buy, because 
Gorham designs are most expressive, and Gorham produces by far the 
greatest number and variety of loving cups in America. 


Gorham Silverware is offered for sale through jewelers exclusively 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 


Fifth Avenue and 36th Street, New York 


NEW YORK: 15, 17, 19 Maiden Lane — Branches— SAN FRANCISCO: 140 Geary Street 
CHICAGO: 10 South Wabash Avenue : LONDON: Ely Place 
Works: Providence New York Birmingham 
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want- 


CRIBE 
wri-es 
ing to know what he 
can do in the case of 
a pre‘ended who, he stole 
a ring from him and swallowed it before 
he could call in the police and have the 
man searched. The man denies he took 
the ring. The police have the alleged thief 
in custody, but no evidence that he has 
the stolen property. As the same situation 
has occurred several times in the jewelry 
trade in the pas‘—in fact, since the inci- 
dent referred to by the inquirer it occurred 
in a Worcester, Mass., jewelry store— 
therefore the question presented by our 
subscriber, whether or not his facts are 
substantiated, is and always will be a live 
one for our industry. What can the jeweler 
do in such premises? 


SL 
What Can the A 
the Jeweler Do? 


cus-omer Says, 


“T am entitled to my property, wherever 
it is,” says the jeweler. “Granted,” says 
‘he law, “but you must locate it.” “I locate 
it in this man,” says the jeweler. “Go get 
it,’ says the law. “I want him operated 
on,” says the jeweler, “and the ring recov- 
ered.” “No you don’t,” the accused. 
“He is right,” says the law; “you can’t do 
it without his consent.” “TI am entitled to 
get it wherever | see it,” says the jeweler 
“But you must do it without bodily injury 
to the accused,” says the law. “Well, if 
| can’t take it from him myself, you can 
take it for evidence in your case,” says the 
jeweler. “I am as helpless as you are,” 
says the law. “Make the prisoner produce 
it,” says the jeweler. “I can’t make him 
produce evidence against himself,” says the 
law. 


says 


summary in simple language 
of the legal arguments brought and an- 
swered by both sides, but, as our corre- 
spondent wants to know, “After all is said 
and done, where do I get off? The county 
is giving the man free board, and will prob- 
ably release him and put me in a position 
of being sued for damages.” 

We regret that this is one of the cases 
in which editors, with all the wisdom they 
are supposed to possess, are absolutely at 

loss to advise the proper action. We can 
only suggest that in future cases of this kind 
the jewelers who cause the arrest of a ring- 
swallower see to it that they first have 
such absolute evidence of the commission 
of the crime that the production of the 
ring itself will not be necessary to make 
the prosecution successful. Then, perhaps, 
they will be in a position to keep the culprit 
in the jail long enough to make him pro- 


This is a 





duce the property, either voluntarily or 
otherwise. 

OR years the re- 
The Jewelry Faker tail jewelers in 


every large town have 
suffered from the 
frauds committed by a class of merchants 
w'10, having neither the ethics nor the prin- 
ciples that the retail jeweler is supposed 
to possess, have 
pose to the public at large as jewelers, or, 
more properly, ‘“‘cut-rate’” jewelers. thereby 
bringing odium on the jewelry business as 
a whole, as well as loss of trade to all 
merchants within the vicinity of the 
“faker.” With the growth and development 


and the Press. 


nevertheless been able to 
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campaigns 
fraudulent 
“takers” 


with the 
and 


our mercantile laws. 


against fraudulent auctions 


advertising, the operations of these 
erown less flagrant, as tar as absolute 
nud fraud is concerned, but they 
their wholesale 


have 
disonesty a 
have nevertheless continued 
swindling of the public by the use of prac- 
tises no less dangerous than the old ones, 
though less apt to be punished by the crim- 
inal statutes. 

So clever are some of these people that 
neither civil nor criminal proceedings have 
been effective in stopping their baneful 
operations, and but one remedy, or, prop- 
erly, one means of attack, which these peo- 
ple seem to fear at all has been found, 
namely, the airing of their methods to the 
public in the daily press. Often an expo- 
sure by a newspaper of the quasi legal, but 
nevertheless deceptive, methods of 
mercantile frauds 1s sufficient to protect the 
public to a large extent and make the busi- 
ness of the “faker” unprofitable, but un- 
fortunately newspapers will not always 
take up such exposures, particularly if the 
man to be exposed keeps within the letter 
of the law and is at the same time a good 
advertiser. 


these 


It is fortunate for the public of New 
York as well as the merciants of the me- 
tropolis, that at least one paper, the New 
York Tribune, does not hesitate to attack 
the illegitimate practises and the mis- 
representations of these commercial pi- 
and to expose the methods by which 
practically swindled, even 
the tricksters are such as 
outside the scope ot 
the criminal law. Tribune's exposes 
of the “fakers” in maxy lines of industry 
have been very in‘eresting and instructive, 
and for this reason we reproduce on an- 
other page one of the articles of Samuel 


rates, 
the public is 
when the acts of 
to bring them just 
The 


Hopkins Adams, in which he gives the 
methods used by a “faker” in the jewelry 
business whose blatant signs attract the 


one of the busiest parts of 
Broadway, New York. While there is noth- 
ing in the exposé of Mr. Adams and his 
associates that the jewelry trade does not 
know, i: tends to emphasize some of the 
methods of the “faker” and _ cut-price 
sharper in clear and concise manner that 
e-n be brought.to the attention of those 
who may be apt to fall victims to such 
games. 


crowds on 





TRADE-MARK 
decision that 

has excited unusual 
interest in business 
and legal circles, and which seems to be 
one of the most important that has been 
handed down by a Sta‘e court in a number 
of years, was that recently rendered by the 
Appellate Division of the Supreme Court 


An Important De- 
cision as to 


Trade-Marks. 


of New York, Third Department, in the 
action of the Oneida Community, L‘d., 


Oneida Game 
volving the right of the 
exclusive use of the word 
traps. lhe plaintiff company, while known 
in the jewelry trade particularly for its 
productions silver and silver-plated flat- 
ware, has made itself famous as a 
manufacturer of traps, which it has mar- 
keted for more than 60 years. In fact, it 


Trap Co., in- 
former to 
“Oneida” on 


against the 
the 


also 
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Our Diamonds are Hitting 
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Brilliancy, Fine Cutting 
and Right Prices. 


Get aboard and avail yourself 
of the opportunity of a place 
on the first deck. 


We will be glad to send selection for comparison on request. 


Ask for our little diamond leaflet, if you do not 
have one, you will find it very handy. 


CROSS & BEGUELIN 


Incorporated 
Established 1863 


Entire Third Floor 
21-23 Maiden Lane New York City 
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is conceded that it sells about 92 per cent. 
of the game traps used in the world and 
about 80 per cent. of the traps used in the 
United States. The plaintiff registered the 
trade-mark “Oneida Community” under the 
10-year clause of the Trade-Mark Act of 
Congress passed in February, 1905, and un- 
der this sought to prevent the Oneida Game 
Trap Co. from using the word “Oneida” 
on traps which it manufactured. 

The action was originally brought in the 
Supreme Court in Madison County, N. Y., 
and judgment was rendered in January, 
1915, in favor of the defendants on the 
ground that the word “Oneida” was a geo- 
graphical name and not subject to control 
as a trade-mark. On an appeal to the Ap- 
pellate Division the latter tribunal found 
that the plaintiff is entitled to an injunction 
securing it in the right of the exclusive 
use of the word “Oneida,” and to that end 
the defendant should be restricted from 
making use of its corporate name (Oneida 
Game Trap Co., Inc.), as well as the stamp- 
ing of the word “Oneida” on its traps. 

The principle involved in this decision 1s 
believed to be most important to the mer- 
cantile world at large and has been com- 
mented on from many standpoints. Per- 
haps one of the best summaries of the ef- 
fect of the decision, in so far as it over- 
turns the contentions of the lower court, 
was contained in an editorial in Printers’ 
Ink last week, which said, in part: 

It will be remembered that the lower court gave 
the infringing concern the right to stamp the word 
“Oneida” on the pan of its trap but not its cor- 
porate title, which must be stamped elsewhere. 
Under the plea that a geographical word is public 
property this was in effect a license to an unknown 
concern to use the essential feature of a prominent 
competiior’s trade-mark. Trappers the world over 
were accustomed to identify their equipment by 
the name Oneida, and zny manufacturer or job- 
ber who chose to locate in the town of that name 
was declared to be entitled to apply the name to 
his goods, 

Just consider for a moment what that decision 
implies. Geographical words are public property; 
very well, we will go to Winchester, Virginia, and 
make rifles; we will start an automobile factory 
in Ford, Arizona; we will make talking machines 
at Victor, Colorado; Columbia, Missouri, or Edi- 
son, Ohio! There is a hamlet in Italy known as 
Pianola. Perhaps we can find a State which har- 
bors a town called Kodak, and the gazetteer may 
disclose a Big Ben which is properly located for a 
clock factory, or an Ivory for a soap works. And 
if we are molested, we can cite the Supreme Court 
of the State of New York as our authority for 
stamping our address on our merchandise. 

The Appellate Division has, however, overturned 
that generous and open-handed decision, not with- 
out a suggestion of sarcasm. The victory of the 
Oneida Community on its appeal has an important 
bearing on the rights of advertisers, whether or 
not their trade-marks originally possessed a geo- 
graphical significance. 
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Bernard J. Abramowitz, a jeweler at 334 
Bowery, has discontinued business. 

Samuel M. Maier, formerly at 204 Ave. 
A, has moved to New Britain, Conn. 


Philip Tushnett has started in business 
as a manufacturer of jewelry novelties at 
49 Maiden Lane. 

Dieges & Clust, 20 John St., were exhib- 
iting last week an elegant reproduction of 
the famous Waterloo medal, which is over 
100 years old. 

Adrian H. Lesperance, 7 Maiden Lane, 
has disposed of his watch repairing busi- 
ness to Sereno N. Ayres, who will continue 
at 152 Broadway. 

Max Simson, a manufacturer of diamond 
mountings, who was formerly at 82 Nassau 
St., has moved to new and larger quarters 
at 106 Fulton St. 

Henry Saul, who was formerly connected 
with Bawo & Dotter, Ltd., is now of the 
Saul Mfg. Co. He will cover the territory 
he formerly made for Bawo & Dotter. 

The employes of the D. C. de Lara Co., 
962 Pearl St., are taking a vacation, which 
started last Saturday. It will continue until 
the middle of August. The factory and 
office will be closed during that time. 

George E. Sherman, New York manager 
for the Pairpoint Corporation, spent some 
time recen‘ly in his old home town, New 
Bedford, Mass., where the Pairpoint fac- 
tory is located. 

The Greenberg Manufacturing Jewelry 
Co. has been incorporated at Albany, N. Y.., 
with a capital of $5,000. The incorporators 
are Nathan Greenberg, Rebecca Greenberg 
and Nathaniel Cohen, all of this city. 

Max Morris, a jeweler’s clerk, of 2270 
Washington Ave., Bronx, who was camp- 
ing at City Island, was found unconscious 
last Friday by his fellow campers in front 
of his tent. He was taken at once to the 
Fordham Hospital. 

The Camden Corporation is the name of 
a concern which has taken out incorpora- 
tion papers at Albany, N. Y., to engage in 
business in this city as a manufacturer of 
silverware, china, glass, etc. The capital 
is $200,000, and the incorporators are Eliot 
Cross, 405 Park Ave.; Albert W. Treat, 
10 E. 47th St., and William S. Anthes, 9 
E. 37th St., all of this city. 

The convention of the salesmen of the 
Aikin-Lambert Co. 15 Maiden Lane, 
started last Monday and will continue untu 
July 31, inclusive. Fred Coen, manager of 
the company, has been at work for some 


time past arranging a program. Meetings 
will be held every day at some downtown 
club, at which time salesmen will deliver 
addresses on business topics. 

G. Ernest Fahys, Jr., 
& Co., 


with Joseph Fahys 


54 Maiden Lane, was kicked by a 
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horse and badly injured last week at Fish- 


kill Plains, N. Y., while taking part in the 
war manoeuvres with Squadron A of the 
National Guard. John Hall, with the same 
concern, left yesterday on his regular east- 
ern circuit trip. F. A. Johnston, who has 
been traveling as far west as Cincinnati 
for the Alvin Mfg. Co., returned last week. 

Judge Hand, in the United States Dis- 
trict Court, has granted a discharge in 
bankruptcy to Charles Sternstein, a retail 
jeweler of 187 Ave. A, Manhattan. An 
assignment for the benefit of creditors was 
made by the jeweler last December to Mar- 
cus Helfand, an attorney at 320 Broadway. 
This was followed by an involuntary pett- 
tion in bankruptcy. The assets of the jewel- 
er at the time the petition was filed were 
placed at $1,000, with liabilities of approx- 
imately $3,000. 

Judge Hand in the United States District 
Court last Wednesday granted a discharge 
tn bankruptcy to Herbert Cockshaw, manu- 
facturing jeweler at 29 W. 38th St., against 
whom an involuntary petition in bankruptcy 
was filed last August. At the time the 
petition was filed the assets were listed as 
being approximately $18,000, with liabilities 
of $30,428. Later, at a meeting of the cred- 
itors held at the office of Seaman Miailler, 
referee in bankruptcy, 2 Rector St., J. S. 
Epstein was appointed trustee, under a 
bond of $5,000. 

Marshall Field & Co., Chicago, were over- 
ruled last Wednesday in a protest before 
the Board of United States Appraisers as 
to the duty on jewelry. The Collector 
placed a duty of 60 per cent. upon the mer- 
chandise under Par. 356 of the present tar- 
iff. The importers maintained that the 
merchandise was properly dutiable at the 
rate of 45 per cent. ad valorem as jet whol- 
ly or partially manufactured into articles 
of which jet is the component part of 
chief value. The Board, however, held that 
the ruling made by the Collector was cor- 
rect and sustained his decision. 

It was announced last week that the firm 
of Bodenheimer & Jaskow, which was com- 
posed cf Henry Bodenheimer, Samuel Jas- 
kow and Louis A. Jaskow, had been dis- 
solved by mutual consent. All accounts 
receivable and payable will be settled at 
the office, 87 Nassau St. Henry Boden- 
heimer, the senior member of the firm, will 
continue to deal in loose diamonds as in 
the past at the above address, under the 
style of Henry Bodenheimer & Co. Sam- 
uel Jaskow and Louis A. Jaskow have 
formed a copartnership under the style of 
Jaskow Bros., importers and cutters of 
diamonds, and have opened an office at 170 
Broadway. 

Tiffany & Co., 


sith St. and Fifth Ave., 
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have received honor at the hands of the 
Jury of Awards at the Panama-Pacific Ex- 
position. First prize was awarded for the 
diamonds, rubies, emeralds and other 
kinds of precious stones which had been 
gathered together and placed into a collec- 
tion which has long been regarded as be- 
ing almost without a peer in the world. 
Announcement of the award was made 
public last Wednesday. Dr. George F. 
Kunz, who has long been identified with the 
firm, and who is widely known as an au- 
thority on precious stones, received the 
gold medal for the best collection of pub- 
lications on gems. Books and monograms 
by Dr. Kunz are in a case which is part of 
the exhibit. He has made extensive re- 
searches both as a chemist and as an ex- 
pert in gems. 

The attorneys for the contending parties 
have asked THe JEWELERS’ CrRCULAR to 
explain, correct and make more clear the 
facts as to the story of the complaint made 
by Solomon Gitnick against Max Megurow- 
sky, published in THe JEWELERS’ CIRCULAR 
July 7. Both jewelers appeared before 
Magistrate Breen in the Magistrates’ Court, 
Third District, Manhattan, June 30, on the 
return of a summons obtained by Gitnick 
against Megurowsky. It was upon oral 
statements, and not under oath, by Mr. 
Gitnick, his attorney, M. L. Jacobs, and 
by Jacob Frank, attorney for Mr. Megu- 
rowsky, that the magistrate dismissed the 
summons, but held Mr. Megurowsky under 
“oral bond.” This oral bond, say the at- 
torneys, is not a legal bond and is used 
only as an admonition or warning to the 
defendant upon such dismissal. 

Last Sunday’s edition of the New York 
Times published -a long interview with Ju- 
lius Wodiska, a well-known manufacturing 
jeweler at 2 John St., in which he pointed 
out that there is considerable need of legis- 
lation, specifying that all manufactured 
gems, such as are known to the jewelry 
trade as reconstructed, scientific or syn- 
thetic, shall be termed and sold only as 
artificial gems. This legislation, according 
to Mr. Wodiska, should further specify that 
white stones, or any other so-called pre- 
cious stones intended to be duplicates of 
genuine precious or semi-precious stones, 
whose composition is of glass or other 
low composition, must be termed and 
sold only as imitation. In explaining 
his reason for suggesting such legisla- 
tion Mr. Wodiska said that there is need 
of some action that will compel dishonestly 
inclined dealers to stop misrepresenting 
merchandise sold by them, and prevent 
them from using such words as “diamonds, 





(New York Notes continued on page 83.) 
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The Authorized Safe Deposit Company 
of the Jewelry Trade 


Our Vaults are accessible 
Day and Night - - Sundays and Holidays 


and contain compartments suitable for the recep- 
tion and safekeeping of valuable Telescopes and 
Trunks. We extend to you a cordial invitation 
to inspect our premises, and assure you of the 
best services for the conduct of your business, 
such as display of samples, making appointments, 
receiving telephone messages, etc. 











Visual Optics and 
Sight Testing 


LIONEL LAURANCE 
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Size 6% x 9. Bound in Cloth. 396 Pages 
Fully Illustrated 


The author has covered in this work and 
in “General and Practical Optics” all that 
is essential for Opticians and Optometrists. 








Desks at low yearly rentals. 
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sapphires, rubies, emeralds or pearls,” with 
various descriptive adjectives, in connec- 
tion with anything but genuine and natural 
gems. 

B. J. Hirshorn, of Hirshorn, Smith & 
Newman, 21 Maiden Lane, has returned 
from a successful trip through the south. 

A. Cross, formerly with the Standard 
Watch Co., Jersey City, N. J., has opened 
a jewelry store at 61 Sumner Ave., Brook- 
lyn. 

W. H. Tarlton, with the Wightman & 
Hough Co., 15 Maiden Lane, will leave the 
frst week in August on an automobile 
tour from New York to Buffalo. 

lelix Deman, of the Deman-Klous Mfg. 
Co., 51 Maiden Lane, which is now in 
liquidation, wili continue in business as 
Deman Chain Mfg. Co. He will manufac- 
ture fine gold and platinum chains. 

During the recent maneuvers held for 
cavalry at the Government instruction camp 
at Mount Gretna, Pa.. Major William A. 
Bryant, of the firm of M. B. Bryant & Co., 
7 Maiden Lane, was in command of the 
New Jersey squadron. 

A general assignment for the benefit of 
creditors was executed under the laws of 
New York State last Monday, by Barnett 
Purrin, a jeweler at 69 Chrystie St., to Ab- 
ner H. Pike, an attorney at 4] Park Row. 
The assets are listed as being approximate- 
ly $2,500, with liabilities of about $9,000. 
A meeting of the creditors was held yes- 
terday afternoon at 4 o'clock at the office 
of the assignee. 4] Park Row. 

R. H. Shepard, who was formerly for 
five years with the Gorham Co., and more 
recently with the Van Dusen & Stokes Co., 
Philadelphia, Pa., where he has been em- 
ployed for the last two years, has accepted 
a position with the Frank Krementz Co., 
Newark. Mr. Shepard will represent the 
Frank Krementz Co. in New England and 
in parts of New York State and Pennsyl- 
vania. He starts out with the new line 
Aug. 1. 

The annual outing of the employes of 
Silbetmann, Kohn & Wallenstein, of 8&/ 
Maiden Lane, was held at Kaessinger’s 
Park, Richmond Hill, L. I1., on Saturday, 
July 24. All of the employes of both 
factory and office attended, likewise mem- 
bers of the firm. A‘ter an interesting 
afternoon’s program, consisting of contests 
of various kinds for which prizes were 
awarded and a baseball game between 
the married men and the single men. a 
supper was served. Other contests fol- 
lowed in the evening, and the affair was 
voted the greatest success of any of the an- 
nual outings of the employes of the S. K. 
& W. house. 

A. K. Sloan, president of Sloan & Co., 
15 Maiden Lane, returned last Thursday 
from a seven weeks’ trip to Romaine River, 
Labrador. The trip was made by rail to 
Gaspe. Que. at which place the party 
boarded the yacht of E. C. Fitch, presi- 
dent of the Waltham Watch Co. 

Thomas F. Walsh, attorney for members 
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During the first half of this year (Jan. to June, inclusive) the amount 
of advertising (exclusive of publishers’ or owners’ advertisements) published 
by the various jewelry journals was as follows: 


THE JEWELERS’ CIRCULAR........ 2071 pages 
The 2nd Largest Paper............... 709 4s 
‘ rd “6 FF eg ow awe’ 480 «4 
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As usual, THE JEWELERS’ CIRCULAR published more advertising 
than the seven other jewelry journals combined. 
demonstrates the position THE JEWELERS’ CIRCULAR occupies as 
the one great medium between the buyers and sellers. | 


This conclusively 


























of the National Jewelers Board of Trade, 
reports the following dividends paid dur- 
ing the past week: Bringe Bros., Milwau- 
kee, Wis., first dividend of 10 per cent.; 
Reno Jewelry Co., Reno, Nev., first divi- 
dend of 5 per cent.; D. A. Walter, New 
Orleans, La., first dividend of 9 per cent.; 
Meyer Baskin Jewelry Co., Meridian, Miss., 
second and final dividend of 4 per cent.; 
Chas. Ironson, New York city, first divi- 
dend of 5 per cent.; Phillip Brenner, Mones- 
sen, Pa., composition of 25 per cent. in 
full; George Schultz, Chicago, Ill., second 
dividend of 4.3 per cent.; P. Weinberg, Key 
West, Fla., second and final dividend of 
2.74 per cent.; Mount Jewelry Co, Baton 
Rouge, La., first and finai dividend of 
8.94 per cent. 

Last Tuesday a man who said he was a 
detective walked into the store of T. Horo- 
witz, a pawnbroker at 266 Bowery. After 
displaying his shield and gun to the pro- 
prietor he asked to see a diamond ring. 
After being shown one worth $110 he de- 
cided to take it, but first wanted to have 
it appraised, and to this the pawnbroker 
agreed. Together the two men went to a 
place on Third Ave., near 34th St., and 
upon their arrival the would-be purchaser 
told Mr. Horowitz to wait downstairs for 
him. After waiting for some time the man 
failed to return, and upon investigation it 
was thought he escaped through a rear 
door. The man is described as being about 
five feet eight inches in height and of light 
complexion. At the time he wore a dark 
suit and a straw hat. 

Many members of the jewelry trade in 
the vicinity of New York and Newark 
were deeply grieved to hear of the death 
of William H. P. Walker, widely known 
as an advertising expert and publicity man- 
ager, who had been connected with many 
concerns in the jewelry trade in the past 10 
or 12 years. Mr. Walker’s death Saturcay 
was unexpected, although he had been 
slightly ill with stomach trouble since July 
4. The deceased was a native of Canada, 
was born in Ottawa 50 years ago and was 
originally educated for the bar. He prac- 
tised as a lawver in New Bedford, Mass., 
for some time, but came to New York 
about 16 vears ago with the S. S. McClure 
Lecture Bureau and managed the lectures 


of many notable people. He gave consid- 
erable time to publicity work and finally 
went into the advertising business. Among 
other lines of which he made a specialty 
was jewelry, acting for tany p-..a.net 
manufacturers in this line. He was an au- 
thor of note and many of his contribu- 
tions, both under his own name and over 
the name of “The Commentator,” have ap- 
peared in the columns of THE JEWELERS’ 
CIRCULAR. He had a wide circle of friends, 
by whom he will be greatly missed, and 
from whom the deepest sympathy is ex- 
pressed to the widow and daughter who 
survive him. The remains were taken Mon- 
day to Fairhaven, Mass., where the serv- 
ices were held yesterday noon. 

A general assignment for the benefit of 
creditors was executed under the laws of 
New York State recently by Friedelson 
Bros. & Stoll, 57 Holt St., Brooklyn. Syl- 
viah Bier was natned as the assignee on 
Monday, July 19, at a meeting of the cred- 
itors, which was held in the law office of 
Marks & Marks, in the World building. At 
this meeting a committee was appointed to 
investigate the affairs. The liabilities are 
listed as approximately $19,000, with as- 
sets of $4,500. Samuel Friedelson, one of 
the members of the firm, began business on, 
his own account with Isadore I. Zeeman, 
217 Grand St., in 1895. The firm was known 
at Friedelson & Zeeman. In January, 1903, 
they were burned out with a heavy loss, re- 
covering $10,000 from the insurance com- 
panies. Some time prior to this Isaac 
Friedelson and David Stoll, who was pres 
viously employed by Friedelson & Zeeman, 
started business at 145 Center St. Shortly 
after the fire the two firms cu”solidated 
under the style of Friedelson, Zeeman & 
Stoll. In July, 1908, they moved their fac- 
tory from 145 Center St. to the present ad- 
dress. Later they established another fac- 
tory at 630 Driggs Ave., where the style of 
the Brooklyn Silver Plate Co. was used. 
This, however, was merely a trade style 
used by the same partners. The establish- 
ment of the second plant was for the pur- 
pose of separating their business in two 
departments, for sterling and plate, the 
one line being made in the factory here and 
the other in Driggs Ave. The latter has 
since been removed to Hope St. 
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LETTERS TO THE EDITOR 


How a Jeweler Was Robbed. 
Wuite Prains, July 17, 1915. 
Editor of THE JEWELERS’ CIRCULAR: 

Knowing of the interest that your es- 
teemed publication takes in the welfare and 
the progress of the jewelry trade through- 
out the country, and knowing of the great 
help and information which you offer to 
the public through your magazine, | take 
the liberty of writing you this letter, hop- 
ing you might deem it of sufhcient interest 
to publish it in one of your future issues. 

For the past two years I have been the 
victim of a series of robberies perpetrated 
upon me in the most extraordinary man- 
ner. I was the owner of a large collec- 
tion of artistic jewels designed by me and 
made uncer my direction, which had 
aroused the admiration of the trade and 
the artistic world. 

It was exhibited at most of the leading 
jewelers in the United States and in many 
art galleries; and realizing its artistic 
value J decided to send it to the Panama- 
Pacific Exposition. The jewels had been 
exhibited but a few days, when the show- 
case was pried open during business hours 
and the entire collection stolen from the 
case, making this the fourth time | had been 
robbed. The collection was not insured 
against burglary, as | found it impossible 
to obtain insurance after the first theft. 

The readers of your magazine will be in- 
terested to know that of almost 300 pieces 
ot the valuable and different jewels which 
have been stolen in the past two years and 
which consist only of original designed 
pieces such as engraved moonstones and 
sapphires, carved stones, unusually large 
aquamarine and amethyst rings, antique 
scarabs, beautiful platinum pendants and 
necklaces, etc., not one single piece has ever 
been traced. 

The police forces of several large cities 
as well as detective agencies have claimed 
to be “right on the job,” but they have 
failed in every instance to give me any 
clue while they wasted their time in use- 
less theories. This fact I believe should 
be brought to the knowledge of the trade 
in general, so that they mght know what 
to expect in case of robberies. The ma- 
jority of the stones in my collection being 
of little value to the pawnbrokers will 
eventually be sold to the trade. The 
dealers could then stop this wholesale rob- 
bery by having arrested any person offer- 
ing for sale these odd stones and jewelry 
and report the fact to your office. 

Hoping that my appeal will be taken into 
consideration by you, I thank you in ad- 
vance for any interest you might take in 
the matter, and I remain with the assur- 
ance of kindest regards. 

Very truly yours, 
Epcar L. Perera. 


Jeweler Shows Indignation at 

Newspaper’s Ridiculous Article 
on Watch Cleaning. 
BrookFIELp, Mo., July 18, 1915. 

Editor THe JEWELERS’ CIRCULAR: 

I have noted the editorial in your issue 
of July 14 regarding the publication of arti- 
cles in newspapers and magazines detri- 
mental to our trade. 











Ohio 


Just four weeks ago, while returning 
from an eastern trip, I came through Cin- 
cinnati and bought a Sunday paper, and I 
was dumfounded at reading the article you 
refer to, wondering how any editor with 
an ounce of brains could pass on it and 
accept it as “available.” 

I made up my mind then that | should 
write to this magazine’s publishers and call 
them to account for it, telling them that 
if they had any mechanical knowledge 
whatever they would have known better, 
and point out to them that they were not 
only doing their readers a great harm but 
were casting suspicion on a trade that is 
now abused to an extent that is all it can 
stand. These ridiculous stories in the 
ineantime are making lots of work for us 
by advising men to ruin their watches by 
such methods of cleaning. The very idea 
of anyone cleaning a watch in that manner 
gives one a shudder. If there are those 
in the trade who do such work they should 
be branded as “‘fakers” and told that their 
shops must be shut up. If not, their methods 
should be given wide publicity by legiti- 
mate watchmakers who do their work ac- 
cording to an advanced and thorough 
knowledge of the trade. 

However, I failed to do my duty; in fact, 
when I returned and plunged into the work 
again | was so busy doing my work ac- 
cording to mechanical knowledge of the 
right way that I forgot this “fool” article 
until ] reread it in your good magazine. 

The public should be protected from such 
things as that. Imagine how many per- 
fectly good watches may be ruined by some- 
one who tries the experiment suggested. 
[Is it not time that the public should be 
brought to realize that the jewelers are 
protecting them from “fakers” who try to 
set the people against the men who are 
honest? It is not the jeweler who is in 
need of protection; it is the public, and 
we are ready to give it to them. 

I suggest that you send this letter to that 
editor and let him read it, and let him 
understand that when a man cleans his 
own watch as per directions given in that 
article he will in a short time be compelled 
to pay a jeweler for a new watch, or al- 
most the value of one for repairing the 
one that has been ruined by following the 
directions given to him. 

I am ready to serve on a committee to pro- 
tect the public, as there are more “fakers” 
hurting the reputation of the jewelry trade 
than can be found in the gold mine stock 
business. The people need protection from 
such by those of us who know what we 
are about. Let’s get busy and show the 
folks that we are their friends and not 
their robbers, as we have been pictured in 
this and many other articles. 

Very truly yours, 
S. M. Srrarn. 

P. S.—If that magazine will accept it 
[ shall take pleasure in writing an article 
on the proper cleaning and care of a watch 
so they may present the subject properly. 





E. A. Lehey, a jeweler, will open a 
jewelry and repair store in the Bitting 
block, at Wichita, Kans., about Aug. 1. 
Mr. Lehey has been with other firms at 
Wichita. 
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Charles C. Crooks, the head of the C. C. 
Crooks Co., has announced in the daily 
papers that he has severed his connection 
with the C. C. Crooks Co. and has asso- 
ciated himself with the Castelberg Na- 
tional Jewelry Co. where he will be glad 
to have his friends call. ~When Mr. 
Crooks was seen by THE JEWELERS’ CIR- 
CULAR representative he seemed happy 
and delighted, but said very gracefuily 
that he could not as yet make any further 
announcement than that already adver- 
tised. He stated he was delighted to be 
with the Castelberg stores, and that he 
has entered into his new field “heart and 
soul.” It will be remembered that the 
C. C. Crooks Co. went into the hands 
of receivers on Jan. 5, following a strenu- 
ous effort Mr. Crooks had made last Fall 
to build up the business to very big pro- 
portions. He was very unfortunate in 
launching his plans just preceding the big 
European war that caused a big slump in 
all luxuries, especially jewelry. The tight- 
ness of the jewelry trade kept him from 
realizing on his stock and caused other 
attending losses. Following the receiver- 
ship the firm’s affairs were straightened 
out, and on March 17 Judge Rose in the 
United States Court ratified a composition 
made with the creditors at 35 cents on the 
dollar. Mr. Crooks immediately reorgan- 
ized the firm. Mr. Crooks has been iden- 
tified with the local jewelry trade for quite 
a number of years, and has always shown 
interest in matters affecting the business 
life of the city. With the Castelberg firm 
he will have quite a large field for his en- 
ergies. 

The Castelberg National Jewelry Co. 
will announce in a few days an important 
deal whereby the concern acquired the as- 
sets of the United Jewelry Co., 106 N 
Eutaw St. This will be a big surprise to 
the jewelry trade as it will give the Castel- 
berg concern two stores that will continue 
to be operated. The United Jewelry Co. 
is located in the store that the Castelberg 
firm recently vacated, and the history of 
this firm dates from the time the Castel- 
berg firm moved, for it was formed di- 
rec‘ly after with a capital of $25,000 
and immediately began repairs. Several 
of these interests in the new concern were 
with the Castelberg firm. Although the 
store has been renovated the interior will 
be changed to better suit the conveniences 
of the Castelberg firm. Nat C. Wildman, 
the director of advertising of the Castel- 
berg house, will be in charge of this new 
venture as manager, but he will st'll con- 
tinued to direct the vast advertising 
sc’emes that he has launched and still has 
under way, and that have been productive 
of results beyond all expectation. These 
unique schemes have been described in the 
columns of THE JEWELERS’ CIRCULAR from 

time. The business at the new 
be run exactly like the Balti- 
more St. concern, both instalment and 
cash, but will be run entirely separate. 
The second floor will be fitted for the op- 
tical department and offices. 


time to 
store will 
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A small fire did $300 worth of damage on 


July 17 in the electro-plating plant of 
Smith, Branner & Strein, 109 Oliver St. 


Theodore Mertz, manufacturing jeweler, 
12 Johnson St., is now occupying his Sum- 
mer cottage at Avon, on the New Jersey 
shore. 

Durand & Co. will close their factory 
for the general overhauling of machinery, 
repairs, etc., the first two weeks of August, 
as is their custom. 

H. J. Fink is on a trip in the interests of 
the Edge Chain Co., 393 Mulberry St, 
which includes visits to the trade in Chi- 
cago and other parts of the middle west. 

John Drake is on a trip through the 
south in the interests of the William Link 
Co., 407 Mulberry St. This concern finds 
business a little better than earlier in the 
Summer. 

Ben Levy and Leo Maier have left for 
trips through difterent sections of the mid- 
dle west in the interests of Meyer & Gross, 
ring makers and manufacturing jewelers 
at 407 Mulberry St. 

E. N. Mandeville left on Monday for a 
trip which will include visits to the trade 
in Okio and Michigan in the interests of 
the Arch Crown Mfg. Co., manufacturing 
jewelers at Camp and Orchard Sts. 

E. P. Sinnock left on Monday for a trip 
through Pennsylvania in the interests of 
Ehrlich & Sinnock, 126 South St. Charles 
W. Noyes left last week for a trip through 
New England for the same concern. 

E. F. C. Theurer visited the trade in 
Philadelphia last week in the interests of 
his firm, Crane & Theurer, Inc., 68 Orchard 
St. Vincent W. Henderson left on Mon- 
day for a trip through the south for the 
same concern. 

R. H. Shepard has joined the sales staff 
of the Frank Krementz Co., 532 Mulberry 
St., and will represent that concern in New 
England and in points in New York State 
and Pennsylvania. He starts out on his 
first trip on Aug. 1. 

The French Pearl & Jewelry Co., Inc., of 
373 Mulberry St., is about to start work in 
two shifts of eight hours each. The jewel- 
ry manufacturing end is slow, but the con- 
cern is very busy manufacturing imitation 
pearls and glass goods. 

Frank C. Shinn left the latter part of 
last week for a trip through the middle 
west and the south in the interests of the 
Garland, Fisher Co., 532 Mulberry St. 
Frank B. Gibson also left last week on a 
trip through the eastern territory for the 
same company. 

George W. R. Martin has left for a trip 
through the south in the interests of Kohn 
& Co., manufacturing jewelers at Camp & 
Orchard Sts. About Aug. 1 Bucher Ayers 
will leave for a trip through the middle 
west for the same concern, and Henry H. 
Holbert for a trip through the New Eng- 
land States. 

William H. Schwartz, of W. H. Schwartz 
& Co, manufacturing jewelers at 355 Mul- 
berry St., who is spending the Summer at 
Avon, on the New Jersey coast, and who 
is an ardent fisherman, has captured a big 


striped sea bass weighing 14 pounds and 19 
ounces. William H. Tichenor, of the same 
firm, visited the trade in Philadelphia last 
week. 

David Divinski, a jeweler of 102 Morton 
St., has made out a complaint against a 
salesman whom he employed, who is said 
to have disappeared after drawing his 
wages on July 17. It is charged that he 
obtained $54 worth of jewelry on consign- 
ment and used the proceeds for his own 
benefit. His wife and her two children are 
in destitute circumstances. 

Arthur W. Moore has just started on a 
three or four months’ trip to the Pacific 
Coast for Schmitz, Moore & Co., manufac- 
turing jewelers at 401 Mulberry St. Charles 
F. Moore, who is at present in the south on 
a trip for the same company, is sending in 
some good business. L. C. Bates will leave 
about Aug. 1 for a trip which will include 
visits to the trade in the New England 
States and New York State. 

Members of the New Jersey State Re- 
tail Jewelers’ Association were the guests 
of George A. Rahner, of Milburn, at Wit- 
kop’s Hotel, Millburn, yesterday, at a 
special Summer meeting of the association. 
Supper was served at 7 p. mM. The associa- 
tion does not usually hold a meeting dur- 
ing the Summer months, but accepted an 
invitation from Mr. Rahner to break the 
rule and meet in the town where he is en- 
gaged in business. 

Incorporation papers have been filed for 
the G. W. Fautz Co., manufacturing jewel- 
ers at 95 Lafayette St. The authorized 
capital stock is $50,000, divided into 500 
shares, of the par value of $100 each. The 
sum of $20,000 has been paid in. The in- 
corporators with the amount of stock held 
by each are as follows: George W. Fautz, 
50 shares; Charles A. Fautz, 50 shares; 
William F. Fautz, 50 shares, and Charles 
A. Blaedner, 50 shares. The company has 
been engaged in business in its present 
quarters for a number of years, but is just 
incorporating. 

The sub-committee on manufactures and 
trades, of the Committee of One Hundred, 
which has in charge the arrangements for 
the celebration of the 250th anniversary of 
the founding of Newark, has reported to the 
general committee for its approva! of the 
tentative plans for the industrial exhibit 
which will he held in September, 1916, in 
connection with the celebration. The sub- 
committee recommends that the expo- 
sition be strongly local in tone, but sug- 
gests that the exhibit include goods pro- 
duced in the Newark industrial district, 
which is roughly defined as including the 
cities and towns of Essex County, of which 
Newark is the county seat, and the West 
Hudson district of Hudson County. It is 
pointed out in the committee’s report that 
many manufacturing entérprises in the sur- 
rounding towns have officers who are New- 
ark people and have many Newarkers 
among their stockholders. The committee 
would make the exposition comprehensive, 
showing visitors the immense importance, 
the wonderful variety and the great value 
of the manufactures of Newark. 


L. C. Howe, Lee, Mass., has had new 
fixtures and a new regulator installed in 
his store. 
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Rochester, N. Y. 





Howard I. Sunderlin, of the L. Sunder- 
lin Co., returned Saturday from a trip to 
Boston and other eastern points. 

Amos Present, of Rosenthal, Present & 
Co., has returned from a two weeks’ trip 
to Quebec and Montreal, Canada. 


W. E. Colburn, jeweler and watchmaker, 
formerly of Nashua, N. H., has opend up 
a business place at 67% North St. 

Morris Rosenbloom has returned from 
Indianapolis, where he went to attend the 
photographers’ convention. He _ reports 
business fine. 

S. D. Burritt attended the Burritt fam- 
ily reunion in the old home near Hilton, on 
July 29. The Burritts were one of the pio- 
neer families of Monroe county. 

Lester Cohen and Miss Gertrude Fried- 
man were married at the bride’s home, 44 
Park Ave., Sunday, July 25. Mr. Cohen 
is connected with Rosenthal, Present & Co., 
wholesale jewelers. 

J. Kopelowich leaves next week for a 
two weeks’ trip on business through Penn- 
sylvania. David Lisson is on a trip through 
New York and reports business good. Miss 
Kopelowich is away on a vacation until 
Aug. 1. 

The police authorities sent out their rep- 
resentatives last week to notify the retail 
jewelers here to be on the lookout for a 
gang of Italians who work with a little child 
to steal while they keep the salesman’s 
attention. 

E. A. Handy has formed a system called 
the “matinee plan” to buy a watch or jewel- 
ry. His place is in the theater district. 
Patrons may deposit a dime with weekly 
increase until the amount equals the cost 
of any article selected by the purchaser. 

President S. D. Burritt, of the Rochester 
Retail Jewelers’ Association, heard so 
much favorable comment on the old-fash- 
ioned picnic held last Summer at the New- 
port House, Irondequoit Bay, that he plans 
another one in August to be held at the 
same place. The members of the associ- 
ation, their families, and their employes 
and friends will be invited to attend. The 
picnic committee appointed is as follows: 
Charles Sunderlin, of the L. Sunderlin Co., 
president; James J. Ernisse, George Klee, 
of Klee & Groh; Ellry A. Handy and E. 
J. Scheer. 

At the Hotel Manitou Saturday the 500 
employes and friends of the Bastian Bros.’ 
Co. sat down to dinner during the 11th 
annual outing of the concern. The com- 


mittee arranged an attractive program. 
Chartered cars took the picnickers to 
Charlotte, where special cars on the 


Rochester & Manitou Railway were wait- 
ing. There were three ball games on the 
athletic field. A team made up of sales- 
men met a team composed of foremen;: 
and then there was a game between mar- 
ried men and single men. Later there was 
a game between metal warkers and cellu- 
loid workers. A long program of athletic 
events was also enjoyed. In the evening 
there was dancing on the pavilion of the 
hotel. 








William B. Hilliard, Sulphur. Okla.. has 
been succeeded by King & Davenport. 


——————— ee 
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MacDona'd, of the Wolcott 
itg. Co., is on a western trip. 

C. A. Gaudette, Arctic Centre, was a 
business visitor in Boston the past week. 

H. M. Wood has started in the premium 
jewelry business at 496 Westminster St. 

The factory of the William Greene Co. 
down Saturday noon until 











Tames B, 
» 1 « 


closed last 


Aug. Zz. 

Risi Bros. have started in the 
facture of a general line of jewelry, 
Kenyon St. 

Letters addressed to the Walsh Jewelry 
Co. remain uncalled for at the Providence 
Post Office. 

The Improved Seamless Wire Co.'s 
factory is closed for the annual vacation 
period and repairs. 

Clarence Roehr, Chicago, has been visit- 
ing the factory of the Bassett Jewelry Co. 
in this city the past week. 

John P. Peterson is now 
Dorrance St., where he recently 
rooms on the second floor. 

Albert S. Vennerbeck visited Roches- 
ter, N. Y., the past week, on business for 
the Vennerbeck & Clase Co. 

Adolph Tanzer, who has been 
ated with William Loeb & Co. for several 
years, has resigned his position. 

Arnold C. Messler, of the A. C. Messler 
Co., was registered at the Ocean View 
House, Block Island, the past week. 

Henry Williams & Son’s factory 1s 
closed down for a couple of weeks for 
stock taking and general overhauling. 

Mr. and Mrs. William H. Manchester 
left their Summer place at Buttonwood 


manu- 
at 12 


located at 35 
opened 


ass( C1- 


last week for a two weeks’ stay at New 
York and vicinity. 
Frederick C. Backus, temporary secre- 


tary of the National Jewelers Board of 
Trade, has been visiting the Providence 
office the past week. 

Nelson C. McCormick, of the sales force 
of Sorrentino & Lanihan, Inc., left Sun- 
day night for an extended western trip 
with the firm’s new line. 

The Cardin Mfg. Co., manufacturer of 
jewelers’ pads and cases, has received per- 
mission to erect a one-story concrete 
block workshop on Eddy St. 

Albert S. Vennerbeck and family are 
occupying their Summer home at Oak 
Bluffs, Mass., where Mr. Vennerbeck 
passes the week ends during the season. 

Mr. and Mrs. Chris W. O’Brien are reg- 
istered at the Atlantic House, Narragan- 
sett Pier, for a stay. They entertained a 
party from this city at luncheon there last 
Sunday 

Horace L. Manchester, who has been 
enjoying a cruise about Narragansett Bay 
and estuaries in his yacht, was registered 
at the Atlantic House, Narragansett Pier, 
the past week. 

Judge Arthur L. Brown, of the United 
States District Court, on Monday last 
granted the petition of Otto Person, do- 
ing business as the Providence Pearl Co.., 
for a discharge in bankruptcy. 

At the annual meeting of the Button- 


woods Hall Association last week William 
A. Schofield, F. N. Young, B. B. Manches- 
ter and Edward B. Hough were elected 
members of the board of directors. 


A man from Warren, who, it is alleged, 
was caught breaking into the retail 
jewelry store of Arthur J. Maker, that 
place, has been bound over to the grand 
jury under $700 bail, which he furnished. 

A final dividend in bankruptcy in the 
case of the Noyes Mfg. Co., manufactur- 
ing jeweler of this city, is being paid by 
the trustee of 7.77 per cent. This makes 
a total of 12.77 per cent. paid by this es- 
cate 

Charles L. Kettlety, of the Marden & 
Kettlety Co., and his son, Earl Kettlety, 
who are spending the Summer at River 
View, have been on a cruise on the latter’s 
power boat Bonito to Block Island the 
past week, 

Michael J. Houlihan has been selected 
as the arbitrator to represent the Rhode 
Island Co. at the arbitration meetings to 
be held between the corporation and the 
Carmen’s Union, with Mayor Joseph H. 
Gainer as the mediator. 

George Kettlety, of this city, who for a 
number of years represented A. H. Bliss 
& Co., North Attleboro, Mass., on the road, 
has resigned his position and in the future 
will carry the samples of the Bishop Chain 
Co., North Attleboro. 

Lorenzo Van Allen, 
ducting a wholesale jewelry business in 
Buffalo, N. Y., as Van Allen & Co., has 
removed to this city and consolidated with 
the Jewelers’ Mfg. Co., 56 Pine St., which 
recently removed thereto from Aborn St. 

The team representing T. McGrath in 
the Jewelers’ Baseball: League maintains 
its lead at the head of the list by defeating 
the G. Klein & Sons team Saturday by a 
11-to-9 score. The McGraths have won six 
and lost one game, having a percentage of 
857. 

George H. Cahoone, of the George H. 
Cahoone Co., and wife, who have been 
with a party of friends on an automobile 
trip through southern New Engiand, were 
registered at the Mathewson, Narragansett 
Pier, the past week. They left Friday for 
Berkshires and the 


who has been con- 


a trip through the 

White Mountains. 

Joseph A. Limbach, Chicago, western 
manager for the Theodore W. Foster & 


sro. Co., is visiting the factory in this city. 
Mr. Limbach is accompanied by his wife, 
and on Friday, as guests of Mr. and Mrs. 
Theodore W. Foster, left for an automo- 
bite trip over the Mohawk Trail and 
through the Berkshires. 

The following were among the jewelry 
buyers in this city during the past week: 
Mr. Hodson, of F. B. Greene & Son, 
Booth Bay Harbor, Me.; Mr. Gans, of 
the Bailey Co., Cieverand, O.; Joseph 
Maver, of A. Steinhardt & Bro., New York 
city, and B. Solomon, of Guthman, Solo- 
mon & Co., New York city. 

The employes of the boxing department 
of the Brown & Sharpe Mfg. Co. enjoyed 
a successful field day and outing at Emery 
Park, Auburn, on Saturday. The party, 
numbering 140, made the trip by special 
electric cars, had luncheon upon arrival, 
and after a baseball game and athletic 


July PR. ] 915. 


sports the bake was opened and the later 
afternoon was enjoyed in various ways. 

Charles A. Russell, treasurer and mana- 
ger of the Irons & Russell Co., wife and 
daughter, in company with Albert I. Rus- 
sell, secretary of the concern, and wife ar- 
rived at Narragansett Pier on Thursday 
last. There they joined Mrs. M. E. I. Rus- 
sell and Charles F. Irons, president of the 
concern, at the Mathewson House, where 
they are registered for a fortnight’s stay. 

The case of William Loeb & Co. against 
the Sundlun Jewelry Co. was heard before 
Judge Gorham in the crvil session of the 
Sixth District Court on Friday. This is 
a suit to recover an alleged balance due on 
book account, and decision was given for 
the plaintiff against Walter and Arthur 
Sundlun, co-partners, for $10 and costs, 
while decision was given in favor of the 
defendant, Louis Sundlun for his costs. 

Clarence R. Davis, treasurer of the G. 
W. Dyer Co., a watch, diamond and 
jewelry instalment house, Room 212, 334 
Westminster St., has filed a petition in the 
Superior Court asking that a receiver be 
appointed to take over the estate and ef- 
fects of the said company for the purpose 
of settling the business. A hearing is set 
for July 30 at 10 o’clock. The business, 
which is one of the largest in its line in 
this city, was started by George W. Dyer 
in the Fall of 1898 under the style of the 
Mechanics’ Loan Co., which about 1901 
was changed to the George W. Dyer Co. It 
was incorporated under the present style 
on Feb. 21, 1910, with an authorized capi- 
tal of $20,000. Last November the Provi- 
dence branch of Davis Bros., of Boston, 
which was in charge of Clarence R. Davis, 
was consolidated with the Dyer Co., since 
which time Mr. Davis has been taking up 
such outstanding stock of the Dyer Co. 
as he could secure. 





Central New York. 





TRADE CONDITIONS. 
Wholesale jewelry houses selling the 
trade report that collections are fair. 


up-State 





The first meeting of creditors of Henry 
A. Newton, bankrupt jeweler, at Canasto- 
ta, will be held by Referee George B. Rus- 
sell at his chambers in Canastota on 
July 31. 

Notices for the first meeting of the cred- 
itors of Abram Berner, jeweler and watch- 
maker, Albany, have been sent out by Ref- 
eree King. It will be held at room 15, 
Federal building, Albany, on July 30. 

There were 550 petitions in voluntary and 
involuntary bankruptcy in the Northern 
District for the year ending June 30, with 
approximate liabilities of $500,000, upon 
which about 25 per cent. in assets were 
realized. There were comparatively few 
failures in the jewelry line. 

A claim against the estate of Myrta C-. 
Niles, a director of the bankrupt Niles- 
Darrow Co., wholesale jewelry, in Bing- 
hamton, has been compromised. The claim 
is for $1,000. R. E. Turner. claimant. is 
to receive $500 in cash from her estate 
and 25 shares of stock in a paper and pulp 
company, given by Mrs. Niles as additional 
security on the second mortgage which she 
gave Turner. 











Ernest Ovarnstrom and Frank Mossberg 
enjoyed the week-end at the Cape. 


J. W. King has been engaged to handle 
the line of the Marathon Co. on the Pacific 
Coast. 

The factory of the S. O. Bigney Co. was 
closed last week for the customary repairs 
and alterations. 

The school authorities are arranging to 
conduct the industrial school on a more ex- 
tensive scale this year. 

Raymond L. Wells won the John H. 
Vallett cup at the Highland Golf Club tour- 
nament last Saturday. 

Sidney Estee, who for 23 years has been 
employed by F. M. Mossberg & Co., cele- 
brated his golden wedding anniversary last 
Saturday. 

The new four-story business block that 
Clarence Watsch has been constructing on 
N. Main St. is finished. It presents a fine 
appearance and is an ornament to the city. 

David E. Makepeace, Frank Mossberg, 
W. H. Garner, S. M. Einstein and Clarence 
A. Watson are prominent jewelers who 
have been selected as delegates to the Re- 
publican State convention. 

Maver Harold E. Sweet, who was re- 
cently appointed by Governor Walsh on the 
commission to investigate the advisability 
of military training in the schools and also 
military preparedness, has given out a state- 
ment in wich he says he does not believe 
in compulsory military service, 
organization in 
is elevating for the boy 
to make him manly. 

\ novel suit has entered in the 
Fourth District Court by Robert Friedrich 
against the S. O. Bigney Co., of Attleboro. 
According to the he Bigney 


declaration, the 
company purchased two machines from 
was the repre- 


but does be- 
ar et as such 
and tends 


lieve in 
training 


been 


Friedrich who American 
sentative of a German concern and no bill 
Friedric’s partner, Herman 
Kapler, was pressed into service by the 
German Government and went to war. 
While in the service he lost two fingers and 
returned to his home in Pforzheim. Mr. 
Bigney received word that the concern had 
been declared bankrupt by the Government 
during Mr. Kapler’s absence and that Louis 
Britsch had been appointed superviser, 
therefore the bill was payable to the Ger- 
man Govérnment. Recently Friedrich, who 
is still in this country, called on Mr. Big- 
ney and took exceptions to being called a 
bankrupt, saving such was not the case and 
that the money for the chain machines was 
due him. Mr. Bigney was at a loss what 
to do, so a law suit was entered to deter- 
mine whether the bill should be paid to the 
German Government or to Friedrich. W. 
A. Briggs entered the declaration for Fried- 
rich, the plaintiff, and R. C. Estes an- 
swered for Mr. Bigney, the defendant. On 
Friday morning Mr. Estes appeared at the 
court house and entered a bill of inter- 
pleader, admitting that tie bill of $775 is 
owed, but asking that the court determine 
to whom the bill shall be paid. This bill 
if interpleader must be served on the Ger- 


was rendered. 


man Government before the case is tried, 








and notice must be received here that it has 
been served. 
i Sar ‘ou fae 
“Spe 
alec 





The Webster Co. is closed this week for 
repairs to the factory. 

George Armstrong, salesman for the Paye 
& Baker Mfg. Co., is visiting the central 
and northwestern States. 

John Ahearn, for 23 years in the employ 
of Riley & French as head electro, .ater, 
has resigned his position. 

George Kettlety, who for a number of 
years represented A. H. Bliss & Co., has 
accepted a position as representative for 
the Bishop Co. 

Louis Morse, foreman of the H. D. Mer- 
ritt Co., entertained the Men’s League of 
the Methodist Church at his Summer home 
in Cumberland, R. I., last Tuesday evening. 

John T. Conefy has been elected chair- 
man of the transportation committee of the 
Board of Trade. William Wemmell, pur- 
chasing agent for the Webster Co., is the 
secretary. 

The Webster baseball team defeated the 
Saart team on Saturday afternoon by a 
score of 13 to 7. This is the second game 
the local silversmiths have won this sea- 
son from the Attleboro concern. 

A tennis team has been formed among 
the employes of the Whiting & Davis Co., 
Plainville. Arrangements are being made 
for a tournament between the employes of 
the Webster Co. and the Whiting & Davis 
Co. 

Among the manufacturing jewelers who 
are serving on committees in charge of the 
-Iks’ carnival, to be held Labor Day, are 
‘red Howard, Edgar Hixon, Alton Riley, 
Lester Holbrook, William Swift, Raymond 


Wise, Owen Corrigan, Albert Totten and 
George Cheever. 
The annual overhauling of the plant of 


the Geo. L. Paine Co., manufacturing jewel- 


ers, for the purpose of a general adjust- 
ment of machinery and inspection of boil- 
and will continue 


ers, began last Saturday 
until Aug. 2. The concern, at a big ex- 
pense, gave out contracts enabling the en- 


tire plant to be run by electricity during the 
week while the steam power is not avail- 
able. This change from steam to electric 
power necessitated the installation of sev- 
eral motors, together with belting and other 
necessary machinery. On Sunday last a 
small army of plumbers were busy all day 
connecting up a boiler which was installed 
for the purpose of running the electric mo- 
tors. Electricians and machinis‘s were also 
busily engaged, making the necessary 
changes from steam to electric power. On 
Monday morning the factory was started 
promptly at 7 a. m. by electric power. The 
installation of the electric power for the 
week will make it possible for the concern 
to take care of all orders as promptly as 
under normal conditions, and the firm will 
thus be able to give prompt service to its 
customers. have been posted, an- 
nouncing that the plant will be run on a 
13-hour-a-day schedule until further notice 


Signs 
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Bridgton, has moved into 


S. H. Axelman, 
larger quarters. 

Raymond Christ, son of H. E. 
1612 S. 2d has been married. 

Charles Blum, ot 1i6 S. 8th St., is on a 
pleasure trip to Baltimore and Washing- 
ton. 

[. Weiss, of 711 Sansom St., has gone to 
Mt. Clemens, Mich., to undergo the treat- 
ment there. 

Edward J. Geibel, formerly on N. 
St., has opened a jewelry store at 3617 
mantown Ave. 

Mr. and Mrs. Harry C. Barry, of Ger- 
mantown, were the guests of Mr. and Mrs. 
J. Washington Logue at their cottage in 
Chelsea a week ago 

Herbert James, son of J. A. James, 
Swedesboro, who was given a tryout by the 
“Athletics,” has been signed by the Rich- 
mond baseball team. Richmond is in the 
International League. 

Edward Sickles, of M. Sickles & Sons, 
was in New York last week. Max Pol- 
lock, of the Sickles house, started on his 
Fall trip this week. He has just returned 
from a trip to the Coast. 

Samuel Chestnut, of the jewelry depart- 


Christ, of 


LOth 
Ger- 


ment of M. Sickles & Sons, is spending a 
vacation with his family in New York 
State. Lewis Cooper, of the material de- 


partment of the same firm, is spending his 
vacation at Atlantic City. 











As a result of the death of John Hansen 


the delegates 
association 


has been a change in 
local retail jewelers’ 
to the American National Retail Jewelers 
convention at New York next month. Mr. 
Hansen, with George W. Spier, had been 
named as delegates. Mr. Spier was unable 
to attend and President Goldsmith has 
named C. A. Alden and A. C. Mayer as 
delegates, with Milton Baer as alternate. 

A business of selling “lucky stones’ 
through the mails is denounced as a scheme 
for obtaining money by fraudulent repre- 
sentations in a fraud order just issued by 
the Postmaster General. he order is di- 
rected against “Captain Rand, Walter I. 
Rand and W. I. Rand, at 276 Tremont St., 
Boston, Mass.” Rand bought the stones by 
the thousand at from 2% to 15 cents 
apiece and retailed them at one dollar each. 
A memorandum to the Postmaster General 
recommending the issuance of the fraud 
order, prepared by W. H. Lamar, Solicitor 
for the Post-offce Department, tells how 
Rand appealed to a large mailing list in 
booklets and circular letters, and says: 
“During the last 15 years, Rand, through 
the operation of this scheme, has taken 
from the people more than $300,000. In 
recent years the business done by him has 
amounted to about $44,000 annually.’ 
‘ayettevilie, N. Y., is 
Norfolk, Va. 


there 
from the 








E. Bartley, 
of A. seg é Son, 


now 
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Feature the 
Six Position 
Adjustments 


—in your watch sales talk, your 
window and newspaper advertising. 


You'll find this a very interesting 
point with your customer. 


He has read about watches and watches but he comes to you 
for the greatest watch value for his money. 


You can give it to him. 
So show him a six position watch. 
Take the BUNN SPECIAL for instance. 


Tell him of its superior features, its accuracy and durability 
and its continued popularity with the railroad men. 


Explain the various adjustments to him and tell him how they 
increase the cost and insure the time keeping qualities of the 
movements as they grade up from temperature adjustments to 
three, five and six position adjustments. 


Then show him that with all this increased cost you can sell him 
a six position BUNN SPECIAL for no more than he’d have to 
pay for the highly advertised five position watches. 


You can readily see the favorable impression you'll make on your 
customer and his friends by giving him this superior watch value. 


Try this line of salesmanship for awhile and note the improve- 
ment in your watch sales. 


ILLINOIS WATCH COMPANY 
Springfield 
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Chicago Notes. 


ee 


A. T. Threadgill, with L. H. Schafer & 
Co. left for Oklahoma and Texas last 
week. 


Victor B. Hume, traveling for the Charles 
E. Hancock Co., is on a trip through the 
middle west. 

E. A. Kelly, western manager of the 
North American Watch Co., is on a visit to 
the factory at Mansfield, O. 

George Rider, of the Jeffrey Jewelry Co., 
is now the proud possessor of a five-pas- 
senger machine—a real car, not a “flivver.” 

Henry E. Oppenheimer, of Henry E. Op- 
penheimer & Co., New York city, visited 
Louis Bruns, western representative of the 
concern, last week. 

The assets of the Elgin Jewelry Co. have 
been sold to Barnard Caro, president of the 
concern. for $1,725. Creditors have agreed 
to accept 20 cents on the dollar. 

The Universal Silver Co. has been incor- 
porated in [llinois with a capital of $10,000. 
The incorporators are Sam L. Stern, John 
L. Rodgers and Adolph S. Froelich. 

Arthur J. Lewin, for 14 years with M. 5S. 
Fleishman & Co., and lately in the millinery 
business at Richmond, Ind., came here last 
week to be married to Miss Fannie Kolb. 

F. M. Hickok, manager of the Chicago 
office of the National Jewelers Board of 
Trade, is visiting in Denver, Colo., this 
week, on matters connected with the Board. 

Louis Levy, formerly general sales agent 
for the Philadelphia Watch Case Co., is on 
a visit here to his brother, A. W. Levy, 
western manager for the Star Watch Case 
Co. 

Joseph L. 
from Houston, Texas, on a charge of lar- 
ceny .by bailee preferred by the United 
Watch Co., was discharged from custody 
at the preliminary hearing last week. 

Jeweler relatives are beneficiaries in the 
estate of the late Emile M. Despres, They 
will share $50,000 between them. The bal- 
ance of the estate will go to Mrs. Irma R. 
Despres, his widow, and her son, Emile M. 
Despres, Jr. 


Brown, who was brought here 


Invitations have been issued to the wed- 
ding of Clarence L. Bach, of Bach & Co., 
to Miss Litta E. Mabie, New York city. 
The marriage will take place in that city 
on Aug. 4. Mr. Bach and his bride will 
spend their honeymoon in the east. 

The following salesmen of the force of 
the Towle Mfg. Co., left last week for their 
territories as follows: O. F. Samuelson, Pa- 
cific Coast; F. J. Spellman, northwest; W. 


J. Farrell, Ohio and Michigan; C. F. Haber, 
Illinois, Indiana and Kentucky; F. G. 
Simpson, northwest. 

A petition in bankruptcy was filed last 
week against Martin Schnell, 24 E. Madison 
St. The petitioning creditors were S. J. 
Son, Max L. Silverberg and Jos. Brown. 
Schnell owes between $30,000 and $35,000, 
mostly for diamonds. A writ of ne exeat 
was issued against him but up to last Sat- 
urday the United States Marshal was un- 
able to serve it. 


Wm. G. Turner, son of W. D. Turner, 
of Turner Bros., and who is a member 
of the Haydn Choral Society, left last Sat- 
urday with the society for a trip to the 
Panama exposition. The society will com- 
pete for a $10,000 cash prize at the fair. 
Miss Lucille Turner, daughter of Mr. Tur- 
ner, who is director of art in the Ken- 
tucky College for Women at Danville, Ky., 
is visiting friends in Toledo. 

Buyers in town last week included F. T. 
Thayer, Rockford, Ill.; J. A. McNeal, Win- 
terset, Ia.; C. T. J. De La Porte, Moline, 


lll.; J. Allan, Charleston, S. C.; R. L. 
Morse, Estherville, Ia.; N. S. Plank, 
Davenport, la.; H. L. Bening, Roan- 
oke, Va.; Charles Altenberg and wife, 


Minn.: E. E. Chandler and 
John M. Scheer, South 


~ 


Fairmont, 
wife, Boone, la.: 
Kaukauna, Wis. 

Mrs. Elenora Abrahams, widow of Henry 
Abrahams, who opened a jewelry store at 
Van Buren and Halsted Sts., after the Chi- 
cago fire, died at her home, 4901 Prairie 
Ave., of pneumonia last week. She was 67 
vears old and had been a resident of this 
city for 50 years. She was a member of 
Crescent Chapter, Order of the Eastern 
Star, and was a well-known charity worker. 
Four sons and a daughter’ survive her. 
Funeral services were held Sunday’ and 
burial was in Graceland Cemetery. 

Schedules in bankruptcy of Mooney & 
Crane, jewelry jobbers at 9 S. Clinton St., 
show liabilities of $4,085. Of this, $300 is 
due Parks Bros. & Rogers; $100 to R. G. 
Dun & Co.:; $250 to W. C. Maynard, and 
$3,300 to the Aurora Trust & Savings Bank 
of Aurora, Ill. The assets are listed at 
$838, of which $200 is for stock, $54 for 
machinery and fixtures, and $584 for ac- 
counts receivable. F. S. Crane has filed 
an individual petition with liabilities of 
$2,069. He claims $182 worth of furniture 
and $675 equity in his home as exemption 
under the bankruptcy act. 

Miss Catherine Barker, daughter of the 
late John H. Barker, of the great Haskell- 





Barker freight car building concern, will 
be married on Saturday (July 31) to How- 
ard Spaulding, Jr., of this city, the son of 
Howard H. Spaulding, Sr., well known in 
jewelry circles. Young Mr. Spaulding is a 
Yale graduate and an official in the Haskell- 
Barker Co. Miss Barker is reputed to be 
the wealthiest 19-year-old girl in the world, 
with a fortune of $30,000,000 and an in- 
come of $2,000,000 per year. At 14 Miss 
Barker met Mr. Spaulding. Last Spring the 
two, who had been secretly engaged for 
more than a year, went to Chicago, leased 
a sumptuous apartment and have been very 
busy since decorating and furnishing it for 
their home. 

T. G. Gross, formerly in the fountain pen 
business at 326 River St., has filed sched- 
ules in bankruptcy showing liabilities of 
$3,399 and assets which include merchan- 
dise of $275 and accounts of $326, which 
are really of little value. Among the cred- 
itors are: C. E. Barrett & Co., $1,150; Geo. 
T. Byers Co., $95; Diamond Point Foun- 
tain Pen Co., $90; H. Ennis, $800; L. En- 
nis, $35; Butler Fountain Pen Co., $24; F. 
J. Fiedler, $65; Marx Fisser, $42; Hoge 
Mfg. Co., $53; J. N. Scherer, $500; Spe- 
cialty Case Co., $20; F. M. Stack, $480; 
Wawco Fountain Pen Co., $162; A. H. 
Wells & Co., $116; Geo. J. Williams, $387; 
Dickers & Herman, $75; J. F. Peters & Co., 
$51; merchandise, $275, and accounts re- 
ceivable, $326, all of which is considered 
worthless. 








Minneapolis and St. Paul. 





Mr. Lewis, retail jeweler of Fonda, Ia., 
was in town last week. 

A. J. Heilstad, watchmaker and jeweler, 
has opened a retail store, which is located 
at 6 W. 26th St. 

Thomas C. Wilson is out of town mak- 
ing his first Fall trip to southern Minne- 
sota and Iowa. 

A number of complaints have been re- 
ceived as to the actions of salesmen sell- 
ing silver polishing apparatus, who were 
supposed to represent a concern in Minne- 
apolis. Inquiry at the location where the 
concern was supposed to have its factory 
showed that only a church was on 
this site, while the address given as the 
office on Nicollet Ave. is in the residential 
section of the city. The name of the con- 
cern or that of the man said to be its head 
could not be found either in the city di- 
rectory or in the list of names in the tele- 
phone directory. 
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They’re on the March 


Our men leave camp to-day with 
the largest assortments of Ladies’, 


Men’s and Children’s 


STONE-SET and SEAL 


RINGS 


that we have produced in our 
twenty-five years of manufactur- 


ing. 


The lines contain hundreds of ex- 
clusive new designs that sell on 
sight. Handling our rings—L. & 
W. rings—assures you good profits, 
quick returns and satisfied cus- 
tomers. 





L. & W. values are famous all over 
the nation. The assurance of an 
honest dollar’s worth of merchan- 
dise for every dollar that you 
spend is what has made 


LAZARUS & WEIL 


Masonic Temple 
Chicago 


The World’s Largest Manufacturers of 
Solid Gold Rings 


We Manufacture for, and Sell Direct to the Retail Trade. 
Send your name and address for our Catalog of “Rings That Sell.” 
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S. G. Smiley, of the Elliott Jewelry Co., 
has started on a trip through Illinois. 

M. A. Brollnek and family have returned 
from a steamboat trip to Memphis, Tenn. 

R. R. Evans, of the Eisenstadt Mfg. Co., 
has started on a business trip through Mis- 
souri, Kansas and Nebraska. 

Harry Barmeier, of the Hoyt Jewelry 
Co., has returned from a two-weeks’ trip 
to Chicago and Madison, Wis. 

Edward Fisher, formerly with the Ken- 
nedy Jewelry Co., has taken a position with 
the Gutfreund-Arnold Jewelry Co. 

D. P. Richards, vice-president of the 
Maschmeyer-Richards Silver Co., is on an 
automobile trip through Missouri. 

Harry M. Kay, of the J. Bolland Jewel- 
ry Co., is spending a month at the north- 
ern lakes. Oscar Kay will return Aug. 1 
from a northern trip. 

Charles Van Studdiford, special repre- 
sentative of the Mermod, Jaccard & King 
Jewelry Co., has recovered sufficiently from 
an operation for appendicitis to resume his 
duties. He was away for six weeks. 

The firm of Kirchhoff & Doll, 1923 N. 
Grand Ave., Grand and N. Market Sts., 
St. Louis, has been dissolved, A. A. Doll 
being no longer connected with the busi- 
ness. 

Leo S. Bauman, of the Bauman-Massa 
Jewelry Co., has returned from Frankfort, 
Mich., where he had been spending some 
time with his wife and children. The fam- 
ily will remain in Michigan until cooler 
weather. 

The following out-of-town dealers were 
among those in St. Louis during the past 
week: C. F. Gardner, Christopher, IIl.; 
Mr. Pilcher, of the Pilcher Jewelry Co., 
Mexico, Mo., and E. A. Collins, Sullivan, 
Tll. 

S. D. Culbertson, vice-president of the 
Hess & Culbertson Jewelry Co., has gone 
with his family to Walloon Lake, Mich., 
to escape the hot weather. W. L. Schu- 
maker, of the concern, accompanied by his 
wife, spent three weeks at Walloon Lake, 
but they have returned home. J. P. Schae- 
fer, formerly with the Erber Jewelry Co., 
has taken a position with the Hess & Cul- 
bertson Jewelry Co. 








Evansville, Ind. 





TRADE CONDITIONS. 


Trade continues fairly good with the wholesale 
and retail jewelers of Evansville and southern 
Indiana in spite of the unfavorable weather con- 
ditions that have prevailed for several weeks. Ex- 
cessive rainfall has been recorded for some time 
past and because of this farmers have been unable 
to thresh and a great deal of wheat has been either 
badly damaged or entirely ruined in the shock. 
Outside of this, however, crop prospects are good 
and in most sections the rainfall has not injured 
the corn crop, which promises to be one of the 
largest in many years. Retail dealers say that 


trade is good and that July has held up well from 
a trade standpoint, in fact, better than July of last 
year. Banks here report that they have heavier 
deposits than ever before in their history. 


ee eee 


H. H. Tislow, Petersburg, Ind., was a 
business visitor in Evansville a few days 
ago. 

Moses Gans, of the I. Gans Co., 24 Upper 


Ist St., has returned from a trip to West 
Baden and French Lick, Ind. 

The pearl button factory at Rockport, 
Ind., on the Ohio River a few miles above 
here, is now being operated on full time. 

John Rubrecht, a mussel digger in White 
River, a few miles above Decker, Ind., 
found a pearl a few days ago, while work- 
ing in the bed of the river, that is said to 
be valued at about $400. 

Dr. Benjamin Gleeson, aged 40 years, an 
oculist at Danville, Ill, and well known 
in western and southern Indiana, died at 
his home a few days ago, after an illness of 
one month. He is survived by a widow 
and several children. 

Mrs. Charles G. Patton, aged 58 years, 
died at her home at Peru, Ind., a few days 
ago and her body was brought here for 
burial. Mrs. Patton was formerly Miss 
Florence Bittrolff and was the daughter of 
the late Charles A. Bittrolff, who for many 
years was engaged in the retail jewelry 
business in Evansville. 

John Whitman, who for many years was 
engaged in the retail jewelry business at 
Petersburg, Ind., died recently at Wash- 
ington, D. C., where he was employed in 
one of the Government departments. Mr. 
Whitman is survived by one daughter, Miss 
Sallie Whitman, a teacher in the public 
schools at Petersburg, Ind. 

The Evansville lodge of Elks gave a pic- 
nic and excursion on the steamer John S., 
Hopkins on the Ohio River on Wednesday, 
July 21. Among those who assisted in 
making the outing a success were the fol- 
lowing: Moses Gans, of the I. Gans Co., 
24 Upper Ist St.; Arthur Bitterman, of 
Bitterman Bros., 204 Main St.; Oscar Ess- 
linger, of Esslinger & Salm, 217 Main St., 
and Ben Kruckemeyer, of Kruckemeyer & 
Cohn, 407 Main St. 














last week. 

Charles B. Martin and wife, Brooklyn, 
Mich., were in Detroit last week on a va- 
cation trip. 

Carl G. Wetzel, formerly of Rochester, 
N. Y., is now with the William Harkness 
Co., of this city. 

Eugene Parker and wife, Lansing, spent 
a few days in Detroit last week at the start 
of a summer vacation period. 

Charles Dyer, Caro, was in Detroit last 
week with his wife and children. They 
left on a steamer trip up the lakes. 

W. H. Bower, formerly with a Jackson 
jewelry concern, is now with the Traub 
sros. Jewelry Mfg. Co., of this city. 

The “Swiss Shop” has been opened, at 
641 Oakland Ave., by Ivanhoe Gulicksen, 
the formal opening being a week ago Sat- 
urday. 

Robert L. Weyhing, of the Weyhing 
Bros. Mfg. Co., is spending his Summer 
vacation at Algonac, at the mouth of the 


St. Clair River. 
Allan Hershberger returned from a 
three months’ visit to the Pacific Coast 


last week, and after spending a short time 
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in Detroit went on to Shreve, O., to enjoy 
a vacation. 


M. O. 


Lewis, Ovid, is now taking a 
hve weeks’ automobile trip through Ohio 
and New York. He writes that he plans 


to return through Canada. 


Manktelow Bros., jewelers at Cadillac, 
Mich., will be located in the building ad- 
oining the McKinnon Hotel on the south. 
[his location will afford opportunity for 
‘me of the most up-to-date jewelry stores 
n that section. 

burglars made two attempts to get into 
the Scott Jewelry Co. store, at 1568 W. 
Elliott Ave., a week ago Sunday night, and 
succeeded the They demol- 
ished the window with a brick on 
the first occasion, but were evidently fright- 
ened away. On the second trip they broke 
in the door and stole fobs and other small 
articles. 


second time. 


she WwW 














News was received at the annual conven- 
tion of the Wisconsin Retail Jewelers’ As- 
sociation, held in Milwaukee last week, that 
owing to ill health Mr. Blum, of the Blum 
Jewelry Co., Madison, Wis., is obliged to 
sell his. business and retire. 

The Wisconsin optometry bill, backed 
by the Wisconsin Association of Optom- 
etrists and supported by the Wisconsin Re- 
tail Jewelers’ Association, was concurred 
in by the State Senate on July 21 by a vote 
of 19 to 5 and is now before Governor E. 
L. Philipp for his signature. The measure 
liad previously passed both houses of the 
State Legislature by a decisive vote anJd 
went back to the Senate for concurrence in 
a small amendment made to the bill in the 
Assembly. Optometrists are confident that 
the Governor will sign the bill, in view of 


the strong support it received in both 
houses. The optometry bill, which passed 


the 1913 session of the Wisconsin Legis- 
lature, was vetoed at the last moment by 
Governor F. E. McGovern, but all the ob- 
jections raised by the former chief execu- 
tive have been overcome in the text of the 
present bill. 

Edward Maas, president of Maas 
Engraving Co., was assaulted and robbed 
of $9 in cash, a $75 diamond ring and his 
watch on July 21 while on a jitney ride 
with two newly made acquaintances. The 
assault and robbery occurred during the 
session of the Wisconsin Retail Jewelers’ 
Association in Milwaukee and created con- 
siderable excitement among the visiting 
jewelers. Two men id to have en- 
gaged Mr. Maas in conversation downtown 
as he was starting for home. As he boarded 
a jitney the men entered the car, saying 
that they lived out the same way. Later 
they suggested a ride in the country and 
Mr. Maas accepted. When outside of Muil- 
waukee one of the tires blew out, and as 
Mr. Maas stepped from the car the men 
pounced upon him and knocked him un- 
conscious. The jitney driver was fright- 
ened and drove away. Two men, identified 
as John Garver, alias William Garver, and 
“Piggie” Miller, have been arrested, charged 
with the crime. 


tne 


are said 
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1. Meyer, of Mayer & Weinshenk, 
Francisco, was here last week. 
kugene Reboul, head engraver for 
Donovan & Seamans Co., 1s seriously ill at 
his home. 

George L. Bannister went to San f[ran- 
cisco to visit the exposition and to attend 
the optical convention. 

George Crede, of the silver department 
of S. Nordinger & Sons, has gone to San 
Francisco to visit the exposition. 

Charles Snell, of the optical department 
of the E. W. Reynolds Co., is representing 
that company among the opticians in con- 
vention at San [rancisco. 

William M. Kinney, 615 S. Broadway, is 
receiving the congratulations of his many 
friends on his election to the presidency 
ot the State Optical Association. 

George F. Miiler, Pacific Coast repre- 
sentative of the Gorham Co., has been visit- 
ing here the last few days. He recently re- 
turned from a trip to New York. 

W. C. Guerth, Redlands, and A. A. Good- 
year, Santa Paula, who are enthusiastic 
members of the order of Elks, spent a week 
in this city during the national meeting of 
Elks. 

One of the notable visitors from the east 
who have been here recently is Emanuel 
Arnstein, of Arnstein Bros. & Co., New 
York. He is touring the Pacific Coast, ac- 
companied by his family. 

Lawrence Kough, of the stationery de- 
partment of S. Nordlinger & Sons, has 
gone to Pittsburgh. where he formerly re- 
sided, with the intention of entering busi- 
ness and remaining there. 

A. D. Matz, who has been located in San 
Fernando, about 20 miles northwest of Los 
Angeles, has sold his business to H. E. 
Fox, Jr. Mr. Fox is a young man whose 
father lives in San Fernando Valley. 

FE. W. Reynolds, president of the E. W. 
Reynolds Co., and Roy Wetmore, of the op- 
tical department of the same company, ac- 
companied a number of the eastern opti- 
cians on a visit to one of the near-by Coast 
resorts. 

C. C. Brooks, of the International Silver 
Co., who has returned to Los Angeles after 
an extended trip through Coast territory, 
expresses himself as well satisfied with the 
business outlook in the territory he has 
visited 

W. A. Wurm, Gallup, N. Mex.., 
spent several days in Los Angeles, 1s now 
Francisco for the purpose of at- 
Atter his visit 


the Ha- 


who has 


in San 
tending the 
there he will extend his trip to 
watian Islands. 

Out-ot-town jewelers who have been in 
Los Angeles recently included: A. J. Dut- 
ton, Portersville; D. Van Wait, Hunting- 
ton Park: J. Filler, Calexico; Leroy Cal- 
vert, Azusa; W. E. 

1. 


exposition. 


Heald, Tropic ys WLA 
Manson, San Bernardino. 

Death has taken one of the well-known 
jewelers and opticians of this city in the 
Huntington, who died at 

He was a 
f the Bap- 


person of F. T. 
his home at Garvanza recently. 
prominent and active member 


tist Church and highly esteemed as a citi- 


zen. 

Joseph Lawton, of Brock & Co., has re- 
turned after a delighttul visit to Laguna 
Beach in company with his wite. Mr. Mce- 
Nift, of the jewelry department of the same 
company, made a week-end visit at Laguna 
while Mr. and Mrs. Lawton were there 

1. P Heron, of the office force of the 
Kk. W. Reynolds Co., has just returned trom 
a trip to San Francisco, where he went as 
a delegate to the Baptist convention. Miss 
Parkins, of the office force of the Reynolds 
with 


Mar- 


severed her connection 


concern. has 
that concern. as she is about to be 


ried, 

Phil Aarons, tormerly of the Aarons 
Cerporation, located in Omaha, Nebr., but 
who, after having been burned out, is now 
back with J. L. Brandeis & Sons, in the 
same city, for whom he was for 20) vears 
buyer in their jewelry department, is here 
touring California after having visited the 
expositions. 

The picnic given by Brock & Co. to their 
employes was a delightful occasion for all 
who attended it. About 80 were present. 
Sperts and amusements in great variety 
were enjoyed. Mr. Brock, generally a rath- 
er dignified gentleman, was a boy among 
bovs and girls and introduced some of the 
most amusing of all the amusements 

L. V. Brown, of the force of S. 
Nordlinger & Sons, expects to have a de- 
lightful trip beginning Aug. 1. Mr. Brown 
is captain of the vawl lVinsome, and as 
such will participate in the races conducted 
under the auspices of the Panama-Pacific 
The race from this city to San 
the IVinsome is en- 


sales 


Exposition. 
francisco, in which 
tered, is expected to be especially interest- 


ne 
Ing. 








Pacific Northwest 


J. D. Raper, Idaho Falls, Idaho, has 
added a clock department to his business. 

Charles E. Myers, Davenport, Wash., is 
visiting in Spokane, Wash., accompanied 
by his family. 

The store of C. E, Weston, Pocatello, 
Idaho, was burned a few days ago, but Mr. 
Weston had sufficient time to get most of 
his stock to a place of safety. 

G. Heitkemper, Portland, Ore., donated 
several valuable prizes to be given to the 
best waltzers at the poltce and fire depart- 
ments bands picnic to be held at Caneman 
Park in a few 

Harry Hunter, supposedly trom Chicago, 


Cavs. 


who was caught robbing the store of A. 
C. Krueger Co., at Spokane, Wash., a few 
days ago, and who at first pleaded not 
guilty, has changed his mind and has plead- 
ed guilty Sentence 
ferred until the could look up the 
man’s history. He claims to have left 
Chicago only a few weeks ago, having been 
in the emp.oy of the Western Electr.c Co. 
until June. He claims 


TO be 


to burglary. was de- 


court 


about the end oft 
| 


26 vears old. 

Charles L. Miller, Bloomington, IIL, re- 
ports the smashing of a window in his 
store on the morning of July 5 and a quan- 
tity of jewelry stolen, including watches, 
la vallieres, bracelets and other articles of 
jewelry 


Y°S, 1915. 


ad ip ao 
Travelers for the Edson Adams Co. have 
all started on their Fal) trips. 
Alfred Kisenberg, traveler for A. 
berg & Co. is back from a trip. 
G. A, 
a pleasant 
Springs. 


Kisen- 


Fleissner has just returned from 
fishing trip at Klameth Hot 


I. Phillips, formerly in business on Mar- 
ket St., is opening a store at 106 Powell 
St., with a complete line of jewe:ry and 
curios. 

E. B. Smith, Santa Ana, Cal., arrived a 
few days ago to visit the exposition. He 
made the trip by automobile, bringing his 
family with him. 

Among the out-of-town jewelers to call 
on the local trade the past week were: E. 
B. Sm ‘th, Santa Ana; D. Glickman, Santa 
Rosa, and Max F. Noack, Santa Rosa. 

Among the miscellaneous assortment to 
be offered at the annual Custom House 
sale of the Collector of Port of San Fran- 
cisco are assortments of opals, pearls and 
jewelry. 

James D, Dougherty, of Wall & Dough- 
erty, Honolulu, who was here last week, 
went north to Seattle to attend theShriners’ 
convention, but is expected back for a 
longer stay before he intends to sail for 
home. 

The booths of the 
and the California Redwood 
the Palace of Varied Industries, which 
represent the same interests, have been 
thrown together and both exhibits im- 
proved. 

H. J. Gute, Pacific 
Manning-Bowman & Co., is back at head- 
quarters after making a circuit of his 
territory. He finished up in the northwest, 
and reports conditions improved there since 


saldwin Jewelry Co. 
surl Co. in 


Coast manager for 


his last visit. 

C. W. Leavenworth, treasurer of the R. 

Wallace & Sons Mfg. Co., accompanied by 
Mrs. Leavenworth, spent a week at the 
exposition early in July, and then left for 
the northwest to take the Canad.an-Pa- 
cific route home. 
S. J. Hammond, of S. J. Hammond & Co., 
western representatives of the Ansonia 
Clock Co., has completed calling on the 
trade in the northwest and is working his 
way around by Denver and Southern Cal- 
ifornia. He is due at headquarters about 
Aug, 20. 

In the Itahan 
Manufactures at the large 
exhibit of jewelry and siiverware from 
Melillo & Co., Naples, stands out promi- 
nently. Most of the jewelry is reproduc- 
tions of Greek, Pompefian and Etruscan 
designs, and shows wonderful workman- 


section of the Palace of 


exposition a 


Snip. 

The Standard Electric Time Co., 
field, Mass., has been awarded the medal 
of honor at the Panama-Pacific Exposi- 
tion by the International Jury of Awards 
for its master and program clock located 
in the model commercial school in the 
Patace of Education. The clock furnishes 
throughout the building as well as 
model school. 


Spring- 
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in the 
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Mr. and Mrs. Gans], Billings, Mont., 
were Denver visitors last week. 

S. D. Silverwood and wife, Oakley, 
Kans., were v:siting Denver friends last 
week. 

J. E. Walton, of Green River, Utah, was 
here a few days last week on his return 


from Chicago and Michigan. 

C. A. Beghtol, of tne Edward Lehman 
Jewelry Co., left Saturday for an exten- 
sive trip through Wyoming, Utah and 
Idaho. 

Denver visitors here last week were: G. 
L. Muffley, Golden; Henry Curtis, Little- 
ton; C, A. Ball, Durango, and C. M. Cox, 
Salt Lake City, Utah. 

A. W. Frandsen and family 
a few days last week on their way to Gun- 
nison, where they will spend a week fish- 
ing. They are from Montrose. 

L. Abramson will abandon his present 
location, 925 16th St., on Aug. 1, when he 
will move into larger and more commodi- 
ous quarters, at 1110 16th St. The new 
location considered nore desirable in 
every way. 

F. H. Larter, senior member of Larter & 
New York, visited Denver friends 
a few days last week. He was returning 
home after a visit covering Vancouver and 
California points, including the two expo- 
sitions. He quite optimistic over the 
future business outlook. 

William Gilbert has returned from his 
annual vacation spent on his ranch at 
Brigsdale. He was accompanied on his 
return by Henry Miller, the pioneer jewel- 


stopped here 


1s 


Sons, 


1s 








er of Lyons, Colo., who was here several 
days buying for the Fall trade. 
San Diego, Cal. 

J. H. McKechnie, Lancaster, Pa., super- 

intendent of the Hamilton Watch Co.’s 

plant, is here on a visit to his brother, 


Hugh McKechnie, 
for 38 years. 

John Ernsting, of the Ernsting Co., was 
a guest on the commodore’s yacht on a 
cruise of the Sunset Yacht Club of Los 
Angeles from that city to San Diego the 
past week. Mr. Ernsting is planning to 
attend the meeting of the American Na- 
tional Retail Jewelers’ Association in New 
York August. 

J. Jessop & Sons have sold a lot 25x100 
feet at 940 5th St., just south of their 
business house, for $70,000. The property 
is occupied by a small building which is 
to be replaced by modern structure by 
the new owner, G. W. Kettering, formerly 
of Pittsburgh. The Jessops paid $15,500 
for the property less than 15 years ago. 

Something like 500 optometrists were 
visitors at the exposition on Friday on 
their way to attend the world’s optometry 
congress at San Francisco. A committee 
of local optical men assisted the exposi- 
tion authorities in entertaining them. At 
the public service hall at the exposition 
they were extended a welcome by the city 
and exposition officials. A special luncheon 
was served at the Cristobal cafe. 


whom the had not seen 
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A novel badge was worn by the dele- 
gates from Silver City, New Mex., in at- 
tendance at the national gathering of the 


city this week. It 
souvenir spoon of sterling silver, 
in the bowl of which is shown a burro 
with a full miner’s equipment, is fitted 
with a clasp like a brooch, and from the 
spoon is hung a miniature Navajo blanket 
The were made from silver ob- 
tained in the mines at Silver City. 


Order of Moose in this 


Was a 


spoons 











Pacific Coast Notes 
Robert W. Weston, formerly of Santa 
Rosa, Cal., has bought a store at Healds- 


burg, Cal., and is planning to enlarge and 
improve it. 

The Nevada Jewelry Store, Reno, Nev., 
was opened to the public on July 14, under 
the management of L. Marymont, formerly 
of the Marymont Jeweiry Co.,-of the same 
place. A good location has been secured, 
at 225 N. Center St. 

Those interested in the diamond mines 
of Oroville, Cal., which some years ago 
caused some excitement in the Sacramento 
Valley, have got together an interesting ex- 
hibit of California diamonds and a work- 
ing model of the shaft at the mine show- 
ing the character of the formations and 
the stones. This exhibit is to be placed 
in the Butte County exhibit in the Cali- 
fornia building at the Panama-Pacific Ex- 
position in San Francisco. 

At 1.15 o’clock on the afternoon of July 
13 the Wm. M. Conahay Jewelry Store, 
at 64 Main St., Salt Lake City, Utah, was 
robbed of three diamond rings, valued at 
about $1,000. The thief had been at the 


store several times looking at diamonds. 
Earlier in the day he called at the store 
and told Mr. McConahay that he would 


be there in the afternoon and take one of 
the rings he had been examining. When 
the man called the proprietor placed be- 
fore him three rings that the man had 
favored. The man took the rings as if to 
examine them, backed toward the door, ap- 
parently to get a better light, and suddenly 
dashed through the door. Mr. McConahay 
gave chase. The man rushed into a near- 
by hotel, down a fire escape in the rear, and 
was lost in the crowds before the pursuer 
came up. Both the proprietor of the store 
and his clerks gave the police a good de- 
scription of the thief. It was later dis- 
covered that the man had only two hours 
before engaged a ‘room just over the 
jewelry store, where he had left a hand 
bag and few small articles of clothing. 
[It also appears that the same man had 
previously attempted to rob the store of 
Stein & Goldstein, Salt Lake City, but this 
attempt failed. Mr. Stein was able to fur- 








nish the officials with information that 
may lead to the arrest of the thief. 
The W. J. Rooda Co., Gary, Ind., has re- 


ported a window in the store was recently 
broken with a brick and that because of a 
burglar alarm which immediately began 
riliging, the thieves were unable to secure 
any loot. This is the second time within 
about six or months that the win- 
dow has been smashed. The first time the 
succeeded in obtaining 
of $240. 
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thieves articles to 
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Berson, of the Hoffstadt-Berson 
spent last week in Michigan territory. 
Klein, of Eppstein, Rosenberg & 
returned from a vacation trip 

York and Atlantic City. 
Stein, 612 Adams St., has reported 
window at his was recently 
but that property was stolen. 
Dreshbach, Tiffin, O., was a Toledo 

the past week. Mr. Dreshbach 
that business has continued to im- 
in his home city. 

The Superior Sales Co., Messrs. 
stock and Myers, proprietors, have just 
returned from Newton Falls, where they 
recently conducted a jewelry sale. 

Carl Gilmore, for some time past em- 
pioyed by the Merrill & Broer Co., has re- 
signed and accepted a position with the 
Willys-Overland Automobile Co. 

Nat Eppstein and wife and I. F. Rosen- 
berg, of Eppstein, Rosenberg & Klein, are 
spending a couple of weeks’ vacation at 


Klein, has 
to New 

S. B. 
that a 
smashed, 

Ira 
visitor 


Store 


no 


states 
prove 


W ime- 


Ottawa Beach. They made the trip by 
motor car. 

A. J. Heesen, ex-presfdent of the Ohio 
Retail Jewelers’ Association and a promi- 


nent Toledo jeweler, has returned from a 
trip to Grand Rapids, Mich., where he at- 
tended the funeral of a sister-in-law. 

W. F. Broer, secretary-treasurer of the 
Merrill & Broer Co., has been in Put-in- 
Bay this week attending the regatta of 
the Interlake Yachting Association, of 
which he is a member. He holds the posi- 
tion with the organization of chairman of 
the sailboat regatta committee. 








Carlton Merrill, son of President C. K. 
Merrill, of the Merrill & Broer Co., has 
been employed by the firm as_ shipping 
clerk. He expects to learn the business. 
The young man has recently returned from 
Asheville, Tenn., where he was attending 
coliege, taking a special scientific business 
course. 

Seattle. Wash. 
H. C. Hardy, the head of Hardy & Co., 


of this city, has returned from a tour of 
California. 

F. C. Lawrence, who recently opened up 
a store at Anchorage, Alaska, has been re- 
calied to Seattle owing to the illness of his 
wife. 

W. B. Clifton, recently motored to Amer- 
ican Lake and to Take Tapps, in all about 
150 miles. He was accompanied by his 
family. 


L. A. Clark, 


manager of the material de- 


partment of I. Lachman & Sons Co., has 
returned after an enjoyable week spent at 
Fletchers Bay with his family. 

T. J. Carrol, of 323 Pike St., has left 
for a two weeks’ vacation on Hoods Canal. 
In his absence the store is in charge of his 
sons, Homer and Herbert Carrol. 

The following were in the city the past 


week attending the convention of Shriners: 
Otto Klug, Ellensburg, accompanied by his 
and family; Pe L. Coffey, Port An- 

3en Cohn, Spokane, and R. Grif- 
head of the R. L. Griffith & Son Co., 
a 3 


wite 


fith. 
Providence, 
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Paulman, of Goodman & Co., is 
making a trip through Michigan. 

frank L. Bryant has returned from Pitts- 
burgh, Pa.. where he visited relatives. 

Eugene Kiger, of the C. A. Kiger Co., 
Kansas City, was in the city last week. 

S. N. Jenkins, Richmond, who was seri- 
ously ill for some time, has gone to Cali- 
fornia to recuperate. 

Wolf Sussmann, for several years at 251 
W. Washington St., has moved to 239 and 
241 W. Washington St. 

Benjamin Goodman, of Goodman & Co., 
will leave this week for an extensive trip 
through Kentucky and Tennessee. 

Mr. and Mrs. Carl F. Walk and several 
friends are making a boat trip from Chi- 
cago to Duluth, Minn., and return. 

Leo Markowitz, of the F. & M. Jewelry 
Co., who has been in Texas since the latter 
part of August, wiil return about Aug. 15. 

Lawrence G. Linneman, who recently 
opened a studio for specially designed 
jewelry, has decided to add a fraternity 
line. 

J]. B. McBain, who was with William A. 
Markus in this city for some time, has 
gone to Dayton, O., where he has engaged 
in business. 

L. D. Clapham, who had been engaged in 
the retail jewelry business at Columbia City 
for several years, died at his home in that 
city July 17. 

Among retail jewelers in the city last 
week were }. W. Thompson and Agee Wil- 
son, Danville; J. W. Hudson, Fortville, and 
W. H. Markle, Rigdon. 

Charles Mayer & Co., Julius C. Walk & 
Son, Charles B. Dyer, Leo Krauss and Carl 
Rost donated prizes for the State tennis 
tournament held here last week. 

Julius C. Walk & Son have announced 
they will give a sterling silver baseball and 
bat to the most popular member of the In- 
dianapolis team of the American Associa- 
tion Baseball League, the presentation to be 
made at the closing game in this city. 

Ralph B. Clark, an Anderson jeweler and 
president of the Indiana Retail Merchants’ 
Association, has announced that with other 
officers of the association he will, beginning 
Aug. 15, visit every town and city in the 
State with a population of 2,500 or more, 
for the purpose of arousing enthusiasm and 
securing new members. 

H. H. Bishop, local member of the execu- 
tive committee of the Indiana Retail Jewel- 
ers’ Association, says he will not call a 
meeting for the reorganization of the In- 
dianapolis association until September, as 
he feels the vacation season would prevent 
a large attendance at this time. He says 
from has had with jewelers he 
thinks a strong organization can be formed. 
of the wholesale trade division 
Chamber of Commerce, 
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of the Indianapolis 
will make a two days’ trade extension trip 


gh the State this week, traveling in 
automobiles. On the first day stops will be 
made at Goldsmith, Kempton, Russiaville, 
Middlefork, Sedalia, Rossville, Etna Mills, 
Mulberry, Stockwell, Romney, Attica, Will- 
iamsport and Mudlavia Springs, where the 


through 


will spend the night. The itinerary 
second day includes stops at Pine 
Village, Oxford, Boswell, Fowler, Earl 
Park, Kentiand, Goodland, Remington, 
Wolcott, Reynolds, Monticello and Delphi. 


party 
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Roy Rvan, of the Geneva Optical Co., has 
returned from a trip through Indiana. 

A. M. Feemster, representative for the 
Miller Jewelry Co., leaves July 30 for the 
Panama-Pacific Exposition. 

J. W. Solar, vice-president and manager 
for the E. & J. Swigart Co., is spending 
several weeks at St. Clair Flats, Mich. 

H. A. Lindenberg, of Lindenberg & Fox, 
is spending several weeks in Tennessee. E. 
J. Fox is on a business trip through Ohio. 

Sol Fox, of Fox Bros. & Co., has re- 
turned from Mackinac, Mich., where he 
spent several weeks with his family, who 
are there for the Summer. 

Ben Behrman, 19 years, of 31 E. 8th St., 
Covington, Ky., who won a scholarship for 
Harvard, is a son of Samuel Behrman, a 
jeweler at 816 Madison Ave. 

August Newstedt, of Cohn, Hahn & New- 
stedt, left this week for Montreal, Canada, 
where he will be met by Mrs. Newstedt 
and son George, who are spending the Sum- 
mer there. 

Charles Davidson and John Francis, trav- 
eling representatives for the E. & J. Swi- 
gart Co., have started on their southern trip. 
H. C. Neher is on a three weeks’ trip 
through the north. 

While Jacob Reinstatler and his family 
were away from their home in Westwood, 
O., burglars entered the house and were 
frightened away by neighbors before any 
loot could be obtained. 

News has been received here of the 
death of Hugh Schwabacher, Bessemer, 
Ala., who died Wednesday, July 21, of 
acute indigestion. His daughter, Miss Leah 
Schwabacher, will take charge of the busi- 
ness. 

The following jewelers were in town 
the past week: G. H. Deck, Blanchester, 
O.; James A. Scott, Batavia, O.; Howard 
3ohlander, Dayton, O.; A. Clooney, Mays- 
ville, Ky.; E. L. Barnard, Liberty, !nd.; 
Geo. Kammon, Seymour, Ind.; T. L. Pow- 
ell, Tuscaloosa, Okla. 








The death of M. B. Einig, formerly with 
the Bowler & Burdick Co., who died recent- 
ly, was keenly felt by his many friends in 
Cleveland, O. Atthe age of 10 he was an ap- 
prentice to Charles Smith, at Elyria, O., 
where he learned the watch making and 
jewelry trade. In 1879 he became associ- 
ated with a jeweler by the name of Dick- 
inson, at Ashtabula, O. Two years later he 
moved to Defiance, O., and with J. C. Ying- 
ling, started the firm of Einig & Yingling. 
Later he disposed of his interest to Mr. 
Yingling and became associated with the 
Bowler & Burdick Co., of Cleveland. For 
20 years he had charge of the repair de- 
partment of the above concern. About a 
year ago he opened up an office for the re- 
pairing of compiicated timepieces. The de- 
ceased is survived by a widow, three sons 
and one daughter. 


Be ios 

M. Cavalier has suceeded M. Kramer in 
business in N. Claiborne Ave. 

H. Weaver, of Collins & Weaver, Ham- 
mond, La., was in the city on business last 
week. 

Louis Hausmann, president of |. Hauws- 
mann & Sons, Ltd., is in New York visit- 
ing manufacturers and making purchases 
for the Fall. He will be in New York for 
several weeks. 

kK. A. Mougnier, assistant manager of 
the W. E. Taylor Co., this city, left last 
Saturday on his vacation. He will spend 
several weeks with his family at their Sum- 
mer home on the Gulf Coast. 

August Royere, Jr., and Albert Dusse, 
Sourbon St. jewelers, have dissolved part- 
nership. Mr. Royere has gone into busi- 
ness in N. Caiborne Ave., while Mr. Dusse 
will continue to operate the store in Bour- 
bon St. 

Mr. Abraham, of Cohn-Abraham & Co., 
New York diamond importers, accompanied 
by his wife, spent several days in New Or- 
leans with friends last week while en route 
to the Panama-Pacific Exposition at San 
Francisco. 

C. W. Cohn, Max Goodwin, Mat Doren- 
field, J. T. Kirtland and Oscar Gomez, rep- 
resenting a part of the Leonard Krower 
traveling force, left last Sunday for a tour 
of their respective territories. B. Mattas, 
of the same force, went to Tampa on busi- 
ness and pleasure. 

A clever scheme was worked on the D. 
H. Holmes Co. department store recently 
by a jewelry thief who succeeded in get- 
ting from the store a watch valued at 
$37.50 and several other less valuable pieces 
of jewelry. The thief called the store over 
the telephone and being connected with 
the head of the jeweiry department asked 
that the watch and other trinkets be sent 
immediately to a hardware store nearby 
where the person said he was making pur- 
chases. The thief represented himself to 
be one of the store’s best customers. Be- 
lieving that sale was all right, the goods 
were sent by the store’s messenger. At the 
hardware store a person received the goods 
and signed the name of the manager of the 
hardware concern. Investigation then re- 
vealed that the one supposed to have made 
the purchase over the phone knew nothing 
about the watch and other trinkets. De- 
tective Frantz, of the Holmes company, 
soon afterwards recovered the jewelry from 
a S. Rampart St. pawnshop. An arrest was 
made but the lack of evidence justified the 
acquittal of the one taken in charge. 








Shuttles Bros. & Lewis, Dallas, Tex., are 
placing on the market metal band link 
bracelets, known as Fidelity Link brace- 
lets. The design for the bracelet is the con- 
ception of Margan H. Cox, a department 
manager of the concern, Patent has been ap- 
plied for on the band as a retaining device 
and also on the links. The bracelet will be 
distributed through jobbers. The construc- 
tion of the bracelets makes it possible to 
easily clean them. An extensive advertis- 
ing campaign is being conducted. 
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TRADE CONDITIONS. 
Pittsburgh 
towns during the last week reported a marked im- 


Jewelers visiting in from 


provement in the condition of trade of their com- 
munities and particularly in 
tural] this territory. One of the best 
known jewelers in Pittsburgh, in discussing trade 
conditions with the representative of THe JEweL- 
ERS CIRCULAR, that he had been deluged 
with letters regarding business conditions 
and asking if he was ready to buy and that a word 
of explanation would not be amiss at time. 
His point was that business, having taxen a decided 


sections of 


said 
here, 


this 


turn for the better, those persons who will eve.t- 
ually reap the benefit must not expect too much 
for the present, for it is going ‘to take a little 


time to bring about a revival in the jewelry trade, 
although it is sure to come. As an evidence of 
the growing prosperity of this section, some skilled 
men who were earning around $4.50 to $5 a 
day, are now making $15 a day, but this wage is 
only temporary and as rush war orders 
are filled conditions will normal. Jewel- 
ers are more optimistic than they have been at any 
time in the last two years, and it is no exag- 
geration to say that if the present spurt in the 
steel trade continues, jewelers will enjoy the best 
Fall and Holiday trade in their history. 


soon as 


become 


R. J. Henne, a Center Ave. jeweler, is 
slowly recovering after several weeks of 
illness. 

Frank Burger, secretary of the Jewelers’ 
24-Karat Club is at present enjoying sev- 
eral weeks’ rest. 

J. C. McKelvey, Bellaire, O., was here 
last week on business and brought encour- 
aging reports of business conditions in his 
town and community. 

Mr. and Mrs. Rodney Pierce, their son 
George R. Pierce and wife, and H. D. 
Pierce, a brother, left Pittsburgh last Sat- 
urday morning for an extensive automobile 
trip through the New England States. 

Emanuel Grafner, of Grafner Bros., and 
Mrs. Grafner are visiting Mr. Grafner’s 
sister at St. Paul. Jacob Grafner, of the 
firm, returned from an automobile trip to 
Maine before his brother left for the west. 

Mr. and Mrs. fohn Lindeman, Kuittan- 
ning, celebrated their 6lst wedding anni- 
versary last week. Their son, Fred Linde- 
man, is a prominent jeweler of that place. 
The aged couple were the recipients of 
many congratulations. 

The city of Pittsburgh last week started 
of raising Penn Ave., between 
and llth Sts., in the “Maiden 
ane” district of Penn Ave. the 
flood line. All of the jewelers of the 
street instrumental in having this 
done. 

Among the out-of-town jewelers calling 
upon the trade last week were: W. M. 
Barbour, Midway; J. O. Clawson, Belle 
Vernon: H. W. Mobley, East Brady; E. 
Grieb, Butler; Frank Murdock, Ligonier ; 
Frank Bloser, New Kensington, and A. C. 
Graul, Sharpsburg. 

Mark Abel, McKeesport, Pa., who was in 
Pittsburgh last week on a business mission, 
that trade conditions there are im- 
proving rapidly; that most works are op- 
erating close to capacity. D. R. Spahr, Tar- 
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entum, Pa., who also was in Pittsburgh last 
week, told jewelers here that conditions 
were :mproving in his community. 

C, Glenn Sipe, who 1s 
his 


associated with 


father, Sam F Sipe, in the Schmidt 





near-by 


the mill and agricul- 
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building, was operated on last Monday 
morning in the West Penn hospital 
appendicitis. Mr. Sipe had been troubled 
of late from what ‘his physician said was 
a slow attack of appendicitis. Rather than 
wait for any serious developments he had 
his appendix removed. 
very rapidly. 

Julius Levin, who bought the bankrupt 
stock of West, White & Co. two weeks 
ago, has made overtures to the Hardy & 
Hayes Co. for the rental of the building 
in Fifth Ave. which the latter will vacate 
early in September because of moving to 
new quarters at Wood St. and Oliver Ave. 
It is Mr. Levin’s desire to move all of 
the West, White & Co. stock to the Hardy 
& Hayes store in order to dispose of it 
there at retail. 

John A. Brashear, who is so highly re- 
garded among the Pittsburgh jewelers, and 
who is also a noted astronomer and liens 
maker, has been voted by the newspaper 
editors of Pennsylvania as the States most 
eminent citizen. This was in response to a 
request of Governor Martin G. Brumbaugh 
to newspaper men to name the most emi- 


He is convalescing 


nent men in the State, and Dr. Brashear’s 
name came first 1n number out of those 
submitted. The jewelers have been con- 


gratulating Dr. Brashear, who is an hon- 
orary member of the Jewelers’ 24-Karat 
Club of Pittsburgh. 

Since request has come from the Amer- 
ican Athletic Union to allow the water 
events planned by the Jewelers’ 24-Karat 
Club of Pittsburgh at its Labor Day outing 
at Oakmont to be under the auspices of 
this organization, J. Loughrey Roberts an- 
nounces that arrangements have been made 
whereby this will be done, but without ex- 
cluding the outside public from all of the 
events. The arrangements, however, in- 
sures that some of the best in their pro- 
fession will take part on this occasion. The 
Oakmont Motor Boat Club has also ar- 
ranged to have a band concert on the night 
of Labor Day, and for the special benefit of 
the members of the 24-Karat Club and their 
friends. Handsome prizes will be awarded. 








Lancaster, Pa. 

T. Wilson Dubbs and family have been 
spending a week at Royal Oaks, Md. 

G. William Reisner, manufacturing 
jeweler, made a business trip last week 
through central Pennsylvania and southern 
New York. 

C. G. Leopold, Louisville, Ky., is spend- 
ing a couple of weeks with relatives in Co- 
lumbia. He will visit New York on busi- 
ness before returning home. 

Clarence Wohr has gone to Lynciburg, 
Va., where he will remain until Aug. 1, 
when he will go to Roanoke, Va., to take 
a position as jeweler with J. P. Henebry. 

George W. Storm has gone to San Fran- 
see the Panama Exposition, and 
returning home he will visit the 
National Park and the Grand 


cisco to 
before 
Yellowstone 
Canyon. 
There is a possibility of the long-delayed 
local jewelers’ association materializing this 
Fall, if several jewelers who are inter- 
ested in the project can push through the 
plan. Various efforts have been made in 


for 
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\ local newspaper contained an interest- 
ing article last week on wireless telegraphy, 
written by Chris. M. Bowman, of Ezra F. 
Bowman’s Sons. The writer is an expert 
on the subject and his article was of un- 
usual interest. 

Among the few jewelers who visited 
Lancaster last week were three from very 
distant points, and all stopped here while 
en route to New York. They were Philip 
Steinbauer, Portland, Ore.; John C. Car- 
mack, San Diego, Cal., and Marcus Twin- 
ing, New Orleans, La. 


After a month’s Summer vacation, the 
Hamilton watch factory was reopened 
Monday, July 26. For the present the plant 
will run only five days a week. On account 
of the long shutdown the annual picnic 
at Penryn Park is not likely to be held. 
F. C. Beckwith, treasurer of the company, 
paid a business visit to New York last 
week. 

W. W. Appel & Son furnished the silver 
trophy cup for the recent golf tournament 
at the Lancaster Country Club. During 
the heavy storm which visited Lancaster 
last week the apartments of the elder mem- 
bers of the firm, in the Hamilton apartment 
building, were set on fire by lightning, which 
came in over a telephone wire. The timely 
discovery of the blaze alone prevented a 
bad fire. 
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The Schoppf Mfg. Co. has remodeled its 


offices and salesrooms in the Beecher 
building. 
Mrs. Fred J. Dorn is reported to be 


critically ill at Crystal Beach, a Canadian 
Summer resort, where she has been spend- 


ing the vacation with Mr. Dorn. 
Mr. aad Mrs. William F. Ehmann will 
spend a few weeks at Olcott Beach, on 


Mr. Ehmann, who has been 
spending several weeks in the Adirondack 
mountains, is expected to return home this 
week. 


Lake Ontario. 


An enjoyable outing of the Buffalo Re- 
tail Jewelers’ Association was held at the 
Bedell House, a Summer resort on Nia- 
gara River, last Thursday afternoon and 
evening. Nearly 100 local and 
their wives and children participated in 


jewelers 


the event. There were running races tor 
the men, women and children and a 
banquet in the evening following by danc- 
ing. One of the novelties of the outing 


Each of the jewelers 
These were 


was a blind auction. 
donated an article of jewelry. 


place in individual boxes and numbered. 
No one knew what the boxes contained, 
this work having been done by the em- 


the hotel and all of the packages 
were 


ployes of 
wrapped 
piaced on auction and sold to the highest 
bidder, the proceeds being used to defray 
the expense outing. The bidding 
was brisk and brought forth much frivol- 
ity. It was an unique idea and produced a 
handsome sum of money. 


were uniformly. hey 


or tne 








July 28, 1915. 


THE JEWELERS’ CIRCULAR-WEEKLY 














THE HOME 


OF 


ILLINOIS WATCH CASES 


The plant that has experienced a constant and steady 
growth, due to the thorough reliability of its product. 
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Where Watch Cases of every kind and description are produced 
for the WORLD'S MARKETS, and where quality and finish are 


given first consideration. 


It will be well worth your while to have a heart to heart talk 


with your Jobber regarding ILLINOIS CASES IN ALL GRADES. 


ILLINOIS WATCH CASE CO. 





NEW YORK LONDON, ENGLAND 
CHICAGO CHAUX-DE-FONDS, SWITZERLAND 


29 E. Madison St. 8 Rue de Neuve 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tug 
Jewevers’ CIRCULAR regarding any advantageous 
device of plan which they are utilizing in con- 














nection with their business. 















































You and the Other Fellow. 


Written expressly for The Jewelers’ Circular. 




















or YPERATION is undoubtedly a great 
thing in business. When competitors 
get together for the common good there is 
bound to be an improvement all along the 
line. Trade abuses are eliminated, and in 
most cases service to the public improved 


The trade association, therefore, is a great 
institution. 
This is acknowledged by everybody in 


business, and little argument ought to be 
needed to cony.nce any jeweler that to be- 
long to his local and State organizations 1s 
good policy. There are many things that 
should be done, and most of them can be 
accomplished best by co-operating. 


But, while all of this is true, it is like- 
wise true that a great many members of 
the trade give competition too much con- 
siderat.0n. They he awake at nights 
thinking about what the other fellow is 


doing, when the same thought, devoted to 
attracting the favorable attentton of the 
public, would be worth a great deal more. 

It detracts nothing from the value of 
organized effort to say that in the last anal- 
ysis the individual controls his own destiny, 
and must work out his own salvation. And 
many would accomplish more if they could 
only realize that it is not necessary to take 
so much account of competition, but that 
strict attention to their own business will 
produce the best results. 

Some jewelers, if they hear of a neigh- 
boring store putt.ng out a bargain offering 
of any kind, become excited over the situ- 
ation to such an extent that they immedi- 
ately devise a similar offering, in order not 
to be outdone. If a competitor cuts a price, 
the question of checkmating his move gets 
the maximum attention, and consequently 
more thought and effort are spent on meet- 
ing the competition of the other stores than 
on appealing directly to possible customers. 

It is said that women dress for each 
other, and that their efforts to outshine all 
others are responsible for the dazzling dis- 
plays of handsome gowns. This is prob- 
ably true; and in the same way competitors 
often advertise and make window displays 
with chief attention given to the effect 
which is being produced on the other fel- 
low, rather than the public. That sort of 
effort leads nowhere, and is like running 


around in a circle. It cannot be expected 
to produce the effect which is secured when 
the jeweler considers not what competi- 
tors are going to say, but what the public 
is going to say. 

If the jeweler were like the corner gro- 
cer, dealing in necessities that everybody 
consumes every day, there might be some 
excuse for this hawk-like watching of. com- 
petitors. Price plays the biggest part in 
producing business in the grocery field, and 
consequently two groceries close together 
are forced to watch each other and mark 
their own goods accordingly. It is also gen- 
erally understood that the big department 
stores in the metropolitan centers have 
scouts who visit the other stores, pick out 
their principal bargains, and return them 
to their employers for comparison with the 
goods and prices which have been an- 
nounced by them. There is also excuse for 
this, in view of the vast amount of adver- 
tising done on dry goods and clothing, and 
the way women shop and compare notes 
when about to buy a garmen* of any kind. 

The sale of jewelry, however, is largely 
a work of education. It is a staple, and 
often a necessity, but usually it is sold be- 
cause of some occasion being created in 
which its use is particularly appropriate, 
or because the jeweler has made a clever 
suggestion regarding it, which leads to in- 
terest being aroused and desire created. It 
is not a question of getting a staple article, 
put out in a standard package, where the 
same thing can be had in any store, and the 
merchant who offers the lowest price is en- 
titled to the business; but psychological 
and sentimental considerations control to 
a much larger extent, and it is the store 
with atmosphere and a reputation for serv- 
ice which will come nearest to landing the 
business. 

Thus the house which is constantly 
studying new methods of appeal. and which 
is endeavoring to present its prop sition in 
such attractive form that the interest of 
users Of jewelry will be won, is working 
along constructive, positive lines, while the 
tradesman who is thinking only of what 
his competitor on the other side of the 
street or around the corner is doing is dis- 
counting his own efforts by keeping too 





close to the methods of the other store. 

As a matter of fact, the house which is 
original in its work and which is digging up 
new plans for selling goods, doesn’t need 
to worry on the score of competition; it 
is flattered by imitation, for the public 
soon finds out which concern is leading in 
this respect, and responds accordingly. No- 
body who its trying to watch competition 
too closely is going to do anything start- 
lingly new or original; the chances are that 
he will be imitating, almost without real- 
izing it. 

Another phase of the question is that the 
jeweler attaches much more importance to 
what conipetitors do than the public does. 
That is to say, the man in the trade is 
so. close to it, and is so familiar with all 
the details of the business, that he can ap- 
preciate the sl-ghtest deviation from stand- 
ard methods or prices. The layman can- 
not, and frequently fails to pay special at- 
tention to an announgement made by a 
jeweler, even when this announcement is 
so unusual that it makes all the rest of 
the trade sit up and take notice. 

You are very likely to feel, when you 
hear of what your competitors are doing 
in the way of cut prices, special induce- 
ments, etc., that they are exploding 42-cen- 
timeter guns in your direction, and that 
your concern, after the shells have done 
business, will look like a weak fort follow- 
ing an attack of heavy artillery. 

To the public those same 42-centimeter 
guns that you are so afraid of look like 
cap pistols, and the noise of the shells ex- 
ploding is drowned in the talk about who 
is going to win the pennant ‘n the National 


League and the menu for the evening re- 
past. 

In short, trade matters loom large to 
you, naturally, because you are so close to 


them and are familiar with all the details. 
su‘ because your competitor advertises an 
price that you don’t care to 
quote, don’t imagine that all of vour cus- 
tomers are going to desert you forthwith 
Most of them will a‘tention to his 


article at a 


pay no 


announcement in the first place, and 
wouldn’t think of making a definite com- 
parison in the second. 

Yet jewelers, being human. don’t stop 
to take all these things into account. They 
see the enemy approaching, they fear the 
effect of his exploding shells, and they 
throw up trenches and begin to shoot back. 
And if all of them get sufficien‘lv excited 
over it, and fire long enough, they may 
stir up public attention, sure enough, and 
make certain advertising the cut-price com- 
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here’s a Beautiful Case 


“YES, and its beauty is lasting. It’s 
a NAWCO case, the finest gold- 
filled product you can buy. There 
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finest workmanship can give. 
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Storekeeping Department. 


petitor far more than he justly deserves. 

The sensible thing to do, of course, is to 
ignore the cut price and go ahead on the 
usual The reduced quotation may 
get some business, true; but the chances 
are that it will affect less than five per 
cent. of those who ordinarily would have 
bought elsewhere. The other 99 will go to 
the stores where they are accustomed to 
do business, either from force of habit, 
lack of knowledge of the cut price or 
various other reasons. And would it not 
be far better to lose five per cent. of the 
business on a profitable item and retain 
the profits on the other ninety-five than 
to suffer the loss of the big end of the 
profits on all of it, even though it were 
nominally retained? 

Many members of the trade even allow 
the actions of competitors to determine 
their hours, and in some cases put them- 
selves to a lot of inconvenience just be- 
cause other stores are doing the same 
thing. In lots of towns no jeweler will 
close on Saturday afternoon in the Sum- 
mertime for fear that some of the others 
will remain open and get all the business, 
Thus the members of the trade in these 
communities deprive themselves of the 
half holiday to which they are entitled, 
and which would put them in better trim 
for work the following week, simply by 
watching their competitors too closely. If 
one or two of the leading stores would 
close up, anyway, the others would prob- 
ably fall in line; as it is, each is afraid to 
make the first move and give the others 
the advantage, and hence all pay the pen- 
alty of the long hours during a season 
when custom has slumped to a low point 
anyhow. 

This consciousness of competition often 
leads to references being made by sales- 
men to other stores in connection with 
comparisons of prices and goods. Nothing 
is worse than to bring another house into 
the discussion when goods are being sold. 
Even if the customer should say, “I can get 
about the same thing at So-and-So’s for 
less,” the jeweler should not fall for the 
bait to the extent of referring to the com- 
peting store; but he should calmly proceed 
with the sales talk about his own goods, 
dismissing the subject of the other house 
by saying that he knows nothing about it. 

It lends dignity and standing to a store 
to appear to be unconcerned about compe- 
tition, especially competition based on 
price. Not long ago a young man was in 
a high-grade jewelry store figuring on the 
purchase of a diamond ring. He had 
picked out a ring that he liked and had 
secured the price. Before closing the sale 
he said to the jeweler—the head of the 
store was waiting on him personally—‘“I 
see that Blank’s are advertising a 10 per 
cent. discount on all their diamonds. Are 
you going to reduce your prices?” 

The jeweler smiled and said, “My boy, 
all I know is that our goods are right, and 
that they are moderately priced. We are 
assuring you good value and service in 
everything you buy here; but we can’t tell 


basis. 








(Continued on page 100.) 
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Little Lessons in Storekeeping. 


Written expressly for The Jewelers’ Circular by A. E. Edgar, 
Author of ‘‘ How to Advertise a Retail Store.’’ 



































(Continued from issue of July 14.) 

How Your Bank Can Help You. 
HIS incident gave this merchant an 
idea. He wouid pay for his goods as 
soon as he got the money together, instead 
of taking all the time he could get. In the 
4) years in business this firm made hun- 
dreds of thousands of dollars in discounts. 

Another merchant, long in business, kept 
several thousand dollars of a monthly bal- 
ance in the bank, drawing no interest. He 
took long time on his payments and lost 
many hundreds of dollars in discounts dur- 
ing that time. He was a close-mouthed 
man, sought no advice from outsiders, re- 
sented it, in fact, when offered. His banker 
could have advised him how to make many 
thousands of dollars out of these monthly 
balances. He had too much capital in his 
business, but did not care to use in it “out- 
side speculation.” 

“Outside speculation” is a good thing to 
avoid, but if a merchant has idle money he 
should employ it in “outside investment.” 
His banker always has investments for sale 
that can be utilized as the basis of loans 
when needed. 


Take this supposititious case. A merchant 
has a good growing business in a growing 
city. He has got his business to a point 
where he can secure only a normal growth, 
to secure anything more would be to force 
business at a high cost. The growth would 
be abnormal, unstable, except by constant 
forcing. The forced business might be 
gratifying in turnover, but the “net” would 
be considerably below normal. He sells 
mostly for cash. His bank account 1s al- 
ways in good shape, usually the bank bal- 
ances are high. He can secure bank interest 
on this, entirely too small a matter, almost, 
to bother with. But he takes all his dis- 
counts and at certain seasons of the year 
his bank balance is very small indeed. Dur- 
ing the rest of the vear the balance is large. 

How can he employ this balance? Huis 
banker can help him. He will likely advise 
the purchase of bonds, or other securities, 
bringing him an income around six per cent. 
His banker will advise him to purchase up 
to the limit. He may advise him to buy 
more than the usual monthly balance will 
purchase. And as an argument he will say, 
“Buy this amount, you will get the income 
from it during the whole year. When you 
need a loan to secure your discounts bring 
this as collateral, and on your note I will 
loan you the required. amount. You will 
perhaps have to sacrifice the interest on 
your securities for about three or four 
months. You will more than double your 
receipts of interest and have the collateral 
for a loan from any banker besides.” 

This is good advice. No doubt many 
merchants could make more money from 
their time and capital if they knew more 
about finance. 

Real estate is often the channel in which 
the merchant invests his surplus funds. 


This is a safe investment if it is an income 
bringing property. If it is unimproved 
property, purchased with a view to a large 
increase in value, it is a speculation, pure 
and simple, and banks do not look upon 
“speculations” with much favor. 

Perhaps we have said enough about the 
value the banker’s advice may be to the 
retailer. He should be consulted freely 
about all features of finance. 

The writer would advise that the mer- 
chant in selecting a bank in which to do 
business select one that is conveniently 
situated, one that has a financial backing of 
assured worth, one in which the banker is 
approachable, one that has not fallen into 
the sear and yellow leaf, for banks are 
subject to “dry rot” as well as retail busi- 
nesses, and then keep the bank posted 
about the business. 


One merchant always took his annual 
statement to his banker, saying, “You'll 
perhaps be interested to know how I am 
getting along.” The banker appreciated 
this more than the merchant knew. It 
was not necessary for the merchant to do 
this, because he merely used the bank as 
a depository of his funds. He did not 
borrow. The banker watched these state- 
ments carefully for a few years and, see- 
ing a mistake the merchant was falling 
into, when he thought the time was ripe 
he said to him, “You are getting along 
nicely. You have made money every year 
for 10 years and must have quite a nice 
surplus. I see that you have a great deal 
of it tied up in your stock. Your stock 
shows much larger in proportion to the 
sales now than they did five years ago, 
and twice as large in proportion to 10 years 


ago. You are allowing your money to re- 
main invested in slow moving stock. If 


you could do business on a smaller per- 
centage of stock five years ago you should 
be able to do so now. I think if you look 
into this matter you will see that I am 
right. I would advise that you take about 
one-third of the cash out of your stock and 
invest it outside of your business.” 

This merchant reduced his stock one- 
third, as advised, and purchased invest- 
ments that brought him an added income 
instead of leaving it invested in stock on 
hand, which cost him something to carry 
on hand all the time. 

The bank’s business is loaning money. 
A merchant needs money for many pur- 
poses. Perhaps he wants to take dis- 
counts On purchases. Or to increase his 
working capital. Or to do business on a 
credit basis. Whatever it is he wants the 
money. 

The first thing the banker does when a 
loan is applied for is to look into the mer- 
chant’s moral character. In smaller places 
this is being done all the time. The banker 
knows nearly everyone who may come to 
him for money. He keeps tab upon their 
business, looks into their standing, knows 
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pay his bills or has 
Knows practically 


he 


_— ; 
whether he 1s able to 
secure further time. 


the merchant comes to him taai 


be t re 
needs money will come. 
The banker knows whether he is a mem- 
ber of a church, a fraternal 
how he how he takes recre- 
whether he spends his time in billiard 
questionable 


S| 
ana 


society, is 
marric¢ lives, 
ation, 
rooms, or in 


other resor.s, 


? 


neglects business or sticks too closely to it, 


etc. The banker knows al! of this, or soon 
fnds out when the merchant comes for a 
loan 


The banker must be satished that the 
man is morally responsible, well as 
financially able, before he will grant a loan. 
He may be his friend socially, a member 
of 


aS 


the same church and society, and all 


that. but business is business, and with the 
banker it is “safety first.” . 
One banker said: “There is a great dif- 


ference between the merchant who wants 
money and the one who wants the use of 
money.” 

He made plain that the merchant who 
needed mone, he who is on his last 
legs, ana the merchant who wanted the use 
of the money the one who got the 
loan. The merchant who contemplates go- 
ing to the bank to secure a loan had better 
study out this difference before going. 

The merchant who has a good record, 
who's past is beyond reproach, may through 
unforeseen circumstances need money, or 
rather, the of it for a few months. 
This merchant may safelv go to his banker 
and make a request for a loan. 

\ merchant had purchased his usual 
stock of goods, but owing to an unusually 
cold summer had not sold the average 
amount, he had counted on sales being up 
to a certain figure to enable him to pay 
for the goods and he could not pay for 
them and the bills were coming due. And 

make matters worse, he had to purchase 
his Winter's supplies, and needed money to 
get the best values. His banker quizzed 
him, saying: “If you are heavily 
stocked how are you going to be able to 
pay when the note is due, you can’t sell 
Summer goods in Winter?” “You are 
right, that’s the trouble. I must buy goods 
for the Winter season, all right, or I would 
not be here for a loan. I! intend to sacrifice 
the Summer right now, to turn 
them into money with which to pay the 
ote. It will take a month or six weeks 

it, but there will be no Winter 
goods in demand for two months. The 
time spent in getting the Summer goods 
sold will come in between that and now.” 
He got the loan. The banker saw at once 
that the merchant knew how to merchan- 


Was 


Was 


use 


SO 


goods 


‘ 
+ + 
co dao it, 


dise. 

But a banker may refuse a loan for many 
He has been known to refuse a 
loan to a corporation when under similar 
circumstances he has made it to a partner- 
The partners were personally re- 
sponsible the firm’s indebtedness and 
of the corporation refused 


reasons. 


ship. 
for 


the directors 


personally to indorse the notes to be used 
in securing the loan. 
\ merchant 


had borrowed from an in- 
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surance company to the limit of his policy, 
a good sized one. When he applied to the 
banker for a loan he did not state this 
fact. The banker knew about the loan, for 
the check for it had been depositea in the 
merchant’s account. He was refused be- 
cause in making his statement he was keep- 
ing material facts from the banker. 

Another merchant was refused a loan 
until he increased his fire insurance policies 
to nearly double of what he was carrying. 
A fire would have wiped out the greater 
part of his assets. 

A merchant who is responsible in any 
way for the debts for another may be re- 
fused a loan if there is a possibility of 
the debts being material. 

A merchant dabbling in outside busi- 
nesses may be refused a loan. He is using 
money that ought to be in his business for 
other purposes and then wants to borrow 
more to put into it. A bad state of af- 
fairs, 

Unless a merchant depreciates his stock 
and equipment at a reasonable rate each 
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An lageniously Constructed Display. 


Illustrated below is one of the most 
perfect models of the gigantic ocean liner 
Imperator ever seen. This model is six 
feet long, and is in perfect working order. 
It has eight dry batteries and tour pro- 
pellers, being operated by electric power, 
and was made by R. E. Tetens, Jackson, 
\Mich., as a window display piece, after 
many months of painstaking labor. 





You and the Other Fellow. 


(Continued from page 99%.) 








you a single thing about any other store.” 

The general character and atmosphere of 
the shop he was in had already made a 
good impression on the purchaser, and the 
straightforward statement of the jeweler 
was all that was needed to get the other 
store out of his mind; so he went ahead 
and closed up the deal for the ring. 

One of the English poets declared, “The 












@ — Gres * — 
Gea 4" “Same ~~ it 


ay ** a ae ee 


a al oe 
4 mh 6. 5 8 6 8 









> ." 
\ 
> , 
| | tee i . 
f 5 > ent \ 
ae eS 
_ oe 7 ; 


@aearterewereee 
iehiibeaeipat anime 
** eer * @@Oeeeeseeeeeanenses 

















REPRODUCTION OF THE OCEAN LINER 
year the banker may think his risk is too 
great. 

Unless the merchant knows his business 
he cannot expect the banker to ioan him 
money. That is one reason why the banker 
should be consulted on all outside financial 
investments, and upon many internal finan- 
cial problems. 

In conclusion, when you go to your bank 
for a loan remember that it is not a favor 
you are going after. It is a straight busi- 
ness proposition the banker wants. If you 
can show him that you can pay for the 
use of the money and pay it back at the 
time stated you are sure to get your loan. 
The banker has money to loan, he makes 
his money by having merchants and others 
seil him the use of their money at a low 
rate of interest and by selling the use of 
this money to the merchant and others at 
a higher rate of interest. That is the 
banker's business. 

It is perfectly fair then that he should 
weigh the risk, because one loss will ab- 
sorb the profits on many loans. Therefore 
be ready to give him a recora of your 
personal character that is acceptable, a 
statement of your business, the capital in- 
vested, the quick assets, the liabilities, your 
methods of doing business and a clear 
statement of all your other obligations. 
If he is satished with the risk after secur- 
ing this information he will make you the 
loan as a business venture, not as a favor. 

(To be 


continued.) 


IMPERATOR MADE 


BY R. E. TETENS, JACKSON, MICH. 
world is much with us.” Jewelers 
might well paraphrase this by saying that 
competition is too much with them. It is 
all well enough to keep one’s eyes open re- 
garding new methods of advertising and 
displaying goods, and sales plans generally; 
but it is not desirable to be so absorbed in 
what competitors are doing as to lose sight 
of the fact that your store, as far as you 
are concerned, is the only one in exist- 
ence. Your problem is not so much to get 
business away from competitors as _ to 
create it for yourself; and the sooner this 
is realized, and the harder the effort is 
made to give the store individuality and 
distinction, based on its desire to render 
service rather than to outshine competi- 
tors, the greater the degree of success that 
will be won. 


too. 





A Correction. 


NEWARK, N. J., July 21, 

Editor THE JEWELERS’ CIRCULAR: 
In my article, “Drawing 10 and 14-kt. 
Alloys Into Fine Wire,” which appeared in 
the technical issue of June 2, there was a 
typographical error in the third line. The 
line should have read: “Into wire ranging 

from .007 to .010 inches in diameter.” 
WALTER GABRIEL. 


1915. 








Charles Foye, of George Foye & Son, 
Athol, Mass., has returned from a recrea- 
tion trip with a number of good fish stories 
to tell as the result of his outing. 
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Getting the Maximum Efficiency from Employes. 











Written expressly for The Jewelers’ Circular, 























HEN the small jeweler has reached 

that happy stage of his career when 
when his business has 
grown beyond his personal capacity to at- 
tend to all the work, when he begins to 
look around for a man to assist him at the 
bench, or at least to relieve him of some 
of the many duties of the small jeweler, 
he is often undecided whether this new 
person shall be some one advanced in the 
knowledge of horology, that is, fresh from 
some school of horology, or only an ap- 
prentice. 

His older friends in the business advise 
against the apprentice course and favor 
the man whose training has given him a 
theoretical idea of watchmaking. If his 
business demands the immediate addition 
of experienced assistance he will probably 
follow this course. If he lacks nerve and 
initiative he will try to break in an ap- 
prentice for two or three years, if he has 
the patience. 

This new man means added expense and 
the jeweler is not sure whether his busi- 
ness will warrant this, but after many cus- 
tomers have been disappointed because of 
uniinished work and work hurriedly done, 
he finally persuades himself to insert an ad- 
vertisement in his favorite trade paper. 
You have seen these advertisements fre- 
quently in the “Help Wanted” sections and 
sometimes you read them for amusement. 
They read something like this: “First- 
class watchmaker and engraver; must be 
able to repair clocks and jewelry and wait 
on trade. Send photograph and references. 
Salary $12 to start.” Sometimes this $12 
man is also supposed to be an optician as 
well. 


he is his own “‘boss,”’ 


Fortunately the employment of help fol- 
lows a line of evolution and as the jeweler 
ceases to be small he begins to specialize, 
that is, he goes after the men who make a 
specialty of doing one or two things and 
doing them well. He begins to realize that 
this 1s the only kind he can safely employ 
for his increasing business. 

This article is not so much on the em- 
ployment of men as how to treat him after 
the right man has been selected. Of 
course, some jewelers may take offense at 
being told how to treat their employes, but 
quite frequently the man who has had his 
nose down close to the bench for a num- 
ber of years has become narrow in ideas 
and myopic in mind. If you doubt this 
I would refer you to those jewelers who 
have learned the trade under some of the 
old-time instructors with their cement 
lathes (some of whom are still using their 
old-time tools and methods in this twen- 
tieth century). 

One thing should be remembered first of 
all when the new man puts in his appear- 
ance, and that is—he is not perfect—even 
as you and I. He is likely to make errors 
and do things which you would not do 
(maybe you did the same things he is do- 





ing when you started in). If he is fresh 
from some school of watchmaking he will 
require the actual everyday application to 
his experience. But if he is properly en- 
couraged he will, no doubt, improve rap- 
idly, which is characteristic of trained 
men. 

When a new man enters your establish- 
ment, after you have assured yourself as 
best you can, as to his honesty and other 
personal qualifications and you have decid- 
ed to retain him, he should cease to be a 
stranger. lhis man is given the run of 
the store, in many instances the -combina- 
tion of the safe. He is entrusted with 
hundreds and thousands of dollars’ worth 
of stock, he waits on trade and can make 
or break many customers by his methods 
of handling them. He surely has ceased 
to be a stranger with such responsibility 
thrust upon him. 

lf you have in your employ a man who 
can be trusted and in whose hands you can 
safely leave your store for a day or more 
while you go away, have you ever asked 
yourself, “Am [ treating this man as | 
would a partner?” For is he not your 
partner, in a sense? If he is the right 
kind of fellow he certainly should be con- 
sidered so. Even though he does not share 
in the profits, he surely is responsible for 
a great part of them. 

If this man is ambitious, do you give 
him an opportunity to work out some of 
his ideas and plans, or do you throw cold 
water on them—perhaps for fear he will 
ask you for a raise? 

No one man has yet monopolized or or- 
iginated all the good ideas, and when an- 
other, with perhaps one-half the experi- 
ence you have had, makes a suggestion for 
the improvement of your business be glad, 
for he is surely working for the interest 
of the firm. If you don’t appreciate this 
fact to-day your competitor may come 
along and offer your man more money to 
work for him. It is a well-known fact that 
we don’t fight for a thing until we are in 
danger of losing it. Also, there are some 
things we don’t fully appreciate until we 
have to do without them. 

If your man does your window trim- 
ming and some day makes a special effort 
that attracts unusual attention do you give 
him a “l’ve-got-to-go-to-a-funeral” sort of 
a “Yes, that’s nice,” or do you slap him 
on the back and say, “That certainly is a 
dandy window trim.” Try this some time. 
Don’t worry; he won’t strike you for a 
raise in salary. If he has had experience 
working for other jewelers the compliment 
will in all probability stun him at first, be- 
cause such things don’t often happen. 

I am reminded of an instance of which 
| heard about a year ago. A jeweler 
wanted an exceptionally attractive window 
display for a special occasion. Not feeling 
capable of doing this himself, he called up 
one of the finest decorators in that city 
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(an employe of a large department store) 
and told him that if he would come to the 
and give him a few 
probably a half hour’s work—he would pay 
him his price. The decorator declined be- 
cause of overwork. 

The jeweler was in a fix. The window 
had to be trimmed by the next noon. So 
he asked one ot his men in another de- 
partment if he could make any suggestions. 
The result was that this employe trimmed 
about as fine a window as the jeweler ever 
had, but aside from being told that the 
window was attractive he did not get a 
“thank you,” regardless of the fact that 
an outsider was to be paid for an idea. 
lt is unnecessary to say that the next re- 
quest for an “idea” was turned down. A 
few words of sincere appreciation would 
have developed a spirit of co-operation 
here, at this time, instead of one of an- 
tagonism. 


store suggestions 


Mr. Jeweler, 1f you have worked for 
others during your younger days you 
doubtless have had similar experiences. 


Are you passing this along to your em- 
ployes now? It does not cost anything to 
say, “Thank you,” or “That’s a bully job.” 
The employer receives the best co-opera- 
tion from his force who appreciates their 
efforts and tells them so. 

If you can’t tell your man that you ap- 
preciate the little extras he is doing for 
you you'd better fire him, for after a while 
he will lose interest in his job and cease 
to be a booster for the firm outside the 
store. 

There are two strong requisites in your 
store force—co-operation and loyalty. Re- 
tain these by your personal attitude toward 
your men and you have something money 
cannot buy. Of course an increase in sal- 
ary will help a great deal, but unless you 
have tried it you cannot know the value of 
words of encouragement and compliment. 

And speaking of salaries, do you force 
your men to beg for an increase or are 
you really capable of telling when more 
money should be paid? Some jewelers 
who are enjoying an increase in business 
year after year are narrow enough to 
imagine that it is due entirely to their own 
efforts and would not think of giving an 
increase unless asked to do so. 

Loyalty and co-operation should work 
both ways—for the employer and for the 
man employed. Efficient assistance is not 
always recognized until it is lost. 

Of course there are loads of men who 
are not worth more money than what they 
are getting—perhaps not as much, but the 
wise employer will soon get rid of these. 
If you have a good man in your employ 
who has not had the pleasure of a raise 
in salary for some time, if you value his 
services now give him more money, if you 
can, without his asking for it. If you can- 
not see your way clear to do this at once, 
have a talk with him and give him some 
idea what he may expect. By so doing 
you probably will have anticipated his very 
thought. The raise will make him a more 
willing worker, and if he does not get it 
at once your talk with him will make him 
think that, at least, you are trying to be 
fair. It will give him something to work 
for in either event—and you both win. 
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Wadsworth-Made 20 Year Watch Case 


THE 


REFEREE 


Stands preeminently as the very best 
watch case proposition on the market 
for the money. It embodies 


QUALITY 
APPEARANCE 
ARTISTIC FINISH 

DECORATION 











Handle this case, show it to your 
trade and it practically sells itself. 
The profit and added prestige is 
there for you. 


WADSWORTH WATCH CASE CO. 


FACTORY : DAYTON, KENTUCKY 
NEW YORK CHICAGO 
15-17-19 Maiden Lane Columbus Building 
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Mainspring Barrels. 





Written expressly for The Jewelers’ Circular by Luther Cochran. 


























(Continued from Issue of July 21.) 


Altaching the Mainspring..—We have to- 
day many varieties of attaching the main- 
spring and in most cases each variety can 
claim an advantage of some kind over the 
other. The braced spring uncoils perhaps 
a little nicer than the T end, the T end 
standing more of a winding strain than 
the braced, etc. 

The single braced spring and the re- 
verse turn that engages the hook seem to 
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be the weak “sisters” of the lot, but each 
can be strengthened by a few minutes’ 
work. In replacing a broken spring of 
the single braced type the common prac- 
tise is to take a double braced spring and 
cut off one side of the brace. Instead of 
cutting off the brace, cut a slot in the bar- 
rel for the other brace with either a nar- 
row graver or drill a small hole and use 
the hacksaw, then instead of weakening 
the construction it has been strengthened. 
The reverse turn and hook, Fig. 4, can be 
improved by taking a piece of mainspring 
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the same as the spring to be used, about 
omm. to 8mm. in length, and dressing each 
end as shown in Fig. 5. By inserting this 
piece between the end of the hook and the 
spring, as in Fig. 6, will prevent over- 
winding to a degree, in that the tension is 
perceptibly increased about one turn of the 
winding stem before the spring is wound 
up tight. 

The stop work is a good thing when 
working right, but a source of annoyance 


if injured to any great extent. Taking 
the use of stop works as a criterion as to 
their usefulness, we find them in vogue 
quite extensively in the Swiss makes a few 
years ago, also on some of the American 
makes, but not on all. Taking the time- 
keeping results as the merits by which to 
judge whether the stop works are a neces- 
sity, I do not think one class has any 
marked advantage over the other, and it 
can be brought down to this—the need of 
stop works depends on the man who car- 
ries the watch. If he is inclined to be 
rough and abuses his watch the stop work 
is a protection to his spring being “over- 
wound,” but if he is a careful, considerate 
man he has no more need of stop works 
in his watch than “a cat has for a crutch.” 

Barrel Hooks—Only a short space need 
be devoted to barrel hooks. When it is 
necessary to replace one the hook made 
from an old steel screw, which has been 


- described before in these columns, is far 


superior to any other kind, and there is no 
excuse for soft solder in this work. 

The bad practise of soft-soldering a 
brass hook in a barrel is a waste of time, 
with a good chance of losing a customer. 
It is astonishing to see the different kinds 
of abuse practised on a barrel. I have 
seen the cap soft soldered in place after 
the spring and arbor had been assembled. 

Teeth. — Although a watchmaker’s 
knowledge of dentistry may be limited, he 
should be able to put a tooth in a barrel, 
and do it skilfully. 

This is another place for the legitimate use 
of soft solder where price or time will not 
permit of a new barrel when one or two 
teeth are broken out. If a tooth is broken 
out of a brass barrel dress down the break 
flush vith the body of the barrel, then 
with a hacksaw cut a slot in the barrel, 
sawing straight toward the center. Use a 
blade that will cut a slot about as wide as 
the teeth; cut back about three milli- 
meters; usually the edge of the saw will 
then just pierce the bottom of the barrel, 
as in Figs. 7 and 8. Saw out a tooth from 
an old barrel, leaving an extension of 
metal at the base of the tooth that can be 
formed to fit exactly in the saw slot, and 
soft solder it in place, when it will be as 


strong as the original tooth. In using a 
tooth from an old barrel it saves the time 
of dressing up the end, but if the work- 
man prefers he may use a strip of brass 
of the thickness of the teeth and dress it 
up to shape after it has been soldered in 
place. In case the soldered strip of brass 
extends slightly up from the floor of the 
barrel, it must be turned away flush with 
the surface, otherwise it would interfere 
with the action of the mainspring. 

Steel Barrels—The barrel made of brass 


— = 





Fic. 6. 


used to be the standard, but it is grad- 
ually giving place to the later model made 
of steel; that is, the part of the barrel that 
harnesses the spring and prevents it from 
damaging other parts of the watch in case 
of breakage is made of steel. In using 
steel it admits of turning down a thinner 
wall and still have the same retaining 
strength, thereby gaining space, which is a 
great factor in the making of the thin 
model watch. Since the advent of the steel 
barrel there seems to be no disposition of 
the factories to go back to the older model, 
which is proof positive that the steel bar- 
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rel has come to stay. One of its principal 
advantages is the longer bearing surface 
for the main wheel, or that portion carry- 
ing the teeth. This, of course, insures 
more truth in the travel of the teeth and 
permits of jeweling where jeweling is of 
some use and not merely as an ornament. 

The jeweling at the mainspring barrel 
arbor was thought a few years ago to be 
impracticable, but one after another of the 
larger factories have taken it up and now 
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V. T. F ‘ | “1 Dozen Neinaerinds 


The World’s Best Watch Glasses i foe 
| Ty Howarpis SIZE. 














Mi QO0? r a. oe 


%, Uyise Ia QAIUMOR . Robert 


: Sa Crausx-de Fonds 
Sec Suarentec ni@e of lovei~ oS wil R crlano 














U. S. R. MAINSPRINGS 


On the market for over a quarter of a century 
and nothing to equal them yet. 








THE LABEL OF QUALITY 


Your jobbers are able to execute all , * 
orders for V. T. F. Glasses, with service 3 a - in 3 < 
and quality fully maintained to pre- _ PATAPPUD 
vious standards. — ot 

P. S.—The dearth of Watch Glasses in the 
United States resulted in the importation of some 
glasses intended for use as Watch Glasses. Exam- 
tnation of these so-called Watch Glasses by the dis- 
criminating user will prove the unqualified superi- 
ority of the V. T. F. Glasses. 








THE L, C. R. CALIPER No. 50, with the Patent Parallel Guide, is the 
last word in Calipers. The Parallel ‘Guide on the truing Caliper enables the 
Watchmaker to adjust the Index to any size Balance in a moment. To ac- 
commodate the difference in length of staffs, slide the bar to the proper 
place and fasten it with the set screw. The hinged Index can then be tipped 
so it will conform to the circle of any size balance wheel. The Guide must 
be in a different position when truing in flat than in the round. When 
using any of the old style guides a new adjustment has to be made for every 
observation, which is vexatious labor. With the new Parallel Guide, the Index 
will move in or out on the same line and the index point will not dig into 


DERBYSHIRE LATHES the balance when moved from position of truing in the round to the new 


position, when truing in the flat and vice versa. To obtain best results, the 


The only modern lathe backed by over thirty truing in the flat should be done first. The Caliper has been improved b 
‘ using points with reduced ends, which permits the poising of very smal) 


years’ experience in lathe building. balances. Price complete with Balance Wrench, each $8.00. 








| FOR SALE BY ALL JOBBERS IN THE UNITED STATES AND CANADA 





HAMMEL, RIGLANDER & CO. 


47-49 MAIDEN LANE NEW YORK 
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it is seldom we find the highest grade 
products of any of the American factories 
that are not jeweled at the barrel. The 
railroad man, the greatest user of high- 
grade timepieces, has shown a preference 
for the watch jeweled at the barrel, and a 
large percentage of the business of sell- 
ing watches to railroad men is done by 
pointing out to them the difference in con- 
struction of the jeweled as against the un- 
jeweled barrel. 
Number of Teeth in 
ber of teeth cut in the 
wheel varies, which 
than one careless repair man trouble be- 
cause he did not take the pains to count 
the teeth in the barrel before ordering a 
new one. The different factories have 
changed the number of teeth according to 
their models, ranging as low as 68 teeth 


—The num- 
main 
more 


Barrel. 
barrel or 


fact has caused 
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in the very small watches up to 90 
teeth in the larger ones. This has come 
about through the change of construction 
in using a thin spring with more turns, 
giving the barrel more revolutions and 
using a slightly larger center pinion, which 
tends to lessen the strain on the center and 
also gives a more distribution of 
power over the required running time 
from one winding to the other. 

Whether this plan has reached the pin- 
nacle of perfection or not is still open to 
argument, but it is safe to predict that the 
watches of the next will see fur- 
ther changes in this line. 


even 


decade 


(THE END.) 





A Unique Silver Clock. 


HE clock illustrated was the gift of the 
Crown Princess Cecilia to her hus- 
band shortly before the war. It involved 
the special construction of a precision 
mechanisin movement with jumping figures 
of which no duplicate exists. It was sup- 
plied by the well-known jewelry house of 
Gebrueder Wiedlaender, court jewelers, 
Unter den Linden, Beriin, who promptly 
filled the order in every detail. The con- 
struction of the movement was entrusted 
by them to the Berlin representative of 
the firm of Ulysses Nardin, Locle, Switzer- 
land. With great difficulty the movement 
was constructed by the firm in question 
to fit into the case provided, in the form of 
a skull, as shown in our illustration 
(top figure). 

Some idea of the cost of this unique piece 
can be obtained from the fact that a spe- 
cialist worked at it for a whole year. As 
from the outer case of the clock but an im- 
perfect realization of the complicated 
nature of the movement was obtainable, we 
present a second picture, shown herewith 
and which affords a view of the entire ar- 





THE HOROLOGICAL REVIEW 


rangement of the working parts, especially 
the jumping mechanism. Both exposures 
were made under very unfavorable condi- 
tions as to light in the publishing office of 
the /nternationale Uhrmacher Zeitung, but 
it is certain that a second exposure is not 
likely to be possible, for the c.ock, which 
also serves as a paper weight, 1s already in 
Ser ice. 

examination the 


appears to be 


On close lower pic- 
ture larger, but 
that is only an illusion, because the case, 
in this exposure, was placed in a different 


position so that the upper front part of the 


somewhat 





UNIQUE GIVEN BY PRIN- 


CLOCK 
CESS CECILIA TO HER HUSBAND JUST 
BEFORE THE WAR 


THE CROWN 


head is made to sand somewhat higher in 
order that the movement can be seen better. 
The movement itself, which is located in 
the drum shown in the center, which at the 
same time serves for its protection, is not 
very conspicuous:y visible, but we can see, 
on each side of the drum, the arrangement 
‘of the figure wheels. The left hand rim is 
in one piece, on which the hours from |] 
to 12 appear on the right hand side; how- 
ever, there are two figure rings whereby 
the minutes are shown. 

The winding button is placed under the 
lower jaw and is not visible. The frontal 
forehead part with the nose ana upper jaw 
are, fOr practical purposes, secured by 
screws that are invisible from outside. The 
entire case is of silver and is made in ar- 
tistic imitation of nature. 








Every man in every field to-day must be 
a diligent student in his particular line. 
Present conditions demand this, because in 
these times there is not only competition 
in merchandising, but competition in brains 
as well. He that sitteth idle and cudgeleth 
not his brains will find himself some day a 
business outcast.—R. F. N. 
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Smiles Across the Work-Bench. 


New York, July 21, 1915. 
Editor THE JEWELERS’ CIRCULAR: 
AC various times THE JEWELERS’ CIRCU- 
LAR has published items about clocks 
made of rather unusual materials, as straw, 
apples, glass, bicycles, etc., but nothing has 
been said about a clock made of potatoes. 
There is no record of one having actually 
made, but the goes 
to show that there was a somewhat limited 
demand for an article of that kind. 

A gentleman was a rather rapid 
talker stopped overnight at a hotel and 
just before going to his room said to the 
clerk: “J o'clock.” 
(Say it ambiguity. ) 

W. G. 


been following story 


who 


want to get up at Q 
and note the 


tast 


setty—I shall not wed until I can marry 
a hero. 

Alice—Well, my dear, just show any man 
who proposes to you a schedule of your 
yearly expenses, and if he doesn’t back out 
he’s one.—Boston Transcript. 

xk * * 


Wife—John, I must have a new hat and 
gown ! 

Husband—That’s good! 

Wife—And gloves, shoes, silk stockings, 
opera cloak! 

Husband—That’s good! 

Wife—Wake up, you wretch! You're 
dreaming you’re in a poker game !—Puck. 





ie + 2 


Before the fire Christmas Eve two old 
maids were planning for the holiday. 

“Sister Molly,” said the younger, “would 
a Icng stocking hold all you’d want for a 
Christmas gift?” 

“No, Elvira,” said the elder, “but a pair 
of socks would.”— Philadelphia Public 
Ledger. 

x *« * 

“Why, the size of your bill,” cried the 
angry patient to the doctor, “makes me boil 
all over.” 

“Ah!” said the eminent practitioner 
calmly, “that will be $20 more for steriliz- 
ing your system.”—Judge. 


ee @.@ 


Willie—Paw, what is a genius? 
Paw—A genius is a successful crank, my 
son.—New York Sun. 










MR. Jones, 
Ive BEEN LETTING 
You HOLO MY HAND 
IN THE HOPE THAT You 
WOULD OBSERVE THE 
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From the New York Sun. 


“O! Whai a Falling Off Was There.” 
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SEAMLESS RING BLANKS made in Platinum and Gold 


Series -131 


HALF ee ‘ 
ROUND 4 
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SETTING DEPARTMENT 


BAKER & CO., INC.-Newark, N. J.225" 





REFINERS AND WORKERS OF PRECIOUS METALS — PLATINUM in any shape and hardness 


Series -123 
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(SNARES 


ee NNN NN AN NN NS SD 8 Se 


SIGNIFIES ROY] QUALITY Hall Clocks 
Elliott’s Celebrated Tubular 


TRADE MARK REGISTERED 
Chime Clocks 
For Over a Quarter Century the 
Leading Gold Watch Case Manufacturers see Harris & 
aac = Harrington, 


12 West 45th St. 
NEW YORK 
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Sole Agents to the Trade 
| 





J.J. ELLIOTT & CO. 
LONDON 





AUDEMARS, PIGUET & C@., 


BRASSUS and GENEVA. 
Manufacturers of Superior 


Plain and Complicated Watches. 


A. WITTNAUER C@., 


30 West 36th Street, WEW YORK. | (A S0a eee = 


+4 49 Maidex 











Formerly at 12 Barclay St. 
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1% WHICH IS CONTAINED A LIST OF THE LATEST PAT- 
(MTS GRANTED BY THE UNITED STATES AND GREAT 
BRITAIN. THE UNITED STATES PATENTS THAT HAVE 
TXPIRED AND THE REGISTERED TRADE-MARKS.] 








UNITED STATES PATENTS. 


OF JULY 13, 


ISSUE 1915. 

1,146,320. AUTOMATIC TIMING DEVICE. 
ALANson L. Fisu, Flushing, N. Y Filed 
March 18, 1914. Serial 825,499. 

In a device for controlling a stop watch, an 




















| 
} 
a 


actuator for said watch, and means operable by 

the gases issuing from a gun, when discharged, 

for controlling said actuator. 

1,146,351. COMBINED WATCH AND UM- 
BRELLA HANDLE. S1tcMuNp SCHLESINGER, 
New York. Filed Sept. 1, 1914. Serial 
859,616. 

The combination of a handle having a bore 


therein, a watch movement having a stem and 
means to retain the watch movement within the 
handle, with a winding member comprising a 
plurality of parts, one of said parts being at- 








tached to said watch stem and journaled within 
said bore in the handle, the watch stem being 
rotative in said bore and the other part being 
pivotally connected with the first-named part and 
adapted to fold relatively thereto, said handle 
having a surface recess surrounding the first- 
named part of the winding stem and also offset 
therefrom to receive the second-named part of 
said winding member when folded toward the 
handle to protect and conceal the winding member. 
1,146,412. SUN DIAL AND LOCOMETER. 
CHaries L. Earty. Sac City, Ia. Filed April 
22, 1911. Serial 622,685. 

In an instrument of the class described, the 
combination of a horizontal base, a dial on the 
base capable of tilting movement relative thereto, 
means carried by the dial for enabling an opera- 
tor to place the dial in a plane parallel with the 
plane of the earth’s equator by an observation of 
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a heavenly body through or by said means, a scale 
and an indicator operatively connected to said 
tilting dial and to said base to coact with each 











_ TT 





Other to indicate the latitude of the place where 
the observation is being made when the dial has 
been tilted to a plane parallel with the plane of 


the earth’s equator. 

1,146,431. PENCIL SHARPENER. Henry 
La Casse, Los Angeles, Cal. Filed Oct. 4, 
19138. Serial 793,477. 

A lead pencil sharpener, comprising a body 


having a bore therein, the bore in the rear part 
of the body being greater in diameter than in the 
forward part of the body, and said bore being 
formed with alternate tapering and _ cylindrical 
portions between the rear and forward parts of 





the body and with cutaway portions with grooves 
at the inner end thereof, and a plurality of blades, 
said blades adjustably disposed in said grooves 
adjacent to the tapering portions of the bore at 
an angle with each other and arranged slanting 
inwardly and forwardly of the body and having 
the cutting edges thereof slanting outwardly and 
forwardly with respect to the axis of the body, 
substantially as described. 


1,146,543. ARTICLE OF JEWELRY. Jouwn 
A. Axpet and Epwarp C. Aset, Woodhaven, 
N. Y. Filed July 31, 1914. Serial 854,268. 


An article of jewelry having a mounting bar 
and a base bar spaced apart the one from the 





other, the mounting bar having a plurality of 
openings passing completely through it, said open- 
ings adapted to carry stones with the backs of 
the stones accessible through the space between 
said bars. 


1,146,645. NECK SCARF FASTENER.  Ev- 

GENE Morenouse, Providence, R. I., assignor 

to B. A. Ballou & Co., Inc., Providence, R. I. 
Filed Dec. 14, 1911. Serial 665,697. 

A neck scarf clasp constructed of a single con- 

tinuous strip of thin resilient sheet metal folded 





near its middle portion over and back nearly 
upon itself forming a pair of slightly open spring 
jaws having flaring extremities for easy entrance, 
a pair of integral inwardly turned co-operating 
gripping lips formed on the side edges of each 
jaw by bending the stock inward, the lips of one 
pair being out of longitudinal alignment with those 
of the other pair, whereby the fabric when en- 
gaged is crowded out of its normal plane between 
these co-operating lips and firmly retained by the 
inherent spring pressure of said jaws. 
1,146,688. COMBINED COLLAR BUTTON 
AND TIE SLIDE. Witt1am W. Brown, 
Swanson, Saskatchewan, Canada. Filed April 
21, 1914. Serial 833,561. 
A combined ccllar button and tie slide consist- 
ing of a single piece of metal, bent centrally to 
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form an inverted U-shaped spring member having 
upwardly extending arms, shoulders formed by said 
arms bent inwardly and upwardly, said shoulders 
adapted to engage the side wall of a button hole, 
the said upwardly extending portions having an 
outwardly directed portion, said metal piece being 
further bent upwardly from the outer ends of 
said last-named armg and bent downwardly to 














provide guide arms, said last-named arms being 
spaced from each other, certain of said last-named 
arms being bent inwardly inclined and an open 
end loop formed on the lower end of one of said 
inclined arms, 





Designs. 

47,555. BADGE. Cuartes J. Disces, New 
York. Filed Feb. 20, 1915. Serial 9,727. 
Term of patent 7 years. 

47,572. DISH. Georce D. Satter, Jeannette, 


Pa., assignor to McKee Glass Co., Jeannette, 





ge eager eee 


SS 7A” 





Pa. Filed May 5, 1915. 
of patent 14 years. 


Serial 26,160. Term 


47,573. CREAM, SUGAR AND BUTTER SET. 


ANnpDREW J. Sanrorp, Newark, O., assignor to 








A. H. Helsey & Co., Newark, O. Filed Oct 
10, 1914. Serial 866,149. Term of patent 
3% years. 





UNITED STATES PATENT THAT HAS 


EXPIRED. 


[Reported for THe Jewerers’ Crrcurar by W. 


H. Swenarton (ex-Examiner U. S. Patent Office), 


Counsel in Patent and Trade-Mark Cases, New 
York. ] 
Design granted June 11, 1907, for 7 years. 


38,611. HANDLE FOR SPOONS OR SIMILAR 
ARTICLES. Joun Ctutiee, Wallingford, 
Conn. 
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This outfit 
will keep your 
shop neat and 
clean. The 
powerful suc- 
tion of air at 


both hoods 
sucks in the 160 160" 








Attractive Gallery Patterns 


Furnished in liOK. and 14K. Green Gold if desired 
PATENTS PENDING. 





a. ' = ee . 
== : : — neath the 161 161™ 
= -LEIMAN MOONY. bench make 
rt “pa Tt rate + magne . : it an easy 

TRANS ate anos matter to re- 162 162™ 

wT ica som 1 — the val- 
uable parti- “ 
cles of gold, 163 163 
silver or plat- 
inum. Health 164 164™ 
is preserved 
by the use 
of the outfit. 165 165™ 
Every shop 
should have . 
one — stores, 166 166™ 
oF tgp ae sy 

an schools, 
as well as fac- 167” 
lnege uae 

arge an 

small, are us- 166" 
ing them. 
This is a very 169” 

successful and 
_ out- 
it—strong, “ 
substantially 174 
built, at a 
price you can 175" 
afford to pay. 


‘sros. Polishing Dust Collector 


Shipped all set up and ready to run. Nothing for you to do but attach your 176" 
electric wire to the motor. Nothing could be simpler. This outfit is working a 
revelution in the condition of the workroom. No more dust and dirt flying 
around and caking on everything. Just a nice clean shop, a healthy place to 177 

work in, a pleasant place. No work too small and none too large. Remember 
thet and ask for Catalog No. 4. 178" 
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Hand Sand Blasts, Draw Benches 
JEWELERS’ Melting ‘Sutats, Tubbin Machines, Spee 
MACHINERY Smoke. ficeae tor Melting, tapidary Outnte, 
Settings, Galleries, etc. 
96-98-1000 Maiden Lane, New York City 











and ship Feet Presses, Furn Pressure Blowers, 
Cemplete Shops Vacuum Pumps, “Goenpiete Shep’”’ all en ene 
Right out ef Stock bench. 


LEIMAN BROS. - - - - 62B John Street, NEW YORK 


= YOU WANT 


@~Prom t and 
a Accu 























Special Announcement 


Swartchild & Company's New Catalog 
No. B-15 Now Ready 


The greatest publication ever issued in the Jewelers’ Supply Line 


It is absolutely complete—fully illustrating and describing 
the latest and largest variety of articles ever shown. A 
catalog that every Watchmaker, Jeweler, Engraver and 
Optician should have. Sent FREE upon application to the 
legitimate trade, charges prepaid. Write for it at once. 


SWARTCHILD & COMPANY 


World’s Largest Jewelers Supply House. 
29 East Madison Street Chicago, Ill. 


Accurate 


SERVICE 


with your 
Jewelry Repairing 
or Plating Work 


“Think” of us with your next package of repairs. 
Repaired, Resilvered, Relined 
Mesh Bags from 50c. to $1.00 
Genuine Gun Metal Finish Sones tos.ca™* 


— as the imported — 
on Steel or Iron Mesh Bags, Purses, Watch Cases, etc. 


THE CQHAN-EPNER CO. IN: S.2¥2e2'azs 


Our Price List sent upon request 














The Human Eye— 


Illustrated 
Manikin in two sectional over- 











in colors with 


Practical Course in Adjusting n2%a» 
Price $1.50. The Jewelers’ Circular Publishing Co., New York 


The Freeman Jewel Company 
SPRINGFIELD, ILLINOIS 


Balance Staffs 
AND JEWELS 


Send us your small orders and write 
us for special offer— High Grade 
Staffs or Jewels. $1. —~ per dozen. 

he Friend of the Watchmaker” ie a 
dandy little booklet: =e give it to any 
watch repair man Free. We supply 
Special Swiss Staffs 25 cents each. 








lapping models, containing fif- 
teen separate plates. 

A book for every Optom- 
etrist. 
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BRITISH PATENTS. 


(ABRIDGMENTS OF SPECIFICATIONS FROM Jie J 


trated Official Journal.) 
ISSUE OF JULY 7, 18915. 

6.3834. PURSES, ETC. C. 
Seine et Oise, 

A purse, 


CHERER, Le Raincy, 
March 12. 

small cylindrical or flat 
sheath b formed integral with the mouth frame a 
for containing a slip of paper bearing the owner’s 


france. 


etc., has a 




















mame and address. In the case of the flat sheath, 
the paper slip is held in a clip consisting of two 
thin metallic blades, the clip being placed within 
the sheath. In the case of the cylindrical sheath, 
the paper is rolled up before insertion. 
6,643. CASES. = WwW. 
March 16. 

Contents, facilitating access to; fittings, inter- 
nal.—A case for holding a watch bracelet is fitted 
with a flat block C hinged to the front of the 


GUICHARD, London. 












































case at B. The bracelet is passed round the block 
so that a part of it and the watch are displayed 
as shown, the remainder of the bracelet fitting into 
a well D underneath the block. 
Applications for British patents, 
9,002. WATCH WRISTLETS. 
DANT BOWEN. 
9.019. WATCH 
HARDING, 


June 18-19. 


REGINALD Mor- 


BRACELETS. Frank HEnrRyY 





Business Troubles. 





The estate of P. T. Nicholson, Tallahas- 
see, Fla.. is reported to be insolvent. The 
asse‘s are advertised to be sold Aug. 2. 

T. S. Biggs, Terre Haute, Ind., has exe- 
deed to Joseph Zeigler. The 
supposed to be less than $1,000 
and the liabilities are placed at $1,801. Mr. 
Biggs is reported to be offering 20 cents on 
the dollar. 

L. Chfford Howe, 
ported to be financially embarrassed and 
has offered to turn over all assets to a 
trustee for the benefit of creditors. The 
liabilities are placed at $1,000 and the as- 


cuted a trus 


assets are 


Elkhorn, Wis., 1s re- 


sets are said to be nominal. Mr. Howe 
was originally in Chicago. In October, 
1908, he moved to Edinburg, Lll., and in 
November, 1910, succeeded H. C. Pitts at 


Elkhorn, 





Consul Carl F. Deichman, who is sta- 
tioned at Nagasaki, Japan, in submitting a 
report to the Department of Commerce and 
Labor, Washington, D. C., states that the 
pearl culture industry in Omura Bay, 
Nagasaki prefecture, has had a steady de- 
velopment and the pearls now obtained are 
of a fair quality and size. The venture is 
a paying basis and is being ex- 


now on 
tended. 
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News Gleanings. 


C. E. Daniels, Rockland, Me., has opened 
a branch store at Dark Harbor, Me. 

kK. Littlefield, formerly tor 
buyer of china, glass, etc., for Henry Birks 
& Sons stone, Ottawa, Can., is now acting 
as Canadian representative for the Heniz 
company, famous for its 57-or-more-varie- 


some time 


t1es. 

E. F. Welch, Westboro, Mass., is taking 
an automobile trip for recreation through 
northern New England, his store being tem- 
porarily in the charge of A. Hirschroger, 
formerly of the Waltham Watch Co.’s re- 
pair department. 

An American consular officer in the East 
Indies invites attention of manufacturers to 
an opportunity for the sale of medium- 
priced cabinet clocks in his district. Tne 
clocks should be from twa to three and 
one-half feet high, fancy cut wood, with 
various designs of figures mounted on the 
top, and imitation veneered oak, for both 
hanging and shelving. Catalogues, price 
lists, etc., may be forwarded to the consular 
officer. Prices should be quoted c. 1. f. 
destination. Those who are interested can 
obtain additional information by writing to 
the Department of Commerce and Labor, 
Washington, D. C., and by making refer- 
ence to file No. 17,5995. 

J. H. Cummings, for several years past 
manager of the heavy goods department of 
Shuttles Bros. & Lewis, Dallas, Tex., is 
now established in business for himself as 
manufacturers and importers’ agent. His 
office is at 1213 Main St. He traveled in 
the south and west, first for the Seth 
Thomas Clock Co. For the past four years 
he has been manager and buyer in the sil- 
verware and cut glass department of Shut- 
tles Bros. & Lewis. He has secured several 
lines and besides going on the road himself 
he will employ one other traveling man. 
The factories and importers he represents 
are the Victor Cut Glass Co., Flemington, 
N. J.; Bayer & Pretzfelder New York; 
the William Gilbert Clock Co., Winsted, 
Conn., and the Tuskiloid Co., ivory goods 
and novelties, New York. He reports his 
first month’s business as being far beyond 
his expectations. 

A young’ woman recently went into the 
Boasen Bros. jewelry store, Oklahoma City, 
Okla., and small box of saw- 
dust to clean her jewelry. A clerk went 
to the rear of the store, obtained a sawdust 
hox and delivered it to the woman, where- 
upon she left the store. An hour later one 
of the Boasen brothers ‘missed several hun- 
dred dollars worth of jewelry which he had 
placed in a box of sawdtSt' to be -cleaned. 
He remembered that an expressman was 
the only person in the rear room, excepting 
the clerk. The police were notified. An in- 
vestigation immediately exonerated the ex- 
pressman, leaving the detectives and the 
store owners at a loss to know what had 
become of the missing jewelry. Early next 
day the young woman called up Boasen 
Bros. and informed them that the clerk had 
given her the jewelry in the sawdust box. 
In the afternoon when she went home she 
placed a piece of her jewelry in the saw- 
dust. The next morning as she opened the 
box to get her own jewelry she made the 
discovery. The- missing articles were re- 


asked tor a 
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turned to the store. The woman was given 
a handsome reward for her honesty. 

The report of the Burma Ruby Mines, 
Ltd., which was submitted at the 27th ordi- 
nary general meeting of the 
the Cannon St. Hotel, London, July 19, 
showed a deficit in the income and expendi- 
ture account for the 12 months just past of 
about £11,780 ils. 3d. In September last 
year it was announced that the Secretary 
of State for India had agreed to suspend 
the recovery of royalties due up to August 
last until the termination of the present 
war. The report that 1,149,777 
truck loads of ruby earth were washed at 
a cost oi 7.8d. per load, as against 1,148 ,- 
155 loads at 9.09d. per load last year, while 
the sales of rubies during the year amount- 
ed to £38,858 against £46,566 
lls. 7d. in the year 1914. The directors re- 
ported that since the beginning of the war 
the demand for Europe has 
stopped, and to keep the mines going it 
has been necessary to depend entirely upon 
the native market, which has not suffered 
to any great extent. The directors an- 
nounce that the improvement in the Kathé 
Mine continues, and promises toe be as suc- 
cessful as the Mogok Valley was at one 
time. No fresh development work has been 
done in view of the unsatisfactory state of 
the ruby market. The report was submitted 
by Sir Carl Meyer, chairman of the Burma 
Ruby Mine, and also signed by Montagu J. 
Battye, secretary. 


company at 


showed 


14s. od.. as 


stones in 








Trenton, N. J. 


The G. W. Foutz Co., which will manu- 
facture and deal in jewelry and precious 
stones at 93 Lafayette St.. Newark, has 
been incorporated at the office of the Sec- 
retary of State here at the State House 
with a capital of 500 shares. The incor- 
porators are: George W. Foutz, Charles A. 


loutz, and Charles A. Blaedner. all of 
Newark. 
Louis Whittiken, 1217 Chestnut Ave.. is 


one of the principals of a spite fence war. 
\gainst the protest of his next door neigh- 
bor, William Ristow, and during the Ris- 
tow family’s absence, Jeweler Whittiken 
had two windows cut 1n a wall that over- 
looked property. When the 
Ristow family returned and viewed the 1m- 
provement, they vowed vengeance. A force 
of carpenters was engaged the very next 
day, and a fence was built that, towered 
the new windows of the Whittiken 
The Whittikens, however, were 
not to be balked by a iittle thing like a 30- 
foot fence, and so, during the early hours 
morning of July,12, the obstruction 
was felled with a noise that awoke every- 
one within a distance. A textile 
screen immediately replaced the boarding. 


the Ristow 
P 


| 
avove 


residence. 


block’s 


This, too. was torn away. Matters became 
serious, and the parties of the first and 
second part appealed to the last resort— 
the courts. Accordingly, the matter in dis- 


pute was brought to the attention of City 
Judge Naar in the Second District Police 
Court. Neither side, however, seemed to be 
able to produce direct evidence, and after 
thousands .e¢ worteeshad passed to and 
forth, both retired to renew their ammuni- 
tion. The quarrel, it is said, will eventually 
he taken to the Mercer Civil’ Court. 
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and PLATINUM 


REFINERS and SWEEP SMELTERS 


MAIN OFFICES: 


2t John Street 
NEW YORK 








BEANS FOR DUMB BELL LINKS 


SPLIT LINK LINK 


We also carry a complete stock of HOLLOW BALLS 
suitable for Necklaces in 10 and 14 Karat 


TUBE AND SNAP CATCH 
c 2°. as «<s 


HERPERS BROS. NEWARK, N. J. 























ie JOHN AUSTIN & SON 


Gold, Silver and Platinum 
Assayers, Refiners and Smeliters 


«674 and 76 Clifford St., PROVIDENCE, R. I. 


We Do Our Own Smelting 











Price 


| THE HUMAN EYE Size 7 aa { The Optical ener Co. 


11 John Street NEW YORK 








‘Seamless Platinum Tubing 


in any harduess. 
Refiners, Assayers. 


SMELTING WORKS: 


32-40 Fiushing Avenue 
= goed @& 4, | 











THE 
“LITTLE JANE” 
CLECTRIC CLOCK 


For Home or Office 


The American Electric Clock Co. 


Ashland, Ohio 





























if &. Le Platinum Works 


PLATINUM SHEET 
WIRE & TUBING 


Any Shape or Degree of Hardness 


Platinum, Gold and Silver Refiners 


erth Amboy, N. J 


| 100 William St., New York 


Main Office : 


CRUCIBLSS. 


—— ae 
— 1850. 
J.&H. BERGE, 
95 John Street, 

NEW YORK. 


Learn Watchmaking 


Refined, profitable labor. Competent men always 
in demand. We teach it thoroughly in as many 
months as it formerly took years. Does away with 
tedious apprenticeship. Money earned while study- 
ing. “ositions secured. Easy terms. Send for 
catalogue. Address 


St. Louis Watchmaking School, st. Louis, Mo. 


\- 
Our New York Office: 


CHARLES ENGELHARD 


30 Church Street 
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Arthur Smith, formerly of Boston, but 
now of New York, was in town during the 
week. 

Luigi Besse, with John Cahill, Ballard 
building, is at Pigeon Cove for a month’s 
outing. 

M. N. Smith, of the Smith-Patterson Co., 
has been at Poland Springs, Me., during the 
past week. 

Fred Gowdy, with the Shreve, Crump & 
Low Co., is taking an outing at Ipswich 
Neck, Mass. 

Laroy E. Nichols, head of the watch de- 
partment of Rand & Crane, is at Casco 
Bay, Portland, Me. 

Louis A. La Pointe, salesman with the 
Frank A. Andrews Co., is at Ayer Junction 
for the current fortnight. 

Charles G. Perry, vice-president of the 
Ripley-Howland Mfg. Co., and Mrs. Perry 
have been at Jaffrey, N. H., for the month 


of July. 

Alexander Kremos, designer for the 
Tuttle Silver Co., is an Italian reservist 
and will return to Italy shortly to serve 


in the army. 

Spencer Hamer & Son, formerly of the 
Allston district, have opened a new store 
in the Jamaica Plain district of the city, 
on Centre St. 

Henry Goldberg, who recently closed out 
his business in the Washington building, is 
in the employ of the Smith-Kirby Co., 
Jewelers’ building. 

Charles E. Guild, of the Washington 
building, has opened his Summer camp at 
Nipmuc Lake, near Milford, Mass., and 
will occupy it through the month of August. 

Louis Schworer, head of the watch de- 
par*’ment of the Gendreau-Reynolds Co., is 
enjoying a rest from business at Mr. Gen- 
dreau’s Summer camp, Adams Shore, Mass. 

Among recent trade visitors of note were 
H. Lamberts, representing Theodore B. 
Starr, New York, and S. Jacquette, from 
the Bailey, Banks & Biddle Co., Philadel- 
phia. 

Eugene W. Rollins, head of the material 
department of the Nelson H. Brown clock 
house, has gone to the White Mountains, 
accompanying his brother on an extended 
automobile tour. 

The Tuttle Silver Co. has received an 
order for a large number of viscometers, 
devices for testing oils, to take the place 
of a German product, the European war 
having cut off importations of these instru- 
ments. 

Shelley W. Denton, of Bromfield St., 
gem cutter and dealer in precious stones, 
has gone west on a mine inspection trip, 
and issaccompanied by his wife and daugh- 
ter. They will also visit the California ex- 
positions. 

Bernard S. Codding, the Somerville 
jeweler, is one of the up-to-date suburban 
dealers who have installed a wireless time- 
receiving apparatus, and at his store, 345 
Medford St., he has Washington time by 
daily transmission. 

Alfred E. Myers, the Hanover St. retail 
jeweler, who is to remove to the third 
floor of the Jewelers’ building and add a 
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wholesale department to his business, an- 
nounces that he expec‘s to open in the new 
location about Aug. 15. 


Harry E. Pitcher, who is traveling sales- 
man in Vermont for the Smith-Patterson 
Co., and whose wedding to Alberta S. 


Wrigh*, of Bellows Falls, Vt., was an- 
nounced recently, is at his Summer camp 
with his bride at Shelburne, N. H. 

Fred Heintz, until recently located in 
room 509, Ballard building, has retired to 
a farm that he has bought at Randolph, 
\ic-ss. Mr. Heintz is a_ prize-winning 
pigeon fancier and will have larger oppor- 
tunities in this respect now that he is at 
his new home. 

\t a meeting of creditors of S. Bernstein, 
of 305 Washington St., held last Wednes- 
day an offer of 25 per cent. in settlement, 
payable in 30 days, was accepted by those 
present and is expected to meet with cor- 
firmation from others holding claims 
against the concern. 

A. E. Beals, of the Gendreau-Reynolds 
Co., is making an extended business trip, 
representing the company at various lead- 
ing hotels at north shore and south shove 
New England Summer resorts, also at the 
White Mountains, with a line of gold and 
platinum jewelry and set diamonds. 

J. C. Batchelder, head of the retail silver- 
ware’ department of the Smith-Patterson 
Co., has been enjoying a cruise along the 
New England coast with Byron Miller, head 
of the engraving department, in Mr. Mil- 
ler’s yacht. They were accompanied by Mr. 
Washbourne, of Graff, Washbourne & 
Dunn, New York. 

Bigelow, Kennard & Co., Inc., incorpo- 
rated under the laws of Massachusetts, 
have filed with the Massachusetts Secretary 
of State a statement of their financial cor- 
dition, dated Feb. 28, 1915, which lists the 
following assets: Material, stock in proc- 
ess, $543,903; cash and debts receivable, 
$117,145; furniture and fixtures, $55,849; 
trade-marks and good-will, $121,036; de- 
ferred expenses, $27,039; total, $864,973. 
Under the liabilities are listed: Capital 
stock, $690,100; accounts payable, $98,788 ; 
floating debt, $60,000. 

Buyers in town last week included three 
visitors from remote sections, namely: H. 
Rice, representing S. Bacharach, Lynchburg, 
Va., who was en route for seashore points 
farther east; Louis H. Jerger, from 
Thomasville, Ga., and John Cottier, of 
Great Falls, Mont. Among New England 
huyers were Edward King, Bethel, Me.; F. 
\. Towle, Peterboro; A. De Montgny, 
Nashua. N. H.: M. F. Wood, Lowell; E. 
A. Hewett, Bridgewater; Mr. Brown, of 
the Brown Jewelry Co., Newburyport; F. 
B. Reed, East Weymouth; Willis Varney, 
Woburn; G. A. Schmidt, Lawrence; David 
Robertson, Framingham; C. F. Godfrey, 
Hingham, Mass. 

Eddie Lieberman, bookkeeper of the 
Hanover Jewelry Co., underwent an opera- 
tion for appendicitis last week. He is now 
on the road to recovery. 








Wm. B. Reed, who for 20 years was em- 
ployed by the Hub Loan Co., Pawtucket, 
Rk. I., has opened a new jewelry and brok- 
erage store in the Benedict House building, 
303 Main St., Pawtucket, R. I. 


Connecticut Notes. 





Application has been made to the Sec- 
retary of State at Hartford for papers of 
incorporation of the Bradley Realty Co., 
which plans to build two large apartment 
houses in New Haven, on College and 
Crown Sts. Walter H. Bradley, of Meri- 
den, president and chief stockholder in 
the J. D. Bergen Cut Co., Meri- 
den, is the president and chief stockholder 
in the company. 

All the re-elected at the 
annual meeting of the Wilcox Silver Plate 
Shop Aid Society, held recently at 
the factory. The are: President, 
C. J. Heineman; vice-president, Oscar 
Gladwin; secretary, Theodore S. Penney; 
treasurer, Joshua Shute; trustees, Charles 
C. Arnold, Robert Griswold and Samuel 
Lynn; auditors, Alanson Birdsey, John 
Gannon and Robert Griswold. 

General Manager C. E. Williams, of the 
William L. Gilbert Clock Co., Winsted, 
Conn., is author.ty for the statement that 
the clock factory will! not be shut down for 
its customary Summer vacation this year, 
owing to the large number of orders which 
are on hand at present. During the past 
three months the company has increased 
its working force by 100 hands. At the 
present time about 500 people are working 
at the William L. Gilbert clock factory. 

burglars forced entrance into the jewelry 
store of Samuel Weiss, at 899 Grand Ave., 
New Haven, some time after midnight on 
July 21 and carried away loot valued at 
between $400 and $500, according to the 
proprietor’s estimates. The thieves tore 
the clapboards from a aarrow space be- 
between two windows almost adjoining 
each other in the rear of the store. They 
then bored a hole nine inches in diameter, 
and inserting an arm one of the number 
drew back the iron bolts locking the 
wooden shutters inside the windows. After 
having accomplished this, an iron bar was 
ripped from in front of one of the win- 
dows and the thieves gained entrance. 


Glass 


officers were 


( y ys 
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Trade Gossip. 


One oi the latest trade folders is that 
issued by the Irons & Russell Co., Provi- 
dence, R. I., illustrating and describing the 
firm’s new button back, making special 
mention of the firm’s new Elk button, in 
gold with genuine walrus ivory teeth. 

For the last four years the Conklin Pen 
Mtg. Co., Toledo, O., has been devising 
methods to help its customers sell more 
goods, and for this Fall four of the best 
helps are offered free of charge to jewel- 
ers. One of these helps is a handsome cut- 
out sign in colors: These business-getting 
ideas are not experiments, but have been 
tested and tried. Each idea is described 
and illustrated in a printed folder, which 
may be obtained by any jeweler who will 
write the concern. 








Under the auspices of the reorganized 
Chamber of Commerce of McKeesport, 
Pa., the merchants of that city recently 
completed a successful four-days’ boom 
trade The jewelers were interested 
in the campaign. 


sale. 
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Customer writes us: “Returns 20% higher 
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Special Notices. 


Payable invariably in advance. 

Rates under all headings except “Situations 
Wanted” 3c. a word; minimum charge, 75c. 

SITUATIONS WANTED Ic. a word for first 
25 words. Additional words, 3c. per word. 

Heavy type Sc. a word; minimum charge, 
$1.25. 

Name, address, initials and abbreviations count 
as words, and are charged for as part of the 
advertisement. 

Display cards, $4.00 per inch. 

In all cases, if answers are to be forwarded, 
10c. extra to cover postage must be enclosed. 

Advertisers who are not subscribers should 
send 10c. if they desire a copy of the paper 
containing their advertisement. : 








Situations Wanted. 


Under this heading, only 1c. a word for first 
25 words, 3c. for each additional word; mini- 
mum charge, 25c. 





DESIGNER for silverware wishes position with 
small firm. Address “‘M., 1740,” care Jewelers 
Circular. 





experience, not afrai 
best reference 
112th St.. New 


WATCHMAKER, 20 years’ 
of pr ready to work at once; 
all tools, lathe. Dreher, 127 E. 
York. 





WANTED, POSITION as watchmaker and en 
graver: will give best of PF mmwen and guarantee 
to do the work. Address J. W. Langley, Clay- 
ton, N. C, 





also willing to repair clocks, 
Address “‘A., 1662,” care Jew- 


WATCHMAKER, 
wishes position. 
elers’ Circular. 





jeweler, also 


MANUFACTURING and _ jobbing 
‘ ; f Address “G., 


stone sette! best of references. 
1755,”" care Jewelers’ Circular. 





AUG. 1, first class all around workman and sales- 
man: west preferred; reference exchanged. Ad- 
dress “Jeweler,” Box 21, Berne, Ind. 





EXPERIENCED BOOKKEEPER seeks a position; 
full charge of office ; excellent references. Ad- 
dress “E., 1421,” care Jewelers’ Circular. 





combination man: first class store 
last salary $30; reference exchanged. 
1689," care Jewelers’ Circular. 


BY AUG. 1, 
only; west; 


Address ‘‘A., 





SALESMAN. experienced and acquainted with the 
trade, wants filled line for New York and vicin- 
ity. Address “H., 1741,” care Jewelers’ Circular. 





first class on platinum work; 15 years’ 
best references; last position five 
“A F., 1766,’ care Jewelers 


JEWELER, 
experience, 
years. Address 
Circular. 





Al WATCHMAKER, engraver and jewelry re- 
pairer wants permanent position by Aug. 15 or 
Sept. 1; Al reference. Address 912 30th Ave., 
Meridian, Miss. 





WATCHMAKER-OPTICIAN, first class; best of 
references; 25 years’ experience: Ohio pre- 
ferred. Address ““Watcamaker,” 1694 W. 25th 
St., Cleveland, O. 





YOUNG MAN, 19, desires position with retail or 
pawnbroking ‘establishment; 5 years’ experience, 
first class references. Address “C., 1764, care 
Jewelers’ Circular. 





practical and scientific; over 35 
take charge: moderate 
Address A, E. Jean- 


WATCHMAKER, 
on fine watchwork: can 
wages for steady position. 


eret, W esterly, R. 





FIRST CLASS jeweler, engraver and salesman, 
wishes position with a good house; can furnish 
references. Address H. J. Gallagher, 15 Liberty 
St., Amsterdam, N. Y. 


FIRST CLASS watch repairer and engraver; five 
years’ experience; honest, reliable; own tools; 
best of references. Address Wm. Kammeier, 207 
Oak St., Esc anaba, Mich. 





YOUNG MAN, watch and clock repairer, wants 
to advance in business and experience; will start 
at moderate salary: has all tools. Address  & 
1670,”" care Jewelers’ Circular. 





experienced and well acquainted 
desires manufacturer’s line for 

Address ‘‘Jackson,” Room 
New York. 


SALESMAN, 
with the trade. 
retailers or jobbers. 
35. 7 M aiden Lane, 


> 





YOUNG MAN, 19, three vears with large con- 
cern: knowledge of bookkeeping and _ stenog- 
raphy: c an take charge of entire office. Address 
a * L738 " car©re ( ircular,. 


Jew elers’ 





WAT! HMAKER and engraver, with 14 
vears’ experience, would like a permanent posi- 
tion with a gor d firm. Address “Watchmaker, “ 
907 Dewey Ave., Rochester, N. 


FINE 





TEWELER, first class repairer, diamond setter 
and all kinds of new work: 18 years’ bench 
experience; excellent references. Address B. 
Prager, 228 W. 124th St., New York. 





FIRST CLASS all around jeweler, diamond setter 
and designer, wishes permanent position, west or 
middle west preferred; best references furnished. 
Address “‘X., 1774,”’ care Jewelers’ Circular 





ENGRAVER, first class letterer, monograms, 
crests, etc., with long experience, desires position 
about Sept. 1: a hustling young married man. 
Address “‘W., 1771,”’ care Jewelers’ Circular. 





WATCHMAKER, salesman and engraver, compe- 
tent to take full charge; railroad work a spe- 
cialty; Own tools; Al 1eferences; state salary. 
Address “Optician,” Box 653. Wellington, O. 





DIE AND HUB CUTTER, accustomed to jewelry 
and medal work, capable designer and modeler, 
wishes permanent position with a reliable firm. 
Address “K., 1676,” care Jewelers’ Circular. 





PERMANENT POSITION WANTED by expert 
watchm: iker, fair jeweler and plain engraver: 20 
years’ expe! ‘ience: mat ‘ried; salary, $25. Address 
“Expert,” care Suttes ‘eld Bros., Portland, Ore. 





LADY ENGRAVER desires position in high grade 
jewelry store; seven years’ experience: ac- 
quainted with the different lines of work in the 
stove. Address “X. Y., 1700,” care Jewelers’ 
Circular, 





YOUNG MAN wishes pouen 
plain engraver: five year 
no bad habits: 
on request. 
Circular. 


aS watchmaker and 
experience: own tools: 
reference end s ample of engraving 
Address “FE., 1753,” care Tewelers’ 





YOUNG MAN, first class letter and monogram 
engraver, desires position; have experience at 
waiting on customers and stockkeeping: Al ref- 
erence. hadrons “H., 1756,” care Jewelers’ 
Circular. 





YOUNG MAN, 28, six years’ store and shop ex- 
perience, would like position with wholesale 
house; prefer chance for adv ancement to salary 
to commence. Address “F., 1754,” care Jewel- 
ers’ Circular. 





MANAGER, thorough every way. 
sober, reliable and a business builder, desires 
correspondence with good stores: high class 
workman. Address “Practical, 1761.”’ care Tew- 
elers’ Circular. 


long experience, 








VERY RAPID AND ACCURATE 
jeweler, stone setter, optician, salesman. 
manager, etc.; salary $25 to $45: 
references exchanged. <A. H. 
burg, Tenn. 


watchmaker, 
buyer, 
modern tools: 
Johnson, Lewis- 





SALESMAN, acquainted with department stores, 
retail jewelers, New York vicinity, Philadel- 
phia, Baltimore, Washington, wishes to con- 
nect with manufacturer. Phil Wolf, 18 Maiden 
Lane, New Yor 





SALESMAN, having long acquaintance with de- 
partment store buyers, retail jewelers, middle 
west territory, would like to connect with a 
manufacturer. Address “Reliable, 1641,” care 
Jewelers’ Circular. 


JAPANESE watchmaker and engraver, graduate of 
Philadelphia College of Horolovy, but would like 
position under good watchmaker, desires steady 
place; good habits. Address Yanagita, 110 W. 
40th St., New York. 





AMERICAN, 25 years o!d, wants permanent posi- 
tion as watch and clockmaker; factory and store 
experience; can wait on trade; no bad hi: bits ; 
New England preferred. A ldress “A., 1735, 
care Jewelers’ Circular. 





BOOKKEE PE 7 office anager, competent, 12 
years’ experience, je ™ » vy, diz :monds, jewelers’ 
findings, open, close books controlling account; 
salary moderate. Miss Franklin, 22: 


Address 
Pulaski St., Brooklyn, Y. 





SALESMAN, diamonds and watche 

do window dressing that oh he 
associated with 
Man- 


RETAIL 
business creator: 
results; unque stioned references 
large stores. \ddress “Salesman,” 502 
hattan Bldg., Milwaukee, Wis. 





POSITION WANTED by first class watchmaker, 
fair jeweler and engraver; 25 years’ experience; 
$30 per week; reference exchanged. Address 
“Watchmaker,” care Apitzsch, R. F. D. No. 5, 
Box 61, N. S., Pittsburgh, Pa. 





SUPERINTENDENT, practical and _ responsible, 
wishes a position overseeing entire jewelry fac- 
tory, increasing its efficiency and improving or- 
ganization; excellent references. Address “‘J., 
1675,” care Jewelers’ Circular. 





YOUNG MAN desires steady position; good watch- 
maker and engraver, fair jeweler; three years’ 
experience: neat appearance and capable of wait- 
ing on trade; porsremecs furnished. Address 

O. Box 126, Lake Charles, La. 





MR. MANUFACTURER, do you neéd a salesman 
for Oklahoma and Texas? One who has six 
years’ acquaintance with the jewelry trade in 
those States is open for a change. Address 
“D., 1637,” care Jewelers’ Circular. 





TRAVELING SALESMAN, 


hustler, 11 years’ ex- 
perience, established trade throughout east, west 
and south, desires manufacturer’s or jobber’s 
line: can show results; best references. Ad- 
dress “D., 1710,” care Jewelers’ Circular. 





ALL AROUND JEWELER wishes position on 
platinum, fancy work and gold cast work, also ex- 
perienced refining gold and platinum and smelt- 
ing; hustler; have good references; can take 
full charge. Address “‘E., 1767,” care Jewelers’ 
Circular. 





SALESMAN, bright, young, accurate, with an es- 
tablished trade in the city among the department 
ues buyers of jewelry novelties, silver-plated, 
flat and hollow ware, is open for a good line; 
will travel also. Address “‘D., 1765,’’ care Jewel- 
ers’ Circular. 





POSITION as manager, watchmaker, engraver, 
diamond setter, ring chaser, salesman; 25 years’ 
experience; high grade workman: inspection ex- 
perience; up-to-date engraver; shop experience in 
engraving; would accent partnership: salary and 
hours; send for samples. Address “‘D., 1695,” 
care Jewelers’ Circular. 





MIDDLEWEST REPRESENTATIVE of 
one of the largest Maiden Lane im- 
porters is open for engagement, hav- 
ing large established trade between 
New York and Denver. Address 
“A., 1768,’ care Jewelers’ Circular. 





SALESMAN, young hustler, 8 years 
covering middlewest and east with 
representative lines; unquestionable 
record as a producer; consider 
jewelry, silver or kindred lines. Ad- 
dress ‘“‘B., 1749," care Jewelers’ 
Circular. 











Lines Wanted. 


3c. a word; minimum charge, 75c. 








SALESMAN for a well-known sterling silver line 
wishes a 10kt. and 14kt. novelty jewelry line as 
a side line. Address L. B. Hale, Room 1100, 
37 S. Wabash Ave., Chicago, III. 
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Side Lines. 


3c. a word; minimum charge, 75c. 








ESTABLISHED resident salesman or manufac- 
turers’ agent in San Francisco to sell our fine 
line of gold, gold-filled and silver pencils and 
fountain pens on the Pacific Coast on commis- 
sion basis. Address Geo. W. Heath & Co., 208 
First St., Newark, N. J. 





LIVE SALESMEN WANTED to carry a 
line of first class watch movements; 
sample case can be carried in pocket; 
special proposition; good commission; 
good side line. Address “G. R., 
1325,” care Jewelers’ Circular. 








belp Wanted. 


3c. a word; minimum charge, 75c. 








WATCHMAKER who can engrave, with knowledge 
of jewelry repairing; permanent position to right 
man. Apply Rundback’s, 2232 Third Ave., New 


r 





WANTED, first class watchmaker and engraver; 
permanent position; apply at once. Address 
— as Markus, 106 N. Illinois St., Indianap- 
olis, Ind. 





WANTED, first class watchmaker and engraver; 
steady position for the right man; salary, $25 
per week. Address J. K. Roumain, Jeweler, 
Baton Rouge, La. 





WANTED a good watchmaker, young; one who 
understands traveling inspection and familiar 
with railroad work; state salary in first letter. 
Aqerese “Railroad, 1704,” care Jewelers’ Cir- 
cular. 





WATCHMAKER, jeweler, cne who can do engrav- 
ing preferred; send sample of engraving, refer- 
ences and _ salary expected in first letter. 
Rosenfeld Jewelry Co., 116 W. Main St., Okla- 
homa City, Okla. 





WATCHMAKER WANTED to take charge of a 


jewelry store in a Massachusetts town: must be 


a fair salesman; state salary, age, nationality, 
etc.; references or a bond required. Address 
es ~ >» 99 , . 

A., 1746,” care Jewelers’ Circular. 





WANTED, watchmaker, engraver and salesman; 
only man of unquestionable habits and an ac- 
curate fast workman; Central Illinois, medium 
sized town; state experience and full particulars. 
Address “P., 1723,” care Jewelers’ Circular. 





WANTED first class watchmaker and engraver, 
with all-round store and optical experience; state 
Salary, age, experience, reference, sample engrav- 
ing first letter; nice town, 2,500 inhabitants. 
peareen Norton’s Jewelry Store, Winchester, 

enn. 


ss 





APPRAISER in one of Pittsburgh’s largest and 
most progressive loan offices; must be competent 
and fully experienced; reference and bond re- 
quired; state age, last employment, married or 
single. Address “X, Y. Z.,’’ care of Ollendorff 
Co., Schmidt Bldg., Pittsburgh, Pa. 





HAD TO TAKE for debt small jewelry. store in 
Alabama city of 20,000 inhabitants: desire to 
sell it for $2,000, half value of stock; rental 
only $50 month; in the meantime must have a 
man who is a watchmaker, jeweler and engraver 
to run it for me. Address “American, 1724,” 
care Jewelers’ Circular. 





FIRST CLASS WATCHMAKER, a good me- 
chanic, who ig capable of repairing all grades of 
watches in a first class manner; must be quick, 
accurate and sober; good salary to the at 
man; permanent position; located in a ew 
Jersey town of 100,000 population. Address 
““T., 1567,” care Jewelers’ Circular. 





for Sale. 


Stores, Stocks and Businesses. 
3c. a word; minimum charge, 75c. 








JEWELRY AND OPTICAL STORE in central 
California, railroad division; population, 2,500; 
stock and fixtures, $1,500; no optician in town 
Address “‘D., 1859,” care Jewelers’ Circular. 





JEWELRY BUSINESS that will bear closest in- 
vestigation; best trade; no old goods; watch in- 
spection; county seat, about 5,000, eastern Iowa. 
Address “‘G., 1772,” care Jewelers’ Circular. 





JEWELRY STORE, adjacent to Cincinnati, good 
repair shop, sales fair, stock and fixtures invoice 
$1,700; will sell for $1,200 cash; good chance 
for practical man. Address “H., 1729,” care 
Jewelers’ Circular. 





A STRICTLY UP-TO-DATE jewelry store in a 
live city of 5,000, in north central Illinois; fine 
location; big paying business, long established; 
good reason for selling; don’t answer unless you 
mean business. Address “D., 1752,’’ care Jew- 
elers’ Circular. 








Fill Your Wants 


BY TELLING THEM 


For 3 cents a word you can solve many 
of your problems—obtain help, sell your 
store, sell your stock, rent your store or 
space, obtain a partner, get capital, buy 
stock or tools—everything needing publicity. 


Advertise Here on These Pages 


THE JEWELERS’ CIRCULAR reaches the peo- 
ple you like to do business with. 





Remember 





JEWELRY AND OPTICAL business, fine repair 
shop, long established, best location in city of 
10,000, Iowa; clean’ stock, paying business; 
$12,000 to $15,000 cash only; might take small 
jewelry business of $2,000 in Iowa or surround- 
ing States on deal. Address “I., 1730,” care 
Jewelers’ Circular. 





THE RIGHT PARTY contemplating 
entering business, can buy an old es- 
tablished jewelry business, with a 
volume of trade that will save 15 
years of hard work; capital required 
$75,000. Address “‘A. H. D., 1732,” 
care Jewelers’ Circular. 





FOR SALE, pawnbroking business of 25 years’ 
standing in the city of Columbus, O.; the finest 
location in the city; the establishment always has 
borne the very best reputation; we have by far 
the largest pledge business and an Al retail 
trade; owing to the death of my father, W. Lev- 
inson, we have decided to sell the business; can 
reduce pledges and stock to suit purchaser. Ad- 
dress arry Levinson, Administrator, 150 S. 
High St., Columbus, O. 


WILL SELL all or part of one of the best retail 
jewelry stores, located in the finest agricultural 
belt of central Texas; established quarter of a 
century; invoice about $25,000; can reduce same 
and take good paper for part; repair work runs 
between $200 and $300 a month; owner wants to 
retire. Address H. J. Ritter, care H. H. Hawley 
Co., Dallas, Tex. 





MUST BE SOLD before Aug. 15, entire 
stock and fixtures of old established 
jewelry business, R. S. Marryott, 1209 
Fulton St., Brooklyn, N. Y.; no rea- 
sonable offer refused; reason for sell- 
ing, building has been sold. 








for Sale. 


Tools, Fixtures, Equipments, Etc. 
3c. a word; minimum charge, 75c. 








DIEBOLDS jeweler’s safe; cost $450; used two 
years, good as new; sell for $225; write for 
photo and dimensions. Address Box 653, Well- 
ington, O. 





FOR SALE two show cases with supporting tables; 
rosewood and plate glass; each 10 teet long. 
Address Theodore A. Kohn & Son, 321 Fifth 
Ave., New York. 








Business Opportunities. 


3c. a word; minimum charge, 75c. 








ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communicate 
with us, it will be to your advantage; rating and 
references of the highest order. Van Praag & 
Co., 15-17 Greene St., New York, established 


1889. 





HIGH CASH PRICES paid for diamonds 
and watches; immediate returns 
made; bank references. Address M. 
lralson, Room 707, 7 W. Madison St., 
Chicago, Ill. 





| PAY CASH for your surplus stock of 
diamonds, watches and jeweiry; busl- 
ness confidential; national bank ref- 
erences. H. Schwartz, 1209 Hey- 
worth Bldg., Chicago, Ill. 

WILL PAY highest prices for diamonds, 
watches, jewelry and send cash on 
receipt of packages; highest bank 








references.. H. E. Kaplan, 1101 
Power building, Chicago, Ill. 
1 PAY CASH for your diamonds, 


watches, jewelry; send your stock to 
me and receive money by return mail; 
national bank references. Emil Noel, 
29 E. Madison St., Chicago, III. 





IF YOU WISH TO RETIRE from busi- 
ness or have surplus stock to dis- 
pose of, consult with me; it will be 
to your benefit; | am in a position to 
pay better prices than anybody. Ben. 
Roth, wholesale jeweler, 235 S. Dear- 
born St., Chicago, Ill. 








SOLID GOLD JEWELRY less than plated, $10,- 
000 worth, less than one-half cost to manutac- 
ture; solid gold scarfpins, 33 cents each and up; 
cameo pendants, $1.38 each and up; cameo 
brooches, $1.50 each and up; all solid 10kt. gold; 
also lot of diamond jewelry; sent to you on 
memorandum bill, all express charges paid; se- 
lect what you can use; send check with your 
report; order to-day as the lot will soon be sold. 
Dan I. Murray, broker, 3 Maiden Lane, New 
York. 


(Special Notices continued on page 116.) 
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BUSINESS OPPORTUNITIES—Cont'd. 


FINE BUSINESS OPPORTUNITY: wanted 

Ol eweiler an watcl aker 1 take th usa! 
t PAL peop 
ment on 
] 


salary; we 
trade and will put 1 
hit kind of yo ing 
show where you 





DIAMONDS at great bargains; $45 per 
carat and up; mounted rings and 
other diamond jewelry bought from 
private people sold at half the 
recular price; sent on memo. bill to 
rated dealers; sold for cash only. 
Dan |. Murray, 3 Maiden Lane, New 
York. 





AT ONCE! We pay spot cash for your 
entire or part of your stock of jewelry, 
diamonds and complete jewelry 
stores, with or without fixtures; send 
your entire or part of your stock to us 
at our expense and we will send to 
you, cash, immediately; if our offer is 
not accepted we will return your 
goods; all communications answered 
quickly and kept strictly confidential; 
bank and mercantile references of 
high standing. Brooklyn Purchasing 
Syndicate, F. Walker, Prop., 608 
Broadway, Brooklyn, N. Y. Estab. 
lished 1887. 


| Wanted to Purchase. 


3c. a word; minimum charge, 75c. 














WANTHE D TO PURCHASE a second-hand ch 
nometer tor watchmaker’s use: state price Ad 
iress “Watchmakse - 
cular. 


COLORED STONES and pearls bought; 
send us any of these gems that you 


| want to dispose of. Espositer, Varni 
Co., 45-49 John St., New York. 


are Jewelers’ Ci1 


~4an*? 
v Tes, 














Co Tet. 


3c. a word; minimum charge, 75c. 


PART OF OFFICE to let; 
lutactul rs 
lress Roum 407, 9 





excellent location for 
itative;: rent reasonable. 


Maiden Lane, New York. 


Ss represe! 





FOR RENT, 


anyone 


fine light desk room, suitable fot 
lL, 





Apply to 


ie jewelry business. ’ 
Lane, New 


ti 
Moss & Bro., 54 Maiden 


Julius H 


TK, 





STORE formerly occupied by jeweler for 15 years, 
main street, Paterson’s only White Way; reason- 
able rent. Address “‘H., 1697,’ care Jewelers’ 
Circular. 





EXCELLENT OPPORTUNITY offered to an en 
graver, diamond sette1 dealer in jewelry to 
rent half an office in a desirable building. Ad 
dress Olof Johanson, 65 Nassau ins New York. 








Lost. 


$c. a word; minimum charge, 7%c. 








LOsST—Between Maiden Lane and 
St., diamond ring. 
municate with Lissaue: 
New York. 


& Co.,. 54 Maiden 








Co Ercbhange. 
3c. a word; minimum charge, 75c. 








40 TO 320 ACRES first class agricultural land, 
close to town, $12.50 acre, to trade for dia- 
monds, watches, jewelry; can use most anything 
you have. Box 164, Sweetwater, Tex. 








Miscellaneous. 
3c. a word; minimum charge, 75c. 





HILES WATCHMAKING and Engraving Schoel, 
the largest and best equipped schoo] in the west. 
717 Market St., San Francisco, Cal. 





WHY PAY 65c. to $1.00 for repairing old mesh 
bags when we will sell you new, indestructible 
mesh bags, sizes 5 to 7 inches, at $1.25 each in 
dozen lots assorted; the average value of these 
is $2.50 each, but we want to sell them. Poage 
& Co., Bell Block, Cincinnati, O. 








YOU WANT A POSITION 
YOU WANT A SALESMAN 
YOU WANT A WORKMAN 
YOU WANT TO EXCHANGE 
YOU WANT A PARTNER 
YOU WANT TO SELL OUT 
YOU WANT TO SELL TOOLS 
YOU WANT TO LET A PLACE 
YOU WANT ANYTHING 


USE THE 


Want Advertisements 


of the 
Jewelers’ Circular - Weekly 
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JUST OUT—NEW EDITION 


Trade Marks of the Jewelry 
and Kindred Trades 


Sold to JEWELERS’ CIRCULAR subscribers only. 
The work showing actual facsimile reproductions of Trade-Marks 
First Edition 1896—Second Edition 1904—Third Edition 1915 
In use nineteen years by the jewelry trade as an authority. 
inches—Bound in cloth, 366 Pages of Trade-Mark 


information, including over 6,500 trade-marks and trade names— 
also names of flatware and toiletware patterns and their makers. 


Price $5.00—Express Paid. 
One year’s subscription to THE JEWELERS’ CIRCULAR $2.00 


Size 7x103% 


for fifty-two issues. 


Combination Price $6.00 for both 


Order Now—Render Quick Service to 
Your Customers by Knowing the Marks 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 JOHN STREET - - ~ 7 


This work—the third edition of ‘“‘Trade-Marks of the Jewelry and Kindred Trades’”—is the accom- 
plishment of over twenty years’ research and labor in the develo 
trade-marks in its field. 
sonal service this publication has always rendered them. 


7 


It is sold only to JEWELERS’ CIRC 


pment of the only authoritative book on 
LAR subscribers as a part of the per- 


- NEW YORK 
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Office Phone: 532 John 





H. J. HOOPER 


New York’s Undisputed 
Leading Jewelry Auctioneer 


The Canadian press says that H. J. Hooper is one 
of the greatest orators that ever visited Canada. 
The man who closed the theatres. 


Office: 37 Maiden Lane, New York City 
Residence: 2355 Southern Boulevard, New York City 





Private Phone: 1856 Tremont 




















Manipulation 
of Steel in 


Watch Work 


By John J. Bowman 


The Jewelers’ Circular Publishing Co 
11 John Street, New York 

















Reduced Price, 50 Cents, Postpaid 











lh MU as 


> AMM SULLA ARORA AC CC cKCGCLCI 


20/1117 VIMMUUUNUV TTT 1 


STOP WORRYING 


ABOUT DEAD STOCK, DEAD ACCOUNTS, 


DEAD ISSUES ETC. 


LET ME DO YOUR “WORRYING. LET 
ME TURN ALL THOSE DEAD ISSUES 
INTO LIVE ONES 


LET ME BRING YOU THOSE GOLDEN 
SHEKELS THAT YOU ARE AFTER. 
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WHAT | HAVE DONE FOR OTHERS 
1CAN DO FOR YOU. 


LET ME SHOW YOU HOW SIMPLE 
MY METHOD 1S. 
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THE HE RIGHT MAN WITH THE RIGHT 
MelingGs: 





F Wal LLOTSON 


AppREsS F.W.TILLOTSON 
10-12 MAIDEN LANE.NY.CITY. 
FLL is. 
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TANKINGS & CRUCIBLES 
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OUR NEW FIVE TON MIXER 


USED FOR GOLD SWEEPIN« 
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Rings. Bracelets. 


Patent safety 


guard bracelets. 


Gold, silver and 
plated collar 
buttons. 

Watch bracelets. 

Gold, silver and 
plated Knives. 


Lorgnette chains. 


Gold and silver 
match boxes. 
Amber cigarette 
holders. 
La Vallieres. 
Link buttons. 
Neck chains. 
Rope chains. 
Cigar cutters. 
Cameo goods. 
Onyx goods. 
Locket rings. 
Lingerie clasps. 
Watch holders. 
Pearl necklaces. 
Ring mountings. 
Sautoir chains. 
Emblem goods. 
Lapel buttons. 
Vest buttons. 
Tie clasps. 





"BRANCH OFFICES, © 
CHICAGO ALL., 
3\ North State Street 
AMSTERDAM HOLLAND, 
10 Tulp Straet 


“TO AVOID 

DELAY USE 

A LOCAL ADDRESS 

33 1043 GOLD ST, 
NEW YORK. 








Pendants. 

Scarf pins. 

Brooches. 

Baby pins. 

Coat chains. 

Vest chains. 

Key rings. 

Bib holders. 

Class rings. 

Lorgnettes. 

Barrettes. 

Monocles. 

Fichu pins. 

Tulle pins. 

Chains. Earrings. 

Hat pins. 

Bar pins. 

Veil pins. 

Lockets. Charms. 

Crosses. 

Gold, silver and 
plated thimbles. 

Gold and silver 
Cigarette Cases. 

Bead neck chains. 

Fobs. Studs. 
Fine platinum 

jewelry of every 
description. 

Lapidary work. 




















-PARIS FRANCE. 
51 Rue de Chateau 


“Tee TARGEST MANUFACTURERS o* GOLD JEWELRY" WORLD 
33°43 GOLD ST., NEW YORK 


_ IMPORTERS OF DIAMONDS 
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Young married people are the big 
buyers of plated ware. They prefer 


COMMUNTT-Y 
SILVER 


because it expresses their 1deals— 
it is modern, snappy and attractive. 


NEW YORK, 15 Maiden Lane 


ONEIDA COMMUNITY, Je. ONEIDA, N. Y. CHICAGO, 10 S. Wabash Ave. 


























